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The Loan Shark 

| Makes 
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Investment versus Speculation 


a HIGH-GRADE first mortgage bond may be a speculation. A 


non-dividend paying common stock may be an investment. To 
purchase securities of any kind solely on the chance of making a “quick 
turn” is speculation. ‘To purchase securities of any kind on the 
knowledge of their comparative economic value is investment. If your 
guess is wrong in speculating, you will lose however good the security 
you buy. If your knowledge is sound in investing, you will gain even 
though your investment may be in equities. 


This country of ours, whose financial worth is represented in large 
measure by a fair value of the securities of its corporations, is built on a 
firmer foundation than “guessing right on tomorrow’s market.” The 
extent to which the present security activity is governed merely by the 
contagious spirit of speculation benefits this country little. Speculation 
often leads to distorted comparative values and to fictitious levels. 
Investment usually leads to stability and growth. Much speculation is 
non-productive; most investment is productive. 


If you believe in the continued progress and development of the United 
States; if you believe in the continued ability of the American banker 
and business man through his integrity, resourcefulness, energy, courage 
and vision to make us an ever-more productive force in domestic and 
world affairs and markets—then the investment value in good bonds is 
more than sufficient to insure the payment of principal and interest and 
in sound equities more than enough to attract long term investment. 


There is uncertainty in the present security markets if the buyer specu- 
lates; there is opportunity if he invests. 


STONE & WEBSTER and BLODGET 


INCORPORATED 
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An Ocean of Oil | 


Big enough and deep enough to than had been expected. For 
float six of Uncle Sam’s biggest Internationals were chosen by 
battle-ships, here is the world’s elimination tryouts on previous 
largest oil reservoir. jobs. Mules were used at first, but 

At Lomita, California, Robin- these were slow and expensive. 
son-Roberts Co. built this reser- | Ttucks, one make after another, 
voir for the Pan American Oil tePlaced the mules, and then 
Co. They excavated twenty-five Internationals replaced all other 
acres to a depth of forty feet in trucks. Robinson-Roberts now 
just forty days. And their fleet of | use Internationals exclusively. 
twenty International Trucks was 
always on the job—no break- 
downs, no repairs. Forty days and 
forty nights—twenty-four hours 
a day, without a hitch. 





Put International Trucks to work 
for you—at stiffer jobs than this if 
you can find any. The result will 
be the same—unequaled perform- 
ance, low-cost hauling, minimum 

A remarkable test of endurance maintenance. There isan Interna- 
and dependability! But no more _ tional branch or dealer near you. 

The International lineincludes the Special Delivery for loads up to %-ton; 4 and 6-cylinder 
Speed Trucks of 1%, 1% and 2-ton sizes; Heavy-Duty Trucks ranging from 2}4-ton to 5-ton 


sizes; Motor Coaches, and McCormick-Deering Industrial Tractors. Sold and Serviced by 
160 Company-owned Branches in the United States and Canada and dealers everywhere. 


INTERNATIONAL HARVESTER COMPANY 


OF AMERICA 
606 SO. MICHIGAN AVE, (ancorrorateD) CHICAGO, ILL. 


INTERNATIONAL 
“TRUCKS, * 
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Odd Lots 


100 Share Lots 








Send for Copy of Our 
Interesting Booklet 


“Odd Lot Trading” 
Please Mention F. 341 


Curb Securities Bought or Sold for Cash 


John Muir& © 


New York Stock Exchange 


Members New York Cotton Exchange — 
50 Broadway Associate Members: New York Curb Market New York 
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DO YOU HOLD 
THESE STOCKS? 


HE outlook for the stocks listed below is fully covered in our current 
Stock Market Bulletins, copies of which will be sent to you free 
of charge. 


If you hold or are interested in any of the following securities, our current 
Bulletins should prove of exceptional value because they will tell you exactly 
what to do—whether to buy, hold, sell, or shift. 


These Bulletins discuss: 


The oil situation. Is important buying now going on in PAN AMERICAN 
“B.”. STANDARD OIL OF NEW JERSEY, MID-CONTINENT 
PETROLEUM, and TEXAS CORPORATION? May we expect some 
quick and sharp upward moves in MARLAND and PHILLIPS 
PETROLEUM? 


The outlook for the motors. Should profits now be accepted in STUDE- 
BAKER and CHRYSLER or should these two motor stocks sell very much 
higher? Should profits be protected in GENERAL MOTORS, NASH, and 
PACKARD? Does the outlook favor a near term advance in WILLYS- 
OVERLAND? 


What should be done with the motor truck stocks? Should immediate shifts 
be made from WHITE MOTORS and MACK TRUCK into more promising 


securities? Are important moves imminent in YELLOW TRUCK and 
BROCKWAY MOTORS? 


The present position of the copper stocks. Are much higher prices justi- 
fied in NEVADA CONSOLIDATED, MAGMA, and CERRO DE PASCO? 
Is KENNECOTT drawing close to a substantial advance? 


What should now be done with automobile equipment securities? Are 
AMERICAN BOSCH MAGNETO, TRICO PRODUCTS, MURRAY 
CORPORATION, MULLINS MANUFACTURING, and EATON AXLE 
& SPRING outstanding bargains? 


The immediate steps which should be taken with regard to COLLINS & 
AIKMAN, AMERICAN STEEL FOUNDRIES, AMERICAN T. & T., 
MISSOURI PACIFIC, and GLIDDEN COMPANY. 


If you are interested in any of the above securities, or would like to know what 
the Stock Market is likely to do next, write today for copies of our current 
Bulletins. They will be mailed to you free upon request, together with a copy 
of our booklet, “MAKING MONEY IN STOCKS.” In addition, we shail 
be very glad to send you a Special Analysis of an undervalued stock which 
should advance substantially within a reasonable time. 


SIMPLY MAIL THE COUPON BELOW 





INVESTMENT RESEARCH BUREAU, DIV. 331, AUBURN, NEW YORK 


Kindly send me_ specimen 





copies of your current Stock ET as bn Se cans eh eae we Eee bo ce ae 
Market Bulletins. Also a copy 
of “MAKING MONEY IN Address 
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STOCKS.” This does not 
obligate me in any way. 
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Hyatt Has Earned 
Industry’s Admiration! 


N their epoch-making performance, sturdy Hyatts 
have supplied the final endorsement of anti- 
friction bearings. 


Throughout all industry . .. in automotive, rail- 
road, industrial and farm equipment ... their magical 
endurance and economy have won them overwhelm- 
ing preference. 


With Hyatts, power waste, friction, wear and lu- 
brication needs are minimized. Smoother running 
machinery ... longer life .. . lower production costs 
are assured. 


These are good and sufficient reasons for Hyatt 
supremacy. But often more important to industrial 
progress is Hyatt’s aptness for solving the most diffi- 
cult of engineering problems. 


Hyatt counsel is available at your call. 


HYATT ROLLER BEARING COMPANY 


Newark Detroit Chicago Pittsburgh Oakland 


HYATT 


ROLLER BEARINGS 














B PRODUCT OF GENERAL MOTORS es 
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FORBES for June 15, 1928 
Looking 
Ahead 


With the 
Forbes Editors 


URING the World War the 

industries of America were 
controlled from a wooden shack, a 
temporary structure in Washington, 
which was in effect the industrial 
capital of the nation. The gleaming 
white dome of the Capitol dominated 
the scene but the actual work was 
done in the barrack-like structure. 
What was decided there, virtually 
decided who won thse war for the 
enormous destruction could not have 
been replaced if the chaos, resulting 
from too much competition, too lit- 
tle material, too little manpower, had 
not been ended by business men who 
were called in to sit at the control 
mechanism. 

Can an agency that speeded up 
the machinery of production to pro- 
duce ten times as much as might 
normally be wanted be duplicated for 
peace time needs? Can the same or 
a similar agency be created to put 
the gears in reverse or at least lessen 
productivity that threatens to over- 
whelm us? Forward looking stud- 
ents have been giving close attention 
to the problem. Under-consumption. 
unemployment, unfair distribution, 
discontent or a smooth evolutionary 
process that leads to prosperity, de- 
pends upon control of the machine by 
some form of industrial intelligence. 

Abroad the cartel system attempts 
to cut down national barriers and 
establish a European Economic 
Union that will regulate production 
to needs. Colossal American indus- 
try may have to come to a similar 
agency to avoid the consequences of 
unrestrained competition. ForBEs 
will have an article in a succeeding 
issue that will command attention 
from leaders of industry. It will 
point a way out through command- 
eering business leadership. The al- 
ternatives are political regulation and 
bureaucratic methods that will ham- 
per rather than facilitate industrial 
co-ordination, the great need of this 
era. 


HERE have been changes, sig- 
nificant changes, in the policy 
of virtually every executive quarter 
of the Federal Government toward 
business, in spite of the momentary 
flare-ups that have resulted in 2 
flood of economic investigations. 
A bit of perspective is necessary 
to visualize the change but we have 
gone a long distance from the days 


FOR 
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For any one-story industrial building 

you will find in Truscon Buildings 

the exact type, size and arrangement 

you require. You obtain a perma- 

nent, fireproof building with steel 

windows and doors and with a steel- 

deck roof, insulated against summer 

heat and winter cold. The moderate 

cost of Truscon Buildings insures 

the maximum value for your invest- vere a 
ment, and the speed with which they SERIES ‘B-TYPE 2 
are built starts your earnings quickly. WITH LANTERN 


Without obligation you can callin a 
Truscon Engineer for suggesticns, 
layouts and estimates. 








TRUSCON STEEL COMPANY, YOUNGSTOWN, OHIO 
Mail your book ‘‘Buildings by Truscon’’. 


Interested in a building for 





approximate size 
Width Height 
Information desired pertaining to: 


cpap rey igre O Steeldeck Roofs O Material Handling Equipment 
SERIES A-7Y¥PE 4 nd Paint 


ater nail 


O Steel Windows O Waterproofing and Paints 
O Steel Doors O Cement Roofing Tile 
O Metal Lath O Steel Poles and Towers 


Firm Name 
Individual 
Address 





> 


eee al . 
TRUSCON STEEL COMPANY, YOUNGSTOWN, OHIO, Manufacturers and Engineers 


FOREIGN TRADE DIVISION, 90 West Street, NEW YORK, N. Y. ‘“~ THE TRUSCON LABORATORIES, DETROIT, MICHIGAN 
TRUSSED CONCRETE STEEL COMPANY OF CANADA, LIMITED, WALKERVILLE, ONTARIO 
Warehouses and Offices in all Principal Cities. Dealers for Commodity Products Everywhere. 
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'of the muckraker to the time when 
a prosecuting agency such as the 
office of the Attorney General of the 
United States will confer with busi- 
ness before, rather than after, a pro- 
gram of merging or consolidation has 
been carried out. 

In effect the Attorney General 
“becomes an advisory counsel of 
business—an all but epochal change 









in attitude and policy,” according to | 
Aaron H. Ulm, our Washington 
associate. 
“Wild Bill” Donovan, whose ex- Ye: 
ploits in France have provided some f 
Over and above the normal of the best World ‘War stories, is of s 
being boomed by a group of influ- ‘ 
‘ " a ential up-State business men as a cro 
tire service, a Fisk Heavy candidate for Vice President on the by 
strength of his helpful attitude as wh 
‘ di ° Assistant Attorney General. This prc 
Duty Tire pays extra Vi- practical attitude that the Department for 
of Justice and other governmental be 
* i i i i litt 
d en ds in th e form of greater — taking will be discussed 
. + + SURVEY has been made for 
steering ease, increased rid- this magazine of the situation In 
with respect to the skilled men in fre 
° : industry. The machine displacing wi 
fg ing comfort, EXCESS mileage. men who cannot be easily adjusted fe 
F to other tasks is one aspect of the 
ee , problem. The other is the influx of 5 
ad 


new and young men into employ- 
ments. Is the new material of value? 
How has industry coped with a ques- in 
tion that was considered a menace 
five years ago? 

The result has been encouraging. “ 
A national view indicates the large I 
employers are fully aware of the t 
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need of trained personnel and have 
taken efficient means to supply them- 
selves with such material. There are 
examples of one of the highest of 
skilled trades—printing—in which by 
a sort of benevolent, feudal system 
the employer takes the boy fresh 
from the high school and trains him, 
step by step to be a skilled mechanic. 
The employer shoulders the whole 
expense of training the youth he 
selects to be the skilled man of to- 
morrow. 

Then there are co-operative meth- 
ods, in which the State, as repre- 
sented by the school authorities, the 
employer and labor co-operate to de- 
velop apprentices. This is by far the 
most generally adaptable scheme of 
vocational development that has been 
tried. 

An encouraging number of em- 
ployers have taken up the idea. They 
can no longer cry “There are no 
skilled men to be had,” for it has 
been demonstrated plenty are to be 
had if they will not shirk the re- 
sponsibilities of training them. The 
article will show just how far con- 
servation of skill has been carried 
and what hope there is, even though 
a much too large proportion of the 
employing class is still shirking its 
duty. Building contractors, foundry- 
men, automobile manufacturers are 
leaders in developing fresh, skilled 
labor. 
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Many Able Men Waste Years 


before they learn this simple lesson 


after the man who wrote it, 
you will find this line—‘‘The 
Years that the Locust hath Eaten.” 

A solemn sounding line it is, full 
of sad significance. 

The years when there were no 
crops, because they weredestroyed 
by the enemies of crops. The years 
when men worked and made no 
progress; when the end of the year 
found them a little poorer than its 
beginning, because a part of their 
little span of life was gone and had 
produced no increase. 


| a very old book named Joel, 


* * * 


In almost every life there are some 
fruitless years; but the tragedies occur 
when, year after year, men go along 
feeding their lives to the locust of 
indecision, or the locust of laziness, 
or the locust of too great concentra- 
tion on a petty task. 

In every week of every year the Alex- 
ander Hamilton Institute is brought 
into contact with such tragedies. 


“T wish I had acted earlier” 


“My experience with the Alexander 
Hamilton Institute leaves me only with 
the regret that I did not make contact 
with it at an earlier time,” says one 
man. 

For that regret there is no healing. 
The years when one might have acted, 
and did not; these are the years that 
the locust hath eaten. 

“If I had enrolled with you a year 
or two ago, I should be better able to 
handle my daily problems,” another says. 

Many ablemen waste years before they learn 
this simple lesson—before they learn that 
success today is impossible without training 
and that the time to get that training is not 
next month or next year but right now. 


The punishment of wasted years 


This happened just the other day: A man 
wrote asking that someone call on him who 
could give him detailed information as to just 
how the Alexander Hamilton Institute has 
helped more than 358,000 men to greater 
success. 

The representative found a man past fifty 
years of age, occupying a modest position in 
a great corporation. He sat down to explain 
the Institute’s plan and method. And as he 


| 
Alexander Hamilton Institute | 


Executive Training for Business Men 





In Cawana, address the Alexander Hamilton 
Institute. Limited, C. P. R. Bldg., Toronto 

















talked, naming one and another who now 
occupy high positions, he looked across at the 
gray-haired man, who was plainly disturbed 
by emotion. 

The representative of the Institute turned 
away his eyes; he knew what that man was 
thinking. His thoughts were turned back 
over the fields of wasted opportunity; he was 
plagued by the thought of the years that the 
locust hath eaten. 


Today you may start forward 


with 358,000 others 


You can hardly call this an advertisement 
about the Alexander Hamilton 

Institute. The facts about its [ 
Modern Business Course and 


Service have been printed so many 
times that few men need to have them 
repeated. 

The average man could say them al- 
most by heart. He knows that the 
Institute is the institution that spe- 
cializes in taking men who know only 
one department of business, and 
rounding them out into fitness for high 
executive tasks. 

He knows that 358,000 men are proof 
of its strength and standing; he knows 
that business and educational authority 
of the highest standing is represented 
in the Advisory Council of the Alexander 
Hamilton Institute. 


Advisory Council 


The Advisory Council consists of: Gen- 
ERAL T. CoLeMAN DUPonrt, the well- 
known business executive; Percy H. 
Jounston,President of thegreat Chem- 
ical National Bank of New York; 
Dexter S. Kimsa 1, Dean of the Col- 
lege of Engineering, Cornell University; 
Joun Hays Hammonp, the eminent 
consulting engineer; Freperick H. 
Hurpman, Certified Public Account- 
ant and business advisor; JEREMIAH 
W. Jenks, the internationally known 
statistician and economist. — 

This advertisement is @fected to 
the man who knows all this, and 
knowing it, has let the weeks and 
months and years slip by—years that 
might have meant so much to him, and 
now are gone and beyond recalling; 
years that the locust hath eaten. 


“Forging Ahead in 
Business” 


To such men—and to all men of earnest pur- 
pose who seek to avoid these wasted years— 
the Alexander Hamilton Institute comes now, 
asking for only one moment of firm decision 
—one moment in which to take the first step 
that can begin to turn ordinary years into 
great years of progress. 

A book has been published for you, en- 
titled “Forging Ahead in Business.” 

It is not a book for drifters; but to men 
who are asking themselves: “‘Where am I go- 
ing to be five years from now?” it is offered 
freely and gladly without the slightest charge. 

Today your copy of “Forging Ahead in 
Business” is waiting. Send for it now. 


4 
|} ALEXANDER Hamitton InstiruTe | 
583 Astor Place 


New York City i 





Send me the new revised edition of “Forging Ahead 
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OTE what owners say about the eff- 
ciency and economy of Wisconsin 
Motors . . . hear why manufacturers of 
trucks, busses, tractors and construction 
machinery in highly competitive fields 
consider it the ideal motor . . . give a 
trial motor the acid test of actual per- 
formance and you'll understand 
why so many specifications include Wis- 
consin Motors. 


We stand ready at all times to sub- 
stantiate our claims that Wisconsin 
Motors deliver “More Power per Cubic 
Inch.” No obligation is attached to a 
request for proof. 


WISCONSIN MOTOR COMPANY 


MILWAUKEE WISCONSIN 
Wisconsin Motors are manufactured in 

a full line of Sixes and Fours with 

power a | from 20 to 150 H.P. fer é 
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66 ROM Rags to Riches,” is the 

commonest form of juvenile 
fiction of a generation ago and boys 
still read it. So frequent is the 


| transition that it is common to hear 


that a man who is now wealthy was 
once poor. The average man of 
standing will in the same way attrib- 
ute his rise to “hard work.” To have 
been poor and to have worked hard 
therefore become necessary ingredi- 
ents to what is known as “success.” 
Yet interest in this sort of thing 
never dies, particularly if the story 
is true. 

ForseEs will print in an early issue 
one of those “Rags to Riches” stories 
of a still young man, who has become 
phenomenally a leader, the largest 
manufacturer of his trade in this 
country and also in the world, who 
aims at nothing short of “encircling 
the world” with his product and who 
probably will do it because he is only 
40 years of age now and has the 
health and vitality to manage this 
endeavor. 

This article is more than just the 
narrative of an individual because it 
happens to deal with a new industry 
that was adjusted to the capricious- 
ness of fashion and presents prob- 
lems far more difficult than can be 
found in a stabilized industry. The 
man happens to be timed to the mod- 
ern tempo. He has applied a General 
Motors principle to a quite different 
industry. Americans who are look- 
ing across national boundaries will 
be interested in this narrative of a 
man whose ideas span the world and 
who tells in terms of his own busi- 
ness what is being accomplished in 
this day with up-to-the-minute meth- 
ods and new ideas. 


66 CG HOULD I Speculate?” the 
question raised and so ably 
answered by Ray Vance in the pre- 
ceding number brings to hand the 
next article which discusses an issue 
that is raised immediately one tries 
his luck in “playing the market.” 

The question is “Should I Buy on 
Margin?” and this brings us “into 
that section of the security market 
where the bunk lies thickest,” accord- 
ing to the author. He dilates on the 
ethical and the legal distinction be- 
tween the gambler and the investor 
and debunks the subject in a manner 
that is of service to the investing 
public. 

This article is full of practical 
illustrations of how men have won 
and lost in speculation, a portrayal oi 
events that is particularly useful at 
this time when the market is break- 
ing all records. 

The article contains more than a 
grain of business sense for the bank- 
ing fraternity as well as for the lay- 
man. The new crop of speculators 
are inclined at first to go to their 
bankers for advice. Many bank their 
profits rather than continue in the 
market. 








FO 





FORBES for June 15, 1928 9 


Pointing a 10,000-pound Gun As Easily 
As You Might Point a Pistol— 


with the Help of SKF Bearings 


"*) 7" GW 2 €D 


WENTY-TWO barks a minute trom this dog of war 

that keeps watch over the heavens—each with a 
muzzle energy of 704-foot tons—each with a pull on the 
recoil mechanism of twenty-five thousand pounds! 


And.yet, two SAE Spherical Bearings located in the 
trunnions stand up under the crushing shock and wait for 
more! All the automobiles that you could cram on ten 
miles of the bumpiest highway in the country could 
not deliver that sort of shock to a bearing. 

















SASS Anti-Friction Bearings are used throughout our 
U. S. Army Anti-Aircraft Guns. Elevating and travers- 
ing shafts—connecting shafts for recording instruments 
—azimuth control—fuse setter—all operate on the 
LOO highest priced bearings in the world. 





For Uncle Sam, also, has found that “Nothing Is Apt 
to Cost So Much As a Bearing That Cost So Little.” 


SKF INDUSTRIES, INCORPORATED 
yy’) ae ‘Hy 40 East 34th Street . - New York, N. Y. 













U. S. Army Anti-Aircraft Gun in which 20 
SACS Anti-Friction Bearings are used. It 
can be trained on a moving target either 
manually or automatically from a central 
station, in unison with other guns in the = 
battery. Tistgeny Sears used i 
on these guns, are also SUS equipped. | 
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© SKF Industries, 
ne., 1928. 
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A Nation-Wide Service 


TO DEALERS IN 
PUBLIC UTILITY AND INDUSTRIAL 



















Locating the Market 
++. Promptly 


—even for bonds long inactive—is a distin- 
guishing feature of this service to security 
dealers. Every modern facility is exercised to 
the end that buyer and seller be quickly 
brought together. 











Cooperating with Corporation and Institution 
Executives likewise, this organization is serv- 
ing a widening appreciative clientele, which 
bespeaks efficiency and scope of a service of 
first importance. 


Supplementing this cooperation is.a periodic 
distribution of the most extensive bond quo- 
tation service published—available without 
cost or obligation. 





Current Quotation book on request 





INQUIRIES INVITED 
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MEMBERS PHILADELPHIA STOCK EXCHANGE 














PACKARD BLDG satiiiiaiiiaiie PHILADELPHIA 
Tel i= TLADELPHIA NEW YORK 
* ( Rittenhouse 2324— RACE 3384 


Whitehall 1994 — Hanover 0600 
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UR warnings against loading 
() up with boomed stocks have 
begun to look less ridiculous. 

Before May ended, not a few 
stocks had relapsed enough to wipe 
out twenty-point margins. My guess 
is that before June ends, sky-rock- 
eted stocks will suffer still heavier 
losses and that between now and 
November sixth it will be possible to 
buy many stocks at prices substan- 
tially below the peaks _ recently 
reached. 

Let me hasten to add that such a 
view is not widely held, especially in 
speculative circles. Even some of 
our influential bankers still feel that 
the general level of security prices 
will advance materially before the 
upward movement reaches its maxi- 
mum, 

I, for one, attach ominous signi- 
ficance to monetary developments. 

Call money late in May touched 
6% per cent. for the first time in 
seven years, after having been firmly 
held at 6 per cent. day after day. 
Time money has ruled at 5% 
per cent., compared with 4% 
per cent. a year ago. The Federal 
Reserve Banks have been taking 
funds out of the market by selling 
government securities owned by 
them. Gold exports have continued 
in heavy volume, with every prospect 
that the total outflow 
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Thinks 
Money Will 
Force 
Stocks Down 


flouted all warnings from the finan- 
cial powers that be. The Federal 
Reserve people, they airily declare, 
are a lot of old fogies who do not 
know that everything in this coun- 
try has totally changed since the war 
and that the sky is the limit now for 
American securities. 

For my part, I am old-fashioned 
enough to recall that invariably in 
the past when the yield on stocks fell 
below the cost of money, a relapse, 
not to say a collapse, in stock quota- 
tions was foreshadowed. Speculative 
favorites have reached that status 
now but, bless your heart, everybody 
who is wideawake, everybody who 
has the sense to forget the past, 
knows that buyers of stocks at these 
unprecedented prices are “discount- 
ing” the coming glorious, unexampled 
achievements of American business 
enterprises! Investors who used to 
buy bonds or high-grade preferred 
stocks have become “educated” up to 
buy nothing but common stocks, in 
the sure confidence that, if dividend 
yields now are meagre, they will 
shortly be fattened by generous in- 
creases in the rates paid, by stock 
dividends, by dazzling extra disburse- 
ments, by stock “rights,” etc., etc. 

One is reminded of the wheeze 
about the Texan who said that it was 
safe to say anything whatsoever 


about Texas, because if it wasn’t 
true to-dav. it would be true some 
day. Some day stocks possessing 
genuine merit will doubtless sell much 
higher. But that is no guarantee that 
they are not selling unduly high to- 
day and no guarantee that they will 
not first sell distinctly lower. 

Business developments thus far 
cannot be said to have vigorously 
fanned speculative enthusiasm. 

The movement of goods, railway 
figures show, has been running below 
last year. Unemployment has been 
much more -prevalent this year than 
last and, unhappily, has not yet dis- 
appeared. 

On the other hand, agricultural 
conditions have notably improved. 
Wheat in Chicago around $1.50, corn 
around $1, oats around 65c, rye 
around $1.35, beef and pork well 
above 30c and hides above 25c are 
quotations which looked hopelessly 
beyond attainment when McNary- 
Haugenism first was launched. Had 
such prices ruled then, it would not 
have been launched. Cotton in New 
York at 20c is very different from 
the low prices ruling not so long ago. 

The new philosophy, emanating 
mainly from Wall Street, tells us to 
pooh-pooh all the thought of any dis- 
turbance to speculative or business 
confidence by a Presidential election. 

However, I am old- 





will reach $750,000,- 
000 in the near future. 
The Reserve Banks 


MOTOR CAR. PRODUCTION STILL HIGH 
(Thousands 


fashioned enough to 
keep in mind the pos- 
sibility of a “political 





have been drawn upon 
more and more ex- 
tensively for credit by 
member banks. Mean- 
while, speculative bor- 
rowing has reached 
proportions undreamt- 
of even a few months 
ago. 

These facts are not | 100 
conducive to speculat- 50 
ive exuberance. Pow- ° 
erful operators— 4 
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November. Also, I 
have an uneasy feel- 
ing that Wall Street, 
itself, may project it- 
self disturbingly into 
the business world be- 
fore we are much 





older. 
Our industrial and 
business foundations 
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Concentration 
Point 
for the Commerce 


of the 
AMERICAS 


Manufacturers can prof- 
itably study the location of 
industrial branches in New 
Orleans. For New Orleans 
is the logical point of world 
import and export, at max- 
imum speed and minimum 
cost. 


Ninety-seven years of ac- 
cumulated experience has de- 
veloped THE CANAL BANK 
of New Orleans to an institu- 
tion specifically equipped for 
undertaking every financial 
phase of a manufacturer’s re- 
lations, locally or throughout 


: Send for our NEW 
the nation. 


ORLEANS BOOK, 
which outlines an -in- 
leresting side of the 
GF? South’s Commercial 


Progress since 1851. 


Capital and Surplus Over 
$8,000,000.00 


BANK AND TRustT Co. 


of New Orleans | 


Mention of “Forbes” insures good service 
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Policia! 2 


Phurden a 


HY has the Senate devel- 

oped a mania for “probes” 

—fourteen have been ordered 
at this session? 

The reason, as I analyze it, goes 
deep into human nature. 

Self-preservation is the first law. 
That elemental motive has unques- 
tionably incited recent Congressional 
investigations. Politicians live and 
thrive on publicity. By figuring 
prominently in _ sensationally-con- 
ducted “probes,” self-seeking poli- 
ticians have discovered a path to the 
limelight. 

Time was when United States Sen- 
ators were regarded as figures of 
overshadowing importance. Repre- 
sentatives, too, often wielded wide 
influence and commanded national 
notice. What our law-makers did 
and said was hailed and treated as 
vital news of nationwide interest. 

In those days industrialists and 
other business men were viewed as 
“merely” private citizens. What they 
said and did was rarely considered 
worthy of widespread newspaper 
attention. 

3ut the relative 
place of our poli- 
ticians and our 
leading men of af- 
fairs has _ under- 
gone an, evolution 
amounting to a 
revolution dur- 
ing the present 
cent: ‘y- 

It is hard to 
realize — it is 
impossible for 
the younger 
generation to 


By B. C. Forbes 


realize—that once it was universally 
interpreted as a tremendous honor to 
be seen walking on a New York side- 
walk with a United States Senator. 
Why, a man was as good as “made” 
if he could exhibit an acquaintance- 
ship with a Senator. His credit went 
up amazingly. To be seen hobnob- 
bing with such a figure was courted 
as keenly as debutantes now court 
presentation to the King and Queen 
of Britain. 

Of late years the friendship of 
what class has been most sought 
after? Not our law-makers, but 
kings of finance and Napoleons of 
industry. 

The average ambitious young 
American of to-day would infinitely 
rather have the close and sympathetic 
friendship of such men as George F. 
Baker, the late Judge Gary, Henry 
Ford, J. P. Morgan, Owen D. 
Young, Charles M. Schwab, Samuel 
Insull, Pierre du Pont or Alfred P. 
Sloan or John J. Raskob or Fred 
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Fisher of General Motors, A. P. 
Giannini, Sidney Z. Mitchell, Clar- 
ence Dillon, Charles E. Mitchell, 
Eugene G. Grace, Walter S. Gifford, 
John D. Rockefeller, Jr., the Van 
Sweringens, than of all the Wash- 
ington politicians rolled into one. 

This change in attitude is entirely 
logical because of the change in the 
status of lawmakers and men of large 
affairs. The power exercised by the 
politicians for the well-being of the 
people was infinitely greater than the 
power then exercised by business or 
financial leaders. But to-day such 
men as those named exercise. incalc- 
ulable influence upon the well-being 
of countless American families. 

Our biggest employers now com- 
mand vast armies of workers. The 
American Telephone & Telegraph 
has over 300,000; the Steel Corpora- 
tion has 250,000, General Motors 
has more than 200,000, Ford has over 
112,000, General Electric has 70,000, 
Bethlehem Steel has 65,000, Westing- 
house 46,000. 

Whether a man at the head of a 
colossal corporation takes on more 
workers or dismisses a large number 
of workers, whether he raises the 
wages or lowers the wages of his 
myriad of employees, whether he 


lengthens or shortens the working 
day or the working week, whether 
he is active in improving working 
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and living conditions or entirely cal- 
lous, whether he succeeds in inter- 
esting his directors and his employ- 
ees in making provision for the old 
age of the latter—such matters 
acutely affect many hearths and 
hearts. 

In short, our greatest employers 
have become our citizens of greatest 
real influence. 

When they make important moves 
or issue important statements, the 
newspapers are immediately attentive 
and responsive, for they know that 
many thousands of employees, many 
communities, many manufacturers, 
distributors and merchants, many 
stockholders will be keenly interested. 

In the old days politicians indulged 
unrestrainedly in attacks upon indus- 
trialists, financiers, railway operators, 
utility leaders, and often those at- 
tacked hesitated to hit back, or if 
they did, what they had to say was 
not held worthy of equal attention. 

But conditions have undergone a 
transformation. Politicians rant and 
rave against corporations—usually 
under the protection of Congressional 
immunity—but the public rarely 
evinces any great concern. When a 
corporation head issues a denial or 
other reply, the newspapers common- 
ly give it adequate prominence. The 
public and the newspapers have 
learned that they can depend upon 
statements issued by _ responsible 
business men. 

Whereas the amount of space de- 
voted to political matters formerly 
overshadowed the meagre space de- 
voted to business and finance, the 
tables have now been reversed. The 
best newspapers now give pages to 
business and finance against only a 
column or two to politics in normal 
times. 


HUS it has come about that al- 

most the only means the major- 
ity of Washington politicians can de- 
vise to avoid being entirely ignored is 
to proclaim the iniquitousness of this, 
that or the other industry or group or 
corporation and launch a partisan in- 
vestigation which usually degenerates 
into a bitterly-conducted attack. 

Will such corporation-baiting and 
such industry-baiting continue? It 
all depends upon what is revealed. 

The oil scandals naturally have 
shocked the public and done incalc- 
ulable damage to the progress indus- 
try and business were making in 
gaining confidence. One _ such 
“probe” spurs politicians into find- 
ing other objects of attack. 

On the other hand, each time an 
investigation proves a dud, the effect 
upon the public mind is unfavorable 
to the politicians and favorable to 
business. 

The prospect is that fewer and 
fewer vulnerable spots will be fer- 
reted out by probers. It cannot be 
denied even by the most inveterate 
muckraker that the morals of finance 


and industry and business in Amer- 
ica have very greatly improved dur- 
ing the last decade or two. 

Andrew Carnegie was fond of re- 
marking that no one can humiliate 
you except yourself. Various cor- 
porations and groups and industries 
have been subjected to unconscion- 
able and utterly unjustified inconven- 
ience, expense and trouble by tax- 
eating investigators. But each time 
nothing unsavory is unearthed, those 
attacked are strengthened in the 
public’s estimation and the instigators 
lose prestige. 


OR some time the “Power Trust” 

investigation has been waged with 
extreme aggressiveness by the Fed- 
eral Trade Commission on imperative 
instructions from Congress. The 
newspapers have followed the devel- 
opments quite closely. Some of them 
have professed to be horrified at the 
existence of a “lobby” in Washing- 
ton and at the activities energetically 
carried on by the National Electric 
Light Association and other organiza- 
tions with a view to giving the public 
a fuller and more favorable under- 
standing of the utility industry. 

Why, in the name of common- 
sense, should not every business man 
in America—every citizen, for that 
matter—favor the exercise of the ut- 
most vigilance to prevent the pass- 
age of inimical legislation? Preven- 
tion is better than cure. Surely, it is 
logical to seek by every legitimate 
means to prevent the passage of un- 
fair, unjust, unwise laws rather than 
to sit back supinely and let politicians 
misrepresent and distort things to 
their heart’s content. 

Frank A. Vanderlip spoke truly 
when, twenty years ago, he described 
Americans as “a nation of economic 
illiterates.” If we are now less il- 
literate economically—and we are— 
to whom belongs most of the credit? 

To the politicians? 

Not at all. 

Enlightened business and financial 
leaders and _intelligently-managed 
organizations and associations of 
business men have played a fore- 
most and, on the whole, a most 
laudable part in disseminating edu- 
cation on the A-B-C’s of economics. 
Here, again, the great majority of 
newspapers have been helpful. 

In the old days many public utili- 
ties had a bad name because they 
deserved a bad name. Proverbially, 
a bad name sticks. The modern 
generation of utility men were, there- 
fore, confronted with the problem 
of convincing the people that the bad 
old methods of conducting business 
had been discarded and that the 
average utility organization of to-day 
is conducted honestly, honorably, 
ethically. 

In their zeal to carry out this not- 
easy task an employee here and there, 
the investigation has revealed, went 
too far. Knowing the utility men as 
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I do, I am convinced that their ocea- 
sional errors of judgment in further- 
ing their educational activities were 
inspired by their consuming belief 
and enthusiasm in the worthiness of 
the cause rather than by any base 
motives. 

Much has been made of certain in- 
discreet political contributions, but 
how many business executives or 
corporations come forward volun- 
tarily to contribute large sums to 
political office-seekers? § Without 
shadow of question, every business 
man in America would infinitely 
rather stay entirely clear of poli- 
ticians and political contributions if 
the politicians would stay clear of 
business men. Certainly the poli- 
ticians themselves should be the last 
to criticise or condemn political con- 
tributions. However, pressure to 
make such contributions is not likely 
to meet with much success hereafter. 

Utility leaders and every other 
class of leaders in the world of fin- 
ance and business should not hesitate 
to come forward and stand up man- 
fully against unwarranted political 
misrepresentation and attacks. Any 
industry which allowed an injurious 
law to be placed on the statute books 
without doing everything honorable 
within its power to stop it would be 
recreant to its responsibilities to its 
employees, its security owners and 
to the public. Obviously, a hurtful 
law should be fought before its pass- 
age—as well as after, should it be 
passed. 


KNOW of no industry, taken by 
and large, that has made more 
creditable progress in every direction 
during recent years than the electric 
light and power industry. Efficiency 
has been increased incalculably. Rates 
to consumers have been lowered dur- 
ing years when almost every other 
commodity and service has been 
rising in price. The industry has in 
almost every State so acted that regu- 
latory bodies now find little cause for 
complaint. Not only so, b&t the 
utility industry has taken the lead 
over all other industries in the 
effective encouragement of employ- 
ees to become stockholders and also 
of customers to become stockholders, 
a type of educational work of bound- 
less value to the commonwealth. 
The transformation in the relative 
status of the American business 
leader and the American politician 
that has taken place will continue 
provided that our business men con- 
scientiously continue their energetic 
efforts to eliminate all cause of public 
dissatisfaction with them and their 
methods. Perfection has not been 
attained. Perfection never will be 
attained either in politics or business 
—political scandals not involving 
business leaders are not entirely un- 
known. Perfection is the unattain- 
able ideal, but progress is practicable. 
That progress will go on. 
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(Giant Power Merger 


Means Better Way 


WO plus two 
does not equal 
four. Not, at 


least, in human affairs. 
Two horses added to two horses may 
exactly double the hauling power, 
but when humans combine their 
knowledge and resources, something 
very different happens. 

This conclusion was confirmed the 
other day in talking with Ray Parker 
Stevens, president of the new Allied 
Power and Light Company which 
has resulted from a consolidation of 
Hodenpyl, Hardy and Company with 
Stevens and Wood, Incorporated. 

Merging is not mere addition. 
Combined, these two organizations 
will be incalculably stronger than 
both of them were before. The 
mathematics of merging have not 
yet been worked out, but it would be 
wholly unscientific to sum up their 
holdings and try to express the result 
in dollars and kilowatts. 


To say what such a merger really 
means, poetry is a safer medium 
than mathematics, for when a poet 
tries to tell us how happy two young 
lovers are, it never occurs to him to 
find the answer by adding the happi- 
ness of one to that of the other. He 
is more likely to tell how miserable 
both parties were before the merger, 
but merging the two miseries does 
not produce twice as much misery. 
One has to go far beyond the multi- 
— table to understand human 
ife. 


HE two parties to the present 

merger were happy without 

each other. Their several balance 

sheets have demonstrated that. Each 

served a happy public and each was 

looked upon as a leader in the utili- 
ties field. 


Why do such corporations merge? 
Why don’t they let well enough 
alone? In other lines, to be sure, 
competition is said to be so keen that 
thriving industries come together for 
self-protection. But competition is 
not keen in the utility field. These 
big fellows generally have the field to 
themselves. They identify them- 
selves with their particular territory 
and go in whole-heartedly for build- 
ing up that territory. They may 
compete with other big utilities in 
trying to get industries to locate in 
their particular domain, but that 
surely is not the motive behind their 
merging. 

“Tell me what it all means,” I 





of Doing Work 





Ray Parker Stevens 


Safety for Investors, 
Service for Communi- 
ties, Forecast by Presi- 
dent of Allied Power 


By Wesley McCormick 


asked Mr. Stevens. “I assume that 
you see more profits somehow in 1 
merger of this sort: but even so, 
isn’t there an end somewhere to the 
pursuit of profits? You men do not 
strike me at all as _profit-seekers. 
You are hard working, busy people. 
Most of you have all the money that 
you can possibly want. You have 
more than you could possibly spend, 
even if you had plenty of time, but 
you never give yourselves any time. 
You go on and on, working desper- 
ately for something. What is it? 
What are you working for? And 
why, if profits are not the motive, 
are you always planning to give 
yourself more and more work?” 

“I suppose a man’s job is never 
big enough,” said Mr. Stevens, “if 
it is within his power to make it 
bigger.” 

“But what is driving you?” I 
pressed. “Are you working for 
money ?” 

Mr. Stevens smiled. “I don’t 
think anybody works for money,” he 


said, “after that first 
period in which he is 
naturally anxious to lay 
by enough to guarantee 
himself and his loved ones against the 
possibility of want. After that he 
works from force of habit, or because 
he was once so frightened that he can 
never shake himself loose from it and 
realize that he is secure, or because he 
has discovered what work really 1s 
and that human life without work is 
meaningless. 


“But what are you really doing?” 
I asked. “I take it that it isn’t 
merely being busy that gives life its 
meaning. I take it that you see 
something that ought to be done, or 
that it would be fun to do, or both. 
If so, what is it? What, for in- 
stance, is this merger expected to 
achieve in real human values? How 
will it make your world better, and 
how will it make our world a better 
world to live in?” 

“Tt will make many economies pos- 
sible.” 

“What do you mean by economy ?” 
I asked. “Do you mean that it will 
save money for somebody ?” 


“There is only one way to measure 
economy,” Mr. Stevens replied, “and 
that is in terms of human life. If 
you take anything valuable away 
from human life, you can not save it. 
It is only what you give that can be 
saved. If you discover a simpler 
and more economical way of getting 
the world’s work done, you contrib- 
ute that much to the world. If the 
world in return gives you money for 
it, it is only a recognition of the 
contribution. 

“Tf the world doesn’t buy your 
idea, if it doesn’t look upon it as 
worth buying, you are likely to be- 
come suspicious of it yourself. To 
the modern business man, money be- 
comes a measure of his achievement. 
He doesn’t want it, beyond a certain 
amount at any rate, for what he can 
buy with it, but he wants it as a 
register of his business activities— 
something to let him know whether 
he is on the right track. 


66 F a business does not make 

profits, it must eventually fail. 
If it does make profits, it may con- 
tinue its services to the community. 
There is no fun in merely being rich. 
There is no fun in having money 
given to you, or in getting something 

(Continued on page 
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Breast plates and tassets, of engraved 
and golden armor, 1527, probably 
owned by Gourdon de Genouilhac. 
A manufacturer took the pattern etched 
on the armor, sent it to a silk manufactur- 
er, who translated it into a color combina- 
tion, transferred the design to silk, which 
was made into ties. The stock was sold 
out in one morning by a department store 


IG and little Business have lost 
their timidity in the presence 
of Art. Business, in fact, has 

hired Art and put her on the payroll 
to serve at times in overalls, in the 
sample room, and in the 
counting house. 

This new spirit is be- 
ginning to manifest it- 
self in countless ways. 
It was first evident in 
the swiftly changing 
raiment of the women, 
who appear one day rem- 
iniscent of Arab sheiks 
or Peruvian kings and 
the next in garments 
inspired by Hindu holy 
men, Russian peasants 
or the tattoed designs of 
the Borneo warrior. 

This new spirit is now 
found in the humble flat 
of the big city cliff- 
dweller where the atmos- 
phere of half a dozen civiliza- 
tions is rendered, in turn or 
together, by Spanish gypsy 
shawls, ecclesiastical chasubles 
wor discarded robes of Chinese 
‘mandarins draped on walls, or 
‘tthe baby grand piano. 

‘One enlightened manufac- 
‘turer -who is aware of the Cup, 
-change that is taking place 
‘and the need for its recog- 


mition -says that business by 


‘must ‘follow the example of ded. 


16th Century. 
exquisite 
design has been 
adapted to elec- 
tric fixtures. 


Europeans and encourage } 
tthe -growth of handicraft //#s 
:mussexms-and arts and crafts 
sschools. ‘He continued: 


style of 
Benvenuto Cel- 
lini, of jasper, 
gold and enam- 
gem-stud- 
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Museums Are Ransacked 
by Designers to Meet 
the Craving of the Pub. 
lic. for Color and Line 


in Overalls 


By Uthai Vincent Wilcox 


“When a lamp manufacturer gets 
ideas from Cellini bronzes or Greek 
mirrors—this means progress. When 
a neckwear manufacturer studies 
Chinese vases or French armor, or a 
tile designer studies Persian minia- 
tures, we may safely say the clear 
light of a new day is dawning when 
America will be able to compete with 
the whole world.” 

All over the country, according to 
a recent governmental survey of edu- 
cation, “there is marked a period of 
increased recognition of the great 
value of art, especially in the indus- 
trial world.” 

This work is being started by a 
thousand cities. Out of institutions 
surveyed, fifty-three reported that 
the undoubted trend in our art train- 
ing was toward the practical and in- 


THE VOGUE FOR ART 


From Millefleurs tapestries to Massachusetts rugs; 

From Italian gesso covered and painted picture frames to tapes- 
tries made in New Jersey; 

From Persian cloisonne vases to men’s cravats for Fifth Avenue; 

From Persian lacquered book covers to ribbons for Southampton; 

From Oriental pottery to furniture made in Connecticut; 

From old Florentine glass bottles to present-day printed voiles; 

From Russian laces to American decorated porcelain; 

From ecclesiastical vestments to wall paper made in Brooklyn; 

From Turkish brass to American silver; 

From French wood carvings to soap wrappers; 

From Egyptian costumes to bottle labels; 

From Buddhist statuettes to advertising designs; 

These indicate the results of progressive design. The 
fundamentals are as universal as motives and colors. 
Their emergence in given materials is a matter of suc- 
cessful adaptation—RICHARD F. BACH, Metropolitan 


Museum of Art. 






Italian, 


dustrial, while only fourteen felt 
that it was in the direction “of gen- 
eral taste and culture.” 

Maryland, for example, reported 
that “all instruction should be in 
close harmony with the industrial 
interests of the various communities 
reached.” In New York State it 
was asserted that “the industrial 
point of view is dominant even to 
the exclusion of the older claim that 
drawing and art might exist in part 
for their own sake.” 

In Cleveland, the Chamber of 
Commerce recognized the efforts of 
a young pottery teacher who was 
making vases and other clay designs 
having a distinctive artistic value. 
The appreciation of this group of 
business men placed these objects of 
artistic development in many homes 
which would not other- 
wise have been reached. 

Such progress is wit- 
nessed on the streets of 
the large cities of the 
nation. It is not only 
the fashions of women 
but the furniture dis- 
played in the shop win- 
dows, and the _habili- 
ments and bric-a-brac of 
a score of civilizations, 
Western and Eastern, 





Mirror and cover, bronze, Greek. 
4th Century, B. C. 


Figures used as wall bracket. 
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living and dead, that give ample evi- 
dence of new taste for the artistic. 
The funeral robes of Japanese are 
offered for boudoir wear, and the 
cotton jackets of its laborers for 
Florida fashionables. Ecclesiastical 
architecture of Europe is shown in 
the designs of chairs and tables. The 
gods of the mystic East have had 
strange reincarnations. Hsi Wang- 
mu, ruler of China’s paradise, is 
found adorning a tea tray, and the 
calm-eyed Buddha preserves his 
changeless serenity even on a smok- 
ing set. Kwannon, the Counselor, is 
discovered upholding an_ electric 
lamp. 

These are the evidences, and but 
the bare beginnings. The designers 
have been the first to turn to the 
beauty and the art of the ages for 
help and the acceptance of their 
efforts in all degrees and strata of 
society is proof of the movement 
now gathering momentum. 

It is significant that national pro- 
grams of education and trade con- 
ferences show the active interest of 
foreign Governments in what is here 
only the fad of the individuals or the 
pioneering of municipalities. 

It took a World War to bring 
home the fact that industrial art is a 
war emergency and that unless we 
develop industrial design in America 
of distinguished quality and sufficient 
quantity, many industries will suffer. 

The Amercan captain of industry 
as found to-morrow, unless all these 
signs fail, will be a very different 
one than the present model which is 
rapidly becoming obsolete. Instead 
of the iron-jawed, giant of efficiency, 
with a long row of telephones before 
him and placards about anouncing, 
“This Is Our Busy Day!” “Make It 








HE study of an object 

of art from the stand- 
point of its value in pres- 
ent-day design resembles 
the use of a book. While 
to some it may offer untold 
riches, to others it will re- 
main cold and uninspiring. 
It is often a far cry from 
the old piece studied to the 
clattering modern factory 
in which the new piece is 
designed and produced. 
Ideas, motives, color com- 
binations spring at the de- 
signer. Imagination may 
reach across centuries in a 
second’s thought, as when 
an Athenian pyxis, whose 
age is reckoned in millen- 
niums, offers the designer 
the long-sought inspiration 
for a cold cream jar. 























Snappy!” as pictured by the public, 
the new model may partake of the 
French who proclaim themselves 
merchants of beauty. There may be 
vases with lines graceful and sweep- 
ing upon their desks and tiny statu- 
ettes having such slogans as “This !s 
Our Inspired Day!” “Art for Indus- 
try’s Sake!” 

With the present trend, Big Busi- 


BOOKLET COVER 


A wholesale clothing house 
noted for its artistic percep- 
tion put Walter D. Teague, a 
decorative artist, to work on a 
new cover for a style booklet. 
From rugs, sculptures, prints 
and musical instruments he 
evolved this work of art. 


ness is thinking: “Had we desigrtis 
that could compete with Europe’s, 
what couldn’t we do to her com- 
merce.” It is this development that 
has made it possible to lay pipe lines 
in the form of museums to the 
treasuries of older lands that profits 
may be had thereby in production. 
The Continent has come to appre- 
ciate that although impossible to 
match America in money she may 
capitalize her artistic taste and ideas, 
thus she is ransacking her decorative 
past for inspiration to sell a thousand 
articles to the younger world—from 
jazzy wallpaper to curvilinear furni- 
ture and other novelties. 

And the future Big Business man 
of America is learning how to chal- 
lenge that plan. Maurice Flagg, di- 
rector of the Minnesota State Art 
Commission said: “We have come 
to realize that beauty is an economic 
resource of Germany, France and 
Sweden. In fact most of the Euro- 
pean nations have a national and in- 
dustrial asset of beauty. This beauty 
is bringing millions of dollars into 
the coffers of European kingdoms.” 

The opportunity to develop such a 
resource of beauty will be the duty 
and ambition of the successful men 
of to-morrow. 
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Container de- 
signed from 
museum orig- 
inals chiefly 
pottery, part of 
a scheme of 
thirty products, 
all redesigned 
at one time by 
Newell - Em- 
mett Company 





Business and Art 
By C. Valentine Kirby 


Director of Art for Pennsylvania 


HE charge has been made that 
the business man is a “Babbitt” 
with “eyes for the movies, ears for 
the radio, a nose for news,” and is 
generally lacking in taste and culture. 
It was charged our manufactured ar- 
ticles are crude compared with the 
more artistic products of France and 
Germany. 

It is reported that the United 
States received $100 for each 2,000 
pounds of goods manufactured while 
France received a like amount for 
every 400 pounds and Germany for 
every 30 pounds of commodities. 
Nations with taste and skill reap a 
rich profit from an investment in art 
and beauty. The American manu- 
facturer and business man _ has 
learned that profit to the producer 
as well as pleasure to the worker in- 
creases in direct ratio as raw ma- 
terial is advanced from the level of 
mere utility to the higher one that 
seeks to beautify and convey esthetic 
satisfaction. 

There was a time when the church 
alone was the “Patron of Art,” but 
later such patronage was assumed by 
kings, nobles, and others in authority. 
To-day art has taken on new forms 
and has become an important factor 
in successful enterprise. Modern 
business has come to appreciate the 
value of this plus-quality in our social 
and industrial life. 

Modern business combines beauty 
with efficiency, and gives us the 
“Cathedral of Commerce.” Modern 
business requires beauty in stationery, 
booklets, show cards, containers, and 
all other advertising media. Last 
year over $1,300,000,000 was spent 
in this country for advertising. It was 
to a large extent art that “sold the 
goods.” This year every automobile 
concern has advertised—not horse 
power and performance principally, 
but art, beauty, design, and color 
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By 
Agnes C. Laut 


HAT about land values in 
W the real Northwest? Why 

did so many farmers jump 
their jobs? 
facts. 

When the War came on with high- 
est pay ever known for mechanical 
jobs—highest pay and shortest hours 
—many families could make more 
money by transferring to industry. 
Shingle mills and stenographic jobs, 
building yards and motor factories 
drew on the rural population. 

Great numbers of the younger 
generation went to the War; and a 
Western farm, even with machinery 
to replace sons, is not a job for 
people over forty-five and fifty in a 
climate where weather must be beat- 
en by speed in Spring and Fall. 


MMIGRATION laws have shut 

off the extra farm help needed in 
the rush during Spring, Summer, 
Fall. 

Finally, when the War was over 
and high prices deflated with a thud, 
the West was going through one of 
the worst cycles of drought known 
since the grasshopper years. Those 
who had left were not tempted to 
come back. When prices were high, 
crops poor and help scarce, the 
farmer was in a bad way to meet 
his indebtedness. When crops were 
large, help scarce and high-priced, 
the low European exchange left him 
with crops to market at prices which 






Let us get down to 


were far below the cost of production. 





The | Daas 
in F ertility 


I crossed and recrossed the area 
in both Canada and the United 
States from 1921 to 1927, and it was 
a sight to make your heart weep. 
It is not an easy thing to see a mid- 
dle aged couple, who have toiled like 
Trojans to bring 600 or a 1,000 acres 
up to high mark—and then see that 
crop licked up in a week by the 
fiery tongue of drought, or reduced 
in a night by the black hand of frost 
to a wilted yield hardly fit for pig 
feed. And it is still harder to see 
the big crop come through the 
gamble of weather to an enormous 
yield—and then the price go below 
costs as I saw it one year from Peace 
River to the Missouri. It is a thing 
that bends the most inflexible back, 
breaks the dauntless nerve, and whit- 
ens hair long before its time. 

Those who had the physical 
strength and youth to stick have 
come out clear and ahead of the 
game. Those, who hadn’t, did the 
wisest thing when they jumped their 
job, cleared themselves in  bank- 
ruptcy, hit the rocks with a thud and 








ISS LAUT has criss- 
crossed the Northwest 
prospecting. She visited every 
section, farm, shipping, fruit, 
cities, Inland Empire and 
Coast. In her first article she 
sketched the vast area that 
again is prospering. In this 
she analyses the opportunities 
for the working farmer, whose 
prosperity based on a rich soil, 
has brightened the business 
outlook measurably. 
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Approaching 
the Summit 
of the Cascade 
Mountains on 
the Rainier 
National Park 
road. 





got up to start clear, free of foot. 
Would the McNary-Haugen bill 


_ remedy such conditions? It couldn’t 


help weather. It wouldn’t change 
immigration. We don’t want a big- 
ger surplus of farm crops to slash 
prices and we want less of Europe’s 
unfortunates to lower our standards 
of living. But would it help to rem- 
edy conditions? I asked that ques- 
tion of every farmer I met from 
fruit to dairy, sheep, cattle and grain ; 
and I have yet to meet one, not a 
politician, who was enthusiastic. The 
truth was best expressed by an In- 
land Empire wheat man: 


66 FT T would inject the Government 

in our business with a lot of 
bureaucrats. We've got too many 
already. If it held up prices for a 
surplus, it would encourage farmers 
to increase the surplus, lower world 
prices and come back on us in taxes. 
We would be no forwarder.” 

“We want no Government price fixing. 
We want no Government subsidy. We 
want to avoid putting the Government into 
business. We want a law that will require 
each marketed commodity to pay its share 
in the costs of its stabilization and pro- 
tection. We base our demand upon prin- 
ciples now in operation aided by co-opera- 
tive marketing,” said President Thompson, 
of the American Farm Bureau Federation. 

“This is the only sound principle upon 
which a basic and permanent agricultural 
policy can be established. All others in- 
volve either a subsidy, direct price fixing, 
or putting the Government into business. 
All these practices can and should be 
avoided.” 

This is exactly the point stressed 
by President Coolidge. Co-operative 
marketing, not a Government sub- 
sidy, is the safest and surest remedy. 
Why, then, has co-operative market- 
ing of grain been such a failure in 
the United States and such a suc- 
cess in Canada where it has pulled 
farmers out of a slough of despond 
even in bad years.and handled from 
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60 to 80 per cent. of the crop with 
higher prices than the old hit and 
miss system did? 

That is easily answered. Canada’s 
crop is and must always be chiefly 
a Spring wheat crop, whether it 
grades 1, 2, or 3. It can be sold by 
the farmer either through the ex- 
changes or direct to the mills of 
Great Britain, France or Germany, 
uniformly graded as 1, 2, 3. 


UT in the United States, what 

have you? You have a Spring 
wheat belt East of the Rockies. You 
have a durum wheat in the more arid 
sections South. You have a soft wheat 
and a Fall wheat belt still farther 
South. Then over in the Inland Em- 
pire and on the Pacific Slope, you 
have blue stem and club varieties. 
It is much harder—especially when 
debts are pressing—to hold growers 
of five different varieties in a co- 
operative union than growers of one 
variety. But co-operative marketing 
must come in the wheat section, as 
it has in the poultry, dairy and fruit 
sections. 

Outside of co-operative marketing, 
the great remedy is diversified farm- 
ing, hogs and dairy chiefly. How- 
ever, advocates of this sometimes for- 
get that if the wheat farmer rushed 
into dairy and hogs, he again would 
produce a_ surplus 
and break his own 
prosperity. 

But take the snap 
back to prosperity in 
land values of the 
West to-day! This 
should be headed in 
letters of fire—Let 
the Buyer Beware; 





















HERE never was a better 

chance than now in the 
Northwest, reports Miss Laut. 
She is a chronicler of the West 
but she cautions all those who 
would buy. Unimproved land 
from $5 to $15 an acre, im- 
proved land at $25 can be had, 
but “Let the buyer beware.” 
There is a chance to ‘buy at 
rock bottom. 








because cheap land isn’t always cheap. 
It is dear if it won’t grow anything ; 
for it sucks the capital of the farmer 
in the precious years when he 
should be going toward Easy Street ; 
and yet land values in good areas 
were never cheaper, never more 
easily bought on long-time terms, 
never a better chance than they are 
to-day. 

Let me give two or three ex- 
amples: Abandoned houses and 
towns were countless three years ago 
—windows and doors gone, broken 
machinery left rusting in rain, and 
the land growing a lovely crop of 
weeds. Some settlers were hanging 
on, chiefly foreigners used to hard 
times, or American pioneers, who 
knew they had rich soil and if they 
could hold on, “nature ever faithful 
is” to those who trust and don’t 
gamble. 

Now you could buy that land un- 
improved for from $5 to $15 an 


A Washington Farm 
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acre; with fencing, sloughs or well 
for water, a house ranging from a 
shanty to a six room frame, stable 
small but usable—at $25 an acre, 
next to nothing down, twenty years 
to pay and interest 6 per cent. I defy 
any pioneer to put improvements on 
homestead land for less or at less 
risk. 

But the point is—all the land was 
not alike good. Some owing to pre- 
historic glacial action or prehistoric 
surface fires—had below the grass 
less than a half inch of humus. It 
was worthless except for pasture. 
Right next to it might be bottom 
land or even rolling land rich as 
finest black prairie soil and many 
feet deep in humus. That land is 
worth $50 an acre, yes $100, and it 
will net 6 per cent. above costs. 


R take the vast area known as 

the Okanogan in Washington— 
bounded by the Okanogan River 
West, the Columbia South and East. 
That section, too, suffered the 
drought cycle. Bought from the 
Indian Department, that land cost 
$50 an acre raw for bottom, $15 to 
$5 for upper. Bought from a 
speculator, the orchard or low land 
set out in apples cost $750, the bench 
lands from $30 up. Go to the banks, 
who realize that production land 
pays them better than frozen assets, 
and it can be bought 
now almost as cheaply 
as the Montana lands. 
How is the buyer to 
find the lands? Go out 
and see it. How is he 
to find the real bona- 
fide seller not the 

(Cont'd on page 60) 
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ENESAW MOUNTAIN 
LANDIS, former Federal 


Judge, now “czar” of the baseball 
industry, has been “czaring’”’ since 
his youth, for he 
always was ready 
to step forth and 
assume command 
when it was neces- 
sary for someone 
to be the ruler. 

That tendency 
was displayed as 
far back as 1893 
when Landis was secretary to Secre- 
tary of State Gresham in the Cabinet 
of Grover Cleveland. Young Mr. 
Landis had called at the White 
House one night on business during 
the period of terrific battles of the 
Democrats to upset the Civil Service 
and get the jobs held by Republicans 
who had been placed in office by Ben- 
jamin Harrison. 

Cleveland was. a_ conscientious 
student of every claim for a Federal 
post, and an immense amount of de- 
tail fell to him that is now given to 
subordinates. When Landis arrived 
at the White House, Cleveland was 
engaged in reading a great pile of 
documents relating to the applica- 
tions of Democrats for Federal 
posts, ranging from Ambassadorships 
to fourth class postmasters. 

Hour after hour Landis watched 
the President toil until midnight 
passed and there was no sign of a 
halt. Then that tendency to be the 
“czar” caused the young underling 
to take matters in his own hands. 
He strode over to the President and 
said: 

“Mr. President, you have an im- 
portant conference to-morrow, and it 
is time for you to stop this work 
and go to bed.” 

President Cleveland, exhausted by 
many days of similar labors, looked 
up, startled at the command in the 
voice of the youthful secretary. 
There was a look of command in the 
future “czar’s” eye, so the President 
arose from his desk and dutifully 
went to bed. 





L O. HEAD, vice-president in 
e charge of the Western dis- 
trict for the American Railway Ex- 
press, is a resourceful executive. He 
demonstrated this to a railroad presi- 
dent some years ago in a manner 
that brought him considerable pres- 
tige among the higher officials. 

The railroad executive used his 
rank to send a guest’s trunk by ex- 
press from New York to San Fran- 
cisco. At the end of three weeks 
no trace of the trunk could be found 
anywhere along the route. The 
owner applied to Mr. Head, who 
was then general manager of the 
Western division. He tried the 
ordinary channels for locating miss- 
ing trunks but without success. He 
inquired and learned from the claim- 
ant that her host’s Negro chauffeur 





had turned the trunk in to the ex- 
press company. 

Mr. Head is from Georgia and he 
brought into play his knowledge of 
the darky’s psychology. He wired 
Los Angeles without delay and got 
the trunk. 

“How did you come to that deduc- 
tion,’ he was asked by the woman 
Ww ho had lost the trunk. 

“The Negro hits the high spots,” 
he replied. ‘Los Angeles was at the 
crest of a boom and I knew it would 
be the one city in California which 
would be fixed in his mind as of the 
greatest importance. His employer 
was the biggest man he knew; there- 
fore his employer’s guest would have 
as her destination the city that was 
of most prominence in his mind and 
he checked the trunk to that place.” 

Thinking a step ahead and deduct- 
ing the mental processes of the aver- 


age mind are two attributes of leader- 
ship. 


O. MINIGER, president, 


® Electric Auto-Lite Company, 
and of the U. S. L. Battery Corpora- 
tion believes 


“There is a Divinity 
which shapes our 
ends,” but he be- 
lieves that Divin- 
ity to be the man 
himself. Born in 
a small Ohio 
town, and reared 
on a farm, after 
completing high 

. school he ran the 
gamut a business experience—sold 
drugs, operated a paper factory, ran 
a coal mine (to which he gives credit 
for his snow white hair.) 

The automobile came into promi- 
nence and Mr. Mininger heard of 
a device for starting a motor car elec- 
trically. He took a train for South 
Bend, Indiana, bought the device and 
started making it in one room. This 
was in 1911. To-day, in 1928, the 
companies he owns and controls em- 
employ over 12,000 men. 
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When he re-organized his com- 
pany, he gave all executives and 
foremen a chance to buy stock at a 
price that was equivalent to a gift. 
He gave one-half of his commission 
with one company, amounting to 
many thousands of dollars, to salar- 
ied employees. This helped to build 
the esprit de corps demonstrated in 
an incident on his return from a 
Mediterranean cruise, the first real 
vacation in his life. On the desk in 
his office was a huge bunch of roses. 
Attached was a large placard reading, 
“Welcome Home—We enjoyed your 
vacation.” 


RBERT MAYHEW LORD. 

as Director of the Bureau of 
the Budget, is the hub of the Busi- 
ness Organization of the Govern- 
ment, the biggest 
of American en- 
terprises. He was 
awarded the Dis- 
tinguished Service 
Medal “for ex-~ 
ceptionably meri- 
torious and con- 
spicuous service” 
during the World a 
War, he has been in newspaper work 
and served, until he entered the army 
in 1898, as a clerk of the ways and 
means committee in the House of 
Representatives. 

He has been paymaster extraordi- 
nary of the United States Army and 
thereby acquired the extensive know]l- 
edge of fiscal detail that makes him 
admirably fitted for the heavy re- 
sponsibility he now carries. He knows 
not only what pay the top sergeant 
should draw and the allowance for 
officers’ mess but as assistant to 
Major General Goethals he acquired 
an insight into the difficulties that be- 
set contractors for public work. 

Twice a year—in January and in 
June—the Business Organization of 
the Government assembles in Conti- 
nental Hall, for a two-fold purpose. 
One object of these meetings, at 
which the President of the United 
States presides, is to promote econ- 
omy and business methods in running 
the Government. The other is to 
enjoy the anecdotes which General 
Lord tells. Here is one that he told 
recently : 

“One of our forestry experts was 
lecturing before a city audience on 
the need for conserving timber. He 
spoke of the endless devastation of 
pine forests, the denuding of vast 
tracts, not only in the Northwest, 
but in the South and Southwest. 
After excoriating the average citizen 
for his neglect of this vital matter of 
conservation, he said, ‘I don’t sup- 
pose that a single person here has 
ever done anything to conserve our 
valuable timber.” There was a mo- 





ment of silence, and then a meek- 
looking man in the rear of the hall 
arose and said, ‘I once shot a wood- 
pecker. 
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HE man 
who __ oper- 
ates a bus 
service in the rural 
districts has—in 
his own opinion, at 
least—a task pre- 
senting various and 
several difficulties. 
Yet these are really 
as nothing com- 
pared with those 
that attend a sim- 
ilar operation in 
the crowded streets 
of our larger cities. 
To give a prompt 
and regular and 
generally _ efficient 
transportation serv- 
ice through these 
congested thorough- 
fares is no sinecure. An infinity of 
small problems crowd in upon him. 
But all of these are completely over- 
shadowed by the one overwhelming 
one—that of congestion, itself. 
Which, being translated into operat- 
ing perplexities, means great diffi- 
culties in maintaining regularity in 
schedules, or anything remotely ap- 
proaching speed in them, and com- 
bating the wear and tear both on the 
metal mechanism of the bus units 
and the human mechanism that really 
drives them. 

The mechanically-geared automo- 
bile apparently is well enough fitted 
for ordinary road service—especially 
where the proportion of driving in 
thick traffic is reasonably low. It has 
strength for the hills, speed for the 
long, open, straight stretches of high- 
way .. . When it gets into towns— 
particularly into big towns—it is not 
quite so good. Traffic lights multi- 
ply—it is a poor county-seat these 
days that has not yielded to the de- 
sire for a metropolitan touch given 
by a red and yellow and green signal 
flash at its chief four corners... . 
Traffic, in towns, itself more than 
multiplies. 


ESPITE advertised claims, 
there are few motor-cars that 

can stand edging along at one or two 
or three miles an hour without shift- 
ing its gears; certainly none that 


benefits by such a driving practice. In 
town the driver shifts ... and 
shifts . . . and shifts. And by and 


by begins to perspire and to curse. 
And to long for the freedom of the 
open road once more. 
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Courtesy Philadelphia Rapid Transit. 


Smooth Starting, Rider Comfort, Easy 


Driving Attributed to Gearless Motor 


If practically 
all of his driving 
was done under 
such difficult city conditions he prob- 
ably would begin to long for a mech- 
anism that avoided such interminable 
gear-shifting with its constant tax 
both upon mind and muscle. 

This, in a nutshell, is the very 
large operating problem that has be- 
gun to confront the bus operator in 
city streets. His work now has 
passed the beginning or experimental 
stages. Like the street railway, the 
motor-bus has become a very large 
factor in the unending transport 
problem of our cities. In some of 
them in fact, it has all but begun to 
overrank the trolley. In most of 
them it is close upon the heels of the 
rail vehicle. 

Take Newark, New Jersey, for 
instance. As a pioneer in the whole- 
sale use of short-haul bus transporta- 
tion and as a typical American city 
closely approaching metropolitanism, 
it is worth consideration . . . Orig- 
inally the busses in that Jersey town 
were guerillas. They came to it al- 
most overnight. At first they were 
hardly recognized—officially—b u t 
unofficially they quickly swept into 
bounding popularity. They became 
serious competitors of the long- 
established street railway system of 
the city and its surrounding commun- 
ities. And eventually, in its own de- 
fense, that street railway system was 
compelled to take over the busses and 
to operate them as a part of its own 
services. Even though it has always 
elected to keep them, as a service- 


By Edward Hungerford 


System, as a com- 
pletely separate 
operating unit. 
The parent company, which still 
operates many hundreds of trolley- 
cars, is the Public Service Corpora- 
tion of New Jersey; its bus system is 
known as the Public Service Coordi- 
nated Transport. 

The organized bus system of 
Newark is now a little less than ten 
years old. A long enough time has 
elapsed to make some comparisons 
between its services and results and 
those of its older competitors in the 
streets of that city; and its imme- 
diately surrounding communities. 


N 1917 the Public Service Cor- 

poration was operating over 891 
miles of track and in that year it 
carried approximately 477,000,000 
passengers. In 1927 its track mile- 
age had dropped to 878 (there had 
been some new mileage added to the 
system, but even more had been 
abandoned and torn up) and the sys- 
tem carried 627,000,000 passengers. 
This last figure was now to be divid- 
ed, however. Of this 627,000,000 
passengers but 361,000,000 now pa- 
tronized the street cars; 266,000,000 
were riders on the motor-busses of 
the separately operated but coordin- 
ated subsidiary system. In other 
words, the busses carried within 25 
per cent. as many riders as the street 
cars. Here was a factor hardly to 
be ignored. 

The comparison of miles run by 
the cars and the busses also is of in- 
terest. In 1917 the total car-miles 
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of the Public Service system was 
about 56,000,000. Ten years later, 
like the trolley riders, it had fallen 
off. It was then but 42,000,000 car- 
miles. But this is only half the 
story. The other half is told by that 
other twin of Newark civic transport, 
the motor-bus. It ran in the past 
year, 49,000,000 bus-miles—or, to 
use the same phraseology, car-miles. 
Yet, with that 49,000,000 car-miles 
it only carried 266,000,000 riders as 
against the 361,000,000 carried in 
the 42,000,000 car-miles 
of the trolleys. All of 
which, of course, 
speaks volumes for the 
increased carrying ca- 
pacity of the street-car 
unit as compared with 
the motor-bus unit. The 
former is, and in any consid- 
erable city, must remain, the 
backbone of its transport. 
Particularly true is this of 
peak-hour services . . . The 
larger floor area of the trol- 
ley-car gives a seating and 
standing capacity such as 
few motor-busses may hope 
to equal. To which the bus 
responds by increasing its 
seating capacity—almost doubling it 
—by the addition of a second or roof 
deck, which may or may not be cov- 
ered against bad weather. This has 
not yet been done in Newark, but it 
is being done in many other large 
cities. Yet it is equally possible to 
add a second deck 10 the trolley-car. 
This very thing is being achieved to- 
day in Philadelphia—where a car 
with a seating capacity of nearly a 
hundred persons will shortly be 
placed in test service. 


thick of city 
traffic 


HERE is no denying the place 

of the motor-bus in the trans- 
port service of the modern city. It 
may not be in a community of a half 
million folk or more, a reliance in 
peakload traffic, but it has so many 
other places where it offers a serv- 
ice superior to the trolley car—in 
thinly populated districts and in show 
streets or avenues whose residents 
would never permit the profanation 
of trolley tracks or of overhead wires 
—that it cannot be ignored. And it 
will not be ignored. 


Newark is part of the answer. 


There it is that the Public Service 
Coordinated Transport already has 
more than 1,600 bus units-in daily 
operation, and steadily is adding to 
this number. It has a few long-dis- 
stance routes that lead well off into 
the country—one reaches to the 
northwest as far as Lake Hopatcong 
—but the majority of its bus traffic 
is short-haul and intensive. Which 
means that it feels, in wholesale de- 
gree, this complex problem of start- 
ing and slowly moving its busses in 
heaviest traffic. 


And it solves that problem—to its 


A Newark gas- 
electric in the 


own satisfaction at least—by discard- 
ing the mechanical gear in the new- 
est busses ordered for that traffic 
and substitutes for this somewhat 
clumsy mechanism, the highly mod- 
ern and extremely facile gas-electric 
motor-bus equipment. And so gains 
—as will be shown in a moment— 
not only much less wear and tear on 
the bus mechanism and on the bus 
driver, but also, to an appreciable 
extent, on the bus patron. Time was 
—and is forever past—when this in- 

dividual was content to sit 

and smile placidly in an awk- 

ward seat in a home-made 
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M UCH may be said of 


| the motor bus’s at- 
| tributes for ease and com- 
| fort, but the street car still 
| remains the backbone of 
| city street transit service. 
But the newest form of 
| motor transport—the gas- 
electric—adds comfort and 
luxury to travel and effi- 
ciency as well. The details 
of its benefits are here given 
by one of the foremost 
transportation observers in 
the country. 




















bus-body, whose engine seemed to 
take a fiendish delight in now and 
then and again trying to shake him 
out of that awkward seat. Smooth 
starting of trains—especially of pas- 
senger trains—some time ago be- 
came a doctrine of good steam rail- 
roading. It is equally necessary in 
good bus operation. Until recently 
it has not always been easy to obtain 
—especially in bus movement 
through heavy traffic and street con- 
gestion. 

Yet now appears the gas-electric 
bus to solve this particular mechani- 
cal problem. 

Now precisely what is the gas-elec- 
tric bus? 

The question is a fair one. The 
mechanism is comparatively simple 
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and may easily be described: In the 
gas-electric omnibus there has been 
substituted for the usual clutch, 
transmission and differential of the 
ordinary motor-driven vehicle, a 
generator, a controller and two elec- 
tric motors. The motors are each 
placed close to a rear or driving 
wheel of the bus. And so the gaso- 
line engine drives, not the vehicle, 
but a dynamo or generator of suff- 
cient power to create an electric cur- 
rent to turn these motors and so 
propel the bus... Much more 
might be said of the technical details 
of the mechanism, but it is not essen- 
tial. The essential thing is that this 


combination of gasoline-driven gen- 


erator and electric motors 
brings instantly an  un- 
matched ease of control, 
rapid and smooth accelera- 
tion and quiet operation. 
These things, of themselves, 
are enough to make the 
point: 

They are among the essen- 
tials that have led the Public 
Service group of Northern 
New Jersey to go heavily 
into the acquisition of gas- 
electric vehicles. With them, 
the type is no longer merely experi- 
mental. As long ago as December, 
1925, they ordered 333 bus units of 
this type, a little later another 62 
busses ; still later other small groups, 
and at the present moment they are 
completing a third order of 331 gas- 
electric busses for their city services. 
The chassis and equipment of each 
of these newest units come from out- 
side Newark, but the bodies are built 
in the Public Service’s own shops 
there, to a design that its officers feel 
is best adapted to their own neces- 
sities . . . This last group of busses 
have incorporated within them de- 
tails. and improvements that have 
arisen since their predecessors were 
built. For instance, improved inter- 
pole motors, which cut down com- 
mutation troubles, power brakes and 
bettered heating systems .... The 
early busses attempted to heat them- 
selves by some form of exhaust from 
the engine. This involves much pip- 
ing and piping of any sort in a bus 
which, with the constant vibration 
under the steady use of the vehicle, 
was always a bad thing. From it 
came much of the gas odor that one 
sometimes still finds in an old or 
poorly maintained motor-bus. The 
modern bus operator will not tolerate 
such a smell. 


66 E are trying to make our 

vehicles in every way at- 
tractive,” an officer of the Public 
Service Coordinated Transport said 
to me. “That is one of the large 
reasons why we have gone so heavily 
into the gas-electric job that we 
now have between 800 and 900 of 
them. We have studied our situation 
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carefully and we have found that 
many of our patrons already know 
them; recognize their superior riding 
qualities and let the older busses pass 
in order to board these newer units.” 

Which, of itself, adds something 
to the record. 

Philadelphia is another city that 
has gone rather heavily into gas- 
electric motor-busses. 

There, as in Newark, the bus has 
come into the financial hands of its 
older competitor; again in the form 
of a separate but coordinated organ- 
ization; in this case, the Philadelphia 
Rural Transit Company. But the 
situation differs from that in Newark 
in that the busses are run in two 
types of service—one, a rather com- 
plete system of trunk lines reaching 
down into the heart of the city, and 
the other, a series of feeder routes 
connecting with the existing elevated 
and surface railways of the older 
traction system. In both cases the 
routes are short; never more than 
ten or twelve miles in length. Inas- 
much as the Philadelphia Rural 
Transit already operates some 200 
route-miles of line and daily carries 
a number of passengers to be com- 
pared with the street car services of 
a city as large as Cincinnati, the in- 
tensive nature of its operations may 
readily be understood .. . Its par- 
ent company, the Philadelphia Rapid 
Transit, operates some extremely 
long-distance motor-bus routes—to 
Atlantic City, to New York, to Balti- 
more, to Washington, and other im- 
portant centers. 


N Philadelphia, as in New- 

ark, thought has been given 
to the study of the comfort 
of the passenger. This is 
good salesmanship of transpor- 
tation and so is entitled to no 
other especial commendation. In 
Philadelphia, however, it has 
been translated into a rigid rule 
of no standees in the busses. This 
excellent idea, taken from the Fifth 
Avenue Coach Company in New 
York and elsewhere, means in es- 
sence that the bus passenger, paying 
a fractionally higher fare than the 
man in the trolley-car, is entitled to 
and receives a slightly better grade 
of service. In Philadelphia this is fur- 
ther interpreted through a large use 
of the popular double-decker busses ; 
even though, as has just been said, 
an experimental double-decker trol- 
ley car is about to be inaugurated 
there... Oddly enough these 
double-decker cars, although popular 
in Europe and even used experiment- 
ally in New York and other places, 
have never attained a vogue in 
America. The great popularity of 
the double-decker busses may yet 
lead to their rather general adoption 
on this side of the Atlantic. The 
Philadelphia experiment will be 
watched with keen interest by the 
street railway world. 


Philadelphia, too, has found the 
gas-electric bus best suited to its 
needs . . . In fact the P. R. T. has 
not hesitated to adapt it even to its 
long-distance uses, and now flirts 
with a scheme to use it in taxicabs— 
of which it operates a large fleet in 
the City of Brotherly Love. It al- 
ready has built one gas-electric taxi 
and is preparing to build another. It 
believes that the same qualities of 
easy starting and acceleration that 
render the gas-electric mechanism 
well fitted to motor-bus operation in 
crowded city streets are necessary in 
taxicab operation under precisely 
similar conditions ... It is likely 
that this new type of motor-car drive 
may come into pretty general use 
elsewhere in the country, even 


Showing the propulsion part of the 

electrical equipment—the two motors 

behind the generator, with the gasoline 
engine up in front under the hood 























though no manufacturer of pleasure 
motor-cars has yet seen fit to adopt 
it. Here, as in the case of the long- 
distance motor-bus, the gas-electric 
equipment is not so essential, al- 
though it furnishes a real refinement 
of operation. But a privately owned 
and operated motor-car, like many 
long-distance busses, does not ordin- 
arily have enough steady operation in 
crowded streets to justify the in- 
creased cost of the electric mechan- 
ism. 

Now what is that added cost? 

Roughly speaking, it may be said 
to add about 20 per cent. to the first 
expense of the motor-vehicle; little 
or nothing to its upkeep. 

How is the added cost justified ? 
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Now we come to the heart of the 
question. The motor-bus operator— 
especially the hardheaded one who 
must make as good a financial show- 
ing as possible out of his operations 
—has to ask that question of himself 
before he can plunge into the new 
device. It is nice to have easy start 
and acceleration, quiet mechanism, 
and patrons and drivers both pleased, 
but how far can he go financially to 
provide these things? In these days 
of narrow margins between income 
and outgo in city transport, probably 
not so very far, if there were not 
also a favorable financial aspect to 
a introduction of the gas-electric 

us. 

This lies in the workaday life of 
the vehicle. 


HIS question of cost, both in- 
itial and upkeep, is a large 
economic factor that has forced itself 
upon the mind of the motor-bus 
operator—not always pleasantly or 
even agreeably. It is entirely pos- 
sible that when he first began his 
work there were not reliable figures 
available as to the probable mileage 
that any given vehicle might be ex- 
pected to attain. He was forced to 
buy blindly. He did not really know 
whether his bus would last ten years, 
or five, or even two .. . Nowadays 
he ought to have a more definite 
understanding. Some of the more 
conservative of these operators feel 
that about five years of steady service 
will end the life of even the best of 
busses in city traffic. A few of 
them are more optimistic. 
Frequently I ride upon a cer- 
tain bus line in one of our larg- 
er cities. Its manager is of the 
optimistic sort. He bought his 
busses four years ago and he 
has written them on the books 
for ten years of service. Some 
of them may do it. I doubt it. 
Paint and cleanliness cannot 


.forever make a motor vehicle as new. 


Once in a while you will find a hardy 
soul who gets ten years of hard serv- 
ice out of his personal automobile. 
These are the exceptions. . . . An- 
other factor also enters the situation: 
The motor vehicle is still in a state of 
active development. Obsolescence 
sometimes overtakes the motor-bus 
that physically is far from worn out. 
Styles change rapidly and frequently 
—especially so in the automotive in- 
dustry. The public is fickle. It re- 
sponds quickly to the last word in 
busses and fails to take advantage of 
the older types. 

The men who are adopting the gas- 
electric bus in large numbers, not 
alone in Newark and Philadelphia, 
but in Albany, Kansas City, Port- 
land, Oregon, and elsewhere, seem to 
feel that it offers considerably more 
than five years of existence. 

“We feel that it will easily pass 

(Continued on page 48) 
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HE avoidance of popular 

financial fallacies is perhaps 

one of the most important 
parts of the art of forecasting. The 
general public, and even Wall Street 
itself, are continually employing 
axioms which are not axioms and 
reasoning deductively from premises 
which are lacking in truth. There is 
quite enough that is impossible in 
forecasting, even when one observes 
the strictest regard for the facts and 
truths of financial life; and it is un- 
necessary and perhaps inexcusable to 
introduce needless confusion through 
accepting mere hearsay and tradition 
without examining their sources and 
without learning how much truth 
they contain. 

One of the most notable and 
widely accepted of these fallacies is 
the old and respectable tradition that 
the stock market discounts—meaning 
that it anticipates events or future 
developments by a considerable peri- 
od of weeks or months. The gen- 
eral belief appears to be that it dis- 
counts by six months to a year. 
Manifestly, in an unreal sense, cer- 
tain individual stocks do anticipate 
coming dividend changes or other 
future occurrences if and when these 
are known to the directors or the 
controlling interests. In these cases, 
however, the market, even for that 
stock, merely seems to the public to 
be anticipating, whereas all that it is 
really doing is responding to certain 
facts already known to directors, 
financiers or others who are doing 
the trading in the stock. This, how- 
ever, is probably the most nearly 
genuine form of discounting that 
there is. 


HAT is really meant by dis- 
counting in the sense that the 
word is used by the financial public 
is not responding to present existing 
facts, but rather moving in anticipa- 
tion of future developments. This 
the stock market is almost universally 
supposed to do, although so far as 
our records disclose, it never actually 
does it. The origin of the tradition 
is extremely simple to trace. Stock 
prices do move promptly and in re- 
sponse to the operations of the most 
astute and _  far-seeing financiers. 
Furthermore, the existing state of 
trade and finance is always difficult to 
analyze, perceive or determine. For 
example, in October, 1922, there 
were a number of adverse financial 
conditions, which, however, were 
obscure at the time and did not really 
come to light until months later after 
the annual reports of corporations 
and compilations of bank statistics 
and.other assemblage of information 
had thrown light upon them. 


By Paul Clay 


Now the great financier and the 
captain of industry and the shrewd 
speculator possess quicker and keen- 
er powers of perception than other 
people and, therefore, they analyze 
and diagnose the situation more 
promptly than others. Having done 
so, they act upon the state of facts 
and conditions discovered by them; 
the stock market responds to their 
action before the public has perceived 
those facts and conditions; and 
therefore the public naturally as- 
sumes that the stock market is an- 








ERE figures are a 
crude and clumsy 
way to evaluate human mo- 
tives, and since forecasting 
the stock market is nine- 
tenths psychological and the 
means of analyzing it nine- 
tenths statistical the prob- 
lem is intricate. Paul Clay, 
who is a master in the realm 
of figures, in this article is 
attempting to aid those who 
are seeking to avoid lessons 
in the bitter school of ex- 
perience. 








ticipating the future. All that it is 
really doing, however, is anticipating 
the public knowledge of the future— 
but not the expert knowledge. Ad- 
mittedly, the factors governing the 
market are so complex that many of 
the experts are themselves often 
wrong; but even when they are 
wrong their error consists of a mis- 
understanding of the state of fact, 
and the market still responds to that 


state of fact instead of anticipating 
future facts. 


ET us observe fragmentary 

illustrations of this truth. This 
tradition supposes that when the 
market breaks it is in anticipation of 
future business depression or trouble ; 
but research discloses that it is al- 
ways or nearly always in response to 
already existing inflation of credits 
or inventories or liabilities. In 1919, 
for example, the peak of the rise was 
November 5, and the break began 
thereafter; but the inflation which 
largely caused this break existed as 
early as July 28. Likewise in 1907 
the rapid decline of stock prices be- 
gan after January 7; but the com- 
mercial credit inflation, which was 
one of the great actuating forces, 


W hen the Market Breaks! 


came into existence as early as No- 
vember, 1905. The sharp reaction 
of 1926 began after February 13, but 
the inflation of financial credits, 
which induced that selling, existed 
as early as November 13, 1925. 
Tracing the history of deflation 
would likewise disclose that mer- 
chants, manufacturers and business 
men typically deflate their liabilities 
and credits to a sound basis prior to 
the dates when the stock market 
touches its lowest level. 

In popular tradition the prices of 
both stocks and bonds are supposed 
in a broad general way to go down 
when interest rates advance and 
move upward when these rates de- 
cline. One form of the theory is that 
cheap money, especially call money, 
renders stock yields attractive and 
vice versa. Elaborate efforts have 
been made to trace a relationship or 
lag or sequence as between interest 
rates and stock prices ; but these have 
not really succeeded except in a small 
and unreliable degree. More. often 
than otherwise security prices and 
interest rates go up together during 
the major part of a bull movement 
and down together during a large 
part of a bear movement, even though 
they do not reach the turning points 
simultaneously. 


ERE again we must return to 

the principles of psychology for 
the explanation. Optimism causes 
general business to expand; the ex- 
pansion hardens interest rates by in- 
creasing financial requirements; and 
this very same optimism causes the 
prices of stocks and bonds to go up 
in spite of the advance of money 
rates. In the typical year bond 
prices show their greatest strength 
from September to March inclusive 
and prime commercial paper shows 
its maximum seasonal rise during 
the very same months. In pre-war 
times the stock market typically 
touched its low point in June and its 
high point in November, while the 
average of all New York interest 
rates, based on call and time money 
and commercial paper, made their 
lowest in June and their highest in 
December. 

Broadly speaking, it is the supply 
of capital that dominates the course 
of the bond market and the supply or 
quantity of capital and credits taken 
together that dominate the course of 
the stock market. The quantity of 
funds or credits loanable in Wall 
Street has great significance; but the 
rate of interest seems to be not very 
useful in forecasting stock prices, 
except so far as it may throw light 
upon the question of the quantity of 
funds. Even bond prices move 
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parallel with interest rates instead of 
inversely about 40 per cent. of the 
time. 

Another and more plausible fal- 
lacy widely held, even by economists, 
is that trade conditions and stock 
prices stand in the relationship of 
cause and effect and that, therefore, 
the stock market goes up or down as 
general trade expands or contracts. 
There was a period of some decades 
when this theory looked quite con- 
vincing because the two actually did 
go together. In 1902 the stock mar- 
ket recorded its peak September 20 
and our trade barometer in Novem- 
ber; in 1905-06 stock prices reached 
their highest January 22, 1906, and 
the trade barometer in December, 
1905; and in 1912 both reached their 
peaks in October. The low points 
of major declines were not quite so 
nearly simultaneous, but the parallel- 
isM was very impressive. 


ATELY, however, this theory 

has proven untrue. In the 
1923-24 movement our trade barom- 
eter, like other business indices, 
touched the low point about mid- 
year, 1924, whereas stock prices 
touched their low point October 29, 
1923, and thereafter showed an up- 
ward trend, subject only to moderate 
reactions. In like manner, our trade 
barometer failed to advance into 
new high territory after December, 
1925, although the stock market had 
great further advances in both 1926 
and 1927. An even more conspicu- 
ous disagreement was that during the 
great bear movement of 1917 our 
trade barometer showed a general 
upward trend. The frequent prac- 
tice of disregarding exceptions to 
general rules in war time appears 
quite illogical, since the response of 
business to economic laws in war 
time has been so dependable that 
during the World War we were able 
to forecast business developments 
pretty satisfactorily by use of 
Napoleonic and Civil War experi- 
ence. 

It now appears in the light of the 
much enlarged and improved data 
regarding capital and credits that 
even when the stock market and 
trade conditions did move parallel, it 
was largely coincidence. Probably 
what happened was that the new cap- 
ital and loanable funds derived from 
trade operations changed in parallel 
lines with trade activity itseli—so 
that the stock market in responding to 
investment capital and _ loanable 
funds fortuitously moved parallel to 
trade barometers and indices.. At 
any rate, there has been demonstra- 
tion enough that this parallelism is 
not to be relied upon. 

Probably the most popular of 
all financial fallacies is the most 
groundless, namely the notion that 
price charts enable one to forecast 
the market. The details and speci- 
fications of this theory are unneces- 
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Prediction for second half of 
1928: Business up, stocks down. 
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Democraticwise it looks like “all 
for Al.” 
* 6 @ 
Unemployment has diminished but 
not disappeared. 
. <2 


The betting odds on Republican 
victory are falling. 
- 2-9 
Don’t sail for Europe without 
booking return passage. “S. R. O.” 
is the rule. 
x o. 
If possible, order your coal supply 
now. 
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The Chrysler-Dodge merger—a 
sensible one—is the forerunner of 
others. 
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Really dear money is not threat- 

ened. 
+o «s 


A guess: the oil industry will be 
better off a year from now. 
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Ditto rubber. 
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Modern utility leaders are among 
our most useful citizens. Probers 
cannot disprove that. 
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America will prove able to meet 
foreign competition. 


Business—and therefore workers 
—owe a lot to Secretary of Com- 
merce Hoover for his excellent ad- 
ministration of his Department. 
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Russia is more to be pitied than 
copied. 
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A paradox: luxuries are in more 
demand than necessary. 

a  * 
Young Rockefeller deserves thanks 


for starting the cure for the long-. 
sick coal industry. 
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Few bank stocks look cheap. 
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If you climb after soaring aircraft 
stocks be sure you have a parachute. 
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It will soon be, not chains versus 
independents, but chains versus 
chains. 
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Wheat looks high enough. 
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Clarence Dillon is wise to get out 


of motor management. Bankers 
should be bankers. 
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Oil shares—and some utility shares 
are likely to decline less than boomed 
stocks. 
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America now has probably nearly 

20,000,000 stockholders. 
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A political surprise is still a pos- 

sibility. 
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sary to enumerate here, since they 
abound everywhere. Such charts, 
however, are records of movements 
and show very frequent changes of 
direction. There is on the chart no 
reliable distinguishing sign between 
a decline, which is going just a few 
points, and one which is the begin- 
ning of a drastic collapse. To be 
sure, such a collapse is supposed to 
be preceded by a “distributing 
movement” consisting of an up-and- 
down movement of prices within a 
rather narrow range of about ten 
points and accompanied by heavy 
volume of trading. 
However, the appearance of dis- 
tribution on the charts was just as 
great from October 30, 1915, to July 
14, 1916, as it was from August to 
December, 1907, and yet the results 
were totally different. Reasoning in 
the chart manner, there were signs 
of rather heavy “accumulation” from 
March 14, 1907, to July 25, and then 
rices collapsed. There was no so- 
called distribution on the charts any- 
where near the peaks of 1916 or 
1919. The charts indicated heavy 


distribution from January 3, 1925, 
to March 26 and then, after a 
slight reaction, made a huge advance, 
and there are numerous other in- 
stances of this sort. 

A chart is not a force or an eco- 
nomic factor and has no causation in 
it. Why do we not forecast the 
death or recovery of patients in hos- 
pitals from their temperature charts? 
No matter how weak the stock mar- 
ket may appear on the charts, if 
there develops a plethora of unin- 
vested funds or a large short interest, 
prices will move up strongly. No 
matter how strong it may appear to 
be or whether there occurs a “‘distri- 
bution” or not, if the credits and lia- 
bilities of investors and business men 
become definitely over-expanded, the 
market will break. It is true that 
these charts appear to show regulari- 
ties of formation or sequences; but 
what the chart reader is really doing 
is assuming that the movement of 
prices must have been foreshadowed 
by the “formation” on the chart. If 
he will watch his mental operations. 

(Continued on page 49) 
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“With All thy Getting, 


Fact and 


Get Understanding”’ 


C ecinie 


By The Editor 


Mergers are many. One thing I’ve noticed, namely, that 
whenever there is an executive in one of the companies 
who has become favorably known to the public he is 
chosen as the active head of the combination. The old- 
fashioned type of ultra-dignified, aloof 


eT ne executive usually is shelved to make 
HEADS OF way for a man whose personality has 
MERGERS 


favorably impressed itself upon the 
public. The frigid executive rarely is popular with the 
employees. He regards himself as the master and regards 
them as his servants. The more modern executive convin- 
ces his men that he regards himself simply as a co-worker 
for the building up of the business along lines which will 
benefit them all. If you aspire to come out on top in this 
era of mergers, strive to earn the goodwill of employees 
and the public. Mix heart with head. 
* * 

The coal company in which John D. Rockefeller, Jr., is 
keenly interested, the Consolidation Coal Company, operat- 
ing in Pennsylvania and West Virginia, has taken an 
important step which other operators promise to follow 

and which should lead to the salvation 
ROCKEFELLER ; : 
STARTS of the coal industry and its workers. 
“THE CURE Briefly the company is closing ten 
a Coe of its least profitable mines and dis- 
pensing with 2500, or about 20%, of its employees. This 
action is in line with “The Cure For Coal,” published 
in Forses of April 15. Inevitably, hardship is thus in- 
flicted upon those dismissed. But unquestionably it is 
better, from every point of view, that the soft coal indus- 
try give reasonable steady employment to, say 450,000 
workers than keep on another 120,000 or 150,000 and 
be able to offer all of them work for only a few days a 
week. 

For any industry to arrogate to itself an excessive 
number of men and then fail to provide these men with 
enough annual wages to live on, is an economic crime. 
Nor is it humane. The surgical operation planned by 
this Rockefeller organization admittedly will prove pain- 
ful, but amputation has become imperative, necessary even 
from a strictly humane motive. While almost every 
other industry has succeeded in greatly increasing pro- 
duction without adding more workers, and in many cases 
simultaneously with a very substantial reduction, the 
coal industry has expanded the number on its payrolls 
and cut down the number of days’ work provided. Such 
methods naturally courted disaster. 

Let all coal companies follow the Rockefeller example 
and let the industry organize an economical distributing 


and selling system, and the long reign of chaos should 
end. 


* x + 
Triplets: Good nature, good health, good business. 


Financial and industrial leaders in the East are not 
elated over the Presidential trend. They are somewhat 
disturbed over the landslide to Governor Smith. Not so 

long ago they felt that attempts to 
ae nominate him would split the Demo- 
PARTICULARLY cratic convention wide open and per- 
—s haps lead to a repetition of the 
Pp pe 
pandemonium of four years ago. Now it is taken for 
granted that he will be nominated almost by acclaim. His 
personality and his campaigning powers are such that 
high-up Republicans fear he may not only heal what- 
ever differences may remain inside his own Party but 
draw to his banner a very large number of other voters,— 
workers and farmers—who have not enjoyed a full share 
of our loudly-vaunted national prosperity. 

Republican developments are not especially relished. 
Talk of nominating President Coolidge has been revived, 
but without genuine confidence in the prospect. The 
attitude of Vice-President Dawes towards farm relief 
legislation is interpreted as anti-Administration, and there 
are now fewer whispers that a well-organized effort will 
be made at the crucial moment to force him upon the 
convention. Recent events have pointed very strongly to 
the selection of Secretary Hoover on an early ballot. 
Business and financial men throughout the country have 
high regard for Hoover’s ability and they would feel 
thoroughly safe with him in the White House. But they 
doubt his vote-getting qualities as compared with Al 
Smith’s. 

Hence the recent weakening of cocksureness over the 
outcome in November. 

* * *- 


You can be strong-willed without being mulishly stub- 
born. 


x * * 
Plans without purpose are futile. 
* * * 


A business that caters to the public changed hands 
less than a year ago. It is now attracting far more 
customers than formerly and apparently has become pros- 
perous. I asked an employee how he accounted for the 


change. “It’s the new boss that has 
Le done it,” he replied enthusiastically. 
HIS BOSS “The old boss was different. He 
PROSPERS 


treated us different. He wasn’t such 
a friend-making man. The new boss gave us a Christmas 
remembrance. He’s always glad to get suggestions from 
any of us. It’s nice to feel that your boss thinks that you 
can maybe tell him something worthwhile for the business. 
Everybody is glad to do his best now to help the business 
along. Customers are getting better service. That’s why 
the business is doing so much better.” 
Commended to the attention of other employers. 
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Political radicalism was not permitted to run amuck at 
Washington. Demagogic clamor greatly exceeded dema- 
gogic action. The more responsible men in Congress were 
able, supplemented on occasion by the Presidential veto, 
to frustrate most attempts to put 


CO OALISM grossly unsound laws on the statute 
CURBED AT books. Events have proved that de- 
WASHINGTON 


mands involving the government deeper 
and deeper in business have lost their appeal. Enactment 
of the McNary-Haugen bill would have brought many- 
sided disaster, including the creation of another terriffic 
army of tax-eaters. It must be assumed that certain law- 
makers voted for it only because they counted confi- 
dently upon rejection by the President. His veto message 
was probably the most spirited document Calvin Coolidge 
ever penned. When McNary-Haugenism was originally 
proposed, agricultural conditions were very different from 
what they are to-day. Nature and economic forces have 
brought almost all that it was hoped the bill would ac- 
complish for-farmers in the way of lifting prices. There- 
fore, excuse for the legislative action proposed has been 
swept away. 

Newspaper headlines proclaiming “Enraged Farmers 
To March On Kanses City,” can scarcely be taken seri- 
ously. Farmers no longer march. They ride in their 
automobiles. If there be any descent upon the Republican 
Convention—there probably won’t be—it will not be on 
foot but on comfortable rubber tires and well-upholstered 
cushions. 

Nearly every line of business has been compelled to 
improve its methods in order to avoid bankruptcy. Have 
the majority of farmers put forth equal exertion to 
improve methods in order to avoid bankruptcy? Pap is 
a poor substitute for self-help. 

* * * 


There are no dividends in alibis. 


oe 
Cheating cheats the cheater most of all. 
* * 6 


“Put the taxes on the corporations.” That cry is popu- 
lar, although it is somewhat less popular now than it used 
to be. More tax-payers are learning that the only way to 
get real tax relief is to curb public expenditures so that 

less money will have to be raised. I 
“TAX THE a sae 
CORPORATIONS”; 2nd my neighbors are having it brought 
womens aur home to us very clearly, very directly, 

very potently, iust how the levying of 
heavier taxes upon corporations works out. The Hack- 
ensack (N. J.) Water Company has petitioned the author- 
ities for permission to increase its rate 20 per cent. Here 
is, in a nutshell, the explanation given in the petition: 
“The reason for the need of this additional revenue is the 
enormous increase in its taxes. In 1913 its taxes amounted 
to $86,000. Last year its taxes amounted to $792,617. 
They will be about $880,000 in 1928.” 

The tenfold taxation increase in fifteen years vividly 
illustrates how costly government has become. Yet there 
are people—a diminishing number, fortunately—who still 
clamor for more government and more tax-eaters. Once 
every school boy thoroughly understands that mounting 
tax burdens cannot be evaded by the rank-and-file of the 
people by “taxing the corporations,” there will be a revolt 
against rather than a cry for more government in business. 
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Distribution and selling problems are now being tackled 
in earnest. Charles M. Schwab roundly condemns the 
present costly cross-hauling of iron and steel products 
and urges that consumers be supplied from the nearest 
source—surely a sensible system pro- 


OUTLINE : - ‘ . 
PLAN A vided it were not carried to lengths in- 
RETAILING viting abuse. Steel manufacturers are 
HARD COAL 


not the only ones who invade distant 
territory more logically supplied by nearby producers. 
The same evil exists, for example, in the coal industry. 
From a responsible Cleveland business man, Sidney H. 
Stern, comes an interesting communication inspired by 
our recent article, “The Cure For Coal.” After express- 
ing his belief that “a great many of the faults and ills 
from which the coal industry is suffering could be cured 
by better selling methods,” Mr. Stern says: 


“With the development of oil burners and propaganda 
by gas companies to-day, the public has been weaned away 
from the use of coal. An examination of the coal in- 
dustry reveals these important facts: That there is no 
concerted action on the part of coal producing companies, 
or their distributors, to increase the consumption of coal. 
The purpose of my plan is to increase consumption of 
coal as herewith outlined: 

1. The development of a container for packing coal in guaran- 

teed weight containers. 

2. Standardizing and grading of coal. 


3. The daily delivery by routes in the same manner that ice 
is delivered, or from coal delivery stations at reduced prices. 


4. To %ecure wider distribution of coal and to place upon the 
market branded coal, made possible through the fact that 
containers are used. 


5. The development of a coal hopper or box that could be 
attached to a furnace, that would be semi-automatic, for 
feeding coal to the furnace and which could be leased, or 
rented by the consumer on a small monthly basis, or could 
be purchased outright. 


6. A national advertising campaign through magazines and 
newspapers to exploit the proper use of coal—improved 
methods of handling—benefits to the consumer. 


7. Elimination of handling of coal by consumer and, in place, 
the containers would be dumped, or placed in the coal box, 
or hopper, by the coal delivery man each day. 


8. Permitting in smaller quantities the purchase of coal, of 
hand-to-mouth buying, which is the economic trend of our 
buying to-day. 


9. Would allow the coal companies a daily turn-over on a 
cash basis and would allow those companies who do an ice 
and coal business to operate their daily delivery system 
throughout the entire year. 


10, Places coal on a competitive basis with the more easily 
used oil and gas. 


“The public are willing to pay for that which will 
give them ease and comfort. It is quite possible and 
probable that under my plan coal per ton will cost in the 
aggregate more to the consuming public. It is not my 
purpose to sell coal by the ton but rather by the pound, 
or in containers of 100 to 200 pounds. Branded coal 
should mean clean coal, guaranteed weight, high heat 
value and service on the part of the distributer. The 
coal shovel must become obsolete in every household if 
coal is to hold its place with the more easily used fuels.” 


+> 
How you treat those under you best reveals what you 


are. 
e: = * 


The time to save is when the money is coming in. 
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Cities, like individuals and families, pass through dif- 
ferent stages. A visit to Baltimore has aroused reflection 
on that truth. Two and three generations ago Baltimore 
pulsated with the pioneering spirit. The city was inti- 
mately and prominently identified with 


BALTIMORE ae ently witl 
GERMINATES America’s first railroading, America’s 
A NEW ce . 
SPIRIT first telegraphy, America’s first elec 


tric street cars. It became a prominent 
factor in the copper industry. Its progressive citizens 
energetically developed it into a towering merchandising 
and distributing center. Wealth—naturally—led to cul- 
ture. The present generation of Americans knows Balti- 
more for her enviable achievements in music, in medicine 
and surgery, in poetry, in art, in the graces and refine- 
ments of living. Wealth made all these things attainable, 
just as wealth is enabling America to draw heavily upon 
the choicest artistic and cultural possessions of Europe. 

Necessity spurs effort. Wealth commonly saps it. So 
has it been in Baltimore, as I analyze the city’s history. 
The pioneering spirit, the spirit of adventure, the spirit 
of daring, the spirit of bold initiative, the spirit of con- 
quest died down. Second and third generation individuals 
and families elected to live less strenuous lives. The 
pursuit of culture predominated over other pursuits. The 
conservatism of wealth and station gripped the city. 

As in most New England cities of former wealth and 
leadership and influence, Baltimore failed to create or 
capture industries pioneered during the present genera- 
tion. Baltimore is not famed as an automobile center, 
for example, as a center for making motor accessories, as 
a leader in the electric manufacturing field, as a great 
radio center, as a rayon center, as an aircraft center. 
Baltimore, please understand, has not been standing still. 
The city has grown and grown industrially. But it has 
not won national laurels as a pioneer, a leader, an entre- 
preneur in these newer realms of enterprise. 

Baltimore, however, is now germanating a new spirit, 
something of the spirit of those who built up the Balti- 
more of last century. Her Association of Commerce is 
taking on new life. Her merchants have formed a com- 
prehensive organization. Her civic authorities and citi- 
zens have grasped the vital importance of developing to 
the utmost the city’s extraordinary port facilities—already 
Baltimore ranks as the second port in the United States 
and ships more merchandise through the Panama Canal 
westward than even New York. Her potentialities as 
the most westerly of our great Eastern ports, “the most 
northerly of our Southern cities and the most southerly 
of our Northern cities,” are appreciated by those now 
coming into leadership. No city in America has a more 
ambitious program for an air port on deep tidewater, a 
program which, if expeditiously and ably carried out, will 
capture the imagination of the public and enormous future 
patronage in view of the assured growth in the use of 
seaplanes for both passenger and freight traffic. 

This Spring a “Baltimore Products Week” was fea- 
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tured in every live store’s windows in the city and, in its 
own way, proved as effective a magnet as the Baltimore & 
Ohio’s unique centennial exhibition, bringing home to 
many citizens for the first time the rich variety of the 
city’s manufactures. Before long Baltimore doubtless 
will be proclaiming to the world her advantages, her at- 
tractions, her plans, her readiness to welcome new enter- 
prises and her preparedness to co-operate in advancing 
their prosperity. 
Raltimore is undergoing a re-birth. 


x oe x 
Obstacles are the spice of life. 
x * x 


You are the product of a thousand thousand genera- 
tions of ancestors—and the bridge to thousands more. 
Hold your head high. 


x kx 
Being a Lindbergh has its disadvantages, remember.. 
* ok x 


European employers and labor delegates who have 
visited the United States to find out how we have gained 
industrial ascendency have always stressed, in their con- 
clusions, the more co-operative spirit here between em- 
ployer and employees. Labor delegates 
have been astounded at the cordiality 
of the relations in many plants and at 
the dynamic energy of the workers. 
American employers are declared to have succeeded in 
getting closer to their people by their democratic methods. 
Are certain enlightened European companies determined to 
follow our example? Perhaps in recent years you have 
occasionally read accounts of the presentation of certifi- 
cates of merit and other recognition bestowed upon 
different classes of workers at the opening of the big new 
buildings. Such presentations are usually accompanied by 
considerable ceremony. 

Now the Efficiency Magazine of London reports: 
“When the Hudson’s Bay Company opened its new house 
Mr. Charles V. Sale, the Governor of the Company, pro- 
posed a vote of thanks to the foreman who had been in 
charge of the construction work, Mr. T. D. E. Hutchinson. 
‘We thank him,’ said Mr. Sale, ‘Tor his devotion to duty, 
and through him, to the men who have been under his 
direction. Mr. Hutchinson has never spared himself, 
either early or late, and I have nothing but praise for the 
manner in which his task has been accomplished.’ ” 

Editor Herbert N. Casson adds: “This is a very pleas- 
ant incident. Why is it not done oftener? Would it not 
be a very kindly and courteous thing, whenever a firm 
moved into a new building, if a vote of thanks were passed 
to the foreman and the workmen who have constructed the 
puilding ?” 


BRITONS 
TAKING A 
LESSON 
FROM U. S.? 


* * * 


The easiest thing to find, the hardest to market: trouble. 


* * * . 


Resolve to have resolution. 
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he 
iS 
Evil. 


HAT is business doing 
with the “loan shark ?” 
Business has had but 


a score of years to try to correct this 
ancient evil. For centuries many 
drastic measures for dealing with 
, usury have been proposed and tried. 
Religion, restrictions, customs, phil- 
anthropy, and laissez-faire have 
jousted with the evil and departed, 
wearied and defeated, while society 
groaned under its age-old oppres- 
sion. 

Usury is a problem in waste, and 
in the last twenty years business has 
been trying to reduce this loss. 
Twenty years ago the interest rate 
on small emergency loans for con- 
sumer credit was 20 per cent. per 
month. To-day, in half the States, 
money is available from legitimate 
concerns to wage-earners at a maxi- 
mum of 3% per cent. per month on 
unpaid balances, and usually at 
cheaper rates. Business with the aid 
of enabling legis- 
lation and earnest .. .. 
sociologists, has re-  * wee 
duced by a mini- PO ais 
mum of 16% per 
cent. per month the 
interest on small 
loans and supplied 
a respectable 
agency where a 
wage-earner might 
obtain credit. 

Consider 
cases brought to 
the attention of f 
Attorney General ie 
Ottinger, 
State of New York 
in his drive against : / ‘ 
loan leeches: a\\ (4a 

Case A. Young LN 
married man. For- | s 
eigner. Earning de 
$23 a week. Wife i. 
about to become hf 
mother. Wife had 
hallucination that 
free maternity hos- 
pitals were brutal 
and careless. 
Threatened to drink 
poison unless taken 
to “pay” hospital. 
$100 needed. Hus- 
band working 


of the oe oe 


1 Rec 
two ee ft. 








Loan Shark Makes 


Last Stand 


System of Family Credit by Reputable Concerns 
Evolved by Practical Men Will Supplant Age-Long 


By Leon Henderson 


Director, Department of Remedial Loans 
Russell Sage Foundation 


twelve to fourteen hours nightly 
and hunting loan during day. Tired 
—desperate—thinking of theft. 
Case B. The money for child 
birth expenses had been just as des- 
perately needed as in Case A, but 
obtained in last resort from loan 


shark. Payments could not be met. 


Loan shark harassed wife at home 
and husband at work. Family stand- 
ard of living constantly lowered. 

Here were two wives, facing crises 
involving the lives of two persons, 
under an added mental strain that 
ought never to have been present. 
Does anyone mean to argue that 
business cannot finance the family, 
the basis of society, when it can 
finance an entire nation? 

We counsel “democracy in finance’’ 
but it has remained for the Mussolini 
dictatorship to finance families. In 


The Payroll Leech ~ - 
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7. J. Enright, in the New York World 


Industrial Lenders Attract Big Capital 


Italy to-day, newlyweds can get a 
loan of $529, at nominal interest, re- 
payable in three years. 

The family is a most stable group 
—it has a record of earnings over a 
period of years that any stock market 
leader might envy. Only 18,000 
wage-earners in 1928 in the entire 
United States took the bankruptcy 
route to discharge debts. Few are 
like that Pennsylvania debtor who 
contended “it being against my prin- 
ciple to pay interest and against my 
interest to pay principal, I shall pay 
neither.” 

The first task confronting busi- 
ness was to find out the natural 
price of money for small loans. The 
second job was to obtain the neces- 
sary enabling legislation which would 
attract decent capital. These first 
two stages are well under way, but 
already a third is under survey and 
experiment. This is the stage of 
applying business methods and econ- 
omies toward re- 
duction in the price 
of small loans. 

Early in the fight 
it was necessary to 
convince the public 
that family emer- 
gencies occur regu- 
larly which only 
money can meet. 
If the price paid 
for emergency 
credit is high, then 
family life suffers. 
If it is reasonable, 
family disintegra- 
tion is prevented— 
the children remain 
in school, thrift 
improves, and the 
unit remains a go- 
ing concern. A 
loan-shark loan of 
$100 to a wage- 
earner in need usu- 
ally will cost an ad- 
ditional $150 in in- 
terest before a year 
has elapsed, and the 
borrower often has 
not reduced the 
principal. This 
wastage reduces the 
standard of living 
of the average 
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Do You Analyze Your Building 
Bids Before 


Acceptance? 


Too Often Low Bids 
Resultin Highest Cost 


Time after time building projects have been 
sacrificed to the unseen extravagances of de- 
lay because bids and bidders were not fully 
considered from every angle. Delays impose 
costs not apparent in the specifications—loss in 
rental revenue, additional interest charges, 
extra financing. Only by the careful consider- 
ation of your bids and the organization behind 
them can you intelligently select your builder. 


On Schedule 
Or Ahead of Schedule 


Behind every estimate submitted by this Com- 
pany stands an organization that will assume 
the construction responsibility of your build- 
ing program, always working in co-operation 
with your engineers and architects. 




























Promptness and dispatch have been written 
into the Everett Winters Company record. 
It requires more than a mere knowledge of 
raw material and labor costs to promise and 
deliver a building on or ahead of schedule. 


Your construction problem is vastly more 
than securing the estimates of a number of 
contractors who under competent supervision 
will give you a good building. . 

ee S Delivered Two 


May We Send You Our Book? Months Before the Owners Expected 


This book has been compiled for the busy The owners did not believe we could keep ourschedule. 
executive who is interested in any building Carpets and furnishings were ordered for September 
or expansion program. A request on your delivery. The building was completed for occupancy 
letterhead will bring it without obligation. July 1st. Two months ahead of owner’s expectancy. 


EVERETT WINTERS COMPANY 


GENERAL BUILDERS 


OFFICE BUILDINGS BANKS APARTMENTS HOTELS SHOPS INDUSTRIAL BUILDINGS 
FACTORY BUILDINGS WAREHOUSES GARAGES LOFTS POWER PLANTS 


DETROIT, MICHIGAN, U. S. A. 
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United States family by 714 per cent. 
The most expensive legal loan by a 
legitimate lender to poor persons in 
New Jersey, for example, costs 
$19.50, if paid within a year—an 
average of $1.6214 per month, and 
is but 1 per cent. of their income. 
Which is better for society? 
Despite this, just about half the 
States allow lawful and specialized 
finance companies to handle small 
loans. 
gency loans still cost the 


In the remaining half, emer- + 


who accommodates the marginal bor- 
rower, has paid from 10 per cent. to 
15 per cent. for public funds. This 
has tended to keep the business in 
the hands of individuals, whereas 
industrial banks, which have received 
deposits on the issuance of certificates 
of deposits, of indebtedness, or of 
investment, have tended to be con- 
centrated in “chains,” “systems,” or 
“plans.” Quite recently the Indus- 
trial Finance Corporation, one of the 
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stock exchanges. This in itself has 
been a bar to cheaper money. Non« 
of the large investment houses have 
handled, until now, any issues of se- 
curities for these companies. How- 
ever, at least one listing has been 
made and another is in preparation. 
This should accomplish a reduction 
of from 20 per cent. to 40 per cent. 
in the cost of loanable funds. Trans- 
lated into business terms, this means 
that loan companies should soon 
compete for investment 





borrower 20 per cent. a 
month, if he is without 
collateral, pledge or en- 
dorser. 

The small loan business 
has grown along two dis- 
tinct lines, distinguished 
by the security required, 
but known commonly as 
“industrial lending’ and 
“industrial banking.” The 
industrial lender lends to 
individuals on_ chattels 
and wages and charges in- 
terest on unpaid balances, 
with loans limited to $300. 
The industrial banker dis- 
counts notes signed by 
borrowers and two or 
more co-makers, requires 
instalment repayments, 
and is usually limited to 
$5,000 for a single loan. 

The business of lending 
small sums has made sev- 
eral forward strides in 
twenty years. It has de- 
veloped a recognized 
technique of investigation 
and collection, and has an 
“experience table” of 
losses that is a valuable 
gauge for extending 
credit. 

But the real attack on 
the high cost of small 
credits has just begun. 
The present stage is 
marked by the application 
to the small loan business 
of methods and ingenui- 
ties which have proved 
succesful in industry and 
trade. 

Mergers, combinations, 
new and cheaper financ- 
ing, rediscounting, chain 
systems, extra services to 
borrowers, etc., are in the 








N New York State, Attorney General 

Ottinger has driven the “loan sharks” 
to cover and is holding a series of con- 
ferences with bankers, employers, labor 
leaders, philan- 
and 
commercial 
credit agencies 
to work out a 
construc- 


tive business so- Lote 
for limited the lines of credit 


thropists 


lution 


finances. 


Albert H. Ottinger 


meeting the 
emergencies 
that face the 
average family’s 


Legisla- 
tive. committees 
of Minnesota 
and Texas are 
studying the small loan situation prepara- 
tory to recommending legislation. 
Louisiana, Colorado, Arkansas, Oklahoma 
and other States plagued with usurers, civic 
and labor groups seek remedies. 

New York City, the nation’s money 
center, has evolved an intricate mechanism 
for financing business and industry, but has 
entirely neglected to offer credit for the 
most stable of all businesses—the family. 
The first interest of large capital in this safe 
field of investment is that taken recently 
by the National City Bank. 
making personal loans to small borrowers is river in another 
a step toward making credit “safe for 
democracy.” 


Its plan for 


funds on a parity with all 
other reputable enterprises 


seeking “other people’s 
money.” 
Until recently, small 


loan companies were lim- 
ited in loanable funds to 
the private capital of en- 
trepreneurs and the pro- 
ceeds from ‘sales of de- 
bentures and stock. No 
mechanism existed for re- 
discounting or pyramiding 
loans. by hypothecating the 
notes of borrowers. Banks 


of small loan companies 
to nominal amounts for 
short periods, mainly be- 
cause the noies of wage- 
earners were not consid- 
ered first-class security. 
Only of late, through the 
wide experience of instal- 
ment financing, have we 
learned that the current 
flow of wages, with its 
wide diffusion of risk, 

is a better security than 
In a foreign nation totter- 
ing on the brink of 
bankruptcy. 

One ingenious and il- 
legal scheme of redis- 
counting came to light last 
year, mainly through the 
alertness of two keen in- 
vestigators representing 
the banking departments 
of two adjoining mid- 
Western States. A bank- 
er in one State opened a 
loan company across the 
State. 
Here he accepted notes of 


cited only the final ma- 
turity date and did not 
mention a separate con- 








wind, and the savings 
effected ought to be passed along to 
the borrower. 

The major items of expense which 
make ‘small loans costly are the costs 
of capital, investigation and collec- 
tion. The most important reason for 
expensive consumer credit is the 
huge price paid for loanable funds. 
Banking institutions have an average 
cost of not more than 2 per cent. for 
loan funds, while industrial banks 
and industrial loan companies have 
had exceedingly high cost money. 
The industrial lender, for example, 


Morris Plan family, offered to the 
public, through the Manufacturers’ 
Trust Company of New York, $5,- 
000,000 three-year 5% per cent. 
notes at 9914. Prior to this issue, 
the same group brought out bonds of 
the Morris Plan Shares Corporation. 
The Morris Plan Bank of New York 
has more than $25,000,000 of public 
money, which it is holding at 5 per 
cent. 

No securities of chattel or wage 
loan companies have ever been listed 
previously on any of the various 


tract for instalment re- 
payments. Then, as president of the 
bank, he arranged to discount the 
notes given the loan company at a 
high percentage of maturity amounts. 
This supplied funds for additional 
small loans, and the loan company 
was meanwhile relending the instal- 
ment repayments. The scheme might 
have worked indefinitely if not for 
the discovery. 


Legitimate refinancing now is 


sometimes accomplished by the trus- 
tee process—sometimes by short term 
(Continued on page 36) 


wage-earners which re-. 
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Focused in ...a SINGLE REPORT 


ready for your inspection every day 
. . the VITAL FIGURE FACTS of 
your BUSINESS 


OW was business yesterday? Gaining . . .slipping 
... Standing still? Do you really know? 


Perhaps you will at the end of the month, but 
wouldn’t you like to know today? Wouldn’t you like 
to know, at just the right moment, where things are 


lagging, where to put on pressure, where to weed out 
inefficiency? 


You can... and it’s really very easy to know all 
these things. At nine each morning you can have on 
your desk a simple, understandable report, giving you 
all the vital figures from every department. Not a week 
old, or a month old, but yesterday’s figures from any 
department you will. 


Through the use of Elliott-Fisher accounting-writing 
equipment every operation of your business can be 
brought up-to-date. Inventories, accounts receivable, 
cash balance, sales, production, shipments . . . every 
record that every successful business must keep... can 


Elliott-Fisher 


FLAT SURFACE ACCOUNTING-WRITING MACHINES 


Product of 


Geren OC iice Fauipment (poration 


342 Madison Avenue, New York 


ALSO MAKERS OF SUNDSTRAND ADDING-FIGURING MACHINES 


be presented for your scrutiny every day. Every morn- 
ing an accurate picture of your business can be laid 
before you. 


This day-to-day, month-to-month and year-to-year 
method of comparison gives you absolute control of 
every department. With Elliott-Fisher machines and 
methods you can’t say, “By George, I didn’t know 
that!” If business is going ahead, you know it today. 
If it is slipping, you know it before the danger point 
is reached. 


Elliott-Fisher can be readily adapted to the most 
complicated accounting systems and it so simplifies 
and combines operations that often even a smaller 
personnel can do faster and better accounting work. 


Clip coupon below and give it to your secretary. Ask 
her to send for fullinformation which will tell you ex- 
actly how Elliott-Fisher can be 
profitably applied to your 
business. 









General Office Equipment Corporation 
342 Madison Avenue, New York City 


Gentlemen: Kindly tell me how Elliott-Fisher 
can give me closer control of my business. 


Name 





Address 
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The Remington Accounting 
Machine its particuiarly 
suited to posting installment 
accounts of certain kinds 
because this one machine 
will do both typing and fig- 
ure work. Additions and 
subtractions are automatic 
in any desired positions on 
the ledger page 


iis. 
oe 
a 


mington 
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F you do, calla Remington Rand Man and compare 
your present collection plan with that of companies 
equipped with Remington Rand Systems. Organiza- 
tions selling nationally collect from a million accounts 
monthly, and hundreds of others of all sizes collect 
regularly and economically with the assistance of 
Remington Rand methods and equipment. 


This combination of leaders of the office equipment 
industry is able to present to companies selling on 
the partial payment plan many methods of making 
collections at the minimum of expense and risk. 


Your business may be best served by Kardex Visible 
Systems which signal due dates and warn against bad 
credit risks—or by Dalton and Remington machines 
which make bookkeeping more rapid and 
accurate —or by Powers machines 
which sort and analyse me- 


Baker Vawter-Kalamazoo loose 
leaf systems and equipment are 
equally suited for hand posting 
or machine posting of install- 
ment accounts. Standard loose 
leaf forms are also available 
for installment accounting. 


REMINGTON - KARDEX s+ SAFE-CABINET>* DALTON - POWERS 


Mention of “Forbes” insures good service 
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chanically the data of thousands of cards—or by 
Baker Vawter-Kalamazoo loose leaf methods. 


Because Remington Rand has so varied a line to offer 
there is no need for selling pressure on any one type of 
equipment. Your individual need is considered and the 
system advised isanaccurate answer to thatneed. A plan 
that will solve your problem most profitably—that is the 
plan that the Remington Kand Man will recommend. 


Twenty-seven factories, six research laboratories, and 
4,000 specialists have combined their facilities to 
make machines and systems, plans and methods for 
business men everywhere. 


Let us prove the extent of these facilities today. Write 
or phone the local Remington Rand Office for a rep- 
resentative. Remington Rand Business Service, Inc., 
Remington Rand Building, Buffalo, New York. 


The Library Bureau Steel Safe-Cabinets provide mea- 
Ledger Desk speeds the sured protection against fire 
handling of installment ac- for yourinstallment records. 
counts. As many as 6,000 Safe-Cabinet protection def- 


ledger records can be main- _initely assures you that col- 
tained in a single unit, all lections can be made after 
within reach of one clerk. the fire as well as before. 


























Ran 
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Kardex Visible Record Equip- 
ment makes possible instant ref- 
erence to installment account 
records. Visible signals aisclose 
the important information at 
a glance. No account can be 
delinquent and escape notice if 
Kardex is used, and more post- 
ing can be done with less cleri- 
cal expense. 


BUSINESS 
SERVICE INC 


KALAMAZOO-+ BAKER-VAWTER-: LIN E-A-TIME + LIBRARY BUREAU 
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certificates of indebtedness — some- 
times by better lines of bank credit. 
The chain lender enjoys the advan- 
tage of shifting surplus funds to 
districts having heavy loan demands. 
But with all these recently developed 
facilities there is nothing yet for 
financing family loans comparable to 
the workability and magnitude of the 
plan for refinancing instalment sales. 

The most healthy prospect for 
cheaper consumer credit is the en- 
trance of commercial banks into 
the field of small co-maker loans, 
which has been dramatized by the 
National City Bank of New York. 
Not only will useful service be ren- 
dered to borrowers who can supply 
endorsers, but the movement for 
saner basic financing of families has 
already received considerable em- 
phasis by this recognition of com- 
mercial banks, which utilize their 
established systems of investigation, 
collection, and their cheaper money. 
Thus the reservoirs of deposit funds 
created by working classes, which 
formerly were available only for 
production purposes, now can be 
used by consumers. 

Several banks have cut below the 
rates of the industrial banks for co- 
maker loans. The Amalgamated 
Bank of New York for two years 
has been making small loans ‘at $4 
discount on a $100 note, repayable 
in ten months, which is about one- 
half the rate of the New York loan 
and investment companies which 
make similar loans. The National 
City Bank’s plan costs the borrower 
$4.63 for a discounted $100 note, 
repayable in one year. Banks are 
able to do this because of their de- 
posit funds. Mr, Frank Bennett, 
editor of the United States [nvestor, 
estimated last year that a bank would 
have to charge at least 40 per cent. 
per annum to cover loans, with aver- 
age rate of profit, if all loans were 
made solely from its own capital. 


HE co-maker loan business has 

had wider spread in recent years 
than any other form of consumers’ 
lending, particularly if the business of 
the credit unions is added. In addi- 
tion, there is a tremendous volume 
of co-maker loan transactions by 
“axias,’ mutual loan and thrift asso- 
ciations which thrive “without benefit 
of law” among neighborhood and 
racial groups. It is estimated that 
3,000 axias operate in New York 
City. 

The entry of the “personal loan 
departments” of powerful banks may 
foreshadow a credit war, with the 
established banks on one side, ar- 
rayed against the industrial banks, 
credit unions, and axias on the other. 
Already the influence of legitimate 
lending foretells the end of the sys- 
tem of lending that is predicated 
upon the guaranteeing of a loan by 
two co-signers who receive no part 
of the loan. In either event, the 


borrower ought to profit by cheaper 
funds. The Department of Remedial 
Loans, of the Russell Sage Founda- 
tion, estimates that the family of 
average income needs credit at least 
once every two years, for illness, 
death, child-birth, home financing, or 
other emergencies. The Metropolitan 
Life Insurance Company survey re- 
ports the average cost of funerals in 
New York to be $772, child-birth 
$200, operations average the same,— 
expenses larger than the average 
cash savings of wage-earners. 


O far, loan companies have not 

approached the low average 
“look-up” cost attained by instalment 
houses, but, because of the closer in- 
vestigation, collection costs and losses 
are smaller. The technique of col- 
lection is developed remarkably. 
Consider the worker whose emer- 
gency requires a loan. The tempo- 
rary extension of credit does not 
increase his income, in fact it reduces 
it by the amount of interest paid. 
The lender requires family budgeting 
and ceaseless but courteous attention 
to delinquents. Loss ratios are small 
—in New Jersey in 1926 small loan 
licensees charged off 92/100 of 1 per 
cent. for bad debts, but the same 
statistics show that a large part of 
the interest dollar collected was spent 
in the eternal insistence that borrow- 
ers pay their debts. 

Combinations and mergers are the 
order of to-day. It is not sur- 
prising, therefore, to find the follow- 
ing advertisement appearing in the 
April, 1928, issue of the Industrial 
Lenders’ News: 


ATTENTION 
Owners of Loan Offices in America 


“A consolidation or merger of in- 
dependent small loan offices is pro- 
posed in the 25 States having a 
uniform small loan law. 

“One office only in each city hav- 
ing a population of 25,000 or more 
will be eligible. 

“Qualified owners will have the 
opportunity to be retained as man- 
aging vice-presidents or executives.” 


Several industrial banking chains 
are in process of reorganization and 
refinancing. The Citizen’s System, 
with headquarters in St. Louis, re- 
cently changed ownership, control 
being bought by a group of New 
York capitalists who plan wider ex- 
tension of the “system” which has 
installed companies in 49 cities. The 
Wimsett Plan, which has formed the 
greatest number of companies of any 
industrial banking chain, has been 
reorganized and has under way new 
financing for wide extension beyond 
its record of 123 units. 

Until now, industrial lenders and 
industrial banks have had little 
competition, each dealing with a 
different stratum of borrowers, with 
the industrial bank making  co- 
maker loans to higher grades of risk 
at about half the cost of wage and 
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chattel loans. Recent developments 
point to competition. The industrial 
banks have cheaper funds and are 
experimenting with chattel loans. A 
Morris Plan company in Springfield, 
Massachusetts, was organized espe- 
cially for such loans. It is definitely 
known that other chains will widely 
extend such “personal” or “house- 
hold” loans if profitable. Most in- 
dustrial banks can do this business 
at a reduction in cost of 1 per cent. 
per month below the usual cost to 
the industrial lender who, specializes 
in wage and chattel loans. 


Out in Nebraska, the Allied Secur- 
ities Company, of which Charles W. 
Bryan, Democratic Vice Presidential 
candidate in 1924, is chairman of the 
board, and Judge R. C. Roper is 
president, is sponsoring the “de- 
partment store, chain store plan ap- 
plied to seventeen related financial 
lines of business.” Another small 
loan group in the East plans to give 
the small borrower, under one roof, 
all the financial services he requires, 
such as the drawing of wills and 
other legal papers, legal advice, in- 
surance, small loans, etc. 

Thrift is the only antidote for 
usury, but the small loan business has 
never been successfully combined 
with thrift-by-small-instalments. Not 
that thrift has lacked gospelers, but 
it has few successful catchwords. 
Love for thrift is an acquired taste, 
as we say of olives. Half the misery 
that loan sharks cause could be pre- 
vented if the borrower had available 
$100 for emergencies. Too few of 
our loan agencies are making prog- 
ress in developing thrift. It ought to 
be possible for a saver to accumulate 
small amounts in a type of security 
or holding that will expand his 
emergency credit to five times his 
savings. Already many mutual co- 
operative credit unions do this, and 
thus a holder of $100 in shares can 
borrow $500 for a worthy purpose. 


HE “loan shark” problem is really 

the problem of family finance. 
Borrowing cannot diminish, but aid 
for the grave crises can be given by 
cheap loans. Stabilization of con- 
sumer credit extension, and lower 
interest rates, will follow but the 
basis of credit will rest upon expe- 
rience tables fitted to the status of 
the borrower and not to his security. 
In automobile instalment sales financ- 
ing, ratios are keyed not to the 
buyer’s abilities, but to a fixed per- 
centage of down payment and a lim- 
ited number of months in which the 
balance must be paid. Loan credit 
is based on the annual family income, 
trade or occupation, regularity of 
employment, but most of all, upon 
the previous record for meeting ob- 
ligations. In New York City, for 


example, standard loan societies will 
not grant loans to certain types of 
A postal employee 


city employees. 
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INDUSTRY’S BIGGEST SAVINGS 


can be made in 


HAULAGE 


Dissipation of profits through 
unregulated haulage and un- 
known delivery costs is the big- 
gest drain on business today. 
Haulage too often remains 
haphazard, despite the fact 
that modern efficiency meth- 
ods have been applied to every 
other department of commerce 
and industry. 

Federal’s Certified Earning 
Ability has done more to put 


EARNING 


haulage and delivery into the 
same known controlled class 
with rent, payroll, etc., than 
any one thing in the transpor- 
tation field. With 43 chassis, 


one to 7 4 tons, and more than | 
100 body-and-chassis combi- | 


nations, Federal offers this 
Certified Earning Ability to 
every branch of industry con- 
cerned with the moving of 
merchandise or materials. 


ABILITY 





ASK FOR 


The Federal System of 
Truck Expense Control 
20,000 business men 
have received this 
simple key to more 
economical truck opera- 
tion. It gives absolute 
control of every item of 
haulage or delivery ex- 
pense. You need it, re- 
gardless of how many 
or what make of 
Trucks you own or 
what cost accounting 
system you use. It’s 
free—write for it. 


THE FEDERAL MOTOR TRUCK COMPANY, 5846 Federal Avenue, DETROIT, MICH. 
“Leading Specialists in Commercial Transportation” 


FEDERAL TRUCKS 


ALL SIZES—FOURS & SIXES 


Mention of “Forbes” insures good service 
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has no borrowing status due to the 
inability to garnish his wages in 
event of payment default. The taxi- 
driver in New York has his credit 
rating fixed at $50 by some loan 
institutions. - 

A Bradstreet and a Dun to rate 
responsible families, and a develop- 
ment of budget planning that 
will have in mind, not one year’s 
dribble of income and expenses, but 
several years of family finances, is 
the next step. Already the financing 
of home purchases extends over 
eighteen years. The savings neces- 
sary for the education of children, 
insurance, purchase of furniture, 
etc., are not matters of 2 few months 
but of many years. 

It is not unlikely that a rediscount 
market will develop or that Federal 
Reserve requirements will be modi- 
fied to handle the paper growing out 
of consumers’ loans. An investment 
trust, dealing mainly with securities 
of small loan companies, is now 
under consideration. 


HE future institution that will 

extend family credit probably 
will use other people’s money, a large 
part of which will be obtained from 
thrift by small instalment payments. 
Saving will be popularized and made 
easy. These thrift certificates will 
have a ready pledge value for emer- 
gency loans. Credit will be based, 
not on co-makers’ loans, chattels, 
wages or jewelry, but on the credit 
rating of the borrower. Repayments 
will be keyed to budget requirements. 
Long term loans will bear cheaper 
interest rates. investigation costs 
will be reduced by using the joint 
experience of all businesses that ex- 
tend credit. Loss ratios will be an- 
ticipated, and insured against. The 
machinery for legal collection of de- 
linquent accounts will be simplified, 
but there will be larger exemptions 
from garnishment. A_ rediscount 
market will amplify loanable funds. 
The institution will provide kindred 
financial and legal services which 
borrowers require, and will point out 
advarm@ages of buying for cash. 
Surplus loan funds will be invested 
in stable securities, thus accomplish- 
ing a modified investment trust. 
Finally, emphasis will be placed on 
thrift. 

The Church long ago discarded its 
early dogma against usury. Society 
has learned that the opprobrium of 
“loan shark,” “Shylock,” “usurer,” 
has not prevented but merely demor- 
_alized the business of lending small 
sums. The State has discovered that 
restrictive and penal law does not 
make small loans available. It has 
been left to business to work out the 
practical solution of a problem aris- 
ing from the business of living. 





Knowledge and timber shouldn’t 
be much used till they are seasoned.— 
Holmes. 


Your Industrial 
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in-laws” 


By Donald A. Laird 


AVE you any _industrial-in- 


laws? 

They may explain why a good 
man, satisfied with his work and pay, 
decided to leave. The worker’s wife, 
who is one of your industrial-in- 
laws, may have caused him to leave 
by insisting that they move back to 
Springfield where she has more and 
closer friends. 


When the employment department 
tells an applicant to report for work 
the following morning it is really a 
family that has been engaged. Fam- 
ily troubles cannot be checked in the 
locker room when the man arrives on 
the job. The next instalment pay- 
ments, a nagging wife, boys who have 
fallen in with a tough crowd, sick 
children, failed school work, after- 
effects of neighborhood squabbles 
are all taken right to the bench or 
desk as soon as the clock is punched. 


These industrial-in-laws help the 
mind wander from the job, may 
lower morale if they encourage a 
spiteful disposition, and lower a 
worker’s effectiveness. 

An organization cannot be built out 
of bachelors, and even if it could, 
they would still bring personal prob- 
lems, worries, and bothers to the 
job with them. 


HE employer can never reason- 

ably hope to eliminate all effects 
of his in-laws but much can be done 
to minimize these. There is one sales 
manager who always finds some 
legitimate excuse to drop in at the 
home of an applicant unexpectedly 
before a promising man is hired. 
This is motivated only partly by his 
insistence upon knowing all factors 
in the applicant’s qualifications; he 
also wants to become well acquainted 
with the applicant’s wife or mother 
so that by becoming a “friend of the 
family” he can give patriarchal ad- 
vice that prevents difficulties arising 
from his industrial-in-laws. “I think 
I have prevented more divorces than 
companionate marriage will cause,” 
he told me. 

This sales manager is an excep- 
tional individual and has probably 
been able to accomplish more by his 
interest in his men’s families than 
many other managers could. But 
his efforts point the way for any 
manager. 


One large manufacturer dominat- . 


ing a community has gradually devel- 
oped his medical department so that 
it not only provides after midnight 
home service when the local physi- 
cians refuse to get out of bed, but 
also has a loan fund to help out in 


financial crises in employees’ families. 


This is rather stretching the defini- 
tion of industrial medicine—but it is 
good medicine. Advice will be taken 
from a physician or nurse when a 
“welfare worker” would be shown 
the door with the remark: “We don’t 
need charity.” 

A novelty manufacturer has kept 
his industrial-in-laws interested by 
sending them new novelties from 
time to time, accompanied with a 
letter telling them they will be inter- 
ested in seeing what John makes, 
and perhaps they have some ideas 
regarding improvement in the prod- 
uct. The firm’s best seller now is the 
composite result of several ideas the 
in-laws have sent back. The in-laws 
have been rewarded by a community 
playground and recreation center. 


BRANCH office manager with 
no novelties to distribute to his 
branch-office-in-laws uses personal 
greeting cards in cases of illness and 
at the holidays, takes time to help ar- 
range loans for the purchase of real 
estate, and occasionally gives the of- 
fice boy a personal loan on a watch. 
Just as the employee’s family may 
be an asset, so the manager’s family 
may help. A small gear works is 
owned by a manufacturer of the old 
school who ridicules efficiency as be- 
ing an assortment of colored pencils 
with broken points in an inaccessible 
pocket. While his lay-out and plan- 
ning could be improved he has as 
efficient and loyal a force as you will 
find in a day’s search. This is large- 
ly because his wife is a busybody 
who objects to not having to do the 
housework and who insists upon 
making jellies galore the whole year 
through and taking samples person- 
ally to the various families. She 
has taken children riding while their 
mother took a well-earned but other- 
wise impossible nap, spent an after- 
noon showing how she bakes a cake 
without eggs, helped pick out shrubs 
from a seed catalogue, and done a 
good many other things helping out 
with the plant’s in-laws that her 
rather impersonal husband never 
suspects, and would take the credit 
for if he knew about. Like the sales 
manager we described, she is a re- 
markable individual and succeeds in 
being liked where many would be 
considered butting-in. She accom- 
ag so much because she likes just 
olks. 


Have you ever tried to inventory 
_ the intangibles that are a definite part 
of the assets of the business? An 
important place to start such a man- 
power inventory is to find if your 
industrial-in-laws are on 
side. 


the asset 
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Norton Electric 
Furnace Abrasives, 
important agencies 
in the making of 
the machinery of 
commerce and pro- 
duction the world 
over. 








In the constantly expanding domain of machinery about which the progress of the human 
race centers, the influence of abrasives in industry is constantly widening. Abrasives are 
today outstanding factors in low cost and high rate of production of machinery and tools. 

The grinding machine and the grinding wheel perform countless precision machining opera- 
tions. 

The basic materials of the grinding wheel have been turned also to other uses, such as the 


manufacture of Refractories and Laboratory Ware, Non-Slip Floors and Porous Plates for sewage 
disposal. 


NORTON COMPANY WORCESTER, MASS. 
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HE strength and the will to 

choose the right, especially in 
the face of criticism and ridicule, 
can come only from the power that 
comes through believing. Every day 
we are called upon to make decisions, 
and if we have a genuine belief in 
the reality and personality of God, 
if we can think of Him as Jesus did, 
as a loving Father who is interested 
in our welfare and who hears and 
answers our prayers, then we have 
something that will carry us through 
stress and storm~ and will bring 
sweetness and light into our lives. 
—The Rev. Dr. Henry Darlington. 

* 2 8 


He that wrestles with us strength- 
ens our nerves and sharpens our 
skill. Our antagonist is our helper. 
—Edmund Burke. 


* * x 


Sound business must be service. 
By “service” I do not mean a will- 
ingness to repair free of charge a 
thing that should have been made 
properly in the first place. I mean 
that goods shall be made efficiently 
under modern methods of mass pro- 
duction and sold at- the lowest pos- 
sible price, quality considered.—Ed- 
ward A. Filene. 

x * x 


N this age of high tension living, 

nervousness in its various forms 
is rampant, and increasing numbers 
of executives, in the prime of life 
and long before they have reached 
the height of their usefulness, are 
collapsing under the tremendous 
pressure. Breakdowns occur largely 
because people fail to take inventory 
of their health needs, and of their 
physical and mental reactions to daily 
events. Health is a normal man’s 
birthright—let us not barter it for 
the vanities of life—Clevelander. 

x * * 


If you want to win, stick! If you 
want to succeed, begin right, and then 
keep it up! Don’t quit! The world 
has no use for quitters. The fail- 
ures in the world have been the 
quitters—those who began all right, 
but did not hold out.—Harold 
Thorpe. 

x * * 

Belief in immortality is desirable, 
but we need to concentrate more upon 
bettering ourselves and others while 
we are alive—Dr. Karl Reiland. 





Our doubts are traitors 

And make us lose the good we 
oft might win 

By fearing to attempt. 


—Shakespeare. 
* * * 


I am glad to say, as Governor of 
this State, that I honestly believe that 
for the last few years and now— 
and I suspect for the future—the 
Alabama Power Company is doing 
more to develop and build up our 
State than any other force there is in 
our community and I believe I voice 
the sentiment, the attitude and the 
conclusion of our thinking people 
when I say to it “God speed you, 
we are with you. We want to help 
you to help us.”—-Hon. Bibb Graves, 
Governor of the State of Alabama. 

* Bie 


Real benefactors of the human race 
are those who have the vision, the 
energy, and the brain to build pay- 
rolls—W. F. Jensen. 








A TEXT 


STAND therefore having your 
loins grit about with truth 

and having on the breast plate of 

righteousness.—Ephesians 6:14. 


Sent in by J. Hall, Des Moines, 
la. What 1s your favorite text? 
“Forbes Epigrams” is presented 
to senders of texts used. 




















Unless we tell our story in simple 
language, it is understood by only a 
limited number of people——The Col- 
gate Clock. 

2 2 


The first and best victory is to 
conquer self; to be conquered by self 
is, of all things, the most shameful 
and vile.—Plato. 

es 6 
At the door of life by the gate of 
breath, 
There are worse things waiting for 
men than death—Swinburne. 





Send us sparkling “Thoughts” and 
we will send you “Forbes Epigrams” 
if your contribution is printed. If not 
composed by you, state source of quo- 
tation and author's name. Names of 
winners will be printed F 


















HROUGH regulations and com- 

missions we have given the 
most arbitrary authority over our 
actions and our property into the 
hands of a few men. 

There is one field, however, which 
belongs to the people, upon which 
they have uniformly insisted that 
the Federal Government should not 
trespass. That is the domain of 
private business. If the people are 
to remain politically free, they must 
be economically free. Their only 
hope in that direction is for them to 
keep their own business in their own 
hands. 

Our theory of society rests on a 
higher level than communism. We 
want the people to be the owners of 
their property in their own right. 
We recognize that they are all cap- 
italists by nature. We want them to 
be all capitalists in fact. That re- 
sult is being approached rapidly. 
Our system is demonstrating by 
practice that it works.—President 
Coolidge. 

a a. 

You cannot run away from a 
weakness; you must fight it out of 
you or perish; why not fight it out 
of you now, right where you stand? 


— Stevenson. 
* * &* 


LIKE business because it is com- . 


petitive. Profit is the measure 

of accomplishment, not the ideal 
measure, but the most practical that 
can be devised. 

I like business because it demands 
faith. 

I like business because it rewards 
deeds and not words. 

I like business because it under- 
takes to please, not to reform. 
I like business because it is order- 
7 


I like business because it is bold 
in enterprise. 

I like business because it is 
promptly penalized for its mistakes, 
shiftlessness, and inefficiency. 

I like business because its phil- 
osophy works. 

I like business because each day 
is a fresh adventure——Alfred Fantl. 
a ee 

Keep your mind on the great and 
splendid thing you would like to do; 
and you will find yourself uncons- 
ciously seizing upon the opportunities 
that are required for the fulfilment 
of your desire-——Elbert Hubbard. 





FO. 














FORBES for June 15, 1928 


41 


A check that shouts “VOID” 
the instant forger’s acid touches it 
TODD GREENBAC CHECK 

















The intricately pat- 
terned surface of 
Todd Greenbac 
Checks defies exact 
reproduction. Here 
a conventional - de- 
sign, unlike the 
check itself, is used 
for illustration. 





Here is a self-protected check—a check 
that defeats the forger with a defiant cry of 
“Void,” “Void,” hundreds of times wherever 
ink. eradicator touches the paper. 

Todd Greenbac Checks are made by a 
secret process involving interlocking pat- 
terns of several colors to form a beautifully 
finished surface. Concealed in the design are 
more than a thousand impressions of the 
word “VOID,” ready to leap into promi- 
nence and expose the first attempt at altera- 
tion. The design itself defies erasure. 

Todd Greenbac Checks with their pat- 
ented self-canceling features eliminate the 
major source of possible check losses. They 
prevent change of payee’s name, date and 
number and the possibility of counterfeit- 
ing. They are a protection against counter- 
feiting because every sheet of Todd Green- 
bac paper is registered and accounted for 
through every stage of manufacture until it 
is delivered under seal to the customer. 
Todd Greenbac Checks are never sold in 


blank sheets but are lithographed and 
printed only to order. 

Despite the fact that you buy the safest 
check, the highest quality paper and the 
most personalized of personal currency in 
Todd Greenbac Checks, the cost over the 
cheapest of checks is insignificant. Let a 
Todd representative from the Todd office 
in your city demonstrate the Greenbac. Or 
send in the coupon for further information. 
The Todd Company, Protectograph Di- 
vision. (Est. 1899.) Rochester, N. Y. Sole 
makers of the Protectograph, Super-Safety 
Checks and Todd Greenbac Checks. 





THE TODD COMPANY 
Protectograph Division 
1154 University Avenue, Rochester, N. Y. 


Piease send me further information about Todd 
Greenbac Checks. 


0-15-28 


Name 
Address 


Business 




















TODD SYSTEM 
OF CHECK PROTECTION 
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American Capital Seeks to 
Make Prosperous Latin- 
American Republics That 
Open Way for Investment 


The NEW 


re 


HERE is something new in 
international contact. I dis- 
covered it the other day in a 

talk with a real statesman. 

The man did not know he was a 
statesman, which shows you how real 
he was. He thought he was just a 
public utility executive. His name is 
C. E. Calder. He hails from Texas 
and he is young yet, but is already 
president of the American & For- 
eign Power Company Inc. 

That, by the way, is a pretty big 
job. The American & Foreign de- 
veloped a few years ago in the 
mind of Sidney Z. Mitchell. It began 
in Panama. Now it controls big and 
going power interests in Cuba, Brazil, 
Guatamala, Ecuador, Venezuela Co- 
lombia and Mexico. It is just a baby 
yet, of course, compared with some 
of the power systems in the United 
States, but it already serves 218 
Central and South American commu- 
nities with a population totalling 
above 3,000,000. 

I submit that an American corpo- 
ration which in its very infancy 
touches the lives of 3,000,000 Latin- 
Americans so intimately is something 
for the students of international rela- 
tions to think about. Big wars have 
been fought because some company 
with the merest fraction of such an 
interest at stake has got into diffi- 
culties with the governments of the 
foreign lands or have got themselves 
so disliked by the inhabitants there- 
of that they have risen in anger and 
wiped some friendly government off 
the map. 


T is my guess, from my talk with 

Mr. Calder, that we will never 
be called upon to intervene in Latin- 
America to protect the interests of 
the American & Foreign Power 
Company Inc. I would make it 
even stronger than that. It is my 
guess that this company will cause 
no revolutions, and it may even go 
so far as to set a pace in the matter 
of international contacts which will 


Rio Bronco, 
Brazil 


Touch 


By Charles W. Wood 


do more to eliminate war from hu- 
man society than could all the treaties 
which are now up for signature. 

“T want to talk about the Latin- 
American situation,” I said to Mr. 
Calder. 

“No, let’s talk about Texas,” he 
replied. “I know more about Texas.” 

“All right,” I agreed, “we’ll make 
it Texas. What do you know about 
Texas?” 

“It is composed of people,” said 
Mr. Calder, “and resources—mostly 
resources. It is an industrial State—” 

“An industrial State !’ 


66 ELL, it is becoming one, 

now that it is being sup- 
plied with power. A lot of people 
thought that Texas couldn’t have 
any industries, but any country with 
resources and power and people can 
have industries.” 

“Then what?” 

“Then it goes to work producing 
wealth. Then it gets rich.” 

“And becomes a great competitor 
of some other State?” I asked. 

“Yes.” 

“And puts the other State out of 
business ?” 

“No,” he corrected. “It puts the 
other State im business. When people 
are very poor, they can’t buy much. 
When they begin to use power and 
develop their resources and become 
rich, they can buy a lot. Every sec- 
tion is helped whenever any other 
section makes that grade. In Latin- 
America, now,—” 

“I thought we were talking about 
Texas.” 

“Oh, it’s all the same,” said Mr. 
Calder. “If people have resources 









en 
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and they are once endowed with 
power to develop those resources, 
you can’t stop them from creating 
wealth, and from becoming big buy- 
ers of what the rest of the world has 
to sell.” 

“But I have heard it said,” I re- 
minded him, “that the South Ameri- 
cans won’t work—that they would 
rather sit in the shade and play 
guitars.” 

“Haven’t you heard the same thing 
said about the Southerners in this 
country ?” 

“Yes,” I admitted. “I have heard 
such statements from people who 
didn’t know what they were talking 
about, and that was some years ago.” 

“Do you hear such statements 
now ?” 

“Rig.”” 

“Why o 

“Because the people of the South 
are working. They are working 
hard and developing such an indus- 
trial life that they are giving all the 
other States a run for their money.” 


6¢ FT UST so,” said Mr Calder, “and 

what is the difference? It 
seems to me that we don’t need to 
worry much about human nature. It 
is human nature to work when one 
has resources and power; but if 
people are cut off from resources 
and power, it is human nature to 
make the best of it. We don’t have 
to make people over. Whenever we 
provide them with opportunities and 
help them to see what they can do, 
they are quite likely to make them- 
selves over. What would I be to- 
day if it wasn’t for the Electric Bond 
and Share Company ?” 


FOR 
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OFFICE EQUIPMENT 





Let your desk express 
“your personal good taste 


j gowns desk is more than just a work table, with a few 
convenient storage drawers. It contributes an impor- 


GF Steel Office Equipment tant bit to the atmosphere which surrounds you, from 
also includes which visitors gain their first impression of your business 
Safes - Filing Cabinets 


Sectional Cases - Tables or professional standing. 
Shelving - Transfer Cases 
«++ Storage Cabinets - ++ 


> ean eee Good judgment, refinement, stability and progress are 
radiated from GF Executive Desks of steel. 


You can select no finer piece of furniture for your own 
office. No other so well keeps and guards its own beauty 


; ATTACH THIS COUPON TO 











) —— ARE — of finish and design. 

—————— A GF Steel Executive Desk becomes the keynote in the 
| Please send me a copy of the GF Allsteel furnishing of the entire office. It introduces richness and 

. , culture, and lends an air of unquestioned success. Each 
ors detail is perfect and permanent, today, and after a gener- | 
: ation of faithful service. } 
Address THE GENERAL FIREPROOFING CO. - Youngstown, Ohio 

Canadian Plant: Toronto, Ont. 
.. City State a 








BRANCHES AND DEALERS IN ALL PRINCIPAL CITIES 





Mention of “Forbes” insures good service 








I knew some 
statement like that 
would come out in 
time. You can hear 
it all over the Eleé 
tric Bond and 
Share lot, and you 
can hear something 
similar to it in talk- 
ing with the dyn- 
amic executives of 
to-day in any of 
the big light and 
power groups. 

What has be- 
come, I wonder, of 
the “self - made” 
man of whom we 
heard so much a 
decade or two ago? 
Executives of to- 
day seem to see 
themselves as Made 
in America. America, to such men 
as Calder, means opportunity ; and 
the organization of opportunities in 
order to develop leadership has been 
no small part of the work of our 
great industrial corporations. The 
Electric Bond and Share Company, 
in the eyes of all the executives in it 
whom I have happened to meet, is a 
marvelous Man Factory. 

“T like to think of my present job,” 
Mr. Calder continued, “as an oppor- 
tunity to export opportunity. That, 
after all, is what we are really doing. 

“In years.gone by America ran 
itself very largely with European 
capital. We are too likely to for- 
get this. We could not have done 
the things we did do, we could 
not have had our present rail- 
road systems for instance, if 
Europe had not poured capital 
into this new continent. Only 
now, as a result of the war 
and what followed, do we have 
not only capital enough for all our 
own needs, but we have a surplus 
which must be invested somewhere 
else. The question is not 
whether we shall invest in foreign 
enterprises but how shall we select 
those investments? Naturally, we 
will select those enterprises which 
promise to bring the best returns. 
And naturally, because of what 
America has learned about busi- 
ness in the present interesting era, 
we shall therefore select those 
enterprises which give the greatest 
service to the peoples served.” 











R. CALDER was not as- 

suming to give a lecture 
upon foreign relations. I am not 
sure that he.realized what a revo- 
lutionary principle he was stating. 
He said nothing about war or inter- 
national diplomacy and nothing about 
moral principles or the brotherhood 
of man. He was talking business— 
pure business—but it happened to be 
a kind of business which is fairly 
new in the world. Business solely 


Bringing an oil 
gusher under con- 
trol with new 
machinery. Mexi- 
can and American 
putting on a nut. 


for service. Busi- 
ness which is con- 
scious that its suc- 
cess depends upon 
the greatest possible 







service to the 
peoples served. 


How long has 
that idea been 
abroad in _ the 
world? It has been 
abroad in America 
for some time now, 
and to the extent 
that it has been rec- 
ognized, America 
has prospered mar- 
velously. But in 
dealing with unde- 
veloped countries, 
has the first thought 
of even the Ameri- 

© Ewing Galloway can capitalist been 
the welfare of the people of that 
country? Has he remembered that 
only that way lie the big and perman- 
ent profits? 

He may have learned in America 
that high wages are better than low; 
but when he has set up in business 
in a land of cheap labor, has he done 
all he could to raise the wage scale? 

When he has sought a concession 
for oil in Mexico, has he thought 
first about how much he could serve 
the Mexicans? Has he made himself 


liked by government and people? Or 
may he not have tried instead to fix 
the government 
while he 

the people? 


ignored 


plant 


Ta 


© Ewing Galloway 

But America, as Mr. Calder point- 
ed out, has not heretofore had much 
capital to invest in foreign lands, and 
America has therefore kept fairly 


free from international entangle- 
ments. It is the capital exporting 
countries which have found it neces- 


Hydro - electric 

power in Mexico. 

The City power 

in Orizaba 

run by water from 

mountain snow- 
ba 
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sary to arm themselves to the teeth 
against each other. 

They had few if any wars, to be 
sure, growing out of any direct com- 
merce with each other. 
fought, the first clash was not on 
their own boundaries. The dispute 
and the antagonism almost invariabl; 
arose in some capitalistically unde- 
veloped country. 

The process has been known his- 
torically as “imperialism.” It simply 
meant that each nation with capital 
to export sought its raw materials, 
not in the rival nation’s fatherland, 
but in some distant and backward 
country : and it either bribed the gov- 
ernment of that country to give it a 
concession to take its undeveloped 
wealth away, or it set up by force 
some government which would give 
it such a concession. 


When they 


UT the rival nation did exactly 

the same thing—sometimes in 
exactly the same country. Some- 
times the two nations supported op- 
posing governments, possibly with 
loans, possibly with arms and ammu- 
nition, possibly with direct military 
and naval forces. 

Then, at best, there were “diplo- 
matic exchanges” between the two 
great nations. Sometimes war was 
averted, but never was the tension 
relieved. All the great capital export- 
ing countries have found it necessary 
for many years to “protect their 

nationals” in these backward coun- 

tries. And these “nationals,” as a 

rule, were carrying on business in 

such a way that they always needed 
protection. 


To put it mildly, this sort of 
foreign business has not been 
based upon the principles outlined 
by Mr. Calder. To build up the 
backward country, to make its 
people rich and happy and to serve 
them to the best of its ability has 
not been the guiding principle of 
the concessionaires. 

Their activities, it is granted, 
have often helped the nations de- 
veloped. They have brought rail- 
roads and factories and other 
benefits. But it was not the con- 
scious aim of capital to extend 
these advantages. The natives, 
from the standpoint of the ex- 
ploiting capitalist, at best were 
“queer” and at worst were nui- 
sances. 

But there is a new international 
contact. The American & For- 
eign Power Company Inc. is by no 
means the first example. Certainly 
it is not the last. The economic 
light which has dawned upon Ameri- 
ca during the last few years is sure 
to break in American dealings with 
foreign lands. 

“Tf this new principle proves profit- 
able,” I asked Mr. Calder, “what 


bearing will it have on international 


FOR 
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“. and now hundreds of the nation’s 
leading companies are operating 
Pontiac Sixes ” 
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BOOKLET SENT 
UPON REQUEST 
—MAIL THE 
COUPON 





Month after month the list of Pontiac Sixes owned by large com- 
panies grows to new and more impressive lengths. One large 
company adds to a fleet which has already covered hundreds of 


From some of the largest corpo- 
rations in the world and from 


thousands of miles. Another buys its first Pontiac Six and in a many smaller firms, letters have 
: , in by the hundreds, aski 
few weeks is operating many more. And now hundreds of the Sor anation akan Meme 


i ‘ i i i i } ences of Various Companies in 
nation’s leading companies are operating Pontiac Sixes. are thay ect gent 
Salesmen”’ ... The book includes 


But the significance of Pontiac’s ever increasing popularity for inten “he 


business lies not so much in the number of cars that have been Buys the Car—the Company or 
7 e . ~ “ the Salesmen?”; ““How are Oper- 
purchased as in the reasons for choosing this impressive General ating Expenses Handled?”; and 


“Developing a Plan of Opera- 
tion”... If you are interested in 

: ° ° this book, or in Oakland’s plan 
Large companies base their purchases on facts and figures. And for cooperating with fleet users 


when hundreds of America’s greatest companies place their pty “A vik aia 
stamp of approval on the Pontiac Six by selecting it for their sales- 

men, they offer undeniable evidence of the economy which the 
Pontiac Six provides. 


OAKLAND MOTOR CAR COMPANY, PONTIAC, MICHIGAN 


OAKLAND 
PONTIAC 


PRODUCTS OF GENERAL MOTORS 


Motors Six. 


Oakland 
Motor Car 
ompany, 
Dept. L, 
Pontiac, Michigan 
Gentlemen: 
Please send me a copy 
ofthe book:“Experiences 
of Various Companies in 
Handling Automobiles with 
Salesmen.” Tell us more about 
your fleet user’s plan. 
I ae ee 
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Y OUR business day starts 
with the opening of your 
mail. Let the Vidaver Auto- 
matic Letter Opener start 
every department on time. 
The Vidaver opens letters at the 














Start the Day Right 


It runs smoothly with all sizes and 
shapes of envelopes—without ad- 
justment. Metallic contents of en- 
velopes, such as clips and coins, do 
not interfere with operation. No 
cutting blades. Abrades! So 
simply constructed that it will 























-- rate of 15,000 per hour. It does not run for many years without F 
injure either envelopes or contents. service or repairs. * 
e 
District Representatives Wanted Please Use ge 
This 1s a quality product, so satis- md 
factory in operation and so free, from the o 
all servicing, that it sells readily to 4 
firms which demand the best in office Co a” VIDAVER 
equipment. upon o au on 
27 1755 Broadway, N. Y. 
V I D A V E R Pi _ Please send me illustrated 
LETTER OPENER CO. ? literature. 
175S Broadway, New York g“Name ...........csccccssseccceececeesceceseceees 
o” MIR oss cecbdatina tase eecseaeeasieasacematen 
a > 
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a Yourhome ‘“s, 


When you’re traveling, enjoy the home- 


like comforts of a Statler. Enjoy — 

Radio when you throw a switch —ice- 
water when you press a valve—the morn- 
ing paper under your door —a good library 
at your disposal —a reading lamp at your 
bed-head — your private bath — stationery 
without asking —and Statler Service. + 7 1 
All these things— whatever the price of 
your room — at no extra cost. 


The ~ organization of 
SrnDax LA. 


There are Statler Hotels in: 
BOSTON + BUFFALO (Hotel Statler and Hotel Buffalo) 
CLEVELAND + DETROIT +- ST. LOUIS 
NEW YORK (Hotel Pennsylvania, Statler-Operated) 


- HOTELS STATLER °° 


7,700 Rooms with bath and radio 
& reception. Fixed, unchanging e 


ee rates posted in all rooms. a 


4q 
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relations? And isn’t there a possi- 
bility that it will put an end to war?” 

“Ask somebody else,” he said. “I 
am not a theorist. I am just a power 
and light man. But I can tell you 
that there isn’t any ‘if’ to worry 
about. Our method is profitable. 
Our companies are making progress. 
The preferred stocks of some of our 
operating companies are making so 
good a showing that the Indians are 
buying it.” 

“The Indians!” JI gasped. “I 
didn’t know that the South Ameri- 
can Indians could be interested in 
stocks. I didn’t know that they had 
any money.” 

“Some of them seem to have a lit- 
tle,” he said, “and they’ll have more 
when they get to using power. | 
don’t wonder that you were surprised 
for everybody told me that we 
couldn’t sell securities to the Indians. 
I know we can, though, because 
we've done it. 


66D) UT for that matter,” he added, 

“they told me some years ago 
the same thing about Texas. They 
said we couldn’t sell any securities 
there because the Texans didn’t have 
any money; and for the first year or 
so, we found it such hard work that 
I wondered if my informants weren’t 
right. After the first year, however, 
it was easy enough and now Texas 
has customer-ownership that com- 
pares well with any other community. 

“T’ve reached the conclusion,” he 
added, “that you can’t do much busi- 
ness with any people until you make 
them your partners. But that’s got 
to begin before you sell them any- 
thing. You’ve got to begin by liking 
them. Our boys all understand that, 
and believe me, they have found the 
Central and South American people 
mighty easy to like. 

“Tt’s all bunk about our being su- 
perior to them. We have some ad- 
vantages and they have some. They 
are a splendid people. There’s a lot 
that we can teach them, but there’s 
a lot that they can teach us. When 
we help them with what we know 
about power, we can depend upon it 
that they will help us with what they 
know about life.” 

Yes, there is something new in 
international contacts. 


Amply Repaid 
Editor “Forbes” : 

May I express to you at this time 
my admiration for the practical wis- 
dom and modern business informa- 
tion contained in “Forbes” and “The 
Business Library.” 


In my opinion the cost of these 
publications is insignificant as com- 
pared with the educational benefits to 
be derived therefrom, and the “Un- 
derstanding” that “Forbes” urges all 
to get is exemplified in the positive 
sense by him and his associate editors. 


FRED MULLER. 
Brooklyn, New York. 
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New 


Standard Six 
only 


‘995 


Pee CeCe Cee eee eee eee eae 


Nor is this record low price by any 
means the only factor to be con- 
sidered. The Standard Six main- 
tains all the quality supremacy of 
costlier Willys-Knights. Its patented 
high compression double-sleeve- 
valve engine, with 7-bearing crank- 
shaft, is notable for the same velvet 


smoothness, silent power and rug- 
ged stamina which have won the 
praise of hundreds of thousands of 
enthusiastic Willys-Knightowners. 
By all means, be sure to see this 
beautiful car. You will admire its 
low, graceful lines, its richness of 
color, its spacious and tastefully 
appointed interior. 


5 + if 


Willys-Knight Sixes from $995 to $2695. Prices 
f. o. b. factory and specifications subject to change 
without notice. Willys-Overland, Inc., Toledo, 
Ohio. Willys-Overland Sales Co., Limited, 
Toronto, Canada. 
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LOWEST PRICES IN HISTORY 


Never has the fine car field offered 
such a sterling value as the new 
Standard Six. For the first time 
in history, a Willys-Knight Six is 
actually priced below $1000! 


WILLYS-KNIGHT 
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of Quix Consultation 


NE of America’s largest banks 
features in its advertising ‘‘The 
Courtesy of Quiet Consultation”. 
This bank realizes that noise distracts 
attention . . . worries business visi- 
tors . .. uses up energy and decreases 
efficiency. 

Business and professional people 
everywhere are coming to appreciate 
the need for quiet. And they are find- 
ing that the sure way of obtaining 
quiet is by applying Acousti-Celotex 
to walls and ceilings. 

Private offices become restful and 
dignified when Acousti-Celotex is 
applied. Public areas, corridors and 
accounting divisions are quieted — 
phone conversations are easier to 
carry on and employees escape the 
late afternoon slow-down that comes 
from fatigued nerves. 

In hospitals Acousti-Celotex speeds 


convalescence; in schoois it aids stu- 
dents to concentrate; in churches and 
auditoriums it swallows up annoying 
echoes and reverberations. 

Acousti-Celotex comes in rigid 
cane-fibretiles that are easily installed 
in any building, new or old. And it 
has a distinctive construction advan- 
tage —small openings, which bury 
noises deep inside the tiles. 

Because of these openings, paint 
on the surface cannot interfere with 
the sound - absorbing efficiency of 
Acousti-Celotex. So you can decorate 
the tiles in beautiful colors and designs. 

The courtesy of quiet consultation 
is gradually growing into the necessity 
for quiet surroundings. Send for the 
new Acousti-Celotex book. ‘Less 
Noise—Better Hearing,’ and see 
how quiet is being obtained in all 
types of new modern buildings. 


Acousti — (ELorex 


FOR LESS NOISE—BETTER HEARING 


Good acoustics is 
no longera mystery. | 
This book tells how 
to obtain less noise 
and better hearing 
without anintricate a 
installation process 








4) The Celotex Company 
645 North Michigan Avenue, Chicago, IIlinois- 


Please send the new Acousti-Celotex book to: 


Forbes 6-15 
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| The Bus Loses Its Jolt 
| 


(Continued from page 23) 


the test of the critical years,” one 
_of them says ... He explains that 
| the “critical years” of a motor ve- 
| hicle are those after its first flush 
of youth are well gone—its mechan- 
ism wearing down, repairs becoming 
imminent. He goes forward, saying: 
“We have records already of gas- 
| electric busses, three years old, which 
| have run over 130,000 miles and have 
| not yet required a general overhaul- 
H ing.” 

Which is going some. 


Yet one of the several manufac- 
turers of this highly new form of 
automotive equipment tells me, and I 
| have no reason to doubt his word, 
| that there is no particular reason why 

a gas-electric bus should have to re- 

ceive a general overhauling in less 
| than 150,000 miles of service; that it 
should not be really necessary to even 
open the engine in less than. 75,000 
miles. Which is going some more. 
Especially when one realizes that 350 
miles is a stiff daily run for a motor 
bus in city service and that any really 
good engineé:can stand several general 
overhaulings. He clinches his argu- 
ment by calling my attention to the 
fact that the Philadelphia Rapid 
Transit is the only traction system 
that is issuing car-trust certificates 
against its motor-busses, which 
would indicate that it felt them good 
for at least ten years of hard city 
service. 








66 HY not?” he says. “There 
ire many trolley cars in our 


American cities that already have 
done twenty-five or thirty years of 
active service and, properly main- 
tained, are still far from being worn 
out. Steam locomotives run even 
longer periods. Can we motor-bus 
folk expect to do much less by our 
patrons? I think not. The most 
serious factor we have to confront is 
obsolescence and as we rapidly per- 
fect our type of transport vehicle, this 
all the time becomes less of a prob- 
lem.” 


From them you can work your own 
deductions. They should not be 
difficult to reach. For private cars 
the bulk of whose running is in the 
open, and which have many hours 
of disuse, the refinement of the gas- 
electric mechanism may not perhaps 
be worth the added cost. But for 
busses, for taxicabs and other ve- 
hicles running up a steady daily mile- 
age in heavy city traffic, a device 
which at, say 20 per cent. added ex- 
pense, doubles the life of the vehicle 
ought not to be tossed easily aside. 
And apparently in practice it is not 
being tossed aside at all, but all the 
while is coming into steadily increas- 
ing favor. 





Here then are the simple facts. 


FORE 
Whi 


closel 
he -W 
concl 
and 

from 
that 

sciou 
viou: 
not: - 
diffe 


P' 
ume 
is § 
“Ne 
eler 
in | 
the 
the 
ma 
tio! 
* 
tir 
mc 
rez 
the 
be 


oc 





NLP a ENON 87 Fiery 


MEN RIR He Ngee = 


FORBES for June 15, 1928 
When the Market Breaks! 


(Continued from page 25) 


closely in the study of past charts, 
he will find himself drawing like 
conclusions from opposite formations 
and drawing opposite conclusions 
from like formations. It is merely 
that the past so permeates our con- 
sciousness as to look perfectly ob- 
vious in retrospect—so that we can- 
not imagine that it could have been 
different from what it was. 


ERHAPS the most usual form 

of fallacious reasoning of vol- 
ume of sales on the Stock Exchange 
is summed up in the old saying 
“Never sell a dull market.’ The 
element of truth in this saying is that, | 
in general, sales are the smallest at 
the bottom of a major decline and 
the largest at or near the top of a 
major advance. However, the posi- 
tion in which the greatest sales occur 
is subject to wide variation. Some- 
times it is at the very peak of a rise, 
more often it is before the peak is 
reached and occasionally it is during | 
the initial slump after the peak has 
been reached. 

Besides this, very dull markets are 
occasionally excellent sales. In 1907, 
in June, when the great bear move- 
ment was only half over, the volume 
was but little more than one-fourth 
of that of January, 1906, and a col- 
lapse soon followed. In February, 
1903, on the very verge of the col- 
lapse, the volume fell to less than 50 
per cent. of the previous maximum. 
In November, 1912, at the very peak 
just prior to the pre-war collapse, 
the sales were very small. If the 
rule were changed so as to read 
“Never sell a bull market until after 
it begins to turn dull,’ it would work 
much of the time; for usually the 
public enthusiasm and the volume of 
sales reach unbounded proportions, 
then the enthusiasm dies and the 
sales diminish and next the liquida- 
tion begins. Even this rule, however, 
is not uniform enough to be very 
useful. 








| 
O real investors and large trad- | 

ers, however, probably the most 
costly fallacy is the wide-spread belief 
that huge volume of trading at rising 
prices implies very heavy investment 
buying by wealthy interests. Occa- 
sionally, this happens to be true, but 
usually such heavy volume and great 
strength signifies pool distribution of 
the given stock or even of- many 
stocks at once. Referring to stocks 
individually, rather than to the mar- 
ket as a whole, the maximum volume 
usually occurs at the top, so that the 
man who regards such volume as 
evidence of a great investment de- 
mand is quite likely to find that he 
has bought at the top. In general, 
volume is proportionate to public 
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enthusiasm or to success of pool 








New “Straight Line” Plant 
-NATIONAL CARBON COMPANY, Inc. 


Fostoria, Ohio 


This new industrial plant of the National Carbon 

*Company, Inc., at Fostoria, Ohio, was designed and 
built complete by Stone & Webster, Inc. The arrange- 
ments of the following buildings insure a straight line 
flow from raw materials to finished products: 


Calcine Milling Building 
Milling and Mixing Building 
Forcing Building 

Furnace Building 

Finishing Building 


There is also a Sagger Building, Boiler Plant, Pump House, 
Machine Shop and Storage Building, Office Building, Em- 
ployees’ Service Building with the necessary service and 
maintenance facilities. 


STONE & WEBSTER 


INCORPORATED 





BOSTON, 49 Federal Street PITTSBURGH, Union Trust Bldg. 
NEW YORK, 120 Broadwa SAN FRANCISCO, Holbrook Bidg. 
CHICAGO, First National Bank Bldg. PHILADELPHIA, Real Estate Trust Bidg. 
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Full of Sentiment 
—and Microbes 


eAn employe of one of our water 
companies recently sent us a 


communication in which occurred 
this sentence: “The old oaken 
bucket was full of sentiment 
and microbes.” 


~The menace to health of an im- 
pure water supply can hardly be 
told in fewer or better words. 


Modern water purification plants 
may not possess the sentiment 
and romance which cling to the 
open well and the flowing 
stream, but nothing contributes 
more tothe health, sanitation and 
welfare of people all over the 
civilized world than does a plen- 
tiful supply of pure water. 


An Industry That Never Shuts Down 


AMERICAN WATER WORKS»"°F LECTRIC (OMPANY 





INCORPORATED 
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IDELY accepted 

Maxims of the stock 
market that mislead many 
every day because they are 
so often false, according to 
Mr. Clay, are: 

That price charts foretell 
the way the market will 
go. 
“Never sell on a dull 
market.” 

Huge trading at rising 
prices means investment 
buying by big interests. 

That stocks rise in fixed 
proportion to earnings. 








operations. Studies in volume are 
helpful if conducted in a highly 
scientific manner with complex index 
numbers made to bring out certain 
points ; but it seems to the writer that 
these simplified volume rules are 
worthless. 


OST dignified and respectable 
among all the stock market 
fallacies may be the notion that 
stocks should rise in some fixed pro- 


| portion to earnings, or that values 


have some specified ratios to earn- 
ings. Doubtless there are tons of 
court testimony to the effect that 
industrial stocks are worth ten times 
their earnings per share. Likewise, 
it was long believed, as a consequence 
of mere repetition and without any 
basis of truth, that the annual rate of 
increase in copper consumption was 
10 per cent. Actually, it averaged 6 
per cent. for a long term of years. 
In fact, there is no constant relation 
at all between stock prices, or even 
annual averages thereof, and earn- 
ings per share. For about eighty 
representative companies, prices 
were equivalent to 11.34 times the 
earnings per share in 1909 and 9.23 
and 10.79 in 1926. Meanwhile, 
however, the ratio had been down to 
4.65 in 1917 and was only 6.57 in 
1919. If capital is plentiful and 
earnings relatively poor, the ratio of 
stock prices will be high but if, on 
the contrary, capital is scarce and 
earnings plentiful, as in 1907 and 
1917, the ratio will be low. Besides 
this, even intrinsic values depend as 
much upon the financial strength of 
the corporation as they do upon earn- 
ings—so that on account of varia- 
tions in financial strength and other 
elements, the ratios of prices to earn- 
ings per share vary all the way from 
3 to 15. 

Neither do stock prices from year 
to year move in parallel lines with 
earnings. In both 1923 and 1924 
earnings and stock prices moved in 
direction opposite to each other; and 
so did they during the last three 
quarters of 1927. In 1910 and 1913 
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Who wants to live on 
a poorly lighted street? 


Nobody who knows the advantages of modern 
lighting—the safety for drivers and pedestrians— 


the protection against crime—the evidence of 
a desirable residential area. - 





The service of General 


Electrics street-lighting To-day, no street need be dark, for good 
ee ee street lighting costs as little as two dollars a year 
interested in better light- ita: : 

ee per capita, and for that two dollars there is a 


your local power company, 
they will suggest appropri- 
ate installations, and give 


substantial increment in property value. 


satya vices Mey It isn’t a question whether you can afford 
ong experience in the de- . 4 

sign and operation of street- good street lighting, but—can you afford not 
lighting and electric traffic- . 

control systems. to have it? 


GENERAL ELECTRIC 
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. 
The Great 





Scenic West 


H™ PINES, dark green senti- 
nels, standing against snow- 
capped mountains; spruce which, 
with its straight-grained perfection, 
contributed so much toward the suc- 
cess of the allied air forces during 
the World War; madrones and 
manzanita of California hillsides; 
giant eucalypti, originally natives of 
Australia but now adopted sons of 


the Golden West . . . 


Mountains, rugged and forbid- 
ding, yet hiding beneath their rough 
exteriors a wealth of minerals; roll- 
ing foothills and bench-lands where 
golden grain and luscious fruit ripen 
in the sunshine . . . 


Valleys, where farmhouses nestle 
amid trees and flowers, and con- 
crete highways provide easy means 
of transportation for products of 
farm and ranch... . 


Lakes, high up above the timber 
line; boisterous streams tumbling in 
mad haste toward the sea; mighty 
rivers, foaming through rock-lined 
chasms or resting in quiet flow be- 


tween willow-lined banks where cat- 
tle stand in shaded shallows .... 


Lifeless desert stretches, edged by 
mountain ranges, springing into a 
riot of reds, blues, gorgeous pur- 
ples and rich golds under the magic 


of the setting sun... 


Go where you will throughout 
these great United States, nowhere 
will you find greater variety of scenic 
beauty than in the Pacific Coast 
Empire, stretching from Canada to 
Mexico. Here are thriving cities to 
be visited — Seattle, Tacoma, Spo- 
kane, Portland, San Francisco, Oak- 
land, Los Angeles, San Diego, each 
a center from which to go adven- 
turing into scenic wonderlands. 


Be not content with seeing a por- 
tion of the scenic West, see it all— 
a little more in time and travel and 
then you will understand why West- 
erners call it “God’s Country.” 


For detailed information on the 
Pacific Coast or a definitely planned 
Coast trip, write the 


Pacific Coast Empire Department 


OAKLAND CHAMBER OF COMMERCE 


OAKLAND, CALIFORNIA 


—_==—_———X_—X—§—<—<€K€—€_—_—_—”€2}}¥}¥_—_—_—_—SSS EE 
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they moved in opposite directions; 


and in 1900 the general trend of the 
market was downward until Sep- 
tember 24, in spite of an increase of 
17.7 per cent. in earnings. The great 
bear movement of 1903 was accom- 
panied by a gain of 11-6 per cent. in 
corporation earnings. Any consider- 
ation of earnings per share independ- 
ently of financial strength in arriving 
at values, or independently of capital 
and credit conditions in estimating 
the course of the market seems futile. 


‘The popular fallacies in reasoning 


from earnings consist in over-weight- 
ing this one factor. 


HE foregoing is a small collec- 

tion of negatives, an enumera- 
tion of reasonings in which one must 
not indulge unless he wishes to ac- 
quire his knowledge in the costly 
school of experience. There is some 
kernel of truth in each one of these 
fallacies; but the stock and bond 
markets are no such simple matters 
as the popular maxims would imply. 
The forces that dominate them are 
primarily psychological. They are 
human motives working themselves. 
out in business life and finding ex- 
pression in trade statistics. Mere 
figures are a poor and clumsy mode 
of giving expression to motives and 
sentiments; and a large part of the 
difficulty of forecasting lies in the 
fact that while the motivating forces 
are perhaps nine-tenths psychologi- 
cal, the means of detecting and 
analyzing them are about nine-tenths 
statistical. It is pretty difficult to 
find a unit of measure for the state 
of mind. 


Know What to Say and 
How to Say It 


NEW ENGLAND educator 

champions slang as a means of 
speeding up speech. And that is all 
right, if it also speeds up thought 
and thereby enables the speaker to 
unburden himself more quickly. For 
this high-powered age is also a high- 
speed age—and time saved is money 
made and service rendered and suc- 
cess furthered. And the best talker 
is he who is the “snappiest,” the 
most terse, the most concise. 





It is as a means, not so much of 
enlarging output of spoken thought 
in a given period as of shortening the 
time of talk and of reducing the 
words necessary for clarity of ex- 
pression to lowest possible terms, 
that slang may serve. Many a man 
has talked himself into a place of 
vantage—and then has talked himself 
out of it. Many have “sold” propo- 
sitions by good talk and have lost 
them by too much talk. 


Know what to say when you enter, 
know when to stop saying it after 
you have obtained a hearing and 
then take your hat—and go. 


FOR 
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Essential Services 


in five 


Important States 


With its field of service located in 
five fast growing industrial states, 
the Commonwealth Power Cor- 
poration system is an important 
unit in the public utility develop- 
ment of the nation. The subsidiary 
companies furnish electric power 
and/or gas service to 545 commun- 
ities in the states of Illinois, Michi- 
gan, Tennessee, Indiana, and Ohio. 


The Corporation also controls heat- 
ing plants, water pumping plants, 
coal mines, and transportation 
systems. 


Commonwealth Power Corpora- 
tion and its subsidiaries are owned 
by more than 76.500 stockholders 
residing in every state of the Union 
and more than 14 foreign countries. 


COMMONWEALTH 
POWER 
CORPORATION 


Vy 
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Is Your Net in Keeping 


With Your Volume ? 


ma 
17 





Come to Georgia «+ ¢ 


where Volume also 
means Profit 


Waar did your 1927 statement show? Is your net in 


keeping with your volume, or has high production 
cost kept down profit to the point where you have been 
caught in the treadmill of profitless prosperity? 


Because of low taxes, cheap materials, plentiful, 
willing Anglo-Saxon labor, abundant hydro-electric 
power, low building costs and a favorable climate, 
Georgia factories are piling up profitable volume. 
Georgia-made goods can be sold at a price that carries 
an edge on competitors in other sections and yet 
affords a good profit. 

Come to Georgia. There’s a location here that will 
exactly suit your requirements. Our engineers will 
help you find it and will present to you the full, au- 
thentic facts about Georgia. There’s no obligation on 
your part. You can secure this information either 
through our New York office, 120 Broadway, or from 
the home office of the Georgia Power Company, 
Atlanta, Ga. 





- INDUSTRY PROSPERS IN GEORGIA . 


Mention of “Forbes” insures good service 








FORBES for June 15, 1928 


Power Merger Means 
Better Way of Work 
(Continued from page 15) 
for nothing. But there is a lot of 
fun in becoming rich in the modern 
American way, if you can only see 
what business really consists of —that 
business is thot a system of accumu- 
lating money but of contributing a 
service to the world, and that the 
accruing profits are but a measure 

of that service.” 

Mr. Stevens did not claim that 
money is the only measure of value 
in human affairs nor that it is always 
and without exception an accurate 
measure. But it is the measure 
which is in use in business to-day, 
and nothing has yet been invented to 
take its place. 

“Naturally,” he went on, “we ex- 
pect this consolidation of Hodenpyl, 
Hardy and Company with Stevens 
and Wood to be a great financial suc- 
cess. But there would be no point 
in that if it meant that we were to 
give the same service as before with 
more profits to ourselves. The 
whole point is that we will be able 
to give better service through diver- 
sification of territory, consumers, 
specialized management and _ financ- 
ing. 

“How a 

“Diversification is the most impor- 
tant principle involved,” he answered. 
“It applies in many ways. Every- 
body sees its application within a 
single community, but everybody 
does not see how the principle which 
they so readily accept in their own 
affairs is the same principle which 
governs the big inter-connecting sys- 
tems and the holding companies. 

“Everybody can see, for instance, 
that a central electric station in a vil- 
lage is far more economical for all 
concerned than a separate lighting 
plant in every house and a power 
plant in every factory. It is more 
economical because one million-dollar 
plant can do so much more work 
than a million dollars worth of little 
ones and because a large plant serv- 
ing all sorts of different needs can 
be used a greater percentage of the 
time than a little one devoted ex- 
clusively to one particular need. 

“Nearly everybody can see, also, 
that two nearby towns can be served 
better by one plant than by two, es- 

cially if one of them consists 
argely of factories requiring cur- 
rent in the day-time and the other is 
devoted largely to hotels, movies and 
places of entertainment which de- 
mand current at night. 

“Everyone knows by experience, 
also, although not everyone has stud- 
ied the reasons for it, that a great 
interconnecting system serving a large 
territory can and does give still better 
and more uninterrupted service. 
People thought they had a great 
thing, and they had when they first 
got their municipal light and power 
plants. But the lights used to go out, 


FOR 
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Shake off 


the hobbles 


of congested centers . 


come where Success is Easier 


Conprrions in the older 
centers of American manufacture 
are growing more involved as the a 
months pass. Costs mount. You me 
compete for labor. You compete for nee 





a foothold in the crowded markets— — 
for every producer turns first to the 
crowded markets. 

But in the South, the worker is 
your friend. He likes to work. He 


etition 
gets interested in you. He develops 


enthusiasm for your company, your © 
product. And he helps you cut cor- 
ners you’ve never cut before. 


In the South taxes are low. Power 
is abundant and at low rates. Build- 
ings cost 20% to 35% less than you 

ay elsewhere. A host of such vital 
aa cut costs and raise dividend 
rates. In the Atlanta Industrial Area 
you find these economies at their 
peak. 


And to them, add the unparalleled 
transportation facilities of Distribu- 
tion Gity. From here radiate fifteen 
main lines of eight ge railroad systems. 
From here men and merchandise may be 
most swiftly and economically routed to 
the rich South—America’s fastest growing 
market. 


Atlanta branches pay better dividends be- 
cause of these things. And the 900 nation- 
ally-known concerns that have chosen 
Atlanta as Southern headquarters are safer, 
are better protected against what may short- 
ly come, than you are 
—because of these 
Atlanta branches. 





Send for this Booklet 


It contains the fandamental 
facts about Atlanta as a loca- 
tion for your Southern branch. 







ATLAN 


Industrial Headquarters of the South.— 
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COSts 


For they have a nucleus which may be 
— expanded when operation becomes 

opelessly difficult in the congested indus- 
trial centers. They are getting full volume 
from the Southern eonilaie. eir Atlanta 
branches are paying. 


Do you know the Atlanta story? Do you 
know how much, in actual dividends, you 
are losing because you have no branch in 
Distribution City? To find out, a thorough 
survey will be made for you without charge 
or obligation, and in the strictest confi- 
dence, if you will write 


INDUSTRIAL BUREAU, CHAMBER OF COMMERCE 


104 Chamber of Commerce Building 


i” 
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International 


Utilities Corporation 


AND 


Subsidiary Operating Companies 
Consolidated Income Statement 


(Inter-Company Items Eliminated ) 


12 MONTHS ENDED JANUARY 31st 


CAPIT ALIZ ATION 


Issued Jan. 31, 
Authorized Outstanding 
$7 Prior , Preferred Stock—No Par Value........e.eeee. 100,000 Shs. 37,687 Shs. 
Class ‘‘A’’ Stock—Preferential Dividend $3.50 per share. 500,000 Shs. 187,008 Shs. 


Class Be IE, 6.8 6:0 0.0 4:606 0:0:60:60660 0456.0 0556.00.00. ‘*1, 000,000 Shs. 578,183 Shs. 
*259,788 shares reserved against outstanding Subscription Rights. 


This Corporation, through the following subsidiaries, serves, with elec- 
tric light and power, gas, ice and electric railways, over 50 communities 


in the United States and Canada, having a combined population of over 
1,100,000 : 


Canadian Western Natural Gas, Light, Heat & Power Co., Ltd. 
Sepeime Electric Light, > Meat & Power Co., Ltd. Canadian Utilities, Ltd. 


Union Power Company, Northwestern Utilities, Ltd. 
Kentucky Securities Corporation Princeton Petroleum Co., Ltd. 
Lexington Utilities — Duncan Utilities, Ltd. 
Lexingten Ice Compa Mid-West te Ltd. 
Kentucky Traction 77 "Terminal Company Gas Production & Transportation Co., Ltd. 
Kentucky Coach Compan 


y Gallup Electric Light & Power Co. 
Buffalo and Erle Railway Ce. 


Comparative consolidated earnings of the Corporation and subsidiaries 
for the twelve months ended January 3lst, 1928: 


1928 1927 
Gross Earnings, including Other Income............. $6, 164,639.05 $5,328,861.49 
Operating Expenses, ae IP no Depletion, Amortiza- 

tion, Depreciation, Maintenance and Taxes, includ- 

ing Federal Taxes and Earnings applicable to 

Minority Interests in Common Stock of Subsidiary 


NIE <5 c. h vc esas saancish es hers pea eetnsuuanes Obdsces 3,948,187.14 3,446,764.49 
NE ME MAUIIN «ood dicl'uns'beeas do eudeacbaccscbarwee $2,216,451.91 $1,882,097.00 





DEDUCTIONS: 
Funded Debt Interest and Discount Exp........ 759,701.99 779,278.28 


er rrr en eee 49,449.84 925. 
— Paid or Accrued on Preferred Stocks — 


of Subsidiary Companies owned by the Public. 309,962.06 210,240.12 
OMNIA, ash ane bs vk es nash abNesvdedsasb ee $1, 119,113. 113. 39 $1,066,443.83 
Net Income to Surplus............csscceceeeceaees $1,097,338.02 815,653.17 


Net Surplus Adjustmenits..........ccccccccccccccel (Dr.) 98,994.67 : 677.34 
Profit from Sale of Securities............ccsceccecs 84,832.05 , - Kainwontes 





Combined Net Earnings on the Basis of Stock 


OCwnerahip, FANUATF Tl, WB... ccc cccseccscvcceces $1,083,175. 40 $ 816,330.51 








We will execute orders in the securities of this Corporation, 


CHANDLER & COMPANY 


INCORPORATED 


120 Broadway Franklin Bank Building 
New York Philadelphia 
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sometimes, when they were needed 
most, and there was nothing to do 
but wait until the plant could be re- 
paired. The big’ generating stations 
which serve the present interconnect- 
ing systems are not likely to be put 
out. of commission: but if such a 
thing were to happen, consumers 
would not know it. For by the mere 
turning of a switch, another system 
is drawn upon, and the community is 
getting its light as usual from some 
station perhaps a hundred miles 
away. 


a5 ANY people, however, to 
whom all this is perfectly 
plain, do not see the economic need 
for these financial mergers. They 
are sold on the idea of the physical 
co-ordination of the systems, but 
they suspect that Wall Street is put- 
ting something over when it arranges 
for financial co-ordination of some- 
times widely separated companies. 

“They do not think, for instance, 
that one of those systems may be 
serving a territory which, while ex- 
tensive, is largely devoted to one in- 
dustry, and that there are certain 
years, or certain periods, in which 
that industry is not prosperous. Such 
periods of depression natually react 
upon the utility company, and a very 
prosperous company may then show 
dwindling profits or a loss. 

“In that case, its stock may fall 
unreasonably. Rumors of poor man- 
agement are likely to be circulated. 
Those who are acquainted with the 
facts may know better: nevertheless, 
a company which may deserve financ- 
ing upon the best possible terms may 
find itself in real difficulties. If it 
is fortunate enough, however, to be 
identified with a great holding com- 
pany, it need have no trouble. The 
surplus of some other utility on that 
holding company’s string may then 
be invested in this enterprise, to the 
advantage of everybody concerned 
but especially of the community 
which the company serves.” 


Mr. Stevens is an engineer who 
has come up from the ranks and who 
has never forgotten the engineering 
point of view. He doesn’t believe in 
magic and he doesn’t think that great 
things happen because some infallible 
“master mind” arises to direct hu- 
man destiny. Great things are hap- 
pening in America, he thinks, be- 
cause America is employing engi- 
neering principles. He himself has 
succeeded, not by sensational meth- 
ods, but by the consistent application 
of known principles to every execu- 
tive job. 

He has been a pioneer in public 
relations, particularly in the matter 
of customer-ownership; but that was 
because, as an engineer, he recog- 
nized the public character of a public 
utility. Although he believes as 
strongly as anyone in _ industrial 
rather than political control of these 
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reat enterprises, he never could 
think of a public utility as a private 
affair. 

“Mr. Stevens,” I asked, “did it 
ever occur to you that you are a most 
extraordinary sort of human being?” 

“Never,” he said. “And I don’t 
think it has occurred to you. Why 
do you ask?” 

“T was just thinking,” I explained, 
“about what you said about men of 
your group not working for profit— 
about your not wanting money for 
what money will buy but only as a 
measure of your service to the world, 
and about your finding your real sat- 
isfaction in work. How many such 
men do you know?” 


66 HEY are common enough in 

the: utilities field,” he said. 
“In fact, the leaders of American 
business generally look at things 
that way. Where they do not, their 
businesses are not likely to be in very 
good shape.” 

“T’ll grant that,” I asked, “but 
how long have you been acquainted 
with business men who had that 
point of view? Did you know many 
of them when you were a boy?” 

“Not many.” 

“Any a 

“IT can’t recall any just now,” he 
said. ‘We had some statesmen in 
those days, and teachers, doctors and 
clergymen, who thought of their jobs 
only in terms of service: but if my 
boyhood. impression was correct, 
people generally went into business 
primarily for profits and retired 
gladly from it, often, when they had 
piled up all they thought they 
wanted. If they had service motives, 
as many of them had, they exercised 
them outside of business hours. 
They were often generous in their 
charities but when they said ‘Busi- 
ness is business,’ they seemed to im- 
fer that human sentiment was not 
supposed to figure.” 

“Then how do you account for the 
present type of business leader?” 

“The rise of the engineer may 
have had something to do with that,” 
he said. “The engineer had no back- 
ground as a trader. Getting the best 
of the other fellow was no part of 
his training. He was a scientist and 
was restricted to the scientific way 
of doing things. 

“An engineer did not build a 
bridge for the purpose of collecting 
toll. The man who hired him to 
build it may have had that in mind, 
but the engineer built bridges only in 
answer to what bridges are for. The 
purpose of a bridge is to permit 
traffic to pass from one end to the 
other, and who collects toll, and how 
much, was not the engineer’s con- 
cern. 


tT 5 S factory production was de- 

veloped, the engineer came 
to take a larger and larger place in 
industry, and eventually he: was in- 
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Go west to Kurope 


Through the ancient east are glorious adventures that mul- 
tiply beyond compare the pleasures of an European trip. Go 
westward this time. 


A glimpse of Honolulu if you choose, days or weeks through Japan, 
then Shanghai and Hong Kong with scores of enchanting trips to the 
interior of China available. Manila, Malaya, Ceylon, India, Egypt, and 
then into Europe through Naples, Genoa and Marseilles. 


You may start your trip from New York or Boston, visiting Havana 
and Panama on your way to California. 


Or come overland to Los Angeles, San Francisco or Seattle for your 
embarkation. See the great Pacific Coast. 


After your trip through Europe you may return from Marseilles to 
New York and Boston aboard these same palatial Round the World 
Liners. 


You will have made the world circuit in a surprisingly short time 
and at a cost that is far less than you have thought it could be. 


You sail aboard magnificent President Liners, broad of beam, steady 
and comfortable. They are luxuriously appointed. Commodious 
rooms with beds, not haste. Spacious dete. A swimming pool. A 
cuisine par excellence. 


Stopovers where you like for one week or longer. You continue on 
a similar ship with identical accommodations. Like a cruise on a 
ptivate yacht. 


A sailing of American Mail Liners from Seattle and Victoria every 
alternate Saturday. 


A Dollar Liner sails every week from Los Angeles and San Francisco, 
— fortnight from Boston and New York. Every two weeks a sail- 
ing from Naples, Genoa and Marseilles for New York. 


Complete information from any steamship or railroad ticket agent or 


American Mail Line 





Dollar Steamship Line 


25 AND 32 BROADWAY, NEW YORK 
604 FIFTH AVE., NEW YORK, N. Y. 
1206 CONTINENTAL TR. BLDG., BALTIMORE 
102 BOURSE BLDG., PHILADELPHIA, PA. 
1018 BESSEMER BLDG., PITTSBURGH, PA. 
177 STATE ST., BOSTON, MASS. 
ROBERT DOLLAR BLDG., SAN FRANCISCO 








514 W. SIXTH ST., LOS ANGELES, CALIF. 
110 SOUTH DEARBORN ST., CHICAGO, ILL. 
DIME BANK BUILDING, DETROIT 
152 BROADWAY, PORTLAND, OREGON 
21 PIAZZA DEL POPOLO, ROME, ITALY 
11 BIS RUE SCRIBE, PARIS, FRANCE 
22 BILLITER STREET, EB. C. 3, LONDON 
4TH AT UNIVERSITY, SEATTLE, WASH. 
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Ask for 
Booklet 
I'M-68 
THE 
STRENGTH OF THE 
UTILITIES 
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your knowledge of | 


Public Utility 
Bonds 


HE most substantial reasons lie 

behind the tendency of conserva- 
tive investors, banks and insurance 
companies to steadily increase their 
investments in public utility bonds. 

The booklet offered here goes into 
these reasons thoroughly and makes it 
easy fortheaverage investor to become 
well informed on the subject. 

The information in this booklet is 
authoritative. It is based on intimate 
knowledge of public utility financing 
which we have gained through many 
years of broad activity in this field. 

Ten important tests are offered for 
determining the desirability of any 
public utility bond. The reader is thus 
given a simple and very practical 
method for judging the security of 
such bonds. 

Present holders and intending pur- 
chasers of Public Utility Bonds will 
find this booklet interesting and helpful. 





Some of the 
Topics Discussed 


What is back of the Utilities’ 
remarkable growth? 

The future possibilities of the 
market for Utility Services. 

Growth in the holdings of 
Public Utility Bonds by in- 
stitutional investors. 

The trend toward and reason 
for consolidations in the 
Utility Field. 

The present position of Street 
Railway Transportation. 
Gas, an awakened industry, 
enters a new phase of de- 

velopment. 

The basic soundness of Water 
Bonds. 

Why Utility Bonds are attrac- 
tive to the individual investor. 

How to select Utility Bonds. 

Representative Utility Proper- 
ties. 
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HALSEY, STUART & CO. 
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Radio Programs 


combine helpful answers to everyday investment problems with pleasing 
musical entertainment 


8:00 P. M. Central Standard Time - 
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vited into business councils. He had 
to learn business before he could be- 
come a business man, but he studied 
business, not as a horse-trader but 
as an engineer would study it. And 
he )discovered that business was not 
what a lot of people had always sup- 
posed it was. He discovered that 
business was just the organization of 
human knowledge to supply human 
wants.” 

And that definition, in Mr. Ste- 
vens’ mind, goes most emphatically 
for the power business. For the 
power business makes it possible, 
not only to supply the old necessities 
but a thousand comforts and luxuries 
that human life never knew before. 
To generate and sell power is its 
only purpose. More and more 
power. More power for everybody. 
More wealth-producing power. The 
men who are directing this industry 
may not be any better or more char- 
itable than were the profit-seekers of 
old, whose deals in power so often 
consisted of trading a broken-down 
nag fora better one. But they knaw 
what they are doing, and their knowl- 
edge is more useful to the rest of us 
than any mere goodness could pos- 
sibly be. 

“But where is it going to end?” I 
asked Mr. Stevens. 

“T don’t know,” he said. “Perhaps 
it won’t end.” 

“Well, suppose power goes on 
merging and merging, discovering 
easier ways of getting the world’s 
work done, and heaping up more and 
more wealth for everybody. How 
long will it be before all of us, fol- 
lowing the precedent set by this new 
crowd of business leaders, begin to 
lose interest in mere material 
wealth ?” 

“I can’t say how long it will be,” 
was his answer. “But when it does 
happen, we can all begin to work in 
earnest.” 


Work gets a better flavor if we 
regard it as a sort of sport, the zest 
of which is the effort to excel.— 
A. H. McQuilkin. 

. ** 


I have told you of the man who 
always put on his spectacles when 
about to eat cherries, in order that 
the fruit might look larger and 
more tempting. In like manner I 
always make the more of my en- 
joyments, and, thought I do not 
cast my eyes away from troubles, 
I pack them into as small a com- 
pass as I can for myself, and never 
let them annoy others.—Robert 


Southey. 
‘2 @ 


He may have a greasy hat and 
his trousers may be shiny, but if 
his children have their noses flat- 
tened against the window pane a 
half hour before he is due home for 
supper, you can trust him with 
anything you have.—Anne P. Keil. 
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Yesterday = Ioday = Iomorrow 


In 1848—just 80 years ago—in what was then Wisconsin 
Territory, the first rail of the present Chicago, Milwaukee, 
St. Paul and Pacific Railroad was laid. Today it is a system 
of 11,200 miles, Stretching from the Great Lakes to the 
North Pacific Coast. 


Yesterday’s hardships have endowed the people of the 
West with courage and vision, and both are manifested in 
their institutions. The Milwaukee Road, while owned by 
stockholders residing in every State, is essentially an institu- 
tion of the great West, and it takes pride in the fact that it 
has had a part with other pioneers in the development of the 
West and Northwest. 


Today the Milwaukee Road furnishes transportation to 
the people of twelve great States. To do this well is its con- 
stant endeavor: by furnishing fast and dependable transpor- 
tation to and from the markets of the world; by opening new 
gateways that the national parks may be more easily acces- 
sible; by actively interesting itself in the welfare of the 
people; by locating new settlers and industries; and by assist- 
ing in every other practical way in the upbuilding of the 
country with which it has. cast its lot. 


For tomorrow the outlook is encouraging. The territory 
is rich in varied resources. The people are intelligent, indus- 
trious, courageous, and look with confidence to the future. A 
-better era in agriculture and business conditions seems under 
way. The Milwaukee Road can aid in this improvement and 
its entire personnel of over 50,000 loyal and competent men 
and women is pledged to this end. 
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NATIONAL ELECTRIC 
POWER COMPANY 


In the expansion which has occurred in 
National Electric Power Company system 
during the past year, the increase in hydro- 
electric generating plants is an important 
element. While total generating capacity has 
increased 225%, the gain in hydro capacity 
has been 467%. 


Nearly three-fourths of the system’s water- 
driven equipment is in New England, where 
conditions are highly favorable for this type 
of operation. 


57 William Street 
New York 


Number Ten 









































E extend the facilities of our 
organization to those desir- 
ing information or reports on com- 
panies with which we are identified. 


Electric Bond and Share Company 


(Incorporated 1905) 
Paid-up Capital and Surplus, $115,000,000 


Two Rector Street New York 
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The Northwest Revels 
in Prosperity 
(Continued from page 19) 


speculator? Go to the Chamber of 
Commerce in each little town. In- 
stead of having to pay $10 to $20 
an acre for irrigation, he can 
buy a $200 pump, stick a nozzle in 
the river, connect with flume or 
pipes and do his own irrigating at the 
cost of gasoline. Roads to shipping 
points are as good as city pavement 
in this section and the climate genial 
for those who cannot rough it. 

Or take a motor ride from the 
Yakima district across to Wenatchee 
—over a hundred miles in a diagonal 
line. On the uplands, I never saw 
such soil for sheep, grain, fruit. The 
whole problem is water. Farms with 
artesian wells on the uplands are 
opulent. Here the drought cycle 
again drove off many, who had not 
the capital to drill deep for water or 
to stick; and the same splendid 
chances exist to buy at bottom prices, 

What the yields are is best illus- 
trated by another belt similar in char- 
acter out East of Spokane across 
the Idaho line. An Indian had 
leased his land to a white man for 
grain. The white man was to put 
on all the improvements. The In- 
dian’s share of one-half from 160 
acres was 3,000 bags of grain worth 
$2. The yield seems almost incred- 
ible; but the richness of that soil is 
also incredible. Even in a low yield 
year, a good farmer off such land 
can gain an income exceeding high- 
est wages for union scale. 


R take another most attractive 

region as to climate, but a tough 
waiting game for farmers over fifty. 
unless the buyer has other sources of 
income to tide him past the waiting 
years. I refer to the section West 
of the Cascades, which will have a 
population equal to the Atlantic Sea- 
board in another fifty years. It is 
doubling now by actual census every 
twenty years and will double faster 
as Panama pours in _ prosperity. 
Virgin timber lands are high—too 
high as to price for the farmer; but 
stumped off lands of a soil so rich I 
am always afraid to give the yields 
in grain, in fruit, in roots, in vege- 
tables—can be bought from $5 an 
acre to $200. 

But here again the buyer must be- 
ware—doubly beware. It takes a 
year to get the stumps out at a cost 
of $80 to $200 an acre. It takes an- 
other year to plow and let the sour 
damp oxidize in the sun. Then the 
crop must be chosen according to 
soil yield, and market. 

But the danger lies deeper. If 
mountains ran in straight lines as 
they seem to on the map and moist 
winas blew straight as in weather 
chart arrows, theory would work; 
but neither mountains nor moist 
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This two-lane road chokes 
traffic and trade—for people 
who are not getting any- 
where cannot buy anything 


At Top—Three views of the 
Boston Post Road through 
Connecticut. Thirty-six to 
forty feet of concrete pave- 
ment provides plenty of room 
for both fast and slowvehicles 


Concrete for Permanence 
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Wide Hi ghways 


Encourage Trade~ 


F YOU make it easy and pleasant 

for people to travel, you encour- 
age trade. Travel is the great stimu- 
lus for buying. The family which has 
to stay at home does not buy much 
more than necessities. Travel gives 
people new ideas—new wants. 


Travel nowadays is by motor car 
—if the highways permit! Crowded 
two-lane pavements discourage travel 
—people are apt to keep the car in 
the garage rather than endure the dis- 
comforts of slow driving on narrow 
old-fashioned roads. 

Forty feet of concrete pavement 


for your important highways 
may be a worth-while investment. 


Think it over! 


PORTLAND CEMENT cC‘ssociation 


CHICAGO 





62 


DOES YOUR 
CHECK SAY 


“HERE’S A MAN 
WHO HAS GOOD, SOUND, 
BANKING CONNECTIONS?” - 


Look at the next check you write and see whether it has a wavy line 
design on it. 

If it has, it means that your bank is alive to the importance of using a 
distinctive looking check—a check that looks as if it is issued on a sound, 
well established bank drawing its clientele from the better class of busi- 
ness men. 

60 per cent of the banks in New York, Boston, Philadelphia, Cleve- 
land, Detroit, Chicago, St. Louis and San Francisco are issuing checks on 
Safety Paper made by La Monte. It’s a check paper that’s safe as paper 
can be— protected on both sides— and recognized everywhere for quality 
by men who deal in money. You can always tell it by its wavy line design. 

Suggest to the cashier of your bank that you think it would be good 
business to use National Safety Paper—for you—for the bank. George 
La Monte & Son, 61 Broadway, New York. 


NATIONAL SAFETY PAPER 
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Of The World Converge 
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ANOTHER fifty years and 
in the area west of the 
Cascade Mountains and bound- 
ed by the blue Pacific there 
will be a population equal to 
that of the Atlantic Seaboard. 
It is doubling every twenty 
years and will double faster as 
Panama pours in prosperity. 








winds follow charts. Here, the 
mountains may open in passes and 
let the moist winds in. There they 
may arise in walls and bar them out; 
so right in the midst of what is 
called a damp climate, you may 
squat down in an arid summer belt ; 
and there the forests tell the tale. 
Their humus is so thin along miles 
of such areas, I did not see a sign 
except farms for sale and poor 
chickens, so thin that tourists must 
have had “a bone to pick.” 

I could mention three of these 
regions where the tragedies are writ- 
ten clear as prophet’s vision, if peo- 
ple would but use their eyes. The 
big mills are logging off the timber. 
The land is for sale dirt cheap; but 
unless that thin arid soil can raise 
small fruits and canneries are acces- 
sible for the crop, the farmer is 
licked before he begins. 


ND yet in spite of risks and 

weather, Montana’s “sore spot” 
this year will market Eastwise close 
on $60 millions of soil crops; the In- 
land Empire will market close to $100 
million of soil crops; and Panama— 
the ghost of the pessimists—will 
carry out via Vancouver, Seattle, 
Tacoma, Portland, mighty close to 
$100 million of grain crops. Over 
$60 million of fruits will come from 
the same “bankrupt” Northwest. 
When to these you add $79 million 
as the value of Alaska commerce, an- 
other $60 million as the silver har- 
vest of the seas, it looks as if the 
pessimists’ nightmare were more 
frori1 too much plum pudding than 
a hungry stomach. It requires now 
eighty ship lines and four transcon- 
tinental rails to handle the growing 
products of the Northwest. 

Left almost untouched still is the 
wealth of the cheapest water power 
in the world, the vast mineral out- 
put, a growth like wild fire of paper 
and pulp mills and—lumber. 

Lumber is regarded as “the sick 
man” of the Northwest just now. 
It is not sick, but it is an industry 
getting over a bad attack of War 
jazz. With frame bungalows going 
up from Seattle to Chicago in every 
suburb, and bungalows going up in 
the prosperous rural regions of the 
Northwest, one and two to the mile, 
how can lumber be “the sick man?” 
It is like the cheap good land—a 
chance for the buyer. 
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Prosperity 


By John Marshall 


NE can hardly take up a news- 
() paper without being con- 
fronted by some item on 

“American Prosperity.” Savings 
banks deposits, the growth of our 
big banks, the sales on the Stock Ex- 
changes, would seem to point to “the 
streets being paved with gold.” 

Foreigners, who have never visit- 
ed this country, make a great mistake 
in assuming that every American 
has plenty of money and that it is so 
very easy to make all the money one 
wants over here. What would they 
say if they knew our biggest banks 
with many millions of resources, ac- 
tually pay their clerks wages which 
may sound high when computed into 
pounds sterling, francs and marks, 
butt which, when compared with 
wages paid for similar services 
abroad, are too low to allow those 
employees to live decently. 

Although our big banks are the 
worst offenders, other big institu- 
tions run them a close second for 
stinginess. We wonder whether it is 
really the intent of the heads of big 
concerns showing millions of = 
profit every year, to pay less than “ 
living wage?” Is it in the best in- 
terest of these institutions to under- 
pay anybody working for them? 


N office-boy cannot expect to earn 
a junior clerk’s salary but men 
and women between the ages of 
twenty-one and thirty-five should 
not have their pay dictated solely by 
the law of demand and supply. A 
young bookkeeper in one of our 
foremost banks, age thirty, experi- 
ence of twelve years in various Euro- 
pean and American banks, draws the 
proud salary of $35 a week, without 
allowance for overtime work. It is 
quite impossible for him to live on 
$150 a month; therefore his wife is 
obliged to work also. A young clerk 
in one of our nationally known cor- 
porations draws $100 a month. He 
is twenty-two years old, speaks four 
languages, and is very efficient. As 
a bricklayer or plumber each of these 
young men could earn from $10 to 
$15 a day. They are handicapped 
by their training and education. The 
same banker or director who thinks 
nothing of paying his chauffeur $120 | 
to $150 a month with living quarters, 
uniforms and meals, who, without a | 
murmur, approves the bills for work 
done by $10 and $15-a-day mechan- 
ics, apparently does not see anything 
wrong in paying his young assistants 
one-third or one-half as much. 
Thoughtlessness, lack of interest 
or the cold- blooded decision “to keep 
down expenses” is responsible for 
this deplorable state of affairs. 



















































Drawn by a 


common purpose 
—to serve you better 


OU were represented at an im- 

portant meeting in Atlantic City, 
June 4th to 8th. Problems affecting 
your comfort and your pocketbook 
were discussed. 


The National Electric Light Asso- 
ciation held its fifty-first convention 
at that time to discuss the ways and 
means to better electric power and 
light service. Its members came from 
all parts of the country to exchange 
ideas, to examine new machines and 
new methods and to discover how 
these things could be applied to the 
further service of their customers. 


The nation’s progress is closely 
linked with electrical development. 
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electrical which have made and will continue 
development. | to make electricity an efficient, a re- 
ae 139 liable and an economical servant. 












Homes as well as industry enjoy the 
benefits of its onward march to con- 
stantly greater achievement—and it 
is just such conventions as this one 
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ELECTRIC COMPANY 
SUCCESSOR TO SUPPLY DEPT. 


Western Electric - 


Executive Offices: 
Graybar Building, Lexington Avenue end 43rd Street, New York 
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When Banking Knowledge 
Can Help Your Business 


OMMERCIAL bank- 

ing and credit facilities 

best serve business when 

combined with personal 
knowledge and experience. 


Merchants and manufac- 
turers prefer to discuss their 
financial plans with those 
who understand their re- 
quirements. 


Officers of this Company 
are experienced in handling 
the banking phases of the 
country’s major lines of busi- 
ness, and many have also had 
broad commercial experience. 
Contacts with customers, with 
fellow officers and with the 
Company’s directors—who 
are identified with leading 
companies—enable our 
officers to lend assistance in 
many of the problems of our 
customers. 


Many business executives use, with profit to their organizations, 
the constructive personal service and exceptional facilities afforded by 
We invite you to discuss with us your own 


this Company. 
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This book of 90 pages 
will prove useful in your office 
library. It is a complete, yet brief, 
story of our facilities. More than 
400 indexed subjects enable quick 
reference to any service in the whole 
range of banking, trusts and invest- 
ments. A copy of “Guaranty Trust 
Company Service” will be sent to 
business executives on request. 


banking and business problems. 


Guaranty Trust Company 
of New York 


140 Broadway 
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Put yourself into the place of the 
bank clerk making from $25 to $35 a 
week. What would you think when 
every newspaper you pick up tells 
you about the marvelous era of. pros- 
perity in which we are living, about 
the enormous increase in capital and 
profits accumulated by banks and 
other institutions? Would you not 
become rather bitter? 

The clerk who dares to ask for a 
raise is told his job does not warrant 
more than he is getting and “besides 
there are so many applications for 
your position at the same salary you 
are drawing!” 

Why shout prosperity if you are 
not willing to let have a taste of it 
those without whose faithful toiling 
from morning to night you, Mr. 
Banker or Director, could not enjoy 
the fruits of our prosperity. 

The writer is a member of the 
New York Cotton Exchange, the 
Rubber Exchange and the Raw Silk 
Exchange. For generations we have 
dealt with the world’s largest banks. 
I am amazed at the pitiful salaries 
our biggest institutions are still 
paying. 

It does not require the gift of a 
prophet to predict that before long 
salaries will be a thing of the past, 
and each man and each woman work- 
ing for a living will receive a share 
in the net proceeds of the business. 
The first step is the gradual adoption 
of the bonus-system which most 
financial and brokerage houses have 
instituted. But here again: the big- 
ger the firm the smaller the bonus. 
Exceptions only prove the rule! 

We like to think that all that is 
necessary is to draw the attention 
of the heads of our big corporations 
to the injustice of these conditions 
for them to become wise physicians 
administering the necessary remedy 
to the sick body of underpaid clerical 
labor. 





HE soul of the individual was 

“established” nineteen hundred 
years ago, while only to-day are we 
beginning to see beyond that into 
the soul world of organization. We 
are realizing that an organization is 
not merely a collection of individuals 
but is a super-individual with like 
qualities, only larger. It should be 
as much more powerfully spiritual 
than a single individual, as it is more 
powerfully material than a single in- 
dividual. Everywhere men are rec- 
ognizing that organizations should 
have souls. The meaning of this is 
overwhelming when one considers 
that the term “organization” covers 
not only the multitude of business 
and social societies, but countries, 


| nations, and even international as- 
| sociations—Alva Konkle, in Forum. 








Plenty of people have a good aim 
in life, but a lot of them don’t pull 


the trigger.—Brass Tacks. 
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FAST E 
FREIGHT 





SERVICES ae ie 


to every corner of 


THE EARTH SSV— 


T= fast Freight Services operated for 
the United States Shipping Board 
comprise 24 lines. There are available 275 
ships sailing from Atlantic Coast and Gulf 
ports for practically all parts of the world — 
the United Kingdom, Irish Free State, 
Continental Europe, South America, the 
Orient, Dutch East Indies, Australasia, 
India and Africa. 

American manufacturers and producers of raw materials 
have been quick to see the advantage of specifying these Ameri- 
can vessels to insure prompt and safe delivery of their export 
shipments. They use these lines regularly. 

The splendid service given by the Shipping Board Lines 
starts even before your goods are placed on board. The ad- 
visory facilities of these experienced American operators are 
available at all times to help you solve any problems pertaining 
to foreign trade expansion. 

















v8) 


For complete information about either Freight or Passenger 
Services write for Trade Routes and Shipping Services, a book- 
let issued for Americans interested in foreign commerce. 

Passenger Services—Included in these services are the 
speedy passenger vessels of the United States Lines sailing from 
New York to principal European ports, also the commodious 
and comfortable American Merchant Lines ships which sail 
weekly between New York and London offering passenger 
accommodations at remarkably reasonable rates. 


TET ST TT crm me 


*AMERICA FRANCE LINE DIXIE MEDIT. LINE 
Cosmopolitan Shipping Co., Inc. Dixie Steamship Co. 
42 Broadway, New York City Whitney Central Bank Bldg. 
N. Atlantic to French Atlantic ports New Orleans, La. 


New Orleans to Mediterranean ports 
*AMERICAN BRAZIL LINE 
Colombian Steamship Co., Inc. 
17 Battery Place, New York City GULF BRAZIL RIVER PLATE LINE 


Monthly sailings from Philadelphia, New seciccinhi Shiphi .» Inc. 
York, ieunnnae and Jacksonville to ports a : tis a 
in Northern Brazil New Orleans, La. 
Gulf ports to Brazil and River Plate ports, 
AMERICAN DIAMOND LINES east coast of South America 
67 Exchange Pla Ness York C 
xchange Place, New York City 
North Atlantic Ports to Rotterdam, MISSISSIPPI VALLEY 
Holland, and Antwerp, Belgium EUROPEAN LINE 
Mississippi Shipping Co., Inc. 
DIXIE UK LINE = — re 
Dixie Steamship Co. ew SI TSCADS, L-8 R 
: New Orleans to French Atlantic and 
wa ee To 
New Orleans to United Kingdom 
“AMERICAN WEST AFRICAN LINE becca ty 
A. H. Bull & Co., Inc. 110 State Serest Secien Mass. 
40 West Street, New York City ~ 7 ~ 


North Atlantic ports to German ports 


North Atlantic and Gulf ports to west 
coast of Africa, including Azores,Canary, 
and Madeira Islands 


AMERICAN MERCHANT LINES 





GULF WEST AMERICAN PIONEER LINE 
MEDITERRANEAN LINE Gulf Division 
—— Interocean S. S. Co. Tampa Interocean S. S. Co. 
917 Whitney Building 917 Whitney Bldg., New Orleans, La. 
New Orleans, La. Gulf ports to Orient and Dutch E. I. 


Gulf and South Atlantic ports to Portu- 
guese, Spanish, and North African ports AMERICAN REPUBLICS LINE 
(west of Bizerta) C. H. Sprague & Son, Inc. 
33 Broad Street, Boston, Mass. 


oc N. and S. Atl. ports to Brazil end River 
MOBILE EANIC LINE Plate ports, east coast of S. America 
Waterman S. S. 


Corp. 
oe... ORIOLE LINES 
obile an stern Gulf ports to Unite : nia’ 
KingdomandcontinentalEuropean ports oe Navigation Co. 


Baltimore, Md. 


METT North Atlantic ports to west coast of 
. AMERICAN PAL O LINE United Kingdom and Irish ports 


South Atlantic Steamship Line 
. a: eee East, souenaed t —_. SOUTHERN STATES LINE 
out tlantic ports to United Kingdom Ri 
and continental European ports Lakes Gros Rigie 5. S: ed 
New Ort New a La. 3 
lew Orleans and Texas ports to German 
Ae Se LINE and Holland ports 
- Fos so Ss, = — -— , TEXAS MEDIT. LINE 
picmpeny eerie 7 ty Texas Oceanic S. S. Co., Inc. 
N. Atl. ports to Orient and Dutch E. I. Cotton Exchange Bidg. 


Galveston, Tex. 
Texas ports to Mediterranean ports 


TEXAS UKAY LINE 








J. H. Winchester & Co., Inc. 
17 Battery Place, New York City 
Passenger and freight services to United 
Kingdom ports 


*AMERICAN INDIA LINE 


Roosevelt S. S. Co., Inc. 
11 Broadway, New York City 
North Atlantic ports to Indian ports 


*ATLANTIC AUSTRALIAN LINE 
Roosevelt S. S. Co., Inc. 
11 Broadway, New York City 
New York to Australian ports 
Periodically the above two lines com- 
bine on an around-the-world Service 
via the Suez Canal 












UNITED 









For complete information on either freight or passenger services 
as to rates, ships, dates of sailing, etc., write to 


SHIPPING BOARD 


Merchant Fleet. 
Corporation. 


WASHINGTON, D. C. 


Mention of “Forbes” 


Texas Oceanic S. S. Co., Inc. 
Cotton Exchange Bldg. 
Galveston, Texas 
Texas ports to United Kingdom ports 


TEXAS STAR LINE 
Lykes Bros.-Ripley S. S. Co., Inc. 
925 Whitney Central Bldg. 
New Orleans, La. 
Texas ports to French and Belgian ports 


UNITED STATES LINES 
45 Broadway, New York City 
Passenger, mail, freight services to 
England, Ireland, France and Germany 
* A ccommodationsavailable fora limited 
number of passengers on these lines. 
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Better Public Relations 
can be secured through 


Customer Ownership 


E good will of their customers is vital to public utility, 

industrial and commercial companies alike. Friendly 
customers mean more business, fewer complaints and a 
greater degree of cooperation. 


Customer Ownership (the sale of your preferred stock 
to your customers) will help you to become firmly entrenched 
in the friendship of the community you serve. It will make 
boosters of your customers, eliminate much competition and 
benefit you in other ways. 


If you are an executive of a company which needs better 
public relations, or if you are interested in the junior financ- 
ing of such a company, you should investigate the possibili- 
ties of Customer Ownership. 


We shall be glad to send, to interested 
executives, a copy of our booklet, “What 
Will Customer Ownership Do For You?” 


Customer Ownership Department 


P. H. Whiting & Co., Inc. 


72 Wall Street New York 


NEWARK PHILADELPHIA MANCHESTER, N. H. 












































How to Make Your Funds Work 
More Intensively 





Tue INVESTOR who buys just ordinary bonds has to 
accept a limited return on his money. The investor in 
HODSON PARTICIPATING BONDS receives more than an 
average return (6% bond interest plus a share of profits) 
and is assured of safety in the fact that no Hodson Bond 
has ever defaulted. Participation Bond owners “get 
ahead” much faster than those who attempt financial inde- 
pendence without the aid of Profit Sharing. 


GETTING AHEAD! Mail the coupon 
for this booklet, which shows how. 


S, 


OY 
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CLARENCE HODSON & CO. 1c. 


165 BROADWAY New York CORTLANDT 6251 
SEND ME BOOKLET B-373 





Name 


Address 
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“Should I Start a Business?” 


EVER a week goes by that I do 

not receive several letters from 

employees, asking: “Should I start a 
business of my own?” 

Here is my answer. 

No employee should start a busi- 
ness of his own unless he has had 
some experience in meeting people 
and making profits. 

To be in a department in a large 
firm is not to be in business—that is 
the point that most employees forget. 

A bank clerk, for instance, or a 
foreman, or a copy-writer in an ad- 
vertising agency, is not a business 
man. 

He does not come into contact 
with customers, and he has no ex- 
perience in making profits. 

If he goes into business on his 
own, he must start at the bottom and 
make all the preliminary mistakes. 

A salesman in a small shop, on 
the other hand, is a business man. 
He meets people, and he sees how 
profits are made. 

You must know how to make 
profits—that is the First Command- 
ment in business life. 

Most men, I must say, will do 
better if they remain employees than 
if they start a business of their own. 

To be a business man _ requires 
a number of abilities. Technical 
knowledge is not enough.—Herbert 
N. Casson. 





“Always Commercial” 


<LVILLE G. BAKER, presi- 

dent of the Penn National 
Bank, Philadelphia, was naturally 
elated at the recognition given the 
institution a few months ago when it 
established its 100th anniversary with 
the highest capital surplus and re- 
sources in its history. 

It is a business bank that has be- 
come known nationally as “always 
commercial.” It is not uncommon to 
hear Mr. Baker spoken of as “al- 
ways commercial Baker,” when bank- 
ers get together. But he counters 
with a story which he vouches is 
true. He had a Jewish customer 
who came to the bank when he had 
a very small establishment, received 
credit and in a long and successful 
business career proved his word was 
as good as his bond and met every 
payment of interest and principal 
promptly. 

One day this good customer came 
to the bank and made his will, asking 
Mr. Baker to be a witness. When 
this formality was ended nothing 
further was said and the client left. 
A while later Mr. Baker received 
notice that his friend had died and 
that he had left a request that the 
bank president be one of his pall 
bearers. This was explained by a 
note left with the will to this effect: 

“He carried me during life and he 
should carry me when I am dead.” 
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Getting more miles out of a 
working day means changing 
time into money. ~ « cs With 
any White Truck you get more 
miles and more money because 
White miles are money-earning 
miles and you measure the life 
of a White Truck in years. ~ ~ 














© THE WHITE Co., 1 


WHITE TRUCKS 


and WHITE BUSSES 









All prices listed below are for chassis only—f. o. b. Cleveland 






LIGHT -<papelalenens’ FAST EXPRESS HEAVY DUTY BUSSES 
a eee $1545 ee ae ee $3125 3. -Ton Chassis (High Speed) $4400 Model 53 —4-cyl., 16-pass..$4250 
1/4-Ton Chassis sGipectal).. 2725 Z4- Tom Chasis... ccccccces 3750 34-Ton Chassis ............ 4650 Medel 50-B—4-cyl., 25-pass.. 5350 
1!14-Tom Chassis.........00¢ 2125 Heavy-Duty Chassis . - 5100 Model 54 —6-cyl., 29-pass.. 7500 
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Fo rbes 


HERE has been com- 
paratively little change 
in the current state of 
business since the close of last 
month, and the situation con- 
tinues one in which most of 


the important industrial lines 


Time-Saving News 


A Digest 
for 


Busy Business Men 





duction thus far in the current 
year has set up a new high 
record for all time. 

The motor industry appears 
to have passed its peak also, 
but not with such large im- 
mediate declines as has been 








are showing a moderate reces- 
= = peaks of about || The News Summary 

As has been pointed out |} Congress Disbands as Conventions 
before, this recession is largely || =p 82 
seasonal in character, just as . gape eee ea | 
the previous advance was | Lindbergh Joins Commercial Body.. 74 
seasonal, and the reaction, | Radicals Win in Germany.......... 85 
except in scattered industries, || Corn Higher in Face of General 
~ or small, Commodity Reactions ........... 69 

The at of this tah ie. Credit Firmest in Many Years...... 70 
portant factors may still be || Nobile and Italia Lost............. 73 
termed fairly saan : he || Oil Production Still Lower........ 78 
tctur is irre Tr; rhe eS wwe ‘i 
naan sige po > | Provisions of New Shipping Bill.... 80 
the same period of last year, || Canadian Prospects Bright......... 82 
but in general business ap- || French Stabilization Near......... 85 
pears to be operating on a || Coolidge Vetoes Farm Bill......... 84 
somewhat higher rate than at || Gold Lo Conti 0 
the corresponding period of Go sses Continue............. 7 
last year. Exports Decline Moderately........ 80 

, : ; Details of the Tax Bill............ 82 

T "to eee oa Britain Gaining Gold.............. 84 
ment, and it is a downward 





shown by the: steel trade. 
Detroit employment still holds 
near its previous high levels 
and if there is a definite drop 
in unfilled orders ahead of the 
large motor producers, the 
world has not yet heard the 
news. 

Production of motor cars 
for April this year is reported 
at a total of just under 410,- 
000 units, according to the 
Department of Commerce, a 
small seasonal drop from the 
figures of 413,000 units for 
the previous month this year, 
but also a moderate advance 
over the 405,000 units put out 
in April of 1927. Of the 
month’s output, 365,000 were 
passenger cars and 45,000 
were trucks. 


UILDING _ construction 
has given recent indica- 














| tions of a slight reaction and 





movement. Rates of activity 
have been curtailed only mod- 


erately compared with the drop in forward business left 
There have been further reports 
of price cutting, on an unofficial basis, with genuine 
recessions in the quotations for steel scrap. 

Despite the decline in forward business, the steel in- 
dustry is still operating on a generally high rate, however, 
with operations running close to 4 per cent. above the 
As a matter of fact, steel pro- 


on companies’ books. 


same period of last year. 














Trend of Earnings Downward. Freight 
Loadings Steady. I. C. C. Ruling 
on Van Sweringen Merger 
i is too early at this writing to make 
any very definite prophecy of what the 
final net operating income of Class I rail- 
roads will show for the month of April. 
Only a few of the individual earning 
reports for that month have thus far been 
issued and they show considerable irregu- 

larity. 

The balance of the individual reports, 
however, appears to be on the side of the 
decline from net in the same month of 
last year and it seems fairly certain that 
April profits of the Class I systems in 1928 
will fall short of the earnings last year. 

There is comparatively little to go on, 
but a fair prophecy might be around $70,- 
000,000 for the month. This would com- 





increase. 


pare with over $90,000,000 in March of 
this year and with $73,627,000 in April of 
1927. 

Freight Loadings Still Low 


OADINGS of revenue freight have 

held fairly steady not far from the 
1,000,000 cars per week mark, which is 
slightly below the average levels at cor- 
responding periods of 1927 and 1926. 

The latest weekly figures show an in- 
crease of about 15,000 cars over the pre- 
vious week, but there is still a decline of 
around 35,000 cars from the corresponding 
week last year. In the latest reports there 
were moderate gains over the same week 
of 1927 in such classifications as miscel- 
laneous freight and grain products, while 
declines were registered in coal, live-stock, 
general merchandise, forest products, ore 
and coke. 

The downward trend in surplus freight 
cars available is somewhat a_ seasonal 
movement, but it appears to have made 
more definite headway thus far in the year 
than might have been expected from a 


the latest week 2vailable, ac- 
cording to F. W. Dodge fig- 


ures, shows a drop of $3,000,000 from the same week of 
last year, for the New York area. 
however, total building thus far in 1928 shows a gain of 
nearly 6 per cent. over the same period of last year. 
Interest rates are still firm, bank clearings have re- 
ceded moderately as have also commodity prices, and 
business failures have shown a tendency toward moderate 


For the district, 


perusal of car loading reports. The latest 
weekly figures show Class I railroads with 
a surplus of only about 300,000 freight 
cars available for service, which is 4 
decline of nearly 20,000 cars in a single 
week, 

C. & O. Merger 


HE long awaited dictum of the Inter- 

state Commerce Commission on the 
latest Van Sweringen merger is only 
partly favorable. The Commission has 
ruled the Erie Railroad out of the pro- 
posed consolidation, though it has granted 
permission to the Chesapeake & Ohio Rail- 
road Company to purchase control of 
Pere Marquette. 

Even in permitting the Marquette con- 
solidation the I. C. C. has set up condi- 
tions which reduce any possible profit 
from the merger to a minimum and whic! 
may even endanger its portion of the con- 
solidation. The Chesapeake & Ohio has 
been restrained from issuing any additional 
stock to obtain the capital for financing 
the merger. 
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The Interstate Commerce Commission 
has also taken up the question of stock 
ownership in Wheeling & Lake Erie by 
several of the larger roads and has ordered 
the New York Central, Baltimore & Ohio 
and the Nickel Plate to show cause why 
they should not relinquish such holdings. 

The larger railway systems are rapidly 
making plans looking toward utilization of 
recent scientific inventions instead of al- 
lowing them to become competitors. 

Following closely on announcement of a 
co-ordination between the aeroplane and 
the railroad in transcontinental journeys 
has come the further announcement that 
railroad signaling is being experimented 
with the radio as a means of communica- 
tion. 

















Trend of Commodities Downward. 
Wheat Market Weak. Corn Shows 
Strength. Cotton Steady 


ee the rather abrupt reac- 
tion in commodity prices around the 
midle of last month, their course in recent 
weeks has been one of gradual recession. 
The rate of decline has not been nearly so 
rapid but the most important groups are 
still in process of reaction, following the 
too rapid advances which took place dur- 
ing most of April. 


Indexes Advance 


The most reliable monthly indexes of 
commodity prices show practically no 
change and have not yet had time to 
register the declines which have taken 
place in recent weeks. These figures still 
stand, therefore, at approximately the 
highest levels not only for the current 
year but for the past several years. 


Month Year 
Latest Prev. Prev. 
Dun’s Index ........- 199.169 195.415 182.794 
Bradstreet’s  .......0- 13.4376 13.4161 12.4405 
Buieau of Labor .... 97.4 96.0 93.7 


The Irving Fisher weekly index of 100 
commodities, based on 1926 average prices 
as a base, has also been somewhat slow 
in registering the recent decline in the 
general market, but has shown a disposi- 
tion toward gradual recession from the 
highest levels reached around the middle 
of the past month. 

The latest figure stands at about 99.5, 
slightly below the figure of a few weeks 
previous but still not so far from the 
“nar” of 1926 average prices and much the 
highest this average has shown for over a 
year, with the exception of the few weeks 
immediately preceding the more recent 
drop. 

Grain Prices React 


Bp as the most rapid and most im- 
portant advances during April took 
place in the wheat market, so the most 
drastic and most important recessions dur- 
ing the recent weeks have also appeared in 
this commodity. Strangely enough, the 
event that started the decline was publica- 
tion of the Government figures showing an 
extremely bullish condition on Winter 
heat crop in this country. 


Traders apparently sold on the theory 
that the good news was out and also felt 
that the report had been thoroughly dis- 
counted by the almost spectacular ad- 
vances of the previous weeks. From a 
high of around $2.33 wheat futures fell 
off rapidly during most of May and within 
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the past week or two have sagged grad- 
ually lower to current levels around $2.11 
per bushel. 

Corn prices, on the other hand, have dis- 
tinguished themselves by failure to follow 
the weakness in the wheat market and 
have, on the other hand, showed consider- 
able strength during the past few weeks. 
Corn futures did not share so strenuously 
in the previous general advance in the 
grain markets, but have also continued a 
moderate but steady advance while the 
more spectacular actors have been under 
selling pressure. Recent quotations show 
corn futures approximately 30 cents a 
bushel above the lowest levels of the year 
and not far from the highest prices this 
important commodity has sold in well over 
several years. 


Cotton Steady 


T HE other grains have been irregular 
but generally lower though they are 
still considerably above the low levels of 
several months ago. 

Cotton has maintained a steady tone, on 
the whole, though its previous rate of 
advance has not been maintained. After 
pursuing a steady, but slow, upward course 
almost since the beginning of 1928 this 
commodity has apparently met a resting 
period and prices are practically unchanged 
from the levels of two weeks ago. 

Steel prices are sagging, according to 
unofficial reports from the large buying 


69 


centers, and considerable concessions are 


being made to get large orders. The mis- 
cellaneous metals have been irregular 
though it appears that the majority of the 
important changes have been toward higher 
levels. 

Copper and zinc fall within the latter 
category and copper has scored a further 
fractional advance to around 14% cents a 
pound, the highest levels reached in well 
over a year. Lead quotations are practi- 
cally stationary while tin prices have re- 
acted moderately. 

Crude rubber prices have held fairly 
steady though they are still very close to 
their lowest levels and the tone of the 
market is far from firm. The talk about 
a possible cut in prices for tires has at 
last materialized in reductions of about 
10 per cent. by one of the important mail 
order houses and it is felt in the trade 
that the larger tire producers will soon 
follow this lead by a similar reduction. 


Domestic Commodity Prices 





2Wks. Year 
Latest Ago go 
Wheat, No. 2 red ...... $2.10% $2.153%% $1.00% 
Corn (new), No. 2....... 25% 1.22% 1.07% 
Rye, No. 2 white ...... 1.42% 1.43 1.225% 
Oats, No. 2 white ...... 80% 80% .61% 
PERE. sc cunchuiccnacasses cox 8.30 8.35 7.020 
Cottee, No. 7 Bid: 2060000 16% 16 15 
Sugar, granulated ....... 06 .06 j 
ee reer rer 28. 30.00 21.00 
Iron, 2X Phila. .. k 20.25 22.75 
Steel Pitts. .... 33.00 33.00 
EGON évses eoonsis 6.10 6.50 
yo eee sat g 14.375 12.75 
ee ecas eae 6.00 6.05 
TA, ‘wnaaen PR Pr 51.37% 52.12% 67.75 
rr 21.55 21.55 16.60 
WEE 5s.b.0sdceeee 18 18 -40 
ee rrr a 17 19 
SEEN Wabssscscauenens 1.22 1.22 97 




















Credit Costs at High Level. Gold 
Movement Continues Unfavorable. 
Brokers’ Loans Show Slight 
Decline 


HE current situation has continued to 
firm up after a week or two of little 
change. The New York Rediscount rate 
advance has called attention to the deter- 
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NORTHERN ILLINOIS 


OUTSTANDING IN PUBLIC UTILITY DEVELOPMENT 


UTWARD from Chicago’s rim, north to Wis- 

consin’s border, southeast to Indiana, 

southwest half the width of Illinois,and west 

to the beautiful Fox River, extends a diver- 

sified territory unsurpassed in industrial 

progress, in the rapid growth ofits fine 
residential communities, and in the 
modernizing of its outlying farm 
areas. To this rich and con- 
stantly growingterritory,the 
Public Service Company 
of Northern Illinois sup- 
plies superior gas or 
electric service for 
more thana 
million people. 


YEAR BOOK | 





Write Dept. E-1.for lat- 
est Year Book giving detailed 
information on this Com- 
pany’s growth and operation. 


PUBLIC SERVICE COMPANY 
OF NORTHERN ILLINOIS 


72 West Adams Street —-CHICAGO 


SERVING 295 CITIES AND TOWNS WITH ELECTRICITY OR GAS 
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mination of the Federal Reserve to bring 
about higher prices for credit and thus 
far the affect has been highly successful. 
Call money has not gone above 6% per 
cent. at this writing, but it has been at 
6 per cent. for several days at a time with- 
out attracting sufficient funds from the 
interior to lower the price. Current prices 
for demand accommodation are more than 
1 per cent. higher than at the same time 
last year and are the highest seen at cor- 
responding periods for several years past. 
Firmer Credit 

More important than the increased rates 
for short-term credit are the advances in 
longer maturity. The market for time 
loans, commercial paper and bankers’ ac- 
ceptances is not only active, but very firm, 
and all ot these instruments are at the 
highest thus far in 1928. 
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The Bache Review 


| 

| 

| 

Will keep you informed on the business | 
and financial situation. 
| 


Readers of the Review are invited to 





avail themselves of our facilities for in- 
formation and advice on stocks and 
bonds, and their inquiries will receive our 
careful attention, without obligation to 
the correspondent. In writing, please 
mention The Bache Review. Sent for 
three months, without charge. 


in investment securities of public 
service companies supplying 
electricity, gas and _transporta- 
tion in 23 states. Write for list. 


UTILITY SECURITIES 


COMPANY 
230 So. La Salle St., CHICAGO 
St. Louis Milwaukee 


Established 1892 
Members N. Y. Stock Exchange 


42 BROADWAY NEW YORK CITY 
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At its present high level of 5% per cent. 
time money is the highest seen since 1926 
and with the exception of only a couple 
weeks in that year the rate is the highest 
witnessed in about five years 

Ruling 2 Wks. Year 


ago ago 
Call snoney  ..666.cs000 6% 54% 4% 
60-90 day time ........ 5% A, 4, 
Ccmmercial paper ... 4% 4y% 4% 
New York rediscount. 4% 4% 4 


After reaching a new high for all time 
slightly above $4,500,000,000, brokers’ 
loans have tended slightly downward in the 
past week or two, according to the latest 
reports of the Federal Reserve Bank of 
New York. 

The recession is unquestionably due to 
the reaction in stock market prices, but the 
latest weekly figures show brokers’ loans 
still not so very far from the highest on 
record and an increase of well over a 
billion dollars from the same period of last 
year. 

Gold Exports 

The gold movement continues unfavor- 
able to this country, and exports are 
going out as rapidly as during March and 
April. The Department of Commerce re- 
ports April exports of gold from this 
country at slightly over $96,000,000 and 
imports of slightly over $5,000,000. 

The April balance of the gold move- 
ment, therefore, shows a loss to the United 
States of better than $91,000,000, and the 
loss for May ran over $100,000,000, includ- 
ing new ear-markings. 

For the first four months of 1928 there 
has. been a net loss in gold of over $210,- 
000,000, compared with a gain of $88,000,- 
000 in the first four months of 1927. 

The latest weekly report of the Federa! 
Reserve Bank shows an increase of about 
$38,000,000 in loans and discounts and a 
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gain of $21,000,000 in borrowings from 
the Federal Reserve Banks. 











gmt 

















FORBES for June 15, 1928 


= 











ee 


It has won unqualified praise 


from more than 80,000 users 


ROM coast to coast, the General Electric 

Refrigerator has won unqualified praise. 
Central Stations, Electrical Merchants and the 
General Public have united in their approval 
of this revolutionary refrigerator. 


Its mechanical advantages are many and 
obvious. All its machinery is safely stowed 
away in one hermetically sealed steel casing. 
It hasn’t a belt, fan, drain pipe or stuffing box. 
It never needs oiling. It is unusually quiet, 





absolutely portable and extremely efficient. It 
presents no problems of installation because 
the entire mechanism is simply lowered into 
the top of the cabinet. There is no soldering, 
plumbing or special wiring to be done. It is 
merely plugged into any convenient outlet. 


Judged from the point of view of the man who 
buys as well as the man who sells, it has proved 
itself a worthy product of fifteen years of re- 
search in the laboratories of General Electric. 


GENERAL @ELECTRIC 





Refrigerator 





ELECTRIC REFRIGERATION DEPARTMENT - 


OF GENERAL ELECTRIC COMPANY : 


HANNA BUILDING - 








CLEVELAND, OHIO 
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Cover of 1928 Year Book giving a glimpse of Chicago’s present sky line 
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Commercial loans and discounts declined 
nearly $20,000,000, however, in a single 
week. Holdings of the United States 
Government securities were down about 
$8,000, 000. 

Debits to individual banking accounts 
continue to run far ahead of the corres- 
ponding weeks in 1927 and the latest totals 
show an increase of over $3,000,000,000. 


Latest Weekly Bank Clearings 





1928 1927 

New  Wetle) sscc<eee $10,880,661,000  $7,556,715,000 
ind sain0dsacseseon 734,024,000 660,391,000 
Philadelphia ........ 647,175,000 592,502,000 
ee arr 745,171,000 696,697 ,000 
Dich <cc0to0ces 289,051,000 270,851,000 
ee errr 260,132,000 262,523 000 
CIGEEO: cxcoscscuses 1,583,212,000 1,430,084,000 
Gh, BR: asses cheese 328,053,000 600,000 
Minneapolis ....... 184,647,000 157,100,000 
Kansas City ........ 292,783,000 279,524,000 
WPAMOE. “ctacsssnnases 165,937,000 150,605,000 
San Francisco ...... 1,001,154, 000 736,303,000 

TUG) <ssssenen seas $17,112,450,000 $13,091,895,000 


























Colonel Lindbergh Joins New Air-Rail 
Venture. French Delegation Inspects 
U. S. Air Mail. Italia Reaches 

Pole But Is Lost 


T HERE have been no further attempts 
to cross the Atlantic by. airplane ir 
either direction since the famous flight of 
the Bremen. Plans for additional flights 
are constantly in progress and within a 
few weeks a number of such attempis will 
materialize. 

Meanwhile, the Bremen has failed in an 
attempted take-off from Greenly Island 
and plans for flying it to New York to 
complete its voyage have been dropped. 
The most recent arrangement is one where- 
by the famous plane will be partly dis- 
mantled and shipped to New York, prob- 
ably by boat. 

A delegation of the French aeronautical 
experts is currently in the United States 
inspecting our airplane factories and air 
ways. The commission is one especially 
appointed by the French community and 
is paying particular attention to the 
organization of the United States Air 
Mail Service, which is recognized as the 
largest and most complete in the world. 


Italia Is Lost 


HE dirigible Italia, commanded by 

General Umberto Nobile, reported 
having seen nothing of special note on its 
first cruise into the unchartered portions 
of the Arctic Zone. 

The first trip occupied nearly 70 hours 
£ flying time, but operations were hind- 
ered to a large degree by unfavorable 
weather conditions, including dense fogs. 

The second attempt of the Italia to 
reach the North Pole was also successful, 
but at this writing the result of the plan 
to land two men from the airship to the 
ice is not known. 

Radio advices stated that the ship was in 
distress on her return trip and it is feared 
that the expedition may be lost. 


FRENCH marine engineer has re- 

cently evolved a new map, designed 
especially for aerial navigation, which is 
a marked improvement from methods used 
heretofore. The principles of the new 
projection have been outlined in a memo- 
randum submitted to the French Academy 
of Sciences. The new plan is said to 














How concentrated advertising 
“brings home the bacon” with 
orders. Keeps out of waste- 
baskets, and sells customers 


over and over for years 


Proved Results 
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3 Perfect balance—not “topheavy.” 


HIS tells of a new type 

of advertising that has 
been eagerly adopted by 
national advertisers to suppie- 
ment their sales promotion 
work in other lines. 

It is a way that is unequaled 
in concentration. That weeds 
out those that are valueless to 
you, and focuses your ads on 
those who throw the business 
your way. On the man who 
says “Yes” to your proposition. 

It is an economical way, be- 
cause it keeps on plugging month | 
after month, year after year. It * 
never gets in the wastebasket. 
It ends advertising waste. 


Cannot “j 
But al ge moving part. 


Nothing to go wrong. No repairs. 


Bakelite barrel, beautiful onyx-like, 
light-weight material. 
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3 Big Features 


am” —protected by patent. 


“Better Pencil” 


Made of ‘Bakelite 





Always at the point 


of sale 


This remarkable new advertising 
medium is Autopoint—the better 
pencil, made of Bakelite. With 
your message stamped imperish- 
ably on its barrel, it goes into 
prospects’ and customers’ pock- 


ets. 


It keeps your ad right 


before them, day in, day out. 
And when they write orders— 
they write them with your ad 
staring them in the face. 


Get the Autopoint proposi- 


tion. Mail the coupon now 
for illustrated booklet, for at- 
tractive complimentary speci- 


Name 


Attach business card 
or letterhead 


AUTOPOINT COMPANY 
4619 Ravenswood Ave. 


Without obligation, please send sam- 
ple Autopoint, booklet, sales-building 
proposition, prices, etc. 


men and full details of uses, 
etc. Do it now. 


For Executives 
Only 


Chicago, Ill. 
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STANDARD POSTAL 
PERMIT MACHINE 





Now — you can get your 
Standard Postal Permit Machine 


for two-thirds 
the former price! 


It’s the same machine you knew before — 
identical with hundreds being used aaily 
throughout the country — the only change 
is the new lower price. 

The owners of these machines know full 
well the many economies and advantages of 
this mailing system. So, also, do thousands 
of others for whom price has been the only 
barrier. It’s removed now — and more, too 


— at the new 
“ee $ 44 5 complete 
formerly $675 


Automatically feeds, imprints postmark, stampmark and cancellation 
marks; counts, seals, and stacks mail at the rate of 10,000 pieces an hour. 
No rental charges. 


Write for the booklet: 
How to Reduce the Cost of Mailing 


Standard 


MAILING MACHINES CO. 


Agencies in Principal Cities—Service Extended Everywhere 
Boulevard Everett, Mass. 
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KEYS TO SUCCESS 


HOW YOU CAN DEVELOP YOUR 
PERSONAL ABILITY 
By B. C. Forbes 


One of the greatest books on how to achieve 
success in life and business. Intensely prac- 
tical, vivid, inspiring, invigorating. Mr. Forbes 
points out, not only the qualifications for suc- 
cess, but also how to develop them to the fullest 
extent. 


Over 250 Pages—Price $2.00 Prepaid 


Order from 


B. C. FORBES PUBLISHING COMPANY 
. < = 5 NEW YORK, N. Y. 
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dispense with complicated forms of movye- 
ment and enable the aerial navigator to 
determine much more quickly and simply 
than heretofore not only his position ove: 
the earth's surface, but also his altitude. 

Mexico is the latest country to make 
plans for an Aerial Derby and the present 
arrangement is a race from Mexico City 
to Los Angeles with certain stops between. 

There will be at least six Mexican con- 
testants and entries are also expected from 
Spain and the United States. There will 
be two prizes, the first of $10,000 and the 
second of $2,500. 


Lindbergh Accepts Position 


OLONEL CHARLES A. LIND- 

BERGH has joined the recently or- 
ganized Transcontinental Air Transport, 
Inc., of which C. M. Keys, president of 
the Curtiss Aeroplane and Motor Corpora- 
tion, is the head. He will be chairman of 
the technical committee. 

The company, which the Pennyslvania 
Railroad, the Atchison, Topeka & Santa 
Fe, the Wright Aeronautical Corporation, 
the Curtiss company and the National Air 
Transport, Inc., co-operated in forming, 
expects to carry passengers between New 
York and Los Angeles on a_ two-day 
schedule. 




















Cotton Market Quiets Down. Wheat 
Prices Lower. Increased Consumption 
Advances Corn Prices 


HE cotton market has been in a rather 

indecisive condition during recent 
weeks and has fluctuated in a compara- 
tively narrow range. Following the rapid 
advances recorded during April and most 
of May it is not surprising that this staple 
should enjoy a resting spell and prices, 
while showing no gains, have held very 
steady, considering previous advances, in 
the face of considerable profit-taking by 
previous purchasers. 





WINTER WHEAT CROP DOWN 
(US. in Millions of Bushels) 
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Weather reports have been indecisive, 
which may account for the indecision of 
market prices. Some traders have chosen 
to interpret rains as a favorable factor, 
but others have stuck to the previous 
theory that no rain is needed. 

Liverpool has been a strong purchaser 
on any reactions of any moment in our 
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CCORDING to the Federal 

Census of Distribution the 
total of retail sales of the City of 
Chicago for 1926 was $1,980,- 
846,000, 11 per cent more than 
the total retail sales for Baltimore, 
San Francisco, Seattle, Kansas 
City, Denver, Atlanta and Syra- 
cuse combined. 


Retail trade is the index of cities. 
In Chicago the retailer has built 
a market greater than seven great 
markets. . .a two-billion dol- 
lar sales area so compact that it 
may be covered by one sales and 
merchandising force, thoroughly 





A GREATER MARKET THAN 
SEVEN GREAT MARKETS 


penetrated by one advertising 
medium. 


Retail advertising practice is an 
index to media too. In Chicago 
retail advertisers, representative 
of the builders of this great mar- 
ket, place more advertising in 
The Daily News than in any 
other Chicago daily newspaper, 
a valuable guide for every adver- 
tising campaign. 


For the best results from every 
merchandising effort in 1928 con- 
centrate in Chicago. For the 
best returns for every advertising 
dollar concentrate in The Chi- 
cago Daily News. 


THE CHICAGO DAILY NEWS 


Chicago’s Home Newspaper 





J. B. Woodward 
110 E. 42nd St. 


NEW YORK CHICAGO 
Woodward & Kelly 


360 N. Michigan Ave. 


ADVERTISING REPRESENTATIVES 


Woodward & Kelly 
408 Fine Arts Bldg. 


MEMBER OF THE 100,000 GROUP OF AMERICAN CITIES 








DETROIT SAN FRANCISCO 
C. Geo. 
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U.G.L 


Offers to the Public Utility Industry a 
Consulting Service 
with a background of forty-six years’ 


successful experience in 


| Financing Engineering 


Construction Public Relations 
Sales Promotion Centralized Purchasing 


The organization consists of men espe- 
cially trained and qualified in the Public 
Utility field. Their cumulative experi- 


ence covers every phase of the industry. 


An unbroken dividend record since 


1885 attests their achievements. 


The United 


Gas Improvement Company 
Philadelphia 


















































Private wires to New Orleans, Chicago and 
principal points throughout the South 


FENNER & BEANE 


Member New York Stock Exchange 
and principal commodity Exchanges 


60 BEAVER ST., NEW YORK 
Fenner & Beane Bldg. New Orleans 
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domestic market and the United States 
trade buyers have also been active on (air 
declines. 

The proposed reduction in Lancashire 
wages has been reported lost by an over- 
whelming vote and since no strikes or 
lockouts are therefore anticipated, the 
British interests have taken a more con- 
structive view of the general market. 


Pressure in Wheat 


HEAT prices have been under the 

pressure of liquidation more or less 
steadily for nearly a full month but the 
decline appears to have grown tired and 
the rate of price drops has been reduced 
practically to nil. The gradual declines 
of recent weeks have carried future op- 
tions off about 20 cents from their high 
records touched at the close of April but 
they are still about 70 cents higher than 
the extreme low quotations registered 
around the beginning of the year. 

No further Government reports have 
been issued to influence the buying either 
way but there seems to be a feeling that 
the condition report responsible for the 
April advance may have been somewhat 
too bearish and that subsequent reports 
may find Winter wheat in better shape. 

Reference was made in the last issue to 
this Government report showing the winter 
wheat crop in the worst position, as re- 
gards condition, that has been reported for 
several years. Acreage has been increased 
over last year but the effects of unfavor- 
able Winter weather are apparent in a 
large reduction in productition per acre 
and the most recent estimate is the lowest 
reported for any crop in about three or 
four years. 

Despite this bullish report, its issuance 
was the signal for beginning the selling of 
this commodity and the declines of the 
past three or four weeks have resulted. 
The most recent trading, however, has 
displayed development of a firmer ten- 
dency and there have been moderate rallies 
on good buying. 


Corn Strong 


HE corn market has displayed the 
T greatest firmness of any of the grains 
and has actually been able to score good 
advances while liquidation was proceeding 
in its allied staples. 

Strength in corn prices is based on the 
rapid decline of stocks in sight and the 
indication that such farm stocks will be 
cut into heavily, and perhaps almost used 
up, before the new crop can possibly come 
to market Consumption of corn on the 
farms has increased materially thus far in 
1928, largely due to the return of the 
farmer to the livestock business, and sup- 
plies reaching selling centers have been 
lower than for some time past. 

The new corn crop gives promise of 
setting up high figures on production but 
strength in the near months is based on 
the assumption that the old stocks will be 
used up long before the new. crop comes 
into market. 














Oil Producers in Harmony as Restric- 
tion Continues. Mail Order Houses 
Cut Tire Prices. Copper Strong 
qi engide gradual decline 

in domestic production of crude pe- 
troleum has again gained headway and 
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TWENTIETH 
Se CENTURY 
ECONOMY 


ii 2 tht: One of the outstanding features of mod- 
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A very important contributing factor to 

economical electrical service is copper. 

Due toits unequalled combination of high 
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Anaconda assures to the electrical in- 
dustry an unfailing supply of electrolytic 
copper guaranteed 99.9% pure. This 
quality is safeguarded through the coordi- 
nated supervision, by a single organiza- 
tion, of all processes from mine to finished 
product. 


THE AMERICAN BRASS COMPANY 


General Offices: Waterbury, Connecticut 
Offices and Agencies in Principal Cities 
Mills and Factories: Waterbury, Conn., Ansonia, Conn., 
Torrington, Conn., Hastings-on- Hudson, N. Y., Buffalo, N.Y., 
Detroit, Mich., Kenosha, Wis. 
Canadian Mill: Anaconda American Brass Limited 
New Toronto, Ontario, 


ANACONDA COPPER 
BRASS ™42* BRONZE 
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Operation of Utilities and 


Industrial Properties 





Rochester Gas & Electric Corp. Dam 
at 


Caneadea, N. Y. 
143 ft. high 


Built by Gannett, Seelye & Fleming, Engrs., Inc. 
1927-8 


HARRISBURG, PENNA. 


Buenos Aires 


New York 
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current output figures are near the lowest 
seen in well over a full year. The latest 
figures of the American Petroleum Insti- 
tute estimate weekly output in this coun- 
try at 2,339,000 barrels per day, a drop 
of over 16,000 barrels per day from the 
figures of the previous week at around 
2,355,000 barrels per day. The latest 
figures also show a drop of around 140,- 
000 barrels per day from the corresponding 
period of last year. 


Output Declines 


Continued decline in output is, of course, 
due largely to the strenuous efforts being 
made in all of the important fields toward 
restriction. Such movements are now 
pretty well organized, the producers are 
in harmony on the methods to be followed 
and the rapid decline in the output of the 
important producers is the result. 

The most recent and most important 
restrictive measures have taken place in 
the Yates Pool of West Texas. 
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Puts - Calls Spreads 


Guaranteed by Members of the New York Stock Exchange 


May be utilized as insurance to protect margin 
accounts; to supplement margin; and in place of 
stop orders. 


Profit possibilities and other important features are 
described in Circular F. Sent free on request. 


Quotations furnished on all listed securities 


S. H. WILCOX & CO. 


Established 1917 Incorporated 


39 Broadway 
Telephone Whitehall 10350 
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UBBER—Changes in the price of 

crude rubber have been small and 
somewhat irregular during the past couple 
weeks but prices have not shown any very 
material declines from their previous 
levels. They are currently only fraction- 
ally above the lowest prices reached in 
several years. However, any material 
movement would drop quotations into new 
low ground, and, on the whole, the market 
does not appear to be in any too strong a 
position. 

The rumors of impending tire price cuts, 
mentioned in this section last issue, have 
materialized recently in the reductions of 
about 10 per cent. posted by one of the 
largest mail order sales houses. With this 
firm doing business at the lower levels it 
appears only a question of time until the 
large producers themselves will be forced 
to follow suit and the trade is looking 
forward to similar reductions most any 
time. 

Copper Is Firm 
OPPER—Prices for copper metal 
have not only held their previous 

rather material advances but have actually 
added further to their gains during the 
past couple weeks. Stocks of the metal 
in manufacturers hands are understood to 
be at a low ebb owing to the policy of 
hand-to-mouth buying methods, and orders 
from abroad for immediate delivery have 
accentuated the strong technical position 
of the domestic market. 

Following a brief resting period at the 
previous high of 14% cents the quotations 
for early delivery have more recently ad- 
vanced to 14% cents a pound, represent- 
ing the highest levels at which the red 
metal has sold in well over a year. 
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Methods That Make 
Safe Bonds SAFER 


—in this Book 
Write for Your Copy 


HE methods applied by this 

Company in its selection of 
bonds which merit its guarantee 
are of interest to every investor 
who MUST own safe securities 
and be certain of payment of in- 
terest and principal. 


For, the principal business of 
the General Surety Company is 
to investigate, qualify and 
GUARANTEE entire issues of 
bonds of ably managed and 
sound corporations, particularly 
in the real estate mortgage field. 


For the benefit of investors seek- 
ing absolute safety, the scientific 
methods of selecting safe bonds 
are described and analyzed in 
the new booklet ‘“The Seal that 
Certifies Safety.” 





Your copy will be gladly sent 
on request for Booklet G.G.1 

















GENERAL SURETY 
COMPANY 


‘ UNDER SUPERVISION NEW YORK STATE INSURANCE DEPARTMENT 


Capital and Surplus $6,500,000 
340 Madison Avenue, New York 
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“It is now an establishment fact that the 


























Industrial Loan Business 


Safe and Profitable’’ 


So read our advertisement in the 

New York Times, July 17, 1927. 
This is evidenced by the action of some of the larg- 
est banks in the country entering the field by open- | 
ing SMALL LOAN DEPARTMENTS. 
Opportunities for investment in this branch of the 
banking business are offered through the 


Profit Sharing Bonds 
of 


CREDIT SERVICE, INC. 


operating the small loan business exclusively since 1923 
under the Uniform Small Loan Law, loaning small amounts 
direct to borrowers, principally on chattel mortgages, also 
on character and earning power. 


6% Gold Debenture Bonds 


Direct obligation of Credit Service, Inc.—non-callable—due 
1948—Quarterly interest coupons attached and 


In Addition 


Semi-annual Profit-Sharing checks mailed to the 
registered bondholders. 
Denominations $1,000—$500—$100 
Price: $100 without accrued interest. 


FELIX AUERBACH COMPANY 


280 Broadway, New York WORth 7434 
ae oe oe ey ee MATE COUPON TODAY ees om nee oe to me 
ah A a ate aie is Bae le Sir he Ne ol ek 
IE Kt4 005405 sn iether emia sn uae eemabeieeas.s 
[|] Send Circular (_] Send Representative 


MARKET: After one year from date of 
purchase, it is our practice to maintain a 
customer market at 100, less 2% brokerage. 










































































































et AMERICAN and 4 Curb 
(|  ScoTTisH aul 
INVESTMENT Co. Securities 


(An Investment Trust) 


Common Stock 





Inquiries Invited 
Offers an opportunity to 
share in Net Profits. | 


Write for Circular I T 56 















































BRANDENBURG & CO. 


GEORGE M. FORMAN Members New York Curb Market 
c COMPANY 111 Broadway New York 


e 1885 
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s Street,Chicago 120 Broadway.New York 








Telephone: Rector 5022 
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Foreign Trade Declines Moderately 
From Last Year. Important Pro- 
visions of the Jones Merchant 
Marine Law 


OREIGN trade of the United States 

during the month of April declined 
slightly both in exports and imports com- 
pared with the corresponding month of last 
year. 

According to figures of the Department 
of Commerce, exports for the latest month 
in the present year amounted to $368,- 
000,000, or a decline cf nearly $50,000,000 
from the exports of $415,000,000 in April 
of last year. Imports into this country 
amounted to $345,000,000, or a drop of 
about $30,000,000 from the figure of 
$375,000,000 reported in April of 1927. 

Gold exports for the month in question 
are reported at slightly over $96,000,000 
compared with imports of only a little over 
$5,000,000, leaving an excess of gold ex- 
ports for April, 1928, of slightly more than 
$91,000,000. This figure compares with an 
excess of imports amounting to nearly 
$12,000,000 in the same month of last year. 

Despite the moderate decline in both 
exports and imports the trade balance for 
April, 1928, still shows a favorable export 
balance of about $23,000,000, compared 
with a favorable balance of nearly $40,- 
000,000 in the corresponding month of last 
year. 


Jones Bill 


OTICE was made last issue of the 

passage of the Jones Merchant Marine 
Act which has recently been signed by 
President Coolidge. Advocates of a strong 
American merchant marine have been push- 
ing this bill for some time and most au- 
thorities on naval and shipping affairs look 
upon passage of the bill with a great deal 
of satisfaction. 

The most important feature of the Jones 
measure is provision for a revolving fund 
of $250,000,000 which will be available to 
assist in financing American shipbuilding. 
The money may be loaned up to 75 per 
cent. of the actual cost of such construc- 
tion on approved plans and interest will be 
charged at the lowest rate prevailing on 
Government obligations at the time the 
loan is made. 

Other minor clauses of the new law 
give increased compensation for transpor- 
tation of international mails, a revised in- 
surance risk scheme and reduction from 75 
per cent. to 50 per cent. in the portion of 
American citizens on the cruise of Ameri- 
can ships. 


New Dollar Boats 


STANLEY DOLLAR, Vice Presi- 

e dent of the Dollar Steamship Lines, 

announced plans to add five new liners, 

which will be built at a cost of $35,000,- 
000, to the line‘s ’round-the-world fleet. 

Mr. Dollar said the new ships would 
carry airplanes of the cabin passenger 
type for use on sightseeing trips while 
the ships were in port. The new ships 
are expected to be completed within two 
years. 

Orders for the ships will be placed on 
both the Pacific and Atlantic Coasts. They 
will be approximately 100 feet longer and 
with Diesel engines, will be about ten knots 
faster than any ships in the Dollar service 
at present. 
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One of the Strongest Features of 
Cities Service Management 


is its Budget System, controlling all expenditures 
of this $800,000.006 organization 


Cities Service has brought unified management 
of diversified industries into American business 
—a principle which is largely responsible for 
the tremendous growth of this organization. 


Also of great importance is the Cities Service 
Budget Plan, whereby economies and steady 
progress are effected through the complete con- 
trol of expenditures. 


Cities Service organization one of the 12 largest 
industrial enterprises in the country. 
- =, 


Over 350,000 investors are now participating 
in the success of Cities Service. From a small 
beginning in 1910, this nation-wide organiza- 
tion has grown into a dominant position, 
the wisdom of its policies being increasingly 
recognized by the general 








To serve 3,000 communities 
is not merely a matter of ex- 
pert engineering and public 
spirited co-operation with 
customers, but also a case 
where far-sighted financial 
planning is of vital necessity. 


The Cities Service Budget 
System has been an impor- 


FREE 











The Cities Service 
Personal Budget Book 


Send for a copy of this personal budget 
book, now used by thousands. It helps 
you Organize your expenses and savings. 
A systematic, simple method. Easy to re- 
cord and classify all items. Sent with the 
compliments of Cities Service Company. 
Write for a copy now. 


public as well as by its mil- 
lions of customers in 33 
states. 


Send for a copy of booklet 

“TPO-112” describing the in- 

vestment possibilities of Cities 

Service Securities. It will be 

sent free upon request to Cities 

Service Company, 60 Wall St., 
‘ New York City. 














tant factor in making the 


Broadcasting by the Cities Service Concert Orchestra assisted by the Cities Service Cavaliers, on Fridays at 8 p.m. Eastern 
Daylight Saving Time through the following stations of the National Broadcasting Company: WEAF, WLIT, WEEI, WGR, 
WRC, WCAE. WTAM. WWJ, WSAI, WEBH, WOC,, WCCO, WDAF, KVOO, WFAA, KSD, KOA, WOW 


CITIES SERVICE COMPANY 


Diversified Interests 


(Ay 


Unified Control 
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UTILITIES POWER & 
LIGHT CORPORATION 


327 South La Salle Street, Chicago 








100 Broadway, New York 





PRINCIPAL OPERATING 
SUBSIDIARIES: 


The Laclede Gas Light Company 
Indianapolis Power & Light Company 
Interstate Power Company 

Eastern New Jersey Power Company 
Laclede Power & Light Company 
The Derby Gas & Electric Company 
Newport Electric Corporation 


“We prosper as we serve” 
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8% on Monthly Savings 


7 % on Fully Paid 
Certificates 


in amounts from $50.00 to $5,000.00, 
withdrawable on thirty days’ notice. 
Secured by First Mortgages on 
Homes not to exceed 60% of 
valuation. 


ALABAMA MUTUAL BLDG. & 


LOAN ASSOCIATION 
2012 Fourth ‘Avenue Birmingham, Ala. 
Under Strict State Supervision. 


Write for free copy of “The 
Marsh Stock Traders Guide” and 
treatise, “The Business of Trading 
in Stocks.” 

















| 150 Broadway 
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Which stocks 
should lead 
next advance? 


|W. T. Marsh & Co. 


Spring Wheat Crop Outlook Good. 
Freight Loadings Ahead of 


Previous Years 


— conditions are reported gen- 
erally good though there has been a 
tendency toward some recession from the 
Spring peak, somewhat similar to the 
moderate decline noted in the United 
States. 

Heavy rains in the Prairie Provinces 
have been beneficial to the new crop of 
Spring wheat and have brought it forward 
in favorable fashion. Conditions for the 
crop are reported much better than last 
year and the soil conditions in the western 
part of Canada are the best on record at 
the corresponding time in previous years. 

Production of automobiles in Canada 
for the month of April amounted to 
slightly over 24,000 units, according to the 
Dominion Bureau of Statistics. Of these 
figures 20,500 were passenger cars and 
about 3,700 were trucks. The April figures 
showed a very large increase over the 
previous month of this year, but were still 
slightly short of the total for April in 
1927. 


Car Loadings Improve 


OADINGS of revenue freight on 

Canadian railroads are making a better 
showing than in the United States and 
are generally running considerably ahead 
of the corresponding periods in previous 
years. 

The latest weekly figures show car load- 
ings for the Canadian systems at nearly 
70,000 per week, an increase of about 
5,000 cars over the previous week and a 
gain of nearly 7,000 cars over the 62,000 
reported for the corresponding week of 
1927. 

New corporations established in the 
week of May 12th are reported at a total 
of 154 with capitalization of over $65,- 
000,000. This is a gain over the previous 
week and about double the same week last 
year when only 80 new companies were 
incorporated with a capitalization of about 
$25,000,000. 




















Filibuster on Boulder Dam as Con- 
gress Adjourns. Corporation Tax 
Reduced. President Vetoes Mc- 
Nary-Haugen Bill 

HE closing days of the Congressional 

session gave the usual picture of hec- 
tic last-minute wrangling and the efforts 
to railroad through certain important 
measures which have dragged along until 
steam roller methods were brought into 
play. Even at that, the session closed with 
the Boulder Dam Bill held over on a 
filibuster. 


Tax Bill 


The most important last-minute legisla- 
tion is the tax bill which is a compromise 
law and has been signed by the President. 
The Senate reduced the reduction of the 
House about $66,000,000 to a total cut of 
slightly over $222,000,000. Even with this 
reduction the total cut is still about $21,- 
000,000 above the maximum reduction al- 
lowed by Secretary Mellon, who set the 





New York 


figure at not more than $201,000,000. 
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This page ad ran in The Chicago 
Tribune, Sunday, May 6 


We told the public: “If the 
car does not sell itself, you 
will not be asked to buy.” 
We invited people to let the 
car “show” them. Did it 


work? 
This one ran one week later, Sunday, 





May 13th 













In addition to 
the 122 names 
listed here of 
people who 
bought Auburn 
cars, 23 were 
received too 
late to insert. 
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145 Auburns were bought in one week in Chicago, 
proving that Auburn’s methods are right and Auburn’s 
merchandise is superior. This kind of success is sound. 


ANIBUR 


POWEREODBY LYCOMIN G 














6-66 Roadster $995; 6-66 Sport Sedan $1095; 6-66 Sedan $1145; 6-66 Cabriolet $1145; 76 Sedan $1395; 76 Sport Sedan $1295; 

76 Cabriolet $1395; 76 Roadster $1195; 8-77 Roadster $1245; 8-77 Sport Sedan $1295; 8-77 Sedan $1395; 8-77 Cabriolet $1395; 

88 Sedan $1695; 88 Sport Sedan $1595; 88 Cabriolet $1695; 88 Roadster $1495; 88 Speedster $1695; 88 Phaeton Sedan $1895; 

115 Sedan $2195; 115 Sport Sedan $2095; 115 Cabriolet $2195; 115 Roadster $1995; 115 Speedster $2195; 
115 Phaeton Sedan $2395. 





Freight, Tax and Equipment Extra. 
AUBURN AUTOMOBILE COMPANY, AUBURN, INDIANA 
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Jacksonville, the 
growing port, city and 
place to work and live 





JACKSONVILLE is one of the two largest 
naval stores ports in the world. 

Last year it exported to foreign countries 
135,449 tons of rosin, turpentine, tar and 
pitch, valued at $12,497,212. To American 
cities it shipped an additional 45,795 tons, 
valued at $6,363,428. Four-fifths of these 
products originated in Florida. 

The growth of the port of Jacksonville 
illustrates the growth of the city itself. 
Water-borne commerce for 1927 is placed, 
in United States Government statistics just 
published, at 4,608,882 tons, with a total 
value of $805,663,361—a 17 per cent in- 
crease over 1926. And the city during that 
period expanded commensurately. Twenty- 
five new industries were added, increasing 
production values and wages by millions 
of dollars. 

A growing city always offers opportuni- 
ties. Jacksonville's opportunities are ex- 
ceptional. It is the logical manufacturing, 
distributing and financial center for a vast 
and prosperous region—the new Southeast. 
It has the advantages of a fine, land-locked 
ocean harbor, low power rates, friendly 
labor, favorable climate, and progressive 
citizens. Nine railroads radiate from here. 
Florida’s 5000-mile paved highway system 
converges here. A network of inland water- 
ways extends from Jacksonville over a 
large portion of the state. 

There are sound business reasons why 
many of the nation’s leading industries 
have established branch factories or offices 
here. As a business man, you should know 
these reasons for yourself. Plan to visit 
Jacksonville—this summer. You will find 
the weather delightful (for Jacksonville's 
mean annual temperature is only 69.7 de- 
grees). And you will learn of opportunities 
that may point your way to even greater 
success. For further information, address 
Believers in Jacksonville, P. O. Box 318, 
Jacksonville, Florida. 


Relievers in 





**aN ASSOCIATION OF REPRESENTATIVE BUSINESS 

MEN INCORPORATED FOR THE SINGLE PURPOSE OF 

COMMUNITY ADVERTISING. AFFILIATED WITH 
JACKSONVILLE CHAMBER OF COMMERCE.” 
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The body has made the corporation 
tax 12 per cent, a reduction of 1% per 
cent. from the previous figure of 13% per 
cent. but still somewhat higher than 
the figure of 11% per cent. which the 
House voted into the bill. 

The Mississippi Flood Control Act is 
now being administered. It contemplates 
an expenditure of $325,000,000 as a mini- 
mum in the protection of the Mississippi 
Valley from the devastation that swept 
over the valley a year ago. It is estimated 
that this cost may run as high as $1,000,- 
000,000. 


Farm Bill Is Lost 


RESIDENT COOLIDGE returned to 

the Senate the McNary-Haugen Farm 
Relief bill, his second veto of that shuttle- 
cock of legislation. 

It was unconstitutional, he said; it was 
unworkable, it was deceptive, it was detri- 
mental and not helpful to the farmers, it 
was a price fixing scheme, it would play 
havoc with the whole structure of Amer- 
ican industry, not alone agriculture, it 
meant bureaucracy gone mad. 

The President had already vetoed a 
comparatively large number of bills passed 
by the present Congressional session. One 
of the first to receive his disapproval was 
the postal bill providing increased pay for 
Government employees in this service. 
The House again took up the bill and 
passed it over the President’s veto. 


N. Y. Subway Decision 


The United States Supreme Court has 
ordered a stay of execution of the inter- 
locutory injunction which enjoined the 
City of New York from interfering with 
an increase in fare on the Interborough 
Subway lines of that city. The new in- 
junction stay is made for the purpose of 
further judging the case and the date for 
such hearings has been set for October 2 
when the Court convenes for its Fall ses- 
sion. 

The advance in New York City subway 
fares has therefore been stayed until that 
time at least. 

The political race is getting hotter and 
hotter with the most logical claims of 
nomination coming from supporters of 
Hoover in the Republican campaigns and 
Smith in the Democratic camp. 

















British Industry Shows Slight Im- 


provement. France Plans Return 
to Gold Standard. Socialists Gain 


in German Elections 


G= BRITAIN—Industry is re- 
ported showing some moderate gains 
but general conditions are still far from 
prosperous. Gold imports continue in 
substantial volume, however, the net im- 
port balance having amounted to over 
£1,440,000 during April. Exports . were 
only about £600,000, while imports amount- 
ed to slightly over £2,000,000. Most of the 
imports came from Russia and the Trans- 
vall. Sterling holds strong. 

The British Government is reported to 
have accepted unconditionally the Amer- 
ican peace proposal “in principle,” coupled 
with a suggestion that supplementary 
declarations be exchanged regarding its 
interpretation. 
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Payrolls & Playgrounds 
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“Oregon 
The business man will find 
both profit and pleasure on 
his summer holiday in Ore- 
gon! For Oregon, the central 
state of the Pacific Coast Em- 
pire, is rich in basic, natural 
resources and offers incom- 
parable advantages to the 
executive who would estab- 


lish a branch factory within 
its boundaries. 





The climate is equable the year 
around, making for labor efficiency 
and maximum production, and 
there is almost unlimited hydro- 
electric power available. 


Portland, metropolis of Oregon, is 
the “jobbing center of the Pacific 
Northwest” and has been so desig- 
nated by the Chicago Tribune. 


Portland serves a hinterland of 
250,000 square miles. 57 steam- 
ship lines (the largest fresh water 
port on the Pacific Coast) and 4 
transcontinental railways make 
all foreign and domestic markets 
easy of access. 


Come out this summer and see 
this land of rare charm and scenic 
grandeur. Play golf in sight of ma- 
jestic, snow-capped mountains— 
fish our lakes and streams for trout 
and fighting salmon. Learn more 
of the opportunities that await de- 
velopment in this land where the 
people know the joy of living. 


Visit the whole Pacific Coast! 





Come via the northern route, visit- 
ing the cities of British Columbia 
and Washington, returning south 
via California; but by all means 
make PorTLAND and OREGON your 
headquarters. 


Write today for any information you desire— 
clip and mail this coupon! 


weer enw em ee ew em eee eee wee ees 


Portland Chamber of Commerce 
Rm. 756 Oregon Bldg., Portland, Ore. 






Please send information regarding 
oO Oregon’s recreational features 


oO Portland’s industrial advantages 
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RANCE—With the national elections 

over, Paris looks forward to an early 
stabilization of the franc. The plan will 
probably be submitted to the Chamber of 
Deputies before their Summer vacation, in 
which case the actual return to a gold 
standard might take, place in July. 

The Bank of France continues to accum- 
ulate gold and is in the strongest position 
that institution has seen in many years. 
French Treasury receipts are also increas- 
ing with April revenue at 3,459 million 
francs, compared with less than 3,000 mil- 
lion francs in the same month of last year. 

Reds Gain in Germany 

GC... National elections 

of the past month have resulted in 
rather startling gains for the Socialist 
and Communist parties while their gains 
were made largely at the expense of the 
Monarchists, who lost heavily all around. 
The new regime means greater sympathy 
for the projects of peace and alliance of 
all parties favorable to the Dawes Plan, 
the Locarno security treaties, the Kellogg 
anti-war compact, and the League of Na- 
tions. 

Meanwhile, German State revenues have 
suffered a moderate decline with a total 
of 884 million marks for April of this 
year, a drop of 23 million marks from 
the January returns, the last quarterly 
comparison date. German steel prices are 
firm and gradually rising. 
ip neg Wrenner into Italy during the 

first four months of the current year 
are officially reported at over 7,000 million 
lire while exports amounted to only 4,460 
million lire. 

The resulting balance is an unfavorable 
one in amount of 2,575 million lire. This 
result compares with a deficit of 2,815 mil- 
lion in the same period of last year. There 
is thus an indicated improvement of around 
8 per cent. in the country’s trade balance 
thus far in 1928. 


What Utility Stocks 


Shall I Buy? 
HERE are certain stocks 
in certain industries which 

might almost be given a per- 
manent and blanket recom- 
mendation for purchase to be 
held for appreciation over the 
long pull. 

The public utility industry 
has advanced perhaps as rapidly 
as any other in recent Ameri- 
can corporate history but it also 
has about as strong potential de- 
velopment still in view as any 
other industry. 

What are the stocks which 
may be purchased as attractive 
business man’s investments to- 
day to be put away for this 
gradual long-pull discounting in 
market prices of continued 
growth in the public utility 
holding field ? 

Mr. Edward I. Barnes, in his 
regular investment article, gives 
a complete analysis of three 
such stocks. If you are looking 
for a good long-pull medium 
turn to page 100 of this issue 
and read Mr Barne.’s valuable 
recommendations. 
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( ‘ Investment Bankers 


and 


Corporation Executives 


GOOD WILL — 


may have disappeared from the balance sheet of a corpora- 
tion, but it forever dominates its income account. 


It may not be pledged at the bank as collateral, but banks 
won't extend a line of credit unless it exists. It is difficult 
to attach a dollars-and-cents value to it—but try to sell any 
product without it! 


The great American buying public is the investing pub- 
lic, too. There are not two markets, one for your product 
and one for your stocks and bonds. Bankers and financiers, 
unaided, can no longer supply the funds needed by the 
nation’s industries. The public holds the money bags. 


Underwriting bankers offer more attractive terms to cor- 
porations with whose securities and business the public is 
acquainted than to corporations about which the investing 
public knows little. 


We have helped many corporations build the valuable 
asset of public confidence—the vital item of good will. 


Our staff of analysts will make a survey of your require- 
ments and submit recommendations. 


Rudolph Guenther— Russell Law 


INCORPORATED 
Financial Advertising in All Its Branches 
131 Cedar Street New York 
Telephone Rector 8030 
CHICAGO - 332 So. La Salle St. Packard Bldg. - PHILADELPHIA 
Correspondents on the Pacific Coast and in London and Berlin 


























A Convenient Way to Subscribe 


FORBES 


24 issues—twice-a-month—$5 per year 


B. C. FORBES, Editor 


COC COSCO CEC CHOCO EE EES EL EO OLE LO® 


FORBES, 120 Fifth Avenue, New York, N. Y. 
Send FORBES for one year—24 issues. Enclosed find $5.00 ($5.50 in Canada—$6.00 
Foreign), or I will remit on receipt of your bill. 
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(without borrowing) 


It has been proved 
possible to so _ in- 
crease capital in an 
investment lifetime! 






The future—in which you 
are interested—should 
offer excellent opportuni- 
ties for profit in stocks. 


May we send you 
complete details? 


Baath - 


The Babson Statistical Organization 
De. 53-1, Babson Park, Mass. 


Largest Statistical Community in America 
Send me, gratis, complete details about 


**$6,000 to $600,000.” 
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In the Opinion of Counsel 
these Bonds constitute a Legal 
Investment for National Banks 


MONMOUTH 
TITLE & MORTGAGE 
GUARANTY CO. — 


First Mortgage Coll. 
514% Gold Bonds 


Price 99 and accrued 
interest to yield 554% 


These Bonds are secured by the 
deposit of first mortgages on im- 
proved real estate. Each mort- 
gage so deposited represents a 
legal investment for Savings 
Banks in the State of New 
Jersey. 


A.B.Leach«Co., Inc. 
57 William St., New York 
Send me complete information 


in regard to Monmouth Title & 
Mortgage Guaranty Co. Bonds. 


Coe eee ereeresesreeeeeseeeseeeseesse 


For convenience, use this coupon. 
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Private Ownership Problem 


P. S. Arkwright, president, Georgia Power 
Company, in an interview with Forbes: 

“Tf I were to give an opinion as to the 
progress of the electric light and power 
industry and could 
base it entirely upon 
conditions within the 
industry itself, it 
would be a highly 
optimistic opinion. 
We are giving a 
more _ widespread 
service than ever 
before, and a serv- 

ice of higher quality 
than ever before, and we are giving it at 
rates which are comparatively lower than 
the cost of any other necessity. 

“Internally, conditions are good, but ex- 
ternally we are faced with a situation that 
is little short of menacing. Government 
ownership of the electric light and power 
industry is threatening to become a reality. 
It is no longer a distant possibility, but an 
immediate danger. 

“Obviously, we are greatly concerned 
about the situation. We are faced with 
the loss of hundreds of millions of dollars 
and years of labor we have invested in 
building up our business. We are nghting 
it and expect to continue to fight it with 
every legitimate means at our disposal, but 
if our own selfish interest were the only 
interest involved, the situation would be 
of small concern to other business and the 
public. 

“It is for the preservation of a vital 
American institution that we are fighting, 
a principle imbedded in American govern- 
ment and American business—the right of 
the laborer to enjoy the fruits of his 
labor. Private initiative in private busi- 
ness has built our nation, and if we per- 
mit this national policy to be overthrown, 
we have cut deep into the roots from 
which our national life has grown. We 
believe that the preservation of the prin- 
ciple of private initiative is worth fighting 
for. We believe that we are fighting the 
fight of, not the power industry alone, 
but of all American business, and of the 
American people.” 





Progress Natural 


Arthur Williams, vice-president, The 
New York Edison Company, in an inter- 
view with Forbes: 

“Obviously, it is impossible to maintain 
continuously maxi- 
mum speed in any- 
thing, and in some 
degree business re- 
cessions must be 
expected from time 
to time. 

“It should be re- 
membered, however, 
that comparisons of 

' the moment are 
with one of the most extraordinary peri- 
ods of industrial development and national 
prosperity the country has ever known. 
A better perspective would be obtained 





were comparisons based upon intervals of, 
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say, five or ten years, thus bringing into 
play the law of averages. One of the 
encouraging signs of the times is the de- 
gree to which’ the old fetish about business 
and industrial depression in a ‘presidential 
year’ is passing into oblivion. 

“There are relatively new stabilizing 
conditions of an underlying nature which 
should give confidence in the permanence 
of our national prosperity. Some of these 
elements are: better and more intelligent 
control of our financial resources, the 
safeguarding of material values and the 
newer attitude toward human relation- 
ships in modern life, individually and col- 
lectively. 

“It seems safe to predict that the pro- 
gress of the present century in giving 
men and women who work better assur- 
ance of economic protection and inde- 
pendence will ever remain a part of our 
industrial program. Better and _ safer 
opportunities for savings and investment; 
for enhancing facilities to secure educa- 
tion and personal development; opportun- 
ity to take more active part in civic and 
organizational activities; for travel, recog- 
nition of the value of health and oppor- 
tunities for protecting it. 

“The underlying thought here is that 
basic conditions controlling our national 
life are so sound and conservative that to 
maintain a state of prosperity, it is but 
needed that each shall do his part in 
balanced, wise spending and saving, and 
make in these ways his most efficient and 
constructive contribution in whatever field 
he may be engaged.” 


Bullish on Utilities 


Thomas N. McCarter, president Public 
Service Corporation of New Jersey, in an 
interview with Forbes: 

“I am, as I have been since I first became 
interested in public 
utilities, an optimist 
as to their future. 
With the _ electric, 
gas and local trans 
portation industries, 
the prime requisite 
for growth and pros- 
perity—d emand 
—is now _ present 
and will continue. 

“In the case of the electric industry, 
everything points to the rapid elimination 
of individual power units and the substi- 
tution of central station supply, while the 
time is close when steam railroads serving 
urban centers must be electrified, with 
their power supply also provided from the 
central stations. 

“In the case of the gas industry, prac- 
tically unlimited possibilities are before 
it in the provision of fuel, and there is no 
reason why it should not eventually oc- 
cupy the same commanding position in the 
fuel field, as is now held by the electric 
industry in the power and light field. 

“In the transportation industry, condi- 
tions of population growth are creating 
new demands, which if intelligently met 
by the proper utilization of the all kinds 
of transit facilities, should bring about a 
return of prosperity. 
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Ow much 


will your capital increase in 





thenext 10 YEARS? 


N the past ten years we have wit- 
nessed an almost amazing ex- 
pansion of American business, with an attendant uprush of 
security prices. Whether this growth will continue at the 
same rate, of course, is problematical, yet your money must 
continue to be invested The next ten years will see many 
changes They may hold for you failure or larger success. 
And money—its lack or its possession—obviously will 
play a most important part Upon the wisdom of your in- 
vestment selections, then, depends in large measure your 
business progress, your freedom and your ‘happiness 


This advertisement is written for men who today are suc- 
cessful and who have the foresight’to prepare to profit to 
the fullest extent from the developments of the next ten 
years These men appreciate the necessity of choosing 
sound, growing investments, as well as the difficulty 
attendant upon such choice The following paragraphs 
may be the means that will enable you to say in 1938, “I 
have gained my measure of success’, instead of ‘‘I know now 
the mistakes I made’ — 


Two ways are open 


There are two roads open before you your business and 
your investments It is with the second that we are con- 
cerned and have been for nearly a quarter century During 
that time we have accumulated certain experience and 
equipment A certain standing and national prestige have 
been acquired, due solely to the results that Brookmire 
has secured . . . . measured in terms of greater profits 
and greater capital safety for every client. 


We believe it is conservative to say that 96 of every hun- 
dred men reading this advertisement have not—over the 
past 5 years, or 10, or 20 years—secured consistently as high 
a return as they would have through following Brook- 
mire advice And yet, these men may have been highly 
successful in business Example after example combine to 
show the reason for this almost universal situation 
Regardless of your ability the time you have available 
for a study of investment is tremendously limited In- 
vestment with you must be an avocation And, as.an 
avocation, it mever can be fully successful 


Contrast with this, Brookmire Here, investment counsel 
is a vocation, is our sole business—with our entire staff 
working constantly on it. Conclusions are arrived at 
after consideration from every angle There are no snap 
judgments There cannot be, for Brookmire Service as a 
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national institution depends on just one thing: the ac- 
curacy of the recommendations given to clients. 


Consider this 


Many men know that they should have this Brookmire 

advice, but we hear occasionally that Brookmire Service 

is too expensive. Consider this. if you subscribe today, 

listing the stocks and bonds you own (and we ask all 

clients to do this) and we find that just one of your 

securities was ill chosen, you receive advice that in this- 
one instance alone covers the cost for a year, or, for many 

years if your holdings are at all large. Or, looked at in 

another way, one transaction of one full lot that shows a 

2 point profit considerably more than covers a year’s 

subscription That is why we say the cost is negligible in 
relation to the value you receive. 


Now is the best time 


For your convenience we have attached a coupon that will 
bring complete information concerning this Service and 
our booklet “‘Consistent Investment Success’’. With 
security prices at their present levels and with prevailing 
uncertainty as to the future trend this, especially, is an 
opportune time to find out what Brookmire Service really 
is, its scope and what st can do for you. Simply mail the coupon. 


Inquirtes from west of the Rockies should be addressed to the Brook- 
mire Economic Service, Russ Buslding, San Francisco, California. 


BROOKMIRE 


ECONOMIC SERVICE, INC. 


An organization—national in scope—whose business is 
to provide investment counsel to individuals and insti- 
tutions whether the amount be $5,000 or $1,000,000. 





BROOKMIRE ECONOMIC SERVICE, Inc. 
570 Seventh Avenue, New York 


Please send me a complete description of your Service, your 
booklet, ‘“‘Consistent Investment Success’’, and your latest 
Bulletins, advising what investment action is best now. 

Also include the official report of yourcompleterecommenda- 


tions for the year 1927, so that I may see what results from 
following Brookmire advice. 5.02 


Name 


Address 








My investment funds total about $.....-.... 
(This is not essential if you prefer not to give it) 
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Public Service Corporation 
of New Jersey 


Controlling Through Stock Ownership 


Public Service Electric and Gas Company 
Public Service Coordinated Transport 








NATURE AND EXTENT OF OPERATIONS 


B k= operating subsidiaries of the Corporation supply electric, gas, and | tI 
local transportation service—by street car, motor bus and ferry—in a | p 
territory stretching across New Jersey from the Hudson to the Delaware | 
that has a population of approximately 3,000,000, or five out of every six of a 
the state's people and carries on ninety per cent. of the state’s manufacture. | 


BUSINESS | 

For the year ending March 31, 1928. | t 

Sales of electric current amounted to.................. 1,266,157,622 kilowatt hours | 
| 


This was an increase of 126,863,997 kilowatt hours over . | 
the amount sold for the year ending March 31, 1927. | 

Sales of een amounted ti.................................. 22,967 ,959,104 cubic feet | 
This was an increase of 1,078,008 ,065 cubic feet over | 

the amount sold for the year ending March 31, 1927. | 

Passengers carried on cars and motor buses totalled... 634,525,414 


This was an increase of 27,732,131 passengers over the | 
number carried for the year ending March 31, 1927. | 


REVENUE 
For the year ending March 31, 1928. 


Operating revenues of subsidiary companies amounted to..........$117,941,186 


This was an increase of $9,675,833 over the operating 
revenues for the year ending March 31, 1927. 


BALANCE AVAILABLE FOR DIVIDENDS 
For the year ending March 31, 1928. 


Balance available for dividends was. .......2.....2.eeeneececeneeeeneceeneeee $16,412,418 


This was an increase of $4,201,699 over the balance 
available for dividends for the year ending March 31, 
1927. 


The annual report of Public Service Corporation 
of New Jersey is now ready for distribution. 


A copy will be mailed to you on request 


PUBLIC SERVICE CORPORATION 


OF NEW JERSEY 
Newark, New Jersey 
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“These underlying conditions being pres- 
ent, I expect to see continued develop- 
ment, resulting in generally satisfactory 
financial and operating results, and the 
more so because I believe that business 
conditions in the country are, in general, 
sound and that the wide spread of pros- 
perity of the American people will con- 
tinue. 


Outlook Favorable 


Wilbur B. Foshay, head of W. B. Foshay 
Company, in an interview with Forbes: 

“IT am continually visiting various parts 
of the country in conection with our busi- 
ness, which includes 
operations in Nica- 
ragua, Mexico, Can- 
ada, Alaska, as well 
as in the United 
States. 

“With all the talk 
that exists in the 
newspapers about the 
revolution in Nica- 
ragua, the facts are 
that the real unrest there is small com- 
pared to the total number of population. 

“The Mexican situation is improving 
and I am very optimistic about the out- 
look for business there. 

“Alaska will in the years to come sur- 
prise the world with the extent of its 
natural resources and their development, 
to say nothing of the large amount of 
money that will be brought to Alaska by 
the tourist trade which is increasing year 
by year. 

“Throughout Canada business condi- 
tions are good and the outlook is favorable 
for a continuation of the same. 

“Speaking of the United States gen- 
arally, I believe that 1928 will turn out 
to be as productive a year, in spite of 
its being a presidential election year, as 
1927. There is no real reason for any- 
thing but a continuation of normal busi- 
ness as I see it. 

“No business in the country has as 
bright a future, in my estimation, as the 
utility business. For years it has grown 
rapidly, until now I think it exceeds the 
railroads in importance. Large amounts 
of money are continually being invested, 
not only by the wealthy but by the labor- 
ing classes, in the securities of the utili- 
ties throughout the country, thus provid- 
ing funds for the enormous growth in 
plant investment that is necessary to take 
care of the rapidly growing uses to 
which the various utility services are 
being put.” 





Business Fundamentally Sound 


R. H. Ballard, president, Southern Cali- 
fornia Edison Company, in an interview 
with Forbes: 

“Business throughout the country seems 
to be fundamentally 
sound, with all con- 
servative lines find- 
ing a normal outlet 
for their products. 
This is the case on 
the Pacific Coast and 
particularly is it 
true in California. 

“From the view- 
point of the electri- 
cal utility operator, prospects for this year 
are bright. Not only are the leading lines 
of business active, resulting in consistent 
revenue for the utilities, but we have an 
abundant water supply in California for 
the generation of power and for subse- 
quent use by the farmers for irrigation. 











New York Stock Exchange 


25 BROAD STREET 


Chicago Cleveland 








Texas Gulf Sulphur Co. 


Analyzed in our latest Weexty Review 


Copy F-54 on request 


PRINCE & WHITELY 


Established 1878 

Chicago Stock Exchange 
Cleveland Stock Exchange 

NEW YORK 
UPTOWN OFFICE: HOTEL ST. REGIS 

New Haven 
Hartford Meriden Bridgeport Albany Philadelphia Newark 














ALDRED & CO. 


40 Wall Street 
New York 


Fiscal Agents for 
Consolidated Gas, Electric Light & 
Power Co. of Baltimore 
Shawinigan Water & Power Co. 
Pennsylvania Water & Power Co. 
St. Maurice Power Co. 
Laurentide Power Co. 
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INSURANSHARES CORPORATION 


67 Wall Street, New York :: Tel. Whitehall 9082 








Management Behind 
INSURANSHARES 


NSURANSHARES MANAGEMENT CoMPANY, in 
] selecting Insurance Company and Bank 

stocks for purchase, has the services of an 
organization of expert insurance and bank stock 
Statisticians and analysts who, from a mass of 
data assembled, determine the desirability of the 
stocks. The ordinary investor has not the in- 
formation, experience nor time for such analysis. 


This organization has priceless records covering the past 
twenty years or more. It considers the Assets, Surplus 
and Reserves, Management, Fairness in Dealing with the 
Public, Profits, Rate of growth, Investments and many 
other features that have a bearing upon the actual value 
of the stock. 


If the company measures up to the high standards fixed, 
the stock may be recommended for purchase below a 
certain price. Because of the volume of business done 
and because of specialization, INsSURANSHARES MANAGE- 
MENT CoMPANY can frequently buy large blocks of 
stocks from Estates at prices considerably lower than 
can the individual buyer. 


Management continues after stocks are purchased. Con- 
stant supervision is exercised so that if it seems advisable 
to sell and reinvest, such action is taken. 


Send for circular B-28 giving complete informa- 
tion about this safe and profitable investment. 
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HOME “STUDY BUSINESS 


COURSES & 


THAT LEAD TO BUSINESS CAREERS 


OPPORTUNITY 


Graduate—Preferably mechanical engin- 
eering, though not necessary—With money 
of his own or good backing, can buy an 
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OCommercial Law 


ur salary-increasing plan enables you to prepare during 


Find out how the salary-increasing plan starts average 

men and women on the high road to and fi J 

independence. Check and mail the coupon NOW. 

— —— — Find Yourself Through LaSalle — —— — 

LASALLE EXTENSION UNIVERSITY 
The World’s Largest Business Training Instituti 


I should be giad to learn about your 
salary-increasing plan as applied to 
my advancement in the business field 


OBusiness Management 
OHigher Accountancy 
OTraffic Management 


O Modern Salesmanship 
O Railway Station Manage- 


OLaw—Degree of LL.B. 


OIndustrial Management 


OModern Business Corre- OStenotypy—Stenography 


interest in a Sales Company controlling 


O YOU WANT an important, high-salaried position? the manufacture of a practical building 
You can have oneif you can do the work. LaSalle specialty in a class of its own. Associates 
experts will mw erry new, guide you step by step of ep geo and principal stockholder 
to success and help solve your personal business ne a i 
roblems thru the time-saving LaSalle roblem Method. os young man to take substantial 


interest and increasingly responsible posi- 


your spare hours, without interference with your present tion to fully develop this proven business. 
= es. Simply — on es coupon the a in —— = 
esire success, and we will mail you a valuable e- 
= ~ eppertunitios = tes eS soaether wn ae ADDRESS BOX 349 
outline of our salary-increasing plan. Also copy 0 en + obs 
Years’ Promotion in One.’’ There is no cost or cnligation B. C. Forbes Publishing Co., Inc. 
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INVESTORS’ INQUIRIES 


EADERS of “Forbes” 
may consult the Inquiry 
Department for information 
and opinions concerning in- 
vestments. The fee is $2 for 
each security, or $5 for 
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“Everywhere the tremendous productive 
power of the country is in evidence, result- 
ing in large national income which is con- 
stantly seeking investment. Good public 
utility securities continue to be prime 
favorites.” 


Not Alarmed 


M. S. Sloan, president, Brooklyn Edison 
Company, in an interview with Forbes: 

“On the whole, general business condi- 
tions are somewhat better than they were 
a few months ago. 
There are, to be 
sure, individual in- 
stances of depression 
in some trades in 
some sections of the 
country, but this is 
only what may be 
found at any time. 
Against these may 

x. be set the fact that 
other industries which had slowed up, not- 
ably the automobile industry, are now in- 
creasing their stride. Building, especially 
in the Eastern section of the country, 
continues to be particularly active. Un- 
employment appears to be lessening and, I 
believe, was never as great as represented 
by some. I am unable to become alarmed 
at the financial state of the country or the 
unprecedented activity in the stock mar 
ket. 

“So far as the electric power and light 
business is concerned, it is healthy and 
prosperous. It reflects the local depres- 
sions I have referred to, but it also reflects, 
for the country at large, a continued and 
increasing demand for service. This, to 
my mind, is in itself a pretty accurate in- 
dicator of basic business conditions, since 
the demand for electric power fluctuates 
directly and immediately according to the 
amount of work being done in the com- 
munity or the country.” 








Utility Celebrates 25th 
Anniversary 


S i-s Public Service Corporation of 
New Jersey, one of the largest pub- 
lic utility organizations in the country is 
celebrating the twenty-fifth anniversary 
of the founding of the corporation, it 
having started business on June 1, 1903. 

In conjunction with the celebration 
Thomas N. McCarter, who joined to- 
gether all the companies now comptis- 
ing the Public Service group, also rounds 
out twenty-five years as chief executive 
of the parent organization and its vari- 
ous subsidiary companies. 

When originally organized Public Ser- 
vice Corporation of New Jersey had 
authorized capital stock of $25,000,000, 
of which only $10,000,000 of stock was 
issued. This $10,000,000 of stock was 
held by a comparatively few stockhold- 
ers, consisting of “certain Newark in- 
terests,” where the company was organ- 
ized, and the United Gas Improvement 
Company. 

Today some of the most prominent 
banking interests in the country are 
interested in the company as_ stock- 
holders, but due to its growth and in- 
creased popularity among investors the 
number of individual stockholders has 
increased steadily until a total of 89,769 
accounts were carried on the books on 
December 31, 1927. 
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Foshay Management 
Of 
Public Utilities And Industrials 
In The United States 
And Abroad 


W.B. 
INCORPORATED AUGUST 31,1917 
Controlling and Managing Public Utilities---Financing Industrials---Selling Securities of Both 
‘For Over Ten Years---All Your Money---All The Time---On Time”’ 


FOSHAY BUILDING 
MINNEAPOLIS 





HARTFORD SAN FRANCISCO NEW YORK PORTLAND, ORE, ST. PAUL 
DES MOINES LOS ANGELES BOSTON SAN DIEGO DENVER : 
MANCHESTER, N. H. CHICAGO PORTLAND, ME. ) 
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Mail 
Investment Service 


For over twenty-five years we 
have been serving many dis- 
criminating investors in all sec- 
tions of the United States and 
many Foreign Countries. 


They have come to depend 
upon the telegraph, air mail, 
special delivery and ordinary 
mail service, with satisfaction, 
in the execution of their orders. 


Small accounts receive the same 
painstaking and careful atten- 
tion as large accounts. 


Send for our Booklet 


“Odd Lot Trading” 


Please mention F.706 


Curb Securities Bought or Sold for Cash 


john Muir & (0. 


Members 
New York Stock Exchange 
New York Cotton Exchange 


Associate Members 
New York Curb Market 


50 Broadway New York 
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may have little effect 
_ upon day to day fluc- 
tuations but are an im- 
portant item governing 
market values over a 
period. 


Consult our Statistical 
Department without 
obligation. 


The 


ODD LOT 


department affords the 
same efficient facilities 
for executing small or- 
ders as those for 100- 
Share Units. 


Write for convenient handbook 
on Trading Methods and 
Market Letter J 14 


(isto (HaPMAN 


Members New York Stock Exchange 


52 Broadway New York 
Telephone: Hanover 2500 
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HE reaction of only about ten 
i points in the average of 50 stocks, 
which was witnessed at the close 
of the past month, is not our idea of 
the drastic decline which we have been 
predicting for a month or more past. 
The recent decline has none of the 
ear-marks of a real reaction. It was 
accomplished without any great in- 
crease in volume,—in fact there was 
rather a tendency toward smaller sales, 
though this was due in part to the short- 
lived scheme of the four-hour-day. 
Furthermore, stocks declined in a very 
orderly manner and it does not look as 
though there was any great amount of 
| actual liquidation by the large inside 
| operators. Rather, the greater portion 
| of the shake-out seemd to be on short 
| selling operations. 
| 
| 
| 





HE general market unquestionably 

acted extremely well on its reac- 
tion which we considered a real test, 
| following the second advance in the New 
| York bank rate. 
| The technical position of stocks there- 
fore appears still to be strong and this 
fact injects a new factor into the situa- 
tion which may be just as important, 
or more so, for the time being, than the 
admittedly bearish outside factors. 

In other words, the credit situation 
still points toward a real reaction, not 
| of 10 points but of 20 or 30 points or 
| more and we are just as certain as we 
| have ever been that such a drastic drop 
| is on the way. 

But, on the other hand, the purely 
technical action of the market has been 
good even during the small reaction of 
about a week ago. 

We have previously tempered our 
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Stock Market Outlook 


Market Acts Strong but Outside Factors are Still Bearish ard 
Long Commitments are for Pure Speculation Only 


By R. W. Schabacker 





promise of a big decline by pointing to 
the very patent fact that none can be 
certain just how long the final phase 
of a tremendous bull market can carry 
through on its own accumulated head— 
way, in face of bearish factors that must 
within a reasonable length of time, spell 
eventual distress. 


We moderate our previous. stand, 
therefore, to this extent only: we think 
the final day of reckoning may be post- 
poned for a little longer. 

And, the bearish credit situation to 
the contrary notwithstanding, we can 
see the possibility of still another period 
of spectacular activity and spectacular 
advances into new high ground before 
the drastic break arrives. 


E do not approve of such an ad- 

vance; we do not welcome it; 
we think it merely means that the even- 
tual drop will be just that much more 
disastrous. But we must admit its pos- 
sibility. It would be contrary to all 
logic, contrary to all reason,—but such 
contrary movements are nothing new 
for the stockK\market. It always goes 
to extremes, especially in the final up- 
ward spurts of a long bull market. 

We therefore admit the possible post- 
ponement of the debacle but it is noth- 
ing but a postponement. And we are 
so certain of the eventual break that we 
still advise keeping investment funds 
strictly liquid and clear of the present 
market. Whatever further advances 
there may be left in this market are 
most decidely for purely speculative 
funds only. And such funds should not 
constitute more than 15 or 20 per cent 
of the average investor’s total capital 
for stock market operation. 
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P ROFITS Between Feb.18,1921 and May 11.1928 Stocks Held Full Paid + 
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ELECTRIC LIGHT OILS, STEELS (CHAIN STORES RAILWAY EQUIPMENTS- {GENERAL MARKET 


& POWER (228 STOCKS) 





are you profiting from this advance in 


Electric Light & Power Stocks? 


Note these different stock groups, as oils, steels, electric light and power, etc.—which 
has been showing the most profit? 


§ Over months and months past, at a time most persons overlooked them, the Amer- 
ican Securities Service has again and again pointed out the sound position and pos- 
sibilities for real profit in electric light and power stocks. 


§ Compare the results, what different stock groups have done. Whereas oil stocks, 
as measured by Standard Statistics averages, have during the bull market since 
February 18th last year advanced only 11%—steels 28%—sugars show a loss— 
these electric light and power stocks have scored an advance of 71%. 


Sound security considered, these electric light and power issues have been the choicest 
stocks on the board. 


§ Market, conditions are selective. Certain stocks are simply doing better than others— 
in the same market. See, for instance—in diagram at right— 
during July to February how utilities forged ahead of rails. 
Note on diagram at top how electric light and power stocks 
show 31% larger advance the last fifteen months than the gen- 
eral market average. 








§ During four years now, the American Securities Service has 
been recommending more electric light and power stocks than 
any other one group—and every purchase has shown a profit. 





What further profits ahead now? 


§ While various stocks in other groups are now high, and unsafe, certain sound elec- 
tric light and power stocks offer fine promise, yet. 


§ These particular stocks are described, and the whole electric light and power 
outlook analyzed with care, in another special report just prepared for our clients. 


This report should prove valuable, as our previous reports have been. A few extra 
copies.reserved for distribution, free as long as the supply lasts. 


Clip Coupon at Right 








American Securities 
Service 


American Securities Service 


2320 Singer Building Tower, New York 


. Kindly send me copy of your latest “Special 

‘ Suite 2320 Report on Electric Light & Power Stocks” 

Singer Building Tower also copy of “Making Profits in Securities,” 
New York 
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Stock Market 
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Sent upon written request 
for “Letter F” 


Jackson Bros., | 
BOoEsEL & Co. Hl | 


26 Broadway New York, N. Y. 


Members 


New York Stock Exchange 
Chicago Stock Exchange 
Chicago Board of Trade 
and 18 other exchanges 

Associate Members N. Y. Curb Market 


Private wires to all offices 


Chicago, Detroit, Buffalo, Toledo, 
Baltimore, Kansas City, Duluth, 
Boston, Omaha, Lincoln, Neb., 
Springfield, Ill., Lafayette, Ind., 
St. Louis, Atlanta, Memphis, 
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Write for This Booklet 


New edition. Makes clear such terms 
as “Bear” or “Bull Market,’’ ‘Collateral 
Trust,” “First Mortgage, and Debenture 
Bonds,” “Bonds vs. Stocks,” ‘Holding 
Company,” “Listed vs. Unlisted Secur- 
ities,” “Margin,” 
and many other 
terms unfamiliar 
even to experienced 





nf investors. Special 
ail articles also on 
ner “Points to Con- 
A Dictionary sider When Buy- 
ing a Bond,” and 

Investment Terms 


other helpful sub- 


jects. Sent free to 
investors in Mid- 
dle West and West, 
and others writing 


on business sta- 
tionery. 


R.E-Wisty & Company 


‘wCOMPORATEO 





INVESTMENT SECURITIES 


1222 State Bank Building 
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WHAT STOCKS 
TO BUY? 


With tha excessive volume of transactions and with the 
marked gyrations in individual stocks, keen discrimina- 
tion in buying must be used. 


What To Buy and What To Avoid 


is discussed clearly, specific recommendations given, in 
our latest Bulletin, just off the press. 
To obtain a copy, FREE, simply ask for FJN-15. 


AMERICAN INSTITUTE 
OF FINANCE 





260 Tremont Street Boston, Mass. 
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\ ' Y E have previously called atten- 
tion to a number of bonds which 
offer satisfactory yields on satis- 
factory security but have also the possi- 
bility of sharing in the more specula- 
tive advances of the common stock, due 
to the fact that they carry detachable 
warrants for purchase of such common 
stock at stated prices. The same at- 
tractions, of course, are offered by con- 
vertible bonds. 


Independent Oil 6’s 


NDEPENDENT OIL AND GAS 

COMPANY has as its only funded 
debt an issue of $6,000,000 of 6 per cent. 
convertible debentures due in 1939. They 
are not secured by mortgage but are a 
direct obligation of the company which 
has earned its fixed charges on an aver- 
age of about seven times over in the 
past six years. Last year’s report 
showed up comparatively very well and 
fixed charges were earned more than 
five times over. 

The company reported a deficit for 
the first quarter of 1928 but we antici- 
pate better reports later in the year. 
There are only 650,000 shares of no-par 
capital stock outstanding after the bonds 
so per-share earnings can go up rapidly 
on any moderate increase in net. 


Convertible Feature 


HE bonds now sell around 103 on 
the New York Curb Market, to 
give a current yield of nearly 6 per cent. 
Considering the strong asset values, in- 
cluding a surplus of around ‘$12,000,000, 
we think this is a very fair yield. 
Besides this factor, however, the 
bonds are convertible into the common 
stock at par for the bonds and around 
34 for the common stock. The latter 
issue is now selling at 27 on the Big 
Board and if we get any sort of definite 
improvement in the oil situation during 
the remainder of this year, it might not 
take long to close up this small gap. 
In any case, we think these bonds are 
worthy of attention for worthwhile 
market appreciation during the next 
year or so. 


A Preferred Speculation 


ye etoe'y more speculative vehicle is 
i found in the 8 per cent. preferred 
stock of Panhandle Producing & Refin- 
ing Company. The concern has a poor 
past record of five successive deficits 
since 1923, but last year’s loss was the 
smallest in some time. 

There is no funded debt and there 
are only 28,000 shares of the preferred 
issue. No preferred dividends have 
been paid since 1923 and there are ac- 
cumtlations of nearly $40 a share to be 
adjusted. 

Although dividends have not been 
paid on the preferred they have been 
set aside each year so that the com- 
pany could easily revise its capital and 
settle for the arrears. 

The preferred has already advanced 
from 63 last year to current levels 
around 90 which indicates the near pos- 





sibility of such a recapitalization. The 
issue is nothing but a speculation, but 
it seems to have possibilties from such 
an angle. 


Brown Boveri 


O UR original campaign in this stock 
and later advances have made it 
one of the most popular in our readers’ 
inquiries and with so large a following 
we feel in duty bound to mention it 
once more. 

Recommended originally at around 9 
last November and again advised of its 
accumulation around 12 in the May 15th 
issue, American Brown Boveri has late- 
ly sold above 26, and even more lately 
reacted once more to around 18. 

We admit frankly that the May ad- 
vance was more rapid and wide than 
we expected and think it was chiefly a 
speculative move. We now anticipate 
a recovery to perhaps around 22 or 23 
and for those who have not yet taken 
profits we would be inclined to do so 
on at least the greater portion of hold- 
ings when, as and if the new strength 
develops. 

Trico Products 


RIGINALLY recommended at 30 

in the February 15th issue, this 
stock has advanced to current levels 
around 39 and has just recently made 
its debut on the Big Board. 

The yield, based on the dividend of 
$2.50 a share, is thus reduced to only 
about 6% per cent. but the payment was 
earned about 2.3 times over last year 
and more than 3 times over in the first 
quarter of 1928. 

We would advise continuing to hold 
the stock. 


The Airplane Issues 


LTHOUGH we first recommended 

Wright Aero nearly a year and a 
half ago, when it was selling around 20, 
and advised purchase of Curtiss when it 
was still selling on the Curb, we have 
refrained from gloating over their tre- 
mendous advances because we _ think 
they have been chiefly speculative and 
overdone. 

At various times since our original 
recommendations, however, we have 
advised holding them longer from a 
speculative standpoint and our advice 
has been fulfilled with a vengeance. 
What now? 


Are They Through? 


ERTAINLY such stocks should not 

be held from an investment stand- 
point, for they are unquestionably sell- 
ing far above their intrinsic worth. But 
that is no absolute barrier to their sell- 
ing even higher before their “boom” 
comes to an end. 

One remark we feel safe in making. 
If the recent bull market is not over; 
if the recent reaction is only a tempor- 
ary one (and that is possible); if we 
are to see resumption of the advance in 
the summer months; then we can vis- 
ualize further spectacular gains in Cur- 
tiss and Wright. 
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Investors will be interested 






in this Cities Service Report 
—the best in its history 


HE 18th Annual Report of Cities 


Service Company, just issued, shows 


the country. 


1927 to have been the most successful 


year in the Company’s history. Consoli- 


dated net earnings of 
the Company and its 
subsidiaries exceeded 
$60,000,000, an increase 
of nearly 30% over 
earnings in 1926. 


Consolidated net earn- 
ings equalled 9.44% on 
the total capitalization 
and funded debt of the 
Cities Service organiza- 
tion. The increase in 
net earnings was equiv- 
alent to 15% on the 
increased capitalization 





Cities Service Production 
Set New Records in 1927 





OIL AND REFINERIES 
Bbls. of oil produced (Domestic) ......... 28,300,731 








No. of oil wells owned 4,681 
Daily Refining Cap. (bbls. of crude oil)...36,500 
Oil storage capacity in bbls..................... 20,513,494 
No. of tank cars owned and leased o.....esssssss: 3,040 
Communities served by distrib. stations. ...... 3,770 
Marine equipment capacity (bbls.) ........... 674,000 
NATURAL GAS 
Sales im cubic feet ceccccccccscscssssscccccscocones! 62,217,547,000 
Number of gas wells owned 1,749 
Miles of gas mains owned 8,437 





Casinghead gasolene prod. (gals.) ...... 46,443,046 
Population served 1,751,000 


MANUFACTURED GAS 
Salee ie CUE wesscissesctecccenesl 8,831,101,000 
24-hour capacity in cubic feet. ............. 37,780,000 
Number of customers 134,092 
Miles of mains on 3-inch basis ..........ccccssssessecsees 2,063 
Population served 1,097,000 


ELECTRIC PROPERTIES 











second largest list of security-holders in 


The list includes many trust companies, 


banks and other institu- 
tions, as well as individ- 
uals in every state and 
in 37 foreign countries. 





You participate in the 
success of the Cities 
Service organization 
when you invest in its 
securities. As a Cities 
Service security- owner, 
you have the satisfaction 
of knowing that you 
have invested your 
money in an organiza- 
tion which has grown 





and funded debt. 


Number of customers 


Total assets of this na- | Population served 


Kilowatt-hours sold ......... 
Kilowatts installed capacity nesceccseccsssssscsneeee 536,419 


steadily through its 18 
years of existence—from 





1,770,000 | a small beginning in 














tion-wide public service 
organization increased in 1927 to 


$809,000,000. 


During the year working capital increased 
16%, from $45,300,000 at the close of 
1926 to $52,900,000 at the end of 1927. 


Last year more than 50,000 investors were 
added to the security-holders of the Cities 
iin Service organization, bringing the 


By total to more than 350,000—the 


ie 





Cir 


« 








1910 to its present com- 
manding place among the dozen largest in- 
dustrial enterprises in America. 


Clip and mail this coupon 


& 


GO WALL ST. 
BRANCHES IN 


NEW ‘YORK 
PRINCIPAL CITIES 


Please send me without obligation a copy of the 18th Annual 
Report of Cities Service Company and full information about 
the investment securities of the Cities Service organization. 





> 2z 
a 


wade @ecsen: 
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Thou. Book Earns 
Par Shares Value 1927 
No 676 $28 $3.58 
No 2,178 78 10.02 
100 260 160 10.02 
25 2,474 41 4.11 
No 600 140 4.16° 
No 770 96 480 
100 610 159 19.64 
100 450 =138 1.48 
100 10,963 120 11.65 
100 450 138 ei 
50 3,000 74 337 
25 2,000 32 Nil 
No 600 27 3.38 
100 2,417 244 18.73 
100 813 245 11.95 
100 500 190 1.83 
100 200 211 5.21 
1003 =2,152 139 9.42 
100 1,800 168 5.02 
No 770 66 6.308 
No 511 101 
No 252 35 6.25" 
No 800 43 9.00 
No 977 50 Lo 
25 2,061 36 0.60 
No 1,123 54 3.26 
100 1,190 191 24.20 
100 1,160 ss Nil 
No 361 39 3.20 
25 4,414 27 251 
No 2,712 14 6.55 
No 1,000 14 9.16 
100 340 =105 7.10 
No = 3,373 55 5.26 
No 4,320 117 8.80 
No 620 63 7.55 
No 1,761 12 0.71" 
2 2550 30 3.50 
100 550 148 7.03 
No 500 =6Nil Nil* 
10 ~=—: 1,000 33 1.08* 
No 218 5 2.54 
No 400 64 ai 
100 516 180 5.88 
50 ~—s 1,688 97 9.30 
No 1,935 Nil 1.55 
No 2,662 77 15.45 
No 1,776 27 2.09 
100 1,511 155 0.63 
No 4,500 11 4.30 
No 100 73 4.83 
No 730 20 5.24? 
100 244 «163 4.74 
No 7,211 42 641 
25 17,400 34 13.18 
No 357 30 7.80 
No 623 52 0.08 
No 602 40 17.10 
No 831 10 9.02 
100 2,490 160 9.24 
100 140 =127 4.93 
100 400 108 4.69 
No 1,597 32 9.04 
100) »=6©1,315 160 8.17 
100 350 98 8.43 
No 579 23 7.66 
No 875 23 2.61 
100 1,060 208 18.83 
25 1,673 36 3.30 
No 1,000 76 2.03 
No _ 1,003 13 sat 
No 4,530 44 6.23 
10 3,680 18 3.76 


(a) Partly extra. 


June 30. 
for depletion. 





(r) 10% in com. stk. 





Earns, 1928 
m=months 


$1.08, 3 m 
2.60, 3 m 
3.04, 6 m 


2.00, 3 m 


0.94. 3 m 


52. 12 m 
0.12, 3 m 
Nil, 3 m 
157. 3 m 
223, 3 @m 
1.42, 3 m 
27%, 3 m 
0.90, 3 m 


0.60, 3 m 


0.21, .} m 
7.63, 3 m 


eeeeee 


m 
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2.42, 3 m 
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1.74, , 3 m 


eeeeee 


eseeee 


(b) Year ended January 31. 
(j) Year ended August 31. 


(c) Year ended February 28. 
(k) Year ended September 30. 
(s) Partly estimated. 


Section One 


Div 

Rate 
Ase ReGuenons ..635.ccsic es $2 
Alvied Chemical 2... 63: 6 
Alls CRANES « .6s0<0%00 6 
Pmerionn Gan. 6 éccccccccs 2 
Amer. Car & Foundry..... 6 
Amer. Locomotive......... 8 
Amer. Smelt. & Refin..... 8 
Amer. Sugar Refining..... .. 
YS ee Te a 9 
Amer. Woolen ........... mm 
Anaconda Copper ......... 3 
Psiome Oe We PS ads seeisie. is 
Assoc. Dry Goods......... 2.50 
Atch., Topeka & S. F...... 10 
Atlantic Coast Line....... 10a 
Atlantic Refining ......... 4 
Baldwin Locomotive ...... 7 
Baltimore & Ohio ......... 6 


Bethlehem Steel ............. 
Brook.-Manhattan Trans... 4 


Brook. Union Gas......... 5 
POW TSUGE. 0660000005 10.00 2.50 
Burroughs Add. Machine... 5a 
California Packing ........ 4 
California Petroleum ...... 1 
Cerro de Pasco.........00% 4 
Chesapeake & Ohio........ 10 
Chic., Mil., St. Paul, pid... .. 
Childs Company .........+ 2.40 
COBO CORRE vcccccccesice 2.50 
Cieyeter MSGR. ossc.ccsinsices 3 
eo ee 6 
Colorado Fuel & Iron...... .. 
Columbia Gas & Elec...... 5 
Consol. Gas of N. Y....... 5 
Contsnemtal Can ..600.00:00. 5 
Continental Motors ....... 0.80 
Corn Prods. Refining...... 3a 
Crucible Steel ............ 6 
Cuba. Cane Stimar ...66is0c «. 
Cuban Amer. Sugar....... 1 
Curtiss Aeroplane......... 1 
Davison Chemical ........ .. 
Delaware & Hudson....... 9 
Del., Lack. & Western.... 7a 
TORE HOB VA oie cccie env 
Du Pont de Nemours..... 10 
Elec. Power & Light....... 1 
RRM NE ticasion dias .c oss 0je sueiete-, 50% 
Fleischmann Co........... 3 
Foundation Co..........66 «- 
Preenort: TORES .......c0s08 6a 
Genetal Aconait ............ 
General Electric.......... 5a 
General Motors........... 5 
Gen. Railway Signal....... 5 
oe 
Gonmtrion. Be Bo scccasacas 4 
Goodyear Tire & Rubber.. 

Great Northern, pfd...... 5 
Gault States Steel... ics: ss 
Hudson & Manhat......... 2.50 
Bindson Meter... 666.56: 5 
Illinois Central ........... 7 
Interboro Rapid Transit.... .. 
Int. Business Machines. . 5 
Int. Combustion Eng....... 2 
Ln ae 6t 
(ee oS a 2 
Rs: a eee etree 2.40 
Kelvinator Corp........... .. 
Kennecott Copper......... 5 
PePe.. (i 6G 8 Sees SS See 1.20 


(t) Plus 4% in com. stk. 
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Long Term 
Price Range 


200- 67; 


170- 


119- 41; 


78- 


116- 91; 
64; ’23-’27 
189- 43; 


145- 
96- 


186-114; 


110- 
67- 


145- 45; 
79- 60; 


38- 


74- 23; 


219- 
55- 
75- 
44. 


64- 28; 
178- 80; 
97- 20; 


99- 
126- 


94- 42: 


16- 


68- 31; 
98- 48: 


60- 
38- 
70- 


81- 20; 
230- 93; 
173-108 ; 


49- 


344-154: 


40- 
70- 
1- 

184- 

107- 


97- 
147- 
226- 
153- 

83- 

97- 

70- 
104- 
105- 


66- 
140- 
140- 

54- 
120- 

70- 
256- 

90- 

92- 


91- 
82- 


(d) Year ended March 31. 
(n) Year ended October 31. 


"24-27 
55; ’22-’27 
"24-27 
39; ’26-’27 
°25-'27 


"22-27 
36; ’22-'27 
°22-'27 
16; ’22-’27 
28; °20-'27 
9; 25-27 
37; °25-’27 
92; ’22-’27 
83; ’22-’27 
79; ’24-’27 
93 ; ’22-’27 
33; °22-'27 
37; ’20-’27 
9; °23-'27 
56; ’24-’27 
29; ’26-’27 
°24-’27 
"26-27 
17; °23-27 
’20 °27 
54; ’22-'27 
7; °22-'27 
4; ’25-’27 
15; ’22-’27 
°25-’27 
°24-27 
°21-’27 
83; °26-’27 
56; ’23-’27 
"23-27 
5; 2227 
"24-’27 
°22-’27 
9; ’20-’27 
15; °22-’27 
5; °2427 


°20-’27 
"22-27 
"22-27 
13; ’25-’27 
°26-27 


15; ’25-’27 
10; ’23-’27 
32; 26-27 
35; 23-27 
7; ’24-’27 
23; ’20-'27 
79; °26-’27 
55; ’24-’27 
60; ’25-’27 
35; °22-'27 
17; ’20-’27 
7; °22-’27 
50; ’23-’27 
40; ’22-’27 


20; °24-’27 
19; ’22-’27 


70; ’23-’27 
9; °22-27 
38; ’26-’27 
19; 22-27 
67; ’20-’27 
10; ’20-’27 
28; 20-27 
6; ’26-’27 
25; ’22-’27 
42; ’26-'27 


(e) Year ended April 30 
(p) Year ended November 36. (q) 
(u) 2/5 sh. United Cigar Scrip. 


Prices 1928 Approx. Yield 


High Low 


74%%- OY 

17314-146 

12934-11534 
9534- 70% 

11134-102 

115-1043 

20034-169 
783/,- 

211 -176% 
2434- 20% 
7434- 5534 
18 - 11% 
4834- 41% 

19714-18236 

19114-167 

1397%- 9534 

285 -242 

119%-109 
69%- 55% 
7734- 533% 

1593-145 
551%4- 47 

165-139 


7934- 71% 


20534-185% 
513%- 37 
5214- 37 
4514- 373% 
88i4- 5434 
17734-127 
8414- 66% 
11834- 89% 
170%4-1193% 
114%- 80% 
14%- 10 
827%4- 6434 
93 - 835% 
7%- 5SY% 
2414- 19% 
19234- 53% 
5714- 343% 
226 -163% 
150 -126 
24%%- 17 
40034-310 
4514- 2834 
6614- 495% 
7634- 66 
5534- 42 
109%4- 655% 
94%- 71% 
17414-124 
210 -130 
1235%4- 86% 
52%- 34% 
9934- 78% 
7214- 4834 
109 - 93% 
68%- 51 
73%4- 51 
997%- 75 
14834-131 13134 


14734- 14 

653%- 4534 
280 -2243, 
9934- 735% 
8634- 67% 
22%- 11% 
9534- 80% 
75 - 65 


Prices % 


66 3.0 
160 
122 


102 


& 
So 
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wie 
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So 
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i) 
won 
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_ 

uw 
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45 5.1 
43 53 
86 3.6 
170 3.5 
— .. 
110 47 
1543.2 
103 49 
13.6.6 
76 4.0 
847.1 
, s 
23 «42 
1200 07 
48. 
204 «44 
141 5.0 
ie 
388 27 
40 25 
55 
71 42 
49, 
69 86 
an 
155 3.2 
186 38 
91 5.5 
45 
83 «48 
oS . 
101 5.0 
66 ~—Ot« 
61 42 
84 6.0 
143 49 
39—Otiww 
124 40 
563.6 
27072 
91 8 22 
75 38 
19. 
92 52 
et 


(g) Year ended 
Before charges 
(v) 9 months. 
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Market Letter 


Anaconda Copper 
Mining Co. 


Postum Company 


Steel and General 
Business Conditions 
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About 
ional be 


ULIUS ROSENWALD, of Sears, 

Roebuck & Company and Louis J. 
Horowitz, president, Thompson, Starrett 
Company, were elected directors of Gimbel 
Brothers, Inc. 

John J. Raskob has been elected a 
trustee of the Emigrant Industrial Sav- 
ings Bank, New York. 

John R. Williams has been elected presi- 
dent of the Electric Storage Battery Com- 
pany, Herbert Lloyd chairman. 

H. Edmund Machold has been elected a 
trustee of the Equitable Trust Company. 

McPherson Brown has been elected 
president, and Ralph Stone chairman, of 
the consolidated De- 
troit & Security 
Trust Company. 

Albert M. Cham- 
bers has been ad- 
mitted as a general 
partner of the New 
York Stock exchange 
firm of F. J. Lisman 
& Company. 

Charles T. Fisher 
and C. R. Bitting of 
the Fisher Company 
of Detroit; Ogden Mills and J. Horace 
Harding were elected directors of the 
Mexican Seaboard Oil Company. 

J. J. Cotter has been elected president 
of the American Maracaibo Company. 

Colin Campbell has joined Willys- 
Overland as vice-president in charge of 
sales. 








McPherson Brown 


HARLES HAYDEN and Richard 

F, Hoyt of Hayden, Stone & Com- 
pany; Matthew C. Brush; General Charles 
I. DeBevoise of McClure, Jones & Com- 
pany; A. A. Corey, Jr., president of 
Vanadium Company; and Frederick D. 
Mackay, first vice-president of E. W. 
Bliss Company, have been elected direc- 
tors of The Mavis Bottling Company of 
America. 

Allmand M. Bow has been elected vice- 
president and a director of the Amerada 
Petroleum Corporation. . 

Raymond D. Starbuck and Robert J. 
Carey were elected directors of the New 
York & Harlem Railroad. 

Richard Whitney, head of Richard 


| Whitney & Company, was elected vice- 


president of the New York Stock Ex- 
change, succeeding Walter L. Johnson. 

Pierpont V. Davis and Martin P. Mc- 
Dermott have been elected directors of 
the Philadelphia & Reading Coal & Iron 
Company. 

Henry K. McHarg has resigned from 
the board of the Bank of the Manhattan 
Company, New York. 


* daponaage 3 deaths among business lead- 
ers: George White Doane, chairman 
of the board of trustees, New Amsterdam 
Gas Company; Samuel T. Bell, president, 
Bell Bag Company and the National Bur- 
lap Association; Louis William Rosskopf, 
pioneer developer of chain department 
stores; John E. Berwind, coal operator 
and philanthropist; Herschel V. Jones, 
publisher and owner of the Minneapolis 
Journal; Colonel William H. Rowe, for- 
mer head of W. H. Rowe & Son. 
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Walter J.Fahy& Co. 


Members New York Stock Exchange 


44 Pine Street, New York 





UPTOWN OFFICE 
522 Fifth Avenue 





























Calling In 
The Money? 


The Federal Reserve 
Board has definitely set 
itself to curb the flow of 
credit into speculative 
channels. Call money 
rates have risen to 614%, 
the highest since July 14, 
1921. 


Is the money factor 
which has been the in- 
spiration te the market in 
the last four years now 
definitely set against it? 


The first bulletin of our latest issue 
treats with this subject 


FREE ON REQUEST 





Send Free Bulletin FM-622 
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RENN is vivecinechdentssghScaesbscaas 
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Thou. Book 
Shares Value 
1,211 $102 
1,754 28 
1,061 38 
500 36 
1,117 164 
736 72 
350 74 
2317 36 
1,414 46 
808 123 
828 125 
1,141 36 
2,730 18 
2,047 45 
200 29 
1,100 27 
310 303 
2,546 14 
4,216 147 
3,035 207 
1,571 106 
1,400 191 
4,627 22 
2,480 174 
2,842 23 
3,004 18 
2,422 65 
688 106 
10,000 91 
450 148 
2,407 47 
329 ‘Nil 
524 19 
4,154 26 
3385 82 
1,155 15 
1,400 85 
1,319 3 
300 221 
655 138 
164 176 
azo. 30-115 
4,200 33 
4,509 55 
100 214 
3,724 157 
1,300 188 
1,296 67 
12,594 44 
24,145 46 
600 44 
1,875 52 
7,264 40 
2,540 7 
1,201 24 
660 63 
645 39 
3,789 43 
2,223 188 
2,500 76 
120 263 
240 171 
398 51 
733 53 
810 162 
7,116 205 
666 155 
600 106 
998 186 
3,172 17 
2,290 72 
800 55 
2,526 15 
3,900 34 
250 


(a) Partly extra. 
June 30. 
for depletion. 





FORBES for June 15, 1928 


Forbes Guide for Investors 


Latest Statistics on Leading Stocks 


Earns 
1927 

$3.51 
6.57 
6.353 
2.95 

14.30 


6.60 
16.66 
Nil 
1.92 
4.81 
0.98 
10.25 


8.30" 
7.11 
Nil 
6.40 
8.90 
1.83 
15.28 
15.41 
6.12 
21.23 
3.86 
7.48 


2.66 
3.913 
5.03 
12.83 
6.83 
13.31 
2.06 
Nil 
Nil 


2.76 
4.76 
8.51 
7.20 
5.38 
2.65 
16.05 
7.85 
21.12 
7.26 
1.78 
7.53° 
Nil 
8.80 
1.76 
Nil 
15.10 
2.70 
6.814 
Nil 
2.04 
9.06 
3.77 


Earns, 


1928 


m=months 


eeeeee 


Nil, 3 m 


eevee 


BB 


38 


0.85, 3 m 
494, 8 m 
1277, 3 m 

Nil ; 3 m 


2.40, 3 m 


1.67, 3 m 
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6.60, 12 m 
0.54, 3 m 


1.90, 3 m 


(b) Year ended January 31. 


G) Year ended August 31. 
(r) 10% in com. stk. 


(c) Year ended February 28. 
(k) Year ended September 30. 
(s) Partly estimated. 


Section Two 


Div. 

Rate 
[A Re ee $3.50 
Liggett & Myers “B”...... 5a 
MN Be ORE vi. 5 gis la dinss-e 50/410 3a 
Loose-Wiles Biscuit....... 1.60 
Louisville & Nashville..... 7 
DEGER TVEMCMR. 65 ais ce eecess 6 
RS SI & | ee 5 
pe 5 ee 
Mid-Continent Pet......... .. 
Missouri-Kan.-Texas ...... .. 
Misseaurt Pacine. i... cscs 6 
Montgomery Ward........ 4 
Wiatgh BEOOES 6 6cdc.icicieieieie 6a 
Nationa: Bisctitt... 2.0... 6 
ee Oo 
Nat. Cash Register “A”... 3 
National Lea o.00<ss00:6s- 5 
Nat. Power & Light....... 1 
New York Central........ 8 
N, ¥., Chuc. & St. Leas... 6 
N. Y., N. H. & Hartiord.. 1 
Norfolk & Western........ 8 
North American .......... 10r 
Northern Pacific... ........ 5 
Pacific Gas & Elec........ Fs 
Packata MOG? ..cs0sccees 3 
Pan Amer. Pet. “B”.«:.... “3 
Paramount-Fam. Lasky.... 10a 
Pennsylvania R. R......... 3.50 
Pere Marquette ........... 6 
Phillips Petroleum ........ 1.50 
PiGrOR-ATTOW 2sccccccscece 
Pressed Steel Car...cccccs. .. 
Public Service of N. J..... Z 
Pullman Incorporated...... 4 
Radio Corporation ........ .. 
ME, ira os a ik a oraiosecsis iscere 4 
Remington-Rand, Inc...... .. 
Republic Iron & Steel...... 4 
St. Louis-San Pran......... 8a 
St. Louis-Southwestern..... rs 
Seabosta Ait Hine... oso... 55 
Sears Roebuck ............ 2.50 
Sinclair Consol. Oil........ .. 
Sloss-Sheffield Steel....... 6 
Southern Pacific........... 6 
Southern Railway......... 8 
Standard Gas & Elec...... 3.50 
Standard Oil of Cal....... 2.50 
Standard Oil of N. J...... 1.50a 
Stewart-Warner .......... 6 
Stuaebaker Corp........... 5 
Texas Corporation ....... 3 
Texas Gulf Sulphur....... 4 
Timken Roller Bearing.... 6a 
Tobacco Products......... u 
Underwood Elliott Fisher.. 4 
Union Oil GF Gal... cccsc 2 
Kitan (Pacine:... ..66:0.0.2 10 
i i 2 5.50a 
i. 5., Gast tron Pine....... 10 


U. S. Industrial Alcohol.... 5 
Rl, ee MINES silo ase ekdiwecaner os 
U. S. Realty & Improve... 4 
DL Che, GREUMNOE aN ow ciao we oc 


Wi te COREL 55 <csibias s clesiters 7 
Wabash Ratlway...i...escee.. 
Western PFAGKCs6.sccs 008. 5. 
Western Union ........... 8 
Westinghouse Air Brake... 2 
Westinghouse Electric..... 4 
Write Motors .....00...0 1 
Willys-Overland .......... .. 
Woolworth, F. W......... 5 
Wright Aeronautical....... Zz 


(t) Plus 4% in com. stk. 


(d) Year ended March 31. 
(n) Year ended October 31. 


Long Term 
Price Range 


127- 40; 
128- 48; 
64- 10; 
178- 35; 
160- &; 


242- 25; 
244- 54; 
64- 12; 
62- 22; 
S7- 7: 
62- 8; 
123- 12; 


102- 52; 
187- 38; 
85- 31; 
54- 37; 
181- 63; 
27- 16; 
172- 72; 
241- 67; 
63- 9; 
202- 88; 
75- 22; 
102- 49; 


50- 31; 
6l- 9; 
96- 34; 
128- 40; 
68- 33; 
141- 36; 
60- 16; 
83- 6; 
114- 37; 
46- 31; 
u5- 73: 


101- 26; 
124- 51; 


'22-'27 
'24-'27 
°22-'27 
'23-'27 
'22-'27 


"22-27 
"22-27 
°21-’27 
20-27 
"22-27 
"22-27 
22-27 


°26-’27 
’23-'27 
23-27 
’26-27 
°20-'27 
"26-27 
"22-27 
"23-27 
"22-27 
21 Rg. 
"24-27 
"22-27 


1927 
"22-27 
'21-'27 
’20-'27 
°22-'27 
23-27 
°20-'27 
’20-'27 
’20-'27 
'26-'27 

1927 
'24-'27 
'22-'27 

1927 


; °22-'27 


; 22-27 
; °22-'27 
; °22-27 
; 26-27 
; ’20-’27 
; °20-’27 
; ’22-27 
; °22-27 
; °24-’27 
; °26-27 
; '22-’27 
; °20-'27 
; °24-’27 


; °22-27 
; ’26-’27 
; °22-’27 
; °22-27 


o 2a 2n 
¢ "24-27 
> *22-"27 
; °26-27 
» 22-27 


37 ; °22-27 


161- 82; 


81- 6; 
48- 12; 
172- 89; 
51- 40; 
95- 49; 
105- 30; 
35- 4; 
199-117; 
95- 6; 


; ‘22-27 
; °26-’27 


*20-'27 
°22-'27 


°22-27 
’22-'27 
22-27 

1927 
"22-27 
"22-27 
"22-27 
°26-’27 
"22-27 


Prices 1928 Approx. Yield 
High Low Prices % 


116 - M% 106 3.4 
12334- 9334 95 5.2 
77 - 57 72 42 
59 - 49% 51 3.2 
15914-145%4 152 4.7 
107%- 83 89 6.7 
350- 235 322 17 
4414- 33 38 Sa 
331%4- 25% 31 is 
4114- 33% 35 és 
67%4- 41% 60 - 
158 -117 143 3.5 
1013¢- 80% 90 6.3 
182 -162%4 166 3.6 
95 - 41 81 - 
6414- 47% 60 5.0 
136 -123 127 3.9 
36%- 21% 32 3.1 
19114-156 178 4.4 
146 -126 137 4.3 
683%4- 595% 60 1.8 
197 -1773% 187 5.4 
78%- 58% 73 =: 110.0 
10514- 92% 99 5.0 
5334- 43% 50 40 
8034- 56%4 74 4.1 
5454- 37% 48 ws 
131 -111% 124 6.4 
72Y4- 63 65 5.3 
146 -124% 140 4.3 
4454- 35% 41 3.7 


173%%- 10% 15 
26%- 22 22 
6634- 4114 58 3 
94-79% - 86 4. 
218 - 85% 198 ea 
1193¢- 94%4 109 3.8 
34 - 23% 32 fe 
6934- 56 58 6.9 
122 -109 117 6.8 
913%- 67% 85 
30%- 11% 18 


ies 2 


110%- 82% 104 2. 
3034- 173%  ~—«-25 i 
134 -116 116 5.2 
131%4-117% 124 48 
16554-13934 159 5.0 
744%4,-57% 68 5.1 
63%- 53 584.6 
49 - 373%, 45 34 
101%4-774 91 64 
8234- 57 75 67 
6634- 50 63 48 
8054- 68% 70 5.7 
134-1125 126 48 
118%-102% 109 u 
753%- 65 72 5.6 
57-42% 49 40 
20434-186% 198 5.0 
14614 -136 139 3.9 
300 -190% 248 41 
122%4-102% 113 44 
a .2 43 % 
9354-614 85 4.7 
63%4- 40 42 a 
154 -137% 144 48 
96%4- 51 ee 
37%4- 284 33 ® 
1734-156 1575.1 
57%- 46% 48 41 
112 - 88% 101 4.0 
41%- 304% 35 29 
2854- 1734 ~—«25 ce 
19634-1753%4 187 2.7 


245 - 69 170 1. 


(e) Year ended April 30. (g) Year ended 
(p) Year ended November 30. 
(u) 2/5 sh. United Cigar Scrip. 


(q) Before charges 
(v) 9 months. 
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Farm Position 
Improving 


Carry - Overs are Moderate 
and General Outlook for 
Agriculture in Present 

Season is Very Satis- 
factory 


By F. M. Russell 


Assistant Secretary of 
Agriculture 


S we enter the season of agricultural 

production there is nothing disturb- 
ing on the horizon. The carry-overs of 
the important crops are of normal pro- 
portions. Certain crops which were in 
distress a year ago are working back to 
a more satisfactory basis. Prospective 
acreage indicates a production not out 
of line with consumptive demand. Farm 
prices in the main are satisfactory, and 
there is every reason to believe that dur- 
ing 1928 farmers will gain another foot- 
hold in getting their business on a more 
profitable basis. 


Acreage Increases 


Reports to the Department of Agri- 
culture from several thousand farmers 
indicate plans to increase the acreage of 
the main crops about three per {cent. 
above that harvested last year. 

Major shifts show a reduction in the 
acreage of hard spring wheat but material 
increases in potatoes, tobacco and some in 
feed grains. Potato acreage has an an- 
ticipated increase of twelve per cent. 
which, if carried out and crop yields are 
average, will result in an unfavorable 
market situation this fall. In general, it 
appears that major crops have been profit- 
able enough to maintain acreage and even 
induce slight expansion. 


Backward Spring Season 


NCE more farmers have been handi- 

capped by a backward spring season. 
This fact was strikingly brought out in 
the reecnt crop report showing an un- 
usually heavy abandonment of winter 
wheat. It is estimated that this abandon- 
ment will reach 25 per cent., bringing the 
total down to 35,858,000 acres. 

On the basis of the crop condition as 
of May 1 this indicates a total production 
of 486,478,000 bushels of winter wheat, 
compared with a total of 552,000,000 
bushels last year, and 627,000,000 bushels 
in 1926. 

Advancing wheat prices, together with 
a good continental European demand, are 
favorable for marketing the remainder of 
our export surplus of hard winter and 
hard red spring wheat. The increased 
wheat surplus in Canada as compared 
with last year is offset by reduced sup- 
plies in the Southern Hemisphere, the 
Balkans, and Russia. 

Prices are advancing in foreign mar- 
kets, as well as in the United States, 
where the average of all wheat prices is 
now higher than in the corresponding 
period of last year. Unfavorable growing 
conditions for the new crop both in the 
United States and in Northern Europe 
are strengthening factors. 

(Continued on page 113) 














Associated System 


Founded in 1852 
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Steady Growth in Earnings 


The steady growth in Associated earnings from year 
to year is a result of the usefulness and value of the 
service rendered. Through service in a diversified and 
widespread area comprising 16 states, earnings are but 
slightly affected by business conditions in any one 


locality. 


Associated investors appreciate the stability of the 


earnings of the company. There are now over 61,000 


investors in Associated securities. 


Associated Gas and Electric Company 


Incorporated in 1906 
Write for our Annual Report “F” 


61 Broadway 





New York 





























SWEEPING Feed THE BUSINESS 
COBWESB: 


SELLING ra A PROFIT 

COMMONSENSE IN SELLING 

THE SOUND LABOR POLICY 

THE COMMONSENSE WAY TO PAY 
WAGES 


BUYING FOR PROFIT 
FEWER VARIETIES MEAN LOWER 
COSTS 


FORBES 





JUST OFF THE PRESS 
How to Solve Typical Business Problems 


by WILLIAM R. BASSET 


A Master Business Engineer 


The Chapter Headings Tell the Story 


Order for Yourself and for Your Executives 


Price $2.50 
120 Fifth Avenue, New York 


CUTTING DOWN THE MATERIAL 
COST 


THE SENSIBLE CREDIT POLICY 
WHAT FINANCE, REALLY IS 


WHAT THE RIGHT COST SYSTEM 
CAN DO FOR YOU 


GETTING EXECUTIVE LEADERSHIP 


MAKING THE FACTORY A TOOL OF 
PRODUCTION 


HOW BIG SHOULD A BUSINESS BE? 


YOU MUST CHOOSE ONE OF THESE 
POLICIES 
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Three Attractive Utility Stocks 
for the Long Pull 





A Selection of Three Outstanding Concerns Which Should Continue to Reap 
Good Profits as Public Utility Holding Companies Through the 
Modern Trend Toward Super-Power Consolidation 


rapidly and steadily growing industry 

| is ordinarily profitable, and the risks 

are reduced to a minimum when the indus- 

try selected is as essential as that repre- 

sented by the service of electric and gas 
corporations. 

Buyers of utility stocks at prevailing 
levels may have to exercise considerable 
patience, in some instances, because of the 
tremendous boom in these securities which 
has anticipated prospective growth for 
some time to come. However, there is lit- 
tle reason to question but that further 
large profits are to be made in sound utility 
securities if sufficient time is allowed for 
the maturing of expansion in progress 
throughout the industry. 


[esis anc or speculation in a 


HREE leading and_ representative 

holding companies are described here 
at some length, but the field from which 
good investments may be chosen is a very 
broad one, and it would require volumes to 
give anything like a comprehensive survey 
of the stocks and bonds of utility proper- 
ties available in the market. 

The trend is steadily away from the 
small, independent operating units and in 
the direction of gigantic holding companies 
with centralized management, financial and 
construction policies. Properly supervised, 
these aggregations of operating units func- 
tion more efficiently and economically and 
provide a more elastic and superior service. 


United Gas Improvement Co. 


U NITED Gas Improvement Co. is one 
of the long established and very 
prosperous utility holding companies. Its 
common stock has had a very extensive 
advance in the last twelve months and at 
first glance seems excessively priced at 
145 or thereabouts, paying only $4 a share 


By Edward L. Barnes 














Prominent Utility Holding Companies 
Cash Kwh. 1927 1928 Range of 
Recent Div. output gross common 
Price Rate Yield in 1927 revenue High Low 
Amer Water Wks. .. 62 $1.00 1.6% 1,727,565,353 $48,727,000 7034- 52% 
Columbia Gas & Elec. 112 5.00 4.5 798,637,129 96,756,479 1183%4- 89%4 
Commonwealth 
0 gare 84 2.50 3.0 1,568,698,593 53,172,976 8714- 62% 
North Amer. Co. .... 73 NoteA .. 5,003,332,121 122,166,834 78%- 585% 
Standard Gas & Elec.. 70 3.50 5.0 3,670,409,785 162,903,858 7434- 57% 
United Gas 
Improvement ...... 145 400 2.5 No data 13,939,290 150 -111%4 
(Note B) 
Notes: (A) 10% in stock 
(B) Parent company only 














and reporting 1927 earnings of but little 
more than $6 a share. These reported 
earnings, however, do not tell the whole 
story. They represent only such actual 
income in the way of dividends and in- 
terest as received from securities owned, 
plus miscellaneous profits from sale of 
investments, etc. 

The majority of utility holding com- 
panies include in their income figures the 
undistributed proportionate interest in sub- 
sidiary earnings. United Gas Improvement 
does not do this, otherwise its earnings 
might look twice as good as they do. In 
any event, U. G. I. has large undisclosed 
earning potentialities and therewith the 
speculative attractions of the stock are 
considerably enhanced. 

No consolidated balance sheet is pub- 
lished, only that of the parent company, 
which carries its investments in other 
utility properties as of Dec. 31, 1927 at 
$97,983,920 or cost price. In the case of 
utility securities acquired years ago there 
has been a tremendous appreciation in 
their real value, but it has never been 
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written up on the books of United Gas 
Improvement. Here is another opportunity 
for eventual pleasant surprise for stock- 
holders. 


Conservative Asset Valuations 


= Gas Improvement in 1927 
received slightly over $11,000,000 in 
the way of dividends and interest on se- 
curities, the greater part being in the form 
of dividends on stocks excluding income 
from Philadelphia Gas Works of $629,011. 
Dividend and interest income was equiva- 
lent to more than 11 per cent. on the cost 
price of stocks and bonds. In today’s 
market it is difficult to purchase good 
utility stocks yielding more than 4 or 4% 
per cent. which affords some basis for the 
notion that book value of United Gas Im- 
provement Company’s investments is very 
far under their actual market value. 

Of the properties in which United Gas 
Improvement is interested, the majority 
are located near the Atlantic Seaboard, 
although there are various other properties 
scattered throughout the country. The 
diversity of the company’s investments 
insures stability of income and splendid 
long term probabilities of increased divi- 
dends on its holdings. One of the most 
recent and important acquisitions was the 
Philadelphia Electric Company, a leading 
electric light and power system of the 
country. Other properties in which U. G. 
I. has an interest, by way of illustrating 
its broad representation in the electric 
light and power industry, are listed below: 


Smaller Subsidiaries 


American Gas Company 

American Power Co. 

American Public Utilities Co. 
American Superpower Corp. 
Concord (N. H.) Gas Company 
Connecticut Electric Service Co. 
Consumers Gas Co. (Reading Pa.) 





101 


FORBES for June 15, 1928 
























i 
























































AWN 


inh \WN 


Mi MIU MM) 


if i] } Ui sil 





=> 


| 








v) Via My 


Uli 
lh il {in| My) 


Niny/ 
































AN Wy 
\\ 












A AAW Ny 


























\\ w) \ 


i 





HH) UT 
| A i ) Wy . 


ne 
— 


emer 





































































































Mention " a 
of “Forbes” insures good service 














Over the Rollin 
of the Middle West 


amg out to all points of the 
compass, the transmission lines of North 
American Light & Power Company sub- 
sidiaries bring adequate, economical elec- 
tric light and power service toa population 
in excess of 1,580,000 people in the four 
great Middle Western Commonwealths of 
lilinois, lowa, Missouri and Kansas. 


This service has had a large and import- 
ant part in the development of the vast 
inland empire of America, where indus- 
trial, commercial and agricultural pro- 
gress has astonished the world. 


North American 
Light Power 
Company 


231 South La 


Chicago, 
Salle Street 


Illinois 























Any number of shares may be converted to the 
underlying stocks or the pro rata cash value 


FIXED TRUST SHARES are sold to investors b b 
ished investment houses and banks in most of the Mle tl 
cities of the United States and in several foreign countries. 


Booklet on Request 


American Basic-Business Shares Corporation, 








Depositor, 67 Wall Street, New York 
The Equitable Trust Company of New York, Trustee 






































Forbes urges its investor-readers to do business with firms 
represented in its pages, thus avoiding the pitfalls of doing 


business with unreliable firms. 
Mention of “Forbes” insures good service 
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Delaware Electric Power Co. 
Harrisburg (Pa.) Gas Co. 

Midland Utilities Co. 

Mohawk Hudson Power Corp. 
Nashville (Tenn.) Gas & Heating Co. 
Northeastern Power Corp. 

Public Service Corp. of N. J. 
Scutheastern Power & Light 

Weisbach Company : 

United Eng:neers & Constructors, Inc. 
ay & Zimmermann, Inc. 

General Public Utilities Co. 

United Gas Improvement common stock 
offers a splendid medium through which to 
obtain an indirect interest in a broad list 
of utility enterprises, and in years to come 
the growth witnessed in the past stands a 


good chance of being duplicated. 


The North American Company 


HE North American Company con- 
trols one of the largest public utility 
groups in the country and has a long 
record of steadily expanding sales, gross 
and net revenues. Its common stock sells 
on the New York Stock Exchange at 74 
and pays annual dividends in stock at the 
rate of 10 per cent. Assuming sale of 
stock dividends the yield is unusually 
high for a utility stock in the current 
market. Although the shares have appre- 
ciated tremendously in recent years, the 
gain has been no greater than warranted 
by growth of the business, and as this 
growth is continuing there is every reason 
to suppose that the stock will continue to 
prove a satisfactory long: pull holding. 

An idea of the gigantic size of this 
system is indicated by 1927 gross revenues 
of $122,166,834, a 5.4 per cent. increase 
over the preceding year and more than 
double the 1922 earnings. Greater operat- 
ing efficiency was reflected in the fact 
that operating expenses consumed only 53.4 
per cent. of gross last year as contrasted 
with 55.5 per cent. in 1926. Last year’s 
operating ratio was the lowest in any re- 
cent year. 

In addition to the usual maintenance 
expenditures, 10 per cent. of gross was 
charged off for depreciation, this sum 
being equivalent to $2.90 a share on the 
common. Balance for the common after 
all charges and .preferred dividends was 
equivalent to $4.06 per share on the aver- 
age number of common shares outstanding 
during the year, or $3.86 a share on 4,514,- 
863 shares outstanding at the close of 1927. 

North American Company itself has no 
funded debt, but there is $30,335,000 of $50 
par value 6 per cent. cumulative preferred 
outstanding ahead of the common. This 
preferred stock is a splendid investment 
medium, selling to yield about 5.5 per cent. 


Huge Production Figures 


HERE are approximately 1,000,000 
electric customers on the system’s 
lines. Electric output last year reached 
the prodigious total of 5,003,332,121 kilo- 
watt-hours, a 5.2 per cent. increase over 
the preceding year. Gas output reached 
4,699,052,550 cubic feet, a 14.4 per cent. 
gain while 197,107,031 passengers were 
carried, an increase of 1.4 per cent. from 
the preceding year. Installed electric gen- 
erating capacity is 1,515,198 kilowatts. 
Subsidiaries operate in California, Ohio, 
Missouri, Illinois, Iowa, Wisconsin, and 
Michigan. The stock dividend policy is a 
bit unusual, but well suited for a public 
utility which must expend large sums each 
year in extending facilities. Instead of 
offering the usual frequent subscription 
rights, stockholders are given regular 
stock dividends thus conserving cash for 
reinvestment in additional properties, this 
sum in 1927 amounting to $17,434,000, and 
went to increase the equities back of the 





stock. 
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A WELL rounded utility holding com- 
pany with subsidiaries operating 
chiefly in the central part of the United 
States is Commonwealth Power Corpora- 
tion. This stock sells in the neighborhood 
of 83, pays regular annual dividends of 
$2.50 a share, plus irregular extras in cash. 
Valuable subscription rights also accrue 
from time to time as new stock financing 
is undertaken to provide funds for the 
steady expansion under way. 


Commonwealth Power 


Subsidiaries are engaged principally in 
the production and sale of electricity for 
light and power, and gas as fuel. One or 
more or these services is rendered in more 
than 545 communities having a combined 
population in excess of 2,300,000, located 
in the States of Michigan, Illinois, Indiana, 
Ohio and Tennessee. Power is also whole- 
saled to a number of other utility com- 
panies. The electric transmission lines of 
several subsidiaries interconnect with other 
utility systems and thus form integral 
parts of some of the important intercon- 
nected power systems of the United States. 

The electric properties include 65 power 
plants with a combined installed generat- 
ing capacity of 848,960 horsepower, 289,840 
of which is in forty-one hydro-electric 
plants and the remainder of which is in 
twenty-four steam plants. Since 1922 
when the corporation was organized, the 
electric output of subsidiaries has increased 
from 968,589,789 k.w.h. to 1,779,985,347 
k.w.h. last year. During this period, 53.2 
per cent of the amount generated was pro- 
duced by hydro-electric plants. 


Good Diversification 


N interesting phase of its electric 
4 business is the well balanced con- 
sumption, about 50 per cent. being used for 
lighting, almost evenly divided between 
residential and commercial establishments. 
The other half is utilized for power, a 
relatively small proportion being delivered 
to other utilities. About 15 per cent. of 
the corporation’s 1927 gross was derived 
from gas, practically all of which is used 
as fuel for residential, commercial and 
industrial purposes. 

Operating subsidiaries include the Con- 
sumers Power Company which conducts 
business in Michigan; the South Michigan 
Light & Power Company; The Tennessee 
Electric Power Company; Central Illinois 
Light Company; Illinois Power Company ; 
Illinois Electric Power Company; South- 
ern Indiana Gas & Electric Company and 
Ohio Edison Company. 


URING 1927 common stockholders 

were given two opportunities to pur- 
chase additional common stock at prices 
under the market. In March they had the 
privilege of subscribing at $40 a share to 
the extent of 10 per cent of their holdings 
and in November an offering was made at 
$56 a share. 

Commonwealth Power, the parent com- 
pany, has no funded debt. It has $50,000,- 
000 of 6 per cent. preferred and 1,495,503 
common shares outstanding as of Dec. 31, 
last. Gross revenues, on a consolidated 
basis, for 1927 reached the new high of 
$53,172,976, an 8 per cent. increase over 
the preceding year and net earnings were 
equivalent to $17.98 a share on the pre- 
ferred and to $4.36 a share on the common. 
Approximately $25,600,000 was expended 
for capital account in 1927 on additions 
and expansion of physical properties. 














Where Safe Incomes Are Manufactured 


Twin beams of steel - - - - a sputtering arc of blue 
flame ---- then one beam of steel, where there 
were two ---- inseparably joined by the electric 
welder. A highly important, newly developed 
use of the great force of Electricity. 


, a 
, 


Inventive genius is rapidly increasing 
the number of manufacturing processes 
mto which Electricity enters. In this 
field as in others, income is being added 
to the Electric Power and Light Com- 
panies, whose bonds are constantly 
becoming more desirable investments. 


THOMPSON ROSS & CO. 


ESTABLISHED 1912 
INVESTMENT SECURITIES 


29 S. La Salle St. 


* Bank Floor 


CHICAGO 


+ NEW YORK 


Copyright 1925, T.R. & Co. 


Telephone Randolph 6380 
SAN FRANCISCO 


BOSTON 














| 
Guaranteed. 
6%% Income 











Payable Semi-Annually 


Three-year full-paid certificates. Secured 
by first mortgages on homes in and 
around Denver plus a conservative con- 
tingent reserve fund and rigid state 
supervision. 

Issued in units of $50 to $5,000. Interest 
to $300 exempt from Federal Income Tax. 


Installment Stock 
Earns 7% 


If Carried to Maturity 
Write for Booklet FMS 
THE OLD CONSERVATIVE 


The Bankers Building & 


Loan Association 
1510 GLENARM ST. DENVER, COLO. 


Member Colorado State League and United 
States League of Building & Loan Ass’ns 
and the Colorado Bankers’ Association. 








W. A. Becker & Co. 


Specialists in 





(Participating up to 
4% additional) 
Details on Request 


W. A. Becker & Co. 


140 Nassau Street, New York 


Please send Circular F . 
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Northeastern Power 
System 





Hydro Electric Power Resources 


Now Developed . . Over 200,000 H. P. 
Undeveloped . . . Over 200,000 H. P. 





O INDUSTRIES seeking locations which combine 

ample electric power resources—present or future 
—with nearness to the metropolitan markets, this com- 
pany’s territory—Northern New York State—offers 
exceptional attractions. 


Northeastern Power Corporation 
1§ Broad Street, New York 
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AUTOMOTIVE GIANTS 
OF AMERICA 


By B. C. Forbes 


Men who are making our Motor Industry—their lives. 
“Of unusual human interest,” says Review of Reviews. 
. . . “Exceptionally well written,” says N. Y. Times 
Book Section... 


“An inspiring and informative work,” says Boston 


Herald. ... 


“One has reason to render thanks for such a book,” 
says Wall Street News. 


Price $2.50 Postage Prepaid 


Order from 


B. C. FORBES heir COMPANY 


NEW YORK, N. Y. 
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Foreign Trade 
in Decline 


Latest Figures Lowest in 
Four Years — Prospects 
Good But Effort Is 
Needed — List of 
Foreign Buyers 


By Dr. Julius Klein 


Director, U. S. Bureau of Commerce 


= foreign trade totals for April 
were the lowest for that month during 
the past four years. This fact has caused 
some concern as to whether we had passed 
the peak of our amazing post-war com- 
mercial expansion and were now being 
crowded out in certain foreign markets by 
increasing European competition. 

Careful analysis of the commodity 
factors, however, dispels any cause for 
serious alarm. The largest falling off in 
export figures was for raw cotton; indeed 
its decline was equal to that of the next 
four commodities taken together. In this 
case the falling off was due to variations 
in price as well as in quantity shipped, 
though the distress in the cotton industry 
abroad has undoubtedly been a factor in 
this tendency. Other notable declines in 
April below the March figures as well as 
below those for April last year were 
registered in wool, fruits and nuts, and 
tobacco. 


Decreasing Totals 


N the fabricated lines the automotive 

exports fell below those for March, 
though they were almost exactly equal to 
those of April, 1927. With the recovery 
of Ford exports, we may expect a steady 
increase in this figure. Slight decreases 
were also registered in exports of cotton. 
goods and machinery. Other than these 
items the sales of fabricated wares con- 
tinued to maintain a gratifying increase. 

It was at first implied by some critics 
that the falling off in imports indicated a 
sharp curtailment of raw material needed 
in this country due to the embarrassments 
of certain industries. But closer analysis 
reveals that the bulk of the figures on im- 
port values was due to the sharp falling 
off in rubber prices and of similar price 
changes in other raw materials, including 
fertilizers, raw silk, wool, and coffee. 

On the whole, our foreign trade posi- 
tion is still moderately satisfactory though 
offering less ground perhaps for that ex- 
uberant optimism, which was so freely ex- 
pressed in some quarters earlier in the 
year. Our total exports for the first four 
months still exceed those of any other year 
since the post-war depression, with the ex- 
ception of the two record years of 1925 
and 1927. 


Not an “Easy” Year 


There are, however, a steadily increas- 
ing number of indications that if we are 
to progress in our overseas economic ef- 
forts so as to maintain a satisfactory level 
for 1928, we must use exceptional care in 
scrutinizing the unusually divergent con- 
ditions that seem to be developing in cer- 
tain crucial markets. 

Conditions are quite evidently tightening 
up, but this does not mean that a watchful, 
shrewd, far-sighted campaign cannot be 
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POWER for INDUSTRY 


This station, located in the little town of Philo, 
Ohio, is built at the load center of the great inter- 
connected system of the American Gas & Electric 
Co., serving over eight hundred communities in 
nine states. Within a few months the largest 
turbine in the world—220,000 horse power—will 
be in operation in the Philo plant, making its 
total capacity 328,000 horse power. 


An industrial bureau is maintained at 30 Church Street, 
New York, to assist manufacturers desirous of locating in 
the territory. Your requests for confidential reports should 
be addressed to the Commercial Department, care H. M. 
Sawyer, Vice-President. 


American Gas & Electric Company 


Principal Subsidiaries 





Appalachian Electric Power Company Kingsport Utilities, Inc. 
Atlantic City Electric Company The Ohio Power Company 
Benton Harbor-St. Joe Railway & Light Co. The Scranton Electric Company 
Indiana General Service Company Wheeling Electric Company 


Indiana & Michigan Electric Company Kentucky & West Virginia Power Co., Inc. 
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Holding Companies | 
In The 
Banking Field 


UBLIC Utilities and | 

Railroads have attained | 
great prosperity and are | 
rendering better public | 
service under holding com- 
pany management, which 
has recently been applied 
to banking with equally 
beneficial results. 
American Financial Hold- 
ing Corporation, managed 
by men of recognized ex- | 
perience and broad vision, 
are grouping important in- | 
stitutions in the financial | 


field. | 


Details of its Nation-Wide Pro- 
gram sent on request for 
Circular F-11. 





American Financial 
Holding Corporation | 
50 Broadway New York 
Telephone: Whitehall 8290 








A BUSINESS 
OF YOUR OWN 


UP TO $12,000 AND 
MORE YEARLY 


For eleven years we have con- 
ducted our business in Chicago 
and we are now in a position to 
offer our equipment and services 
in helping you establish a similar 
business. Several such businesses 
in other cities have been started 
with our cooperation. 

Our experienced officers help 
you sell and get under way in your 
own city. We furnish proven and 
tested methods, promotion plans 
and systems for conducting the 
business profitably. 

Our confidence in our equipment 
and methods is such that we ask 
only a 20% initial payment—run- 
ning from $2,500 to $7,500. 

If you have advertising and sales 
knowledge, you will find this a 
delightful business with satisfac- 
tory income and profits. 

Write for information, with the 
understanding that references will 
be exchanged. 


Address: DX, care 
Forbes Magazine 
Tribune Tower, Chicago, III. 


ATTENTION: 
PRESIDENTS—BANKERS : 


Here is an opportunity to establish in 
business some trustworthy man in whom 
you are interested; it will enable you to 
secure preferential treatment for your 
own needs, and to found a cumulatively 

















profitable business. 
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successfully conducted. In fact, even in such 
areas as are ordinarily viewed with con- 
siderable doubts—Mexico, for example— 
any number of instances of very satis- 
factory trading campaigns might be cited. 
The criterion in every case seems to be 
special vigilance for each line in each 
market. 


Europe Satisfactory 


HE European outlook on the whole 

continues to be fairly satisfactory from 
the point of view of American exports. On 
the Continent the reports are in the main 
quite encouraging. The German trade and 
industrial situation is generally good, par- 
ticularly because of a recent increase in 
exports. Unemployment is falling off and 
labor difficulties have been satisfactorily 
adjusted in several crucial cases. 

General business in France is likewise 
reported as improving with the outlook ma- 
terially cleared by the conclusion of the 
elections. Iron and steel production is at- 
taining record figures as is also the export 
trade in those staple lines. The only un- 
favorable factor of consequence in the in- 
dustrial situation is in the coal industry. 

Italy continues to struggle with the dif- 
ficulties of exchange stabilization. Some 
moderate encouragement has been found in 
the recently declared dividends of various 
cotton companies, but many of these are 
known to have been paid out of reserves, 
and do not represent any substantial re- 
covery in the industry itself. Current re- 
ports of banks throughout the country 
stress the necessity for retrenchment and 
caution. 


British Trade Recovering 


TS United Kingdom reports no sub- 
stantial change in the business out- 
look. The cost of living indices seem to 
be holding fairly stable as are also the 
figures for unemployment, which are the 
highest for some months. Britain’s foreign 
trade, which plays so vital a part in her 
whole business position, is, however, show- 
ing unmistakable signs of recovery. Based 
upon 1924 figures as 100, the index for the 
first quarter of 1928 is 105.4 as compared 
with 98 for last year, and 103.5 for 1926. 
The surplus population problem is still 
one of the paramount issues retarding 
recovery. 

In the new world the outstanding de- 
velopment from our point of view is, of 
course, the steady progress of Canada, 
which has been affording almost record 
increased demands for American goods. 
Our sales there of automobiles and farm 
implements in recent months have been 
exceeding the 1927 figures by more than 
twenty-five and sixty per cent, respectively. 

The interest manifested in Canadian 
trade prospects among smaller, would-be 
American exporters, particularly moder- 
ately sized plants throughout our Middle 
West, is noticeably increasing. According 
to current reports the Empire Shopping 
Week which was recently staged in behalf 
of British made goods, has not given 
promise of any serious headway into 
American exports, though the campaign 
was carried on with exceptional vigor 
throughout the Dominion. 


To Latin American picture continues 
to be fairly bright so far as the attrac- 
tive markets in the south temperate coun- 
tries are concerned. The River Plate region 
and Chile are offering good openings for 
American trade efforts during the coming 
months, particularly because of the re- 
coveries of prices for their staples in the 
world markets. 
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Can You Afford 


Unsuitable 


Securities ? 


E widow should have 

one type of investment 

security— the active busi- 

ness man may purchase 

others. All should select 

bonds suited to their in- 
dividual needs. 


Whatever your invest- 
ment needs may be, S. W. 
STRAUS & CO. can sup- 
ply them. Our offerings 
are broadly diversified, in- 
cluding high grade rails, 
municipals, utilities, and 
for especially high yields, 
foreign bonds. And final- 
ly, real estate bonds which 
we ourselves have under- 
written and safeguarded, 
the type in which we so 
long have specialized, 
yielding as high as 5% 
to 6%. 


Call and consult one of 
our officers on your in- 
vestment problem, or, if 
you wish, indicate your 
investment preferences 
and ask for 


BOOKLET F-1811 


S.W. STRAUS 
& CO, 


Investment Bonds y . Incorporated 
SrRAUS BUILDING 
565 Fifth Avenue 
at 46th St. 
New YorK 


STRAUS BUILDING 
Michigan Ave. 
at Jackson Blvd. 
CHICAGO 





j—— ESTABLISHED IN 1882 — 



































One of 


FLORIDA’S SAFEST 
INVESTMENTS 


Shares in The 


LAKELAND BUILDING & 
LOAN ASSOCIATIONS 


Incorporated 1921 
ASSETS 
More Than $1,000,000 


We have never failed to more than earn 
our dividend, which is payable 2% quar- 
terly, January Ist, April ist, July 1st, 
and October Ist, of each year. Your in- 
vestment is secured by first mortgages 
on homes only. We have shareholders in 
nearly every State. Write for descrip- 
tive literature. 


P. O. Drawer 629 














LAKELAND - - FLORIDA 
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WESTINGHOUSE 














SERVES 
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Orders pile up in a factory. Shop tele- 
phones ring: “Get this out tomorrow if 
you have to work all night to do it!” That 
night the hum and hammer of the shop 
never ceases. Lights blaze in long rows 
over whirring machines; lights twinkle 


from the windows of offices. 


The demands of industrial plants for 
light and power at unexpected times must 
be met by your electric light and power 
company, whatever their proportions. 
Some nights there are no factories work- 


ing; some nights only one; some nights a 


WESTINGHOUSE 
OFFICES 


ELECTRIC 


IN ALL PRINCIPAL CITIES 
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Westinghouse 
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EVERYWHERE 














Wien hurry up jobs say - 
‘work all night Lght and power are ready 


hundred. But the electric company must 
be ready at all times with the tremendous 
power that would be demanded if every 
factory in the city were running, just as it 
is ready with light for a single room in 
your home when your finger touches a” 
switch. 


Westinghouse works in close coopera- 
tion with your light and power company, 
constantly developing and improving the 
apparatus that assures reliable electric 
service twenty-four hours a day, whatever 
the demand. 


MANUFACTURING 
REPRESENTATIVES 


COMPANY 
EVERY WHERE 
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To the Members and Guests 
of the 


National Electric Light 
Association 





assembled in their Annual Convention at 


Atlantic City, June 4th-8th, 1928 
The New York Edison Company 


extends sincere wishes for an interesting 
and helpful meeting and for continued 
and increasing success and prosperity 
during the ensuing year 
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the Watchword 


It is the aim and pur- 
pose of the Directors 
and Officers of the“Cit- 
izens” steadfastly to 
maintain high stand- 
ards in Banking and 





continuously to build a 
strong and confidence- 


inspiring Institution. 
RESOURCES $120,000,000 


4 
Integrity | 


CITIZENS: 


NATIONAL TRUST & SAVINGS 


‘BAN EK: | 


LOS ANGELES 
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General Motors looked like a good profit 
many points lower than its high this 
year. Yet we consistently counseled our 
clients against profit-taking. They are 
grateful, as their letters prove. 


Read The Business Economic Digest and 
know the scientifically weighted consensus 
of opinion, which indicates 


higher future prices 


for many stocks. The Digest presents 

the net opinion of all reliable forecasts, 
by means of its Weighted Average 
of authoritative opinions—measured 
in terms of previous accuracies 
of the authorities. 


Send for a free current copy of 
the Digest containing valuable in- 
formation on the probable future 
trend of market prices. 





esa 


» Wri ht; Pres... 
134 No. LaSalle St. Chicago III, 


Without obligation mail me your cur- 
rent Digest. 


NAME 
STREET 
CITY 


Seema eee sarees sesesesesee® 
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Even Peru has at last fallen in line with 
definitely more encouraging reports. The 
outlook for her crops, with the exception 
of sugar, are reported as excellent and in 
general the expansion of public works in 
various sections has brought some en- 
couragement to that long depressed trade 
zone on the West coast. Brazil, on the 
other hand, reports a “fairly dull pros- 
pect,” though exchange is steady and cof- 
fee prices are well maintained. The de- 
mand for certain types of textiles and auto- 
mobiles is fairly good. 

The Northern tier of Latin American 
countries on the whole, however, offer less 
attractive prospects than their Southern 
neighbors. Columbia and Venezuela both 
feel the depression in the petroleum trade 
from over-production and the situation is 
complicated also in the latter case by some 
political uncertainties. 

Mexico has had a series of adverse de- 
velopments, particularly because of various 
labor disturbances during May and also 
in connection with the publication of the 
proposed changes in the Civil Codes which 
have particularly depressed real estate 
transactions. 


Far East Carries On 


HE situation across the Pacific is not 
as attractive as it was earlier in the 
year. According to the latest dispatches 
from Australia the outlook still indicates 
that no permanent improvement can be ex- 
pected before October, as little produce re- 
mains from the past season to be marketed. 
The Japanese situation has naturally felt 
the repercussions of the disturbance in 
North China, though to a less degree than 
was originally anticipated. Business in 
general is reported as “not discouraging.” 
Curiously enough, the Chinese reports are 
on the whole by no means as depressing 
as might have been expected. In fact, 
trade in the Yangtse Valley and South 
China continues good, but with consider- 
able boycott agitation. In the Northern 
section, however, military activities have 
materially depressed trade. 


List of Foreign Buyers 


S an indication of the trend of ac- 

tive demand for typical American ex- 
ports, it may be interesting to note that 
during the past month one hundred and 
thirty-five foreign buyers reported at the 
offices of the Bureau of Foreign and Do- 
mestic Commerce in New York City. 


Among these were the following: 


Number 

Country of Buyers Commodity 
Argentina ...... 2 Railway equipment 
BUSUSER - 605256. 5 Chemicals, textile, iron 

7 and steel 
MUM 4.6c06<5iene 2 Ice cream equipment, 

foodstuffs 
1 Coal 


1 Foodstuffs 

3 Textiles, machinery 

. 1 Stationery 
Czechoslovakia .. 8 Sheet mill equipment, 


automotive products 





SD ere 3 Textiles, importing 

pe ere 3 ——, specialties, tex- 
tiles 

Germany ...... 48 Foodstuffs, mining ma- 
chinery, chemicals, 
woodworking equipment 

Hungary ........ 1 Woodworking equipment 

BEE ask dibcacews 7 Automotive products, 
electrical machinery, 
foodstuffs, films, print- 
ing presses 

MANOR. as casecsas 4 Automotive products 

New Zealand ... 5 Tobacco 

BEG: Eisakacdests 3 Textiles, automotive and 
textile machinery 

Porto Rico ...... 1 Textiles 

South Africa 4 Automotive, Textiles, 
Printing machinery 

Sweden ......... 1 Paper — 

ce 2 Specialties 

Venezuela ...... 1 Machinery 














A Home, Car 





or Trip Abroad — 
Yours for $1 a Day 


One dollar by itself won’t buy 
much. But—totalled into 
monthly installments of only 
$31.50 each, it will, in 120 
months, bring you $5,000 to 
cover the first payment on a 
home—buy an automobile or 
finance a trip to Europe. 


Read the facts regarding this 
guaranteed investment plan, 
offered by this third-of-a- 
century old house with assets 
of over $20,000,000. 


Send Coupon Now for 


Booklet FM-19 


INVESTORS SYNDICATE 


100 North Seventh St., 


New York Office: 17 East 42nd Street 


ADDRESS... 
THE POWER OF TIME AND MONEY 


INFORMATION COUPON 


Established 1894 


Minneapolis, Minn. 


Offices in Principal Cities 
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‘Tue F. H.SMITH 


1 Investment Secarities — 
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Branch offices in other Cities 


eee eereseeeesreeeeesene 


\) 


| Founded 1873 t 
1 Smith Bldg., Washington, D.C. 
285 Madison Ave., New York City, 


Gentlemen:—I am interested in Safe § 
investments only. Send me copy of New 


illustrated booklet ‘Making Safety Pay 
Profits.” 
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vee “99.73” 
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For Busy Business Men | 


A practical writing device 
that saves time and money 
—lightens the pocket— 


The Barrett Pen-Pencil 
A scientifically built 
fountain pen with life- 
time medium point on 
one side, a _ propel- 
repel lead pencil on 
the other—both in 
one compact unit— 
UN BREAK- 
ABLE! Guar- 
anteed for life! 












Large 
Size 
Black 
' $5.50 


In Jade 
Green, 
Mahogany, 
Burnt 
Orange 
and the | 
new Lapis 
“azuli 


Blue. 
$6.50 








ae ee ann a ene To SEND SR Se see ea | 


BARRETT PEN-PENCIL CO., Inc., 
420 Lexington Ave., j 
Dept. F, New York, N. Y. | 


Getnlemen: Please send me, postpaid 
j Barrett Pen-Pencils. 


Color 
Name 
Address 


eeeeee 
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Booklet 


jor Investors 


UR BOOKLET, “8% and Safety,” 
tells the story of the Orange County 
Building and Loan Association, lo- | 
cated in prosperous Orlando and Orange | 
| 





County, Florida. Assets have grown from 
$11,000 to $8,340,997.81 in six years. 
$641,683.78 has been paid in dividends to 
over 8,000 stockholders. Has always paid 
8%, payable semi-annually. Shares offered 
at par, $100, without bonus or commission | 


of any kind. Write for booklet. 
| 

Orange County | 
Building & Loan Assn. | 
Orlando, Florida | 

| 














Investors Everywhere Use 


MOODY'S 
RATINGS 


Found Only in Moody's Manuals 














| 

| 

| 
THOUSANDS of ambitious men | 
are earning more money today 
because they know Accounting. 
Send for our 80-page book, “How 
to Learn Accounting,” and the 





first lesson. Both will be sent free. 


International Accountants Society, Inc. 
A Division of the 
TON INSTITUTE 
Dept. 48, 3411 So. Michigan Ave., Chicago, IIL 
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DIGEST 


American Beet Sugar Co.—Stockhold- 
ers will be asked to approve increase 
in common stock from 260,000 to 360,000 


no par shares. Proceeds would be used 

for additional working capital. 
American Light & Traction Co.—Ne- 

gotiations looking to absorption of 


| operating properties of the United Light 


& Power Co. are said to be under way. 

American Safety Razor Co.—Declared 
extra dividend of 25 cents and regular 
quarterly payment of $1. 

American Steel Foundries—Will re- 
deem on June 30, at $110 a share and 
accrued dividend oi $1.75 out of moneys 
in the sinking fund, 22,130 shares of 
preferred stock. 

American Water Works & Electric 
Co.—Water sold by subsidiaries in first 
quarter of 1928 amounted to 11,425,349,- 
000 gallons, against 9,912,309,000 gallons 
in same 1927 period. 

Armour & Co.—Supreme Court held 
that company is not liable for pension 
claims, aggregating $4,000,000, made by 
former employees of Morris & Co, 
after latter had been acquired by Ar- 
mour & Co. 

Baldwin Locomotive Works—Rumors 
of merger with Westinghouse Electric 
& Mfg. Co. have again been revived. 

Canadian Pacific Ry.—First regular 
air express service in Canada is in 
operation by company, with carryings 
from Rimouski to Quebec, Montreal, 
Toronto and Ottawa. 

Chesapeake & Ohio Ry.—I. C. C. con- 
ditionally approved acquisition of Pere 
Marquette Railway by C. & O., but 
denied acquisition of Erie Railroad Co. 

Chicago, Milwaukee, St. Paul & Pa- 
cific R. R.—Authorized by I. C. C. to 
assume obligation in respect of $24,000,- 
000 of Chicago, Milwaukee & St. Paul 
Railway general mortgage 4% per cent. 
bonds, to be sold at not less than par. 
Proceeds are to be used to redeem out- 
standing bonds, to reimburse treasury 
for payment of matured bonds and for 


| other capital purposes. 


Chicago, Rock Island & Pacific Ry.— 
H. G. Clark, vice-president is quoted as 
follows: “Rock Island is certain of a 
good year. Oil traffic is increasing. Oil 
business is coming out of its period of 
depression.” 

Consolidated Gas Co. of New York— 
It is understood that shortly after con- 
summation of merger with Brooklyn 
Edison Co., a holding company will be 
formed. 

Consolidation Coal Co.—Shut down 
six mines in West Virginia. This step, 
it was said, was taken to curtail coal 
production in an effort to settle the 
coal situation. About 1,400 men have 


| been thrown out of employment. 


Continental Motors Corp.— Started 
production on new line of six-cylinder 
overhead valve engines known as “R” 
series, intended exclusively for bus and 
truck service. Addition of new series 
of Red Seal engines gives Continental 
complete line for commercial and pas- 
senger car purposes. 


CORPORATION 
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Curtis Aeroplane & Motor Co.—Plan- 
ning enlargement of Buffalo factory. 

Dodge Bros., Inc.—Announced merger 
with Chrysler Corporation. Details on 
page 118. 


Du Pont (E. I.) De Nemours & Co.— 
Declared extra dividend of $3, additional 
extra of 50 cents and regular quarterly 
dividend of $2.50 on common. 

Endicott-Johnson Corp. — Shipments 
for four months ended April 30 in- 
creased approximately $1,000,000 over 
corresponding period of 1927. Prices for 
shoes are approximately 20 per cent. to 
25 per cent. on the average above 1927. 

Ford Motor Co.—With 112,683 men at 
work, now has more employees on pay 
rolls of Detroit plants than at any 
previous time. 

General Motors Corp.—During first 
quarter of 1928 exported 56,937 cars 
and trucks to overseas dealers, estab- 
lishing new high record. Total compares 
with 39,443 in first quarter of 1927, and 
shows an increase of 44.4 per cent. 
Chevrolet Motor Co., subsidiary, plans 
construction of $2,250,000 assembly plant 
in Kansas City, having capacity of 350 
cars daily and serving six States. 

Gillette Safety Razor Corp.—Awarded 
a third order by British war office for 
razors for British soldiers in open com- 
petition with British manufacturers. 

Goodrich (B. F.) Co—In week ended 
May 19 broke all production records 
with average daily output of 46,000 tires 
and 65,000 tubes. 

Greene Cananea Copper Co.— Re- 
sumed dividend payments by declaration 
of quarterly dividend of $1, placing 
stock on $4 annual basis. Last distri- 
bution was 50 cents, on Nov. 22, 1920. 

Insuranshares Corp.—Declared initial 
dividend of 25 cents on common. 

Interborough Rapid Transit Co.—Su- 
preme Court ordered stay of execution 
of interlecutory injunction granted by 
Federal Statutory Court in New York, 
which enjoined City of New York from 
interfering with an increase of fare on 
lines of the Interborough and Manhat- 
tan Railway Co. from five to seven cents 
pending further judicial consideration 
of the issues involved. Argument of the 
cases was set for Oct. 2, when the court 
will reassemble for the Fall term. 

Phillips Petroleum Co.—Purchased 23 
service stations and 21 bulk stations in 
northern and western Missouri from E. 
M. Wilhoit Co. 

Sears, Roebuck & Co.—Will erect two 
new retail stores in Hollywood and 
Long Beach, Cal., costing $2,500,000. 

Southern Pacific Co—In conjunction 
with Boering Air Transport, Inc., is 
said to be planning to provide combined 
rail and air transportation service 
between New York, Chicago and San 
Francisco. 

Standard Gas & Electric Co.—Stock- 
holders ratified: changing authorized 
500,000 shares of $100 par 7 per cent. 
prior preference stock to 750,000 shares 
and authorized 600,000 shares of $50 par 
8 per. cent. cumulative preferred stock 
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American Power & Light Company 


MERICAN POWER & LIGHT COMPANY'S operating subsidiaries at the 

close of 1927 were serving a total of 790 communities in the 11 states of Arizona, 

Florida, Idaho, Iowa, Kansas, Minnesota, Nebraska, Oregon, Texas, Washington and 
Wisconsin. The total population served was estimated at 3,062,000. 


The operating subsidiaries at the close of the year were serving 749,266 consumers, 
of whom 545,981 were supplied with electric power and light service. 


The properties operated by the companies included electric generating stations having 
a total installed generating capacity of 620,581 kilowatts (with 24,400 kilowatts addi- 
tional capacity under construction), 8,866 miles of high voltage transmission lines and 
9,918 miles of electric distribution system. 


Total gross earnings for 1927 of the operating subsidiaries aggregated $62,786,765, 
of which 77 per cent. was derived from electric power and light service, 14 per cent. from 
gas service and 9 per cent. from miscellaneous service. 


Note: The above statistics do not include the property and service of The Washington 
Water Power Company nor The Montana Power Company, majorities of whose Common Stocks 
were acquired by American Power & Light Company subsequent to December 31, 1927. 


Two Rector Street New York, N. Y. 




































Long Island Lighting Company 





Queens Borough Gas & Electric Company East Hampton Electric Light Company 
Kings County Lighting Company Nassau & Suffolk Lighting Company 
Public Service Corporation of Long Island Long Beach Gas Company 

Patchogue Gas Co. Sea Cliff & Glen Cove Gas Co. 

Long Island Gas Corp. Sag Harbor Electric Light & Power Co. 


* K * * 


Empire Power Company 


New York Central Electric Corporation Empire Gas & Electric Company 
United Gas & Electric Company 


* * * * x 


NORTHPORT WATER WORKS CO. MARCELLUS LIGHTING CO., INC. 
JORDAN ELECTRIC LIGHT & POWER CO. 


General Offices 


50 CHURCH STREET NEW YORK CITY . 
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Serving the Fastest-Growing 
Community in America! 


HEN the Southern California Edison Company was organized, there were only 
500,000 people in its territory; now there are 2,900,000, in a region as large as 
seven New England states, and 200,000 more people are coming every year. 


The company’s product, electric energy, is distributed in ten counties over an area 
of 55,000 square miles, serving industrial, domestic, electric railway and agricultural 
consumers. 


Some of the more important industries served include: 


Oil Fields Rolling Mills Glass Plants 

Oil Refineries Iron Foundries Steel and Pipe Mfrs. 
Motion Picture Studios Rubber Factories Paper Products 
Cement Mills ’ Meat Packing Plants Furniture Factories 
Steel Furnaces Oil Well Equipment Clay Products 


In this territory the use of electric energy has developed to such extensive and 
diversified proportions that a large and constant market is available for this company’s 
product. Recent surveys indicate that this market can readily be developed to a still 
greater degree. 


Ownership in this organization is vested in more than 116,000 stockholders, more 
than 90 per cent of whom live in the territory served. More than 95 per cent of the 
employes of the company are stockholders. 


SOUTHERN CALIFORNIA 


EDISON COMPANY 


Owned by Those it Serves 
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to 1,500,000 shares of $4 cumulative pre- 
ferred, no par. 

Texas Corp.—Completed plans for 
three additions to pipe line system in 
Texas which will increase delivery 
capacity to Port Arthur refinery by 
10,000 barrels daily. New work will 
involve 26,300 tons of pipe and 350 miles 
of line at estimated cost, completed, of 
$4,500,000. 

Union Carbide & Carbon Co.—Na- 
tional Carbon Co., subsidiary, has de- 
cided to enter radio receiving set field. 
Will sell both A. C. (batteryless) sets 
and battery-operated sets under trade 
name of Eveready receiving sets. 

Willys-Overland Co.—Output of 143,- 
158 Whippets and Willys-Knights to 
May 19 was greater than total produc- 
tion for first six months of 1927. 

Woolworth (F. W.) Co.—Hubert T. 
Parson, president, stated that 46 new 
stores had been opened so far in 1928, 
and 80 additional sites had been leased 
for opening during 1928. Mr. Parsons 
reported business was growing rapidly 
in Germany, where 16 stores were oper- 
ating. 

Wright Aeronautical Corp.—Rights of 
stockholders of record June 2, 1928, to 
subscribe to 50,000 additional shares at 
100 expire June 22, 1928. 





Farm Position Improving 
(Continued from page 99) 


HE livestock industries have closed 

a satisfactory winter marketing 
period except in the case of hogs. Beef 
cattle, dairy and lamb. markets all have 
done well, and immediate prospects are 
favorable. The cattle industry is in the 
midst of one of its greatest comebacks in 
history. 

Hog slaughter was about 25 per cent. 
greater in the past winter than during 
either of the two previous winters. Pack- 
ers bought these hogs for about 29 per 
cent. less money than they paid in 1926 
and 1927. Such is the story of last year’s 
oversupply of hogs. It appears that there 
is still a heavy supply of hogs and stored 
stock in sight for the next six months. By 
next fall, however, there is reason to 
expect a more favorable hog situation. 


Dairy Products 


Dairy products have followed a much 
steadier course the first part of this year 
than they did in 1927. Some price changes 
have occurred, but they have been more 
in line with what may be regarded as 
normal changes. The dairy products are 
in a fairly strong position. Butter stocks 
have been reduced to what is really an 
insignificant amount. 

Taking everything into consideration 
there is little prospect of a “sore” spot 
developitig in agriculture this year. The 
relative purchasing power of farm prod- 
ucts continues above the 90 mark com- 
pared with less than 70 in 1921, the years 
1909-1913 taken as 100. 

The improvement in relative prices has 
been cumulative each year since the war. 
This is evidenced by recent reports show- 
ing that farm land is finding a better 
market than at any time during the past 
seven years. There is every reason to 
expect that fair price levels will continue 
in 1928. 

Weather conditions have not been too 
favorable early in the season but are, as 
usual, much improved recently. 
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BREATHING 
SPACE 


, 77 for Business 


The Effect of a 
Widespread “Fower Supply 


POWER wherever it is needed: this is the 

accomplishment of the subsidiary compa- 

nies of the Middle West Utilities Company 

over broad areas of thirty states. Their wide- 

spread transmission systems supply electric 

power to realize the industrial possibilities 

of more than three thousand small and me- 

dium-sized communities, to release indus- 

try from the confinement of metropolitan 

congestion, to give business the breathing 

space, the lower costs, the more pleasant 

working conditions characteristic of the 
smaller towns. And power to seek out and. 
develop natural resources, however remote, 

to lighten the tasks and heighten the effi- 

ciency of agriculture —all directed toward 
equalization of the economic status of 
country and city. 


MIDDLE WEST 
UTILITIES COMPANY 








SERVING 3389 COMMUNITIES IN 30 STATES 
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FiRST MORTGAGE 


BONDS 


WNERS of Guaranteed 

United First Mortgage 
Bonds never need worry about 
the status of their investment. 
Their interest payments are 
received regularly. Safety of 
principal is assured. 


Both interest and principal pay- 
ments are guaranteed by the 
oldest exclusive first mortgage 
bond company in Michigan, with 
resources of twenty million 
dollars. 


You can buy United Bonds in 
amounts to suit any investment 
budget — on convenient pay- 
ments if desired. Details of 
purchase are easily handled 
by mail. 


UNITED STATES 
MORTGAGE BOND CO. 
Howard C. Wade, President 


324 U.S. Mortgage Bldg., Detroit, Mich. 


Mail coupon 


for this book 


Get full particulars 
and our new book, 
“The Habit of Suc- 
cess.” Every income 
builder should have 
it. The book is free 
if you write for it. 










UNITED STATES MORTGAGE 
BOND COMPANY 

324 U. S. Mortgage Bldg., 

Detroit, Michigan 


Gentlemen : Please mail copy of your bookl 
“The Habit of foes". oe a 


Name 
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Strong Stocks Favored 
by Investment Trusts 


| Portfolios of Representative Trusts Show Certain Issues 


Recurring With Great Unanimity—New Manuals Issued 


By Richard §. Wallace 


N the case of the fixed or unit share 
type of investment trust, the manage- 


| ment does not have the power, of course, 


to lighten holdings or change its port- 


| folio and it is interesting to note the 


| listed the 





type of individual security held by the 
majority of such fixed trusts. Several 
studies have been made by investment 
trust authorities which show the rather 
logical conclusion that the individual 
stocks represented in most trust port- 
folios consist mainly of the issues which 
are popularly termed “high-grade in- 
vestment mediums.” 

In a recent study of this nature the 
3abson Statistical Organization has 
holdings of 32 investment 
trusts of all types. Such a compilation 
represents, of course, the consensus of 
opinion as to the best stocks to be held 
for long pull investment appreciation. 

The Babson report lists only those 
stocks which appear in five or more sep- 
arate lists of the individual trusts. The 
highest score which any individual issue 
could make in the study is 32, because 
that is the number of separate trusts 
included. 

General Electric leads the entire list 
and appears in 17 of the individual port- 
folios. New York Central and Union 
Pacific follow with a score of 16, and af- 
ter those issues U. S. Steel, American 
Tel. & Tel., Atchison and Southern Rail- 
way follow with a score of 15 each. 

Stocks Held by Investment Trusts 


Stock Score 
Industrials: 
General Pisce sic cccs eescieseness 17 
Ra ee RN orate hws s ara reis el eipiaheveiekers 15 
Asmericati TODACCO) 2. 666..ccsccsiccee 13 
RNC NNN es Pa a races Gaver Cycle Toaaoiwintauexs 2 
International Harvester ........... 12 
NGI NRE). acl ec 8.5 nieus vasisiavereraie.a\s eatedeis 12 
Mennecott Copper «.....<.60.s00.60% 11 
PRON MBE oo sa Sisieies wibireree sere 11 
Wational BiSCUit ic boc ocais cis ciesiwicisiares 11 
PUIMCEICAR TIMCIOINE 6.5.6. 06 sis 6.02. 01s 0010 10 
TM RIRASIIAGY 6X, x ava veins ciao oii aide sierwis eons 10 
Cee UNIS 2 isn ac share ayaieiisisie ale Siete 10 
Westinghouse Electric ............. 10 
Public Utilities: 
Pameeican TEl Be Leh sj0:6saiecisicinacas 15 
CaS, Came OP Is) Miss acasisebsw sie 13 
Nertet FAMGPICHR. GOs .c.6.s.0005 <0s000% 12 
Amer, Gas Gb Tet. i vccc sede asisies 10 
Railroads: 

DD. a IDERERE 44 une asiaocascctuwe:s 16 
DU AMMIRNAD, MEMERN ING | 5.5 ote cueiee hiesei aisiore Wiens 16 
ALC, DOD. BES. PCa scicccc case sess 15 
Southern Ranway sis.ss2sc. coc. ose 15 
MOMEMME COMING <5 .éc 604,c%0a0 cure 14 
(USS Go eae ee eres 13 
Pennaveranis Be Re iw okckiscdces 20 13 
Lonisville & Nashville ............. 11 
PEGECNGTH PACING 624 Sc iacdcicwsaicsicn 11 
Oil Producers and Refiners: 
Staneate OilGt No Ge. iiccssiasadicwas 13 
Texas Corp. .....ccccscecssccsscee 11 
Veen Ob ic26s cowrrnesweweewnccws 10 


The Babson study is very enlightening, 
but its possible weakness lies in the fact 
that it includes discretionary invest- 
ment trusts whose holdings may change 
without notice. The date when such 
data were reported also is not given 
and it is very doubtful whether the same 
32 investment trusts would present any- 
thing like the above record if the study 
were repeated at the present time or 
even from one month to another. 


The Favorites 


| ernie: study which overcomes 
this possible defect has been made 
by another authority on ‘investment 
trusts, which includes a total of only 18 
such companies. While the list is 
therefore smaller, it is perhaps more 
permanently dependable because all 18 
of the companies are of the bankers 
share or unit type which keep the same 
stocks in their portfolio permanently. 

To a large extent, however, this study 
also shows much the same results as 
the Babson work so far as the individual 
stocks are concerned. 

In this study a perfect score would 
be 18 and American Tel. & Tel. and U. 
S. Steel tie for first place with scores 
of 15 each. Other stocks high on the 
list include American Tobacco, New 
York Central, Standard Oil of N. J. 
Texas Corporation and Westinghouse 
Electric. 


T may be noted that one of the first 

highly authoritative manuals on in- 
vestment trust securities was issued late 
last month by Moody’s Investors Serv- 
ice. The manual is included in the new 
volume of Moody’s calied “Banks and 
Finance” and includes statistics and in- 
formation available on all of the better- 
known investment trust organizations. 

What promises to be perhaps a fuller 
work on this important subject is an- 
nounced by the Financial Publishing 
Company of Boston in the form of a 
new volume to be called “Keane’s Man- 
ual of Investment Trusts.” 

The new book contains a full analysis 
of approximately 200 individual invest- 
ment trusts of all kinds and has been 
edited by C. P. Keane, who has prev- 
iously had considerable experience in 
the compilation of such stock manuals 
and is now connected with one of the 
large New York trust companies. 

Of the 200 companies treated in the 
volume there are between 50 and 75 
which make public their list of invest- 
ment holdings and such lists are, of 
course, included in Mr. Keane’s work. 
Besides the statistical information on 
the individual companies there is a val- 
uable directory of officers, managers, di- 
rectors, trustees, etc., made up from all 
of the larger trusts. 

It is announced that the new manual 
is the first of a series and it is planned 
to revise the volume annually. 
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Cold, unbiased, experienced 


ANALYSIS 


... the secret of investment management 
combined with balanced diversification 
makes investment in the United Investment 


Assurance System of permanent value. 





N the surface many invest- 

ments appear colorfully pro- 
fitable; facts seem to point to 
evident profits. The average in- 
vestor might put his money hastily 
into such “plausible” enterprises, 
partly thru sentiment, “hunch”, 
or superficial data. Often, care- 
fully studiedand highly specialized 
research reveals flaws and “im- 
possible” investments invisible to 
the untrained eye of the average 
investor, and even to the more or 
less experienced investor, but 
clearly discernible under micro- 
scopic examination by specialized 
analysts. Upon this very basis of 
a searching analysis is built the 
success of the Founders Securities 
Trust and the United Investment 
Assurance System. 


UST as the Federal Reserve Sys- 

tem stabilizes American com- 
mercial banking, just so does the 
Founders Securities Trust elimi- 
nate the normal hazards of invest- 
ment. Thishappyaccomplishment 
is made possible thru a soundly 
balanced portfolio, which includes 
securities in the seven recognized 


fields of investment activity: Real- 
ty, Industrial, Utilities, Govern- 
mentals, Transportation, Mines 
and Oils, and Finance, regardless 
of locations, here or abroad. 


HE percentages of investment 

in each of these fields are 
closely restricted. A complete de- 
partment of experts is devoted 
exclusively to sound and search- 
ing research. Technical data of 
every description is gathered, 
sorted, filed, and made available 
for instant reference. The facts in 
a particular case are then carefully 
scrutinized and analized for safety 
and permanence of income. This 
is true investment management, 
the foundation of successful in- 
vestment, and the secret of the 
success of the United Investment 
Assurance System. 


Units may be purchased in small 
or large amounts. 


Founders 
Securities Trust 


National Union Bank Bldg. 


i ion 
F ull inf ormat Boston, Mass. 


will be sent, on 
receipt of this cou- 
pon. Write today. 











= Address 


Founders Securities Trust 


Fiscal Agents 
National Union Bank Bldg. 


Boston 
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Chadbert Joncaire wanted 
to saw trees into boards for a 
boat. So he took off his coat 
and dug a ditch. Water rushed 
through Niagara River, and 
Joncaire enjoyed the first 
Niagara Power Service. 


























The New York State Barge Canal, 
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dozen railroads that furnish 
quick access to half the coun- 
trys population—all within a 
tadius of 500 miles. Its stra- 
tegic position at the gateway 
of three quarters of Canada’s 
industrial population. Its prox- 


That was in 1757. Since — during navigation, handles more tm- imity to the New York State 


then fortunes have been lost 
. . . famous scientists have spent lifetimes 
of toil ... that Niagara might be con- 
quered. The whole dramatic story is told 
in an interesting booklet, “The Lengthen- 
ing of Niagara Falls.” 

Your copy, bound in stiff covers and 
profusely illustrated, is FREE. Write for 
it today, 600 Electric Building, Buffalo, 
N. Y. 

Ask us, too, about Western New York’s 
many advantages. Its cheap power. Its 


NIAGARA G72) SERVICE 


BUFFALO, NIAGARA AND EASTERN POWER CORPORATION 
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nage per month than the Panama Canal. 


Barge Canal, which during 
navigation handles more tonnage per 
month than 
the Panama 
Canal itself. 

Write now 
for these and 
many more 
facts of vital 
importance to 
every busi- 





The new Peace Bridge, linking Western New 
York with three-quarters of Canada’s industrial 
ness. population. 


wots 
a 
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Industrial 
Booklets 


The following booklets, pamphlets, etc., 
will be sent free on request by the com- 
panies mentioned. 


Forging Ahead in Business—This val- 
uable and interesting booklet will be 
sent free on request by Alexander Ham- 
ilton Institute, 583 Astor Place, New 
York. 

Building by Truscon—A booklet de- 
scribing the various types of steel build- 
ing units manufactured by the Truscon 
Steel Company, Youngstown, Ohio. 

Why SKF Ball Bearings ?—Informa- 
tive literature can be obtained from SKF 
Industries, 40 East 34th Street, New 
York. 

Todd Greenbac Checks—A check with 
a patented self-canceling feature. Fur- 
ther information obtainable by writing 
The Todd Company, Protectograph 
Division, 1154 University Avenue, Roch- 
ester, N. Y. 

The Protection of Checks—A well 
written little book with suggestions for 
safeguarding your checks, also citing 
the various means that have been at- 
tempted to alter checks. This book free 
by addressing E. S. Pink, Jr., Adv. 
Mer., George LaMonte & Son, Dept. 
F-1, No. 61 Broadway, New York. 

Training For Business Leadership— 
Is the title of a booklet explaining in 
detail the work. given the unique fea- 
tures of an intensive business course 
offered by Babson Institute. Sent free 
on request by Babson Institute, FB-2, 
Babson Park, Mass. 

Material Handling—The importance 
of proper equipment for this purpose 
cannot be over-estimated. For informa- 
tion on their monorail systems address 
The Louden Machinery Company, 17-5 
West Avenue, Fairfield, Iowa. 

Special Machinery—Servant of Indus- 
try—An interesting booklet, describing 
the service rendered by the Kent-Owens 
Machine Company, Toledo, Ohio, in 
building special machinery. 

The Economy of a Motorized Sales 
Force—A book of valuable information 
compiled from the experience of fleet 
owners. Ask for copy. Dodge Brothers, 
Inc., Dept. FM, 7900 Joseph Campau 
Avenue, Detroit, Michigan. 

Hyatt Roller Bearings—Counsel avail- 
able in solving the most difficult of en- 
gineering problems. Write for informa- 
tive literature. Hyatt Roller Bearing 
Company, Newark, N. J. 

Oregon Invites You—For your vaca- 
tion holiday or industrial opportunity. 
Address Portland Chamber of Com- 
merce, Room 756 Oregon Building, Port- 
land, Oregon. 

Less Noise—Better Hearing — This 
comprehensive booklet describing the 
Acousti-Celotex used in buildings of all 
types for sound absorption will give val- 
uable information to all contemplating 
building. Issued by The Celotex Com- 
pany, 645 North Michigan Avenue, Chi- 
cago, Ill. 

The Federal System of Truck Expense 
Control—A booklet of value to all own- 
ers of trucks. Address Federal Motor 
Truck Co., Detroit, Mich. 

















AMERICAN 
Neon LiIGHTs 


Attractive — Brilliant — Economical . 


In colors of red—blue—green—white, 
saving more than 75 percent of elec- 
tric current consumption 


Ax: rapidly coming into tremendous demand 
for outdoor and indoor advertising and are 
rendering obsolete all other forms 
of illumination for electric 
sign display purposes. 


You See Them Everywhere 


The facts in connection with this enterprise are highly 
interesting and present convincing” evidence of the 
earning potentialities of the company. 


Neon Airport Beacons 
Are revolutionizing and making safe aeroplane 
night flying. 


The reason for such wide-spread popularity, 
tremendous advantages and emphatic appeal 
are compiled in a series of booklets which 
we shall be pleased to forward upon request. 


KANE, BROOKS & CO. 


7 Wall Street, New York 























HOW TO FINANCE 
HOME LIFE 


By Elwood Lloyd, IV. 
Financial Editor, Los Angeles Evening Herald 


Financial and Real Estate Terms Defined— 
Budgets and Systems—Building A Home— 
Adequate Life Insurance—Analyzing Securi- 
ties—Investing Accumulated Funds—Provid- 
ing for Old Age—Wills, Trusts, Estates. 


Price $2.50 Postage Prepaid 
Order from 


B. C. FORBES PUBLISHING COMPANY 
120 FIFTH AVENUE - - - - - - + NEW YORK,N. Y. 
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Introducing — 
The Newest 


Public 
Utility 














A summary of the 
impressive investment 
record of a rapidly 
growing industry. 














Texas Towns Celebrate 
When Nataral Gas Arrives 





DALLAS, Texas, April 13 ®).— 
Scenes of half a century ago, 
when railroads were being built 
across the country, are re-enacted 
in the Southwest as natural gas is 
brought to hundreds of towns. ‘ 

The completion of the pipe line 
is an occasion for a celebration. 
A great flare from the gas main is ] 
lighted. The Mayor and the 
Chamber of Oommerce President 
make speeches, the town band 
plays ‘‘Dixie’’ and the Boy Scouts 
stand at attention. A barbecue 
winds up the city’s party. 

More than 300 towns in Texas, 
Oklahoma, Kansas, Colorado and 
New Mexico have been linked to . 
the gas fields in the last year. 
Many of these places had been 
getting coal from great distances. 























A. M. Lamport & Sompany 





Inc. 



































la 44 Pine Street, New York 
Tel. JOHN 5060 
Dividends Dividends 
E. I. DU PONT DE NEMOURS & COMPANY 
ARMOUR and COMPANY Wilmington, Del., May 21, 1928. 


Tue Board of Directors of 
Armour and Company met 
on May 18 and declared the 
following dividend s: 
ARMOUR and COMPANY 
(ILLINOIS) 


A quarterly dividend (134%) on 
the preferred stock, payable July 
2, 1928, to stockholders of record 
June 15,1928. 















ARMOUR and COMPANY 
OF DELAWARE 


A quarterly dividend (134%) on 
the preferred stock, payable July 
2, 1928, to stockholders of record 
June 15, 1928. 


Wutam P. Hempuity 
Secretary 

















National Power & Light Company 
Preferred Stock Dividend 
The regular quarterly dividend of one dollar 
and seventy-five cents ($1.75) per share on the 
Preferred Stock of National Power & Light 
Company has been declared for payment July 2, 
1928, to holders of record of Preferred Stock at 
the close of business June 15, 1928. 
A. C. RAY, Treasurer. 





Electric Power & Light Corporation 
Preferred Stock Dividend No. 13 
The regular quarterly dividend of $1.75 per 
share on the Preferred Stock of the Electric 
Power & Light Corporation has been declared 
for payment on July 2, 1928, to stockholders of 
record at the close of business June 15, 1928. 
me S Y, Treasurer. 


The Board of Directors has this day declared a 
regular dividend of $2.50 per share and an extra 
dividend of $0.50 (Fifty Cents) per share on the 
outstanding no par value common stock of this 
Company, payable June 15, 1928, to stockholders 
of record at the close of business June 1, 1928; 
also an extra dividend of $3.00 per share on the 
outstanding no par value common st of this 
Company, payable July 5, 1928, to stockholders 
of record at the close of business June 1, 1928; 
also dividend of 144% on the outstanding Deben-: 
ture Stock of this Company, payable July 25, 
1928, to stockholders of record at the close of 
business July 10, 1928. 


CHARLES COPELAND, Secretary. 





Swift & Company 
Union Stock Yards, Chicago 


Dividend No. 170 
Dividend of TWO DOLLARS ($2.00) per share 
on the capital stock of Swift & Company, will 
be paid on July 1, 1928, to stockholders of 
record, June 9, 1928, as shown on the books of 
the Company. 


Cc, A. PEACOCK, Secretar: 





LEHIGH VALLEY COAL SALES CO. 

New York, May 25th, 1928 
The Board of Directors of the Lehigh Valley 
Coal Sales Company have declared a dividend 
of One Dollar per share, payable July 2d, 1928, 
to those stockholders of the company who are 
holders of full-share certificates of stock, reg- 
istered on the company’s books at the close of 
business, June 14th, 1928. Checks will be mailed. 
W. J. BURTON, Secretary and Treasurer. 





UNION CARBIDE AND CARBON 
CORPORATION 

A cash dividend of One dollar and fifty cents 

($1.50) per share on the outstanding capital stock 

of this Corporation has been declared yable 

July 2, 1928, ta stockholders of record at the close 

of business June 1, 1928. 


WILLIAM M, BEARD, Treasurer. 
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More Power Per Cubic Inch—Claimed 
for Wisconsin Motors. Informative lit- 
erature gladly sent on request by Wis- 
consin Motor Company, Milwaukee, 
Wisconsin. 

The Advantage of Jacksonville for 
Your Business—An association of repre- 
sentative business men have incorporated 
for the purpose of disseminating infor- 
mation to those interested. Address 
Believers in Jacksonville, P. O. Box 318, 
Jacksonville, Florida. 

The Key to Atlanta—Describing the 
advantages of this territory for locating 
new industries or branches, will be sent 
on request by Industrial Bureau, Cham- 
ber of Commerce, 104 Chamber of Com- 
merce Building, Atlanta, Georgia. 

End Money Worries Through Life In- 
surance—Write for booklet “How to Get 
the Things You Want,” describing a 
financial plan. Phoenix Mutual Life In- 
surance Company, 355 Elm Street, Hart- 
ford, Conn. 

Master Builders—If interested in a 
building plan, write for an instructive 
book issued by Everett Winters Com- 
pany, Detroit, Michigan. 

How to Reduce the Cost of Mailing— 
A booklet descriptive of the new Stand- 
ard Postal Permit Machine. Address 
Standard Mailing Machines Co., Boule- 
vard, Everett, Mass. 

The Motorized Salesman—Those own- 
ing fleets of cars for the use of their 
salesmen will find useful information in 
a booklet issued by Oakland Motor Car 
Company, Dept. L, Pontiac, Michigan, 
called “Experience of Various Compan- 
ies in Handling Automobiles with Sales- 
men.” 

Elliott Fisher Accounting Writing 
Machines—For informative literature ad- 
dress General Office Equipment Corpor- 
ation, 342 Madison Avenue, New York. 





Chrysler and Dodge to 
Merge 


1 biggest consolidation in the his- 
tory of the automobile industry, 
bringing together Dodge Brothers, Inc., 
and the Chrysler Corporation, makers of 
popular, medium-priced cars, has been 
announced. It will result in the creation 
of a new organization with a total capi- 
talization of between $450,000,000 and 
$500,000,000, which will rank next to the 
General Motors Company and the Ford 
Motor Company in production and 
yearly sales. 

The merger will be accomplished by 
an exchange of stock on the following 
basis, according to preliminary reports: 

One share of Chrysler common for 
one share of Dodge preference stock. 

One share of Chrysler common for 
five shares of Dodge Class A stock. 

One share of Chrysler common for 
ten shares of Dodge Class B stock. 

The Chrysler Corporation will as- 
sume the outstanding liabilities of 
Dodge Brothers, including $57,276,000 
of debenture bonds. 

A new organization will be formed 
with 4,423,484 shares of no par capi- 
tal stock. The new company will have 
a funded debt consisting of $57,276,000 
of debenture bonds and $2,750,000 of 
notes which were issued in connection 
with the acquisition of the Graham 
Brothers Truck Company. Neither com- 
pany will lose its physical identity. 
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Achievement 


During 1927, newcomers to the ranks 
of users of American electric utility 
service have raised the membership 
to a total of more than 21,000,000 
customers. 


The electrical industry now has a 
capital investment of approximately 
$9,000,000,000, and its securities are 
owned by more than three million 
individuals. 


Over $900,000,000 will be spent this 
year by the electric utility companies 
composing this industry for the ex- 
pansion and improvement of electric 
service to the homes and industries 
of our land. 


So reads the latest page from the rec- | 
ords of an industry whose service has 
made so salient a contribution toward 
establishing America supreme among 
the nations of the earth. 


BROOKLYN EpiIson GomMPANY 
BROOKLYN, N. Y. 
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Greetings 
NELA 


Electric Bond and Share Company 


Incorporated in 1905 


Paid up Capital and Surplus, $115,000,000 


Two Rector Street, New York 


We extend the facilities of our 
organization to those desiring in- 
formation or reports on com- 
panies with which we are identified 
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Of International Reacwn 


he TYRAKE 


HOTEL 4 CHICAGO 
Yet It Costs No More 


eA MODERATENESS of rates 
which will surprise you—as little 
as $5.00 a day single rooms with 
bath or $6.00 a day double rooms 
with bath. These same rates have 
always prevailed. 

Unexcelled food and service. 
Undoubtedly the finest location of 
any metropolitan hotel. On the 
shore of Lake Michigan and yet 
within short walking distance of 
business and theatrical districts. 

THE DRAKE is under the 
famous BLACKSTONE man- 
agement, known the world over. 
Write for illustrated book edition “BP” 















The Drake, Lake Shore Drive 
1cago 


and Michizen Ave., Ch 














I’ll Give You 
BULLDOG COURAGE 


In 48 Hours 
—OR NO COST! 


Are you timid? Bashful? Seif. 
conscious? Are you afraid of 
people?—afraid of superiors? 
Give me 48 hours and I’ll make 
you bristle with bulldog cour- 
age—or no cost. 











Thousands of men and 
women are being held back 
—made miserable —_ made 
unhappy. Why? Simply 
because of bashfulness—self-consciousness, fear 
of criticism, business worries and dozens of 
other fears. 

Yet fear is ABSOLUTELY, UNNECESSARY. 
I have discovered an amazing method which 
banishes fear forever! No trouble! No incon- 
venience. No long waiting for results. My 
method is perfectly simple—perfectly natural— 
perfectly logical. It works almost instantly. 
Try it. You will be astonished! In just a few 
hours you will find yourself brimming over with 
splendid new courage—new daring—new self- 
confidence. 


DAVID V. BUSH 


Only 50 Cents 


Dr. Bush gives you his secrets of real, he-man cour- 
age in his book called ‘‘Spunk.”” It is one of the most 
startling beoks ever written. ‘You can’t read it without 
a quickening of your pulse—without a surge of red- 
blooded courage. 

This book is declared to be the masterpiece of Dr. 
Bush, who has astounded throngs in America’s greatest 
cities and shown thousands the one way to _healtt. 
prosperity und self-confidence. Write for this amazing 
book today. Send only 50 cents in full payment. If 
you are not delighted, return the book within 5 days 
and your money will be instantly refunded. 


DAVID V. BUSH, Publisher 
Dept. K-01546, 225 N. Michigan Bivd., Chicago, hi. 











How Many of YOUR 
Executives Read 


Forbes? 


























Mention of “Forbes” insures good service 





Investment 
Booklets 


The following booklets and other informa- 
tion will be sent free on request by the 
firms mentioned. 


Odd Let Trading—This booklet ex- 
plaining the value of diversification in 
investments can be secured free by writ- 
ing to John Muir & Co., members New 
York Stock Exchange, 50 Broadway, 
New York, Dept. F. 341. 

Handbook on Trading Methods and 
Market Letter J14—Issued by Chisholm 
& Chapman, members New York Stock 
Exchange, 52 Broadway, New York. 

The Marsh Stock Traders’ Guide—Al- 
so the treatise “The Business of Trading 
in Stocks,” can be had free by writing 
W. T. Marsh & Co., 150 Broadway, New 
York. 

Weekly Financial Review—Issued by 
Prince & Whitely, members New York 
Stock Exchange, 25 Broad Street, New 
York. The current ‘issue contains an 
analysis of the Texas Gulf Sulphur Com- 
pany, also general resume of the de- 
velopments in the stock market. 

Dictionary of Investment Terms— 
Very useful for anyone interested in 
trading in stocks and bonds. Apply, R. 
E. Wilsey & Company, 1222 State Bank 
Building, Chicago, Ill. 

How to Make Money Make More 
Money—An interesting book outlining a 
carefully developed plan of acquiring 
fundamental principles and tested meth- 
ods of conservative investment. Sent 
free on request by American Institute of 
Finance, 260 Tremont Street, Boston, 
Mass. 

A Personal Budget Book—Issued by 
Cities Service Company and sent free 
on request. Address Cities Service 
Company, 60 Wall Street, New York. 

Making Money in Stocks—This book, 
together with a special bulletin discus- 
sing the possibilities in various stocks, 
issued by Investment Research Bureau, 
Div. 305, Auburn, New York. 

Making Profits in Securities—This 
booklet, also a report on low-priced 
stocks, issued by American Securities 
Service, Suite 2320, Singer Building, 
New York, sent free on request. 

Money Making Opportunities—W here 
and how to buy, answered in the cur- 
rent bulletin issued by McNeel’s Finan- 
cial Service, 120 Boylston Street, Bos- 
ton, Mass. 

Weekly Market Letter—Free on re- 
quest, to investors, by Tobey & Kirk, 
members of the New York Stock Ex- 
change, 25 Broad Street, New York. 

An Investment Advisory Service—The 
Brookmire Economic Service, Inc., 570 
Seventh Ave., New York, will send on 
request literature descriptive of their 
service. . 

Financial Holding Corporation.—A 
circular giving a comprehensive view of 
this form of investment has been pre- 
pared by the American Financial Hold- 
ing Corporation, 50 Broadway, New 
York. 

Insuranshares Trust Certificates—A 
circular explaining this form of invest- 
ment has been prepared by Insuran- 
shares Corporation, 67 Wall Street, New 
York. 











A Print-Shop 
on Your Desk 


The biggest Multistamp could hide under 


your hat and costs only $25.00 completel 

equipped, but it will duplicate LETTERS, 
POSTCARDS, N , £ORmS, 
MENUS, TAGS, LABELS, DRAWINGS, 
HANDWRITING. Prints on paper, 
cloth, wood—any smooth surface. 


No Delays 


Just write, typewrite or draw on a dry 
stencil, snap it on to Multistamp. Roll 
off the prints, perfect copies,40 to 60 
per minute—right at your desk. No 
type to set. No moving parts. Anyone 
can operate it easily. GUARANTEED. 


LETTER SIZE $25.00 
POST CARD SIZE $15.00 
RUBBER STAMP SIZE $7.50 


All Three im Handsome Metal Cabinet $50.00 
Price F. . Factory) 


MULTISTAMD 


REG. U.S. PAT. OFFICE 








Over 150,000 USERS 
Write for Catalog and Samples of Work 
THE MULTISTAMP COMPANY INC. 
W. 2ist St., Norfolk, Va. 
Agencies in most principal cities. 


Salesmen & Dealers wanted in a few 
open territories. 




















Southland Investment 
Certificates 
(Full Paid or 0 
Prepaid Shares) 


Dividends Payable 
January and July 


Dividends always earned 
and paid promptly. 
Withdrawals always 
recognized on demand. 
Satisfied share-holders from Maine to 
California. Invest . te through any 
source. Write for full information. 


SOUTHLAND suitoine 
& LOAN ASSOCIATION 


G. A. McGREGOR, V.-Pres. & Secy. 
1204 Main St. Dallas, Texas 


























WILL REPRESENT YOUR COM- 
PANY IN ENGLAND 


An Englishman, 34, married, who has been 4% 
qere in America, returns to England shortly. 

ishes to negotiate with representative aggres- 
sive organization to head an office for them in 
England. Has had more than average success 
with one of the largest American concerns (name 
on request) and has accumulated considerable 
knowledge and experience of American business 
operation. 

Representation in sales direction or executive 
capacity preferred. 


BOX 567, FORBES MAGAZINE 
120 Fifth Ave., New York 


Mention of “Forbes” insures good service 
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The United Light and Power 


Company 


Serves an aggregate population of 
Two Million People with either one or 
more of the following necessary utilities: 


Electric Power and Light 
Gas Central Station Heat 
Transportation 
Ice or Refrigeration 


The Gross Revenue from operation 
of these services for the year ended 
December 31, 1927, was in excess of 
$45,000,000. 


The Net Operating Profit for the 
same period was $18,263,497. 


About 87 per cent of the gross, and 
in excess of 98 per cent of the net earn- 
ings, were derived from the sale of 
services of Electric Light and Power, 
Gas, Steam or Hot-Water Heat, Re- 
frigeration, Merchandising of Gas and 


Electric Appliances and Miscellaneous 
sources. 














General Offices 
Operating Headquarters 
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Bankers Building, Chicago, Ill 
United Light Bldg. Davenport, Ia. 
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Motor Activity Slackens 


Output Below Predictions—Ford Production Disappointing 
—1928 Exports Ahead of Last Year’s 


By Walter Boynton 


Detroit Editor, Automotive Daily News 


ITH the coming of Summer, the 
W automotive industry is in a curi- 
ous position. The fever of pro- 
duction is abating, generally speaking, and 
it ought not to be long before deliveries 
will have caught up with—and in some 
cases doubtless passed—the volume of un- 
filled orders. This does not now appear 
applicable to Ford for some time to come. 
His volume has been consistently disap- 
pointing since the first days of December. 
With Ford even now comparatively re- 
moved from the production picture, it 
seems fair to assume that predictions for 
a real year of record-smashing in 1928, 
very numerous in the first weeks of the 
year, were made too early and a good deal 
too high. Natural excitement in the strong 
resumption of production that contrasted 
so strikingly with the real lull of the last 
half of 1927 resulted in forecasts that this 
year would see the production of 5,000,000 
motor vehicles. So far, the year has 
failed to develop the expected volume. 
Reports by the Department of Commerce 
show that in the first four months, for 
which complete figures are available, pro- 
duction totaled 1,378,829 units, compared 
with 1,342,892 in the first four months of 
last year, a gain of less than 36,000 units. 
And this output was made possible only 
by the reported super-activity of prac- 
tically every plant in the industry, with 
overtime the rule in many departments. 


Volume Disappoints 


NOWING the greatly expanded pro- 

duction facilities available in 1928, as 
compared with those of 1927, it is hard 
to see why the production has fallen so 
far short of what was expected. Even 
if Ford had come back much more strong- 
ly than he did, the actual figures of grand 
totals would probably have fallen far short 
of the proportion required for a 5,000,000- 
unit year. 

An interesting feature of the early 
months has been the greatly enhanced de- 
mand for certain cars that were not for- 
merly so strongly in evidence and the 
comparatively slackened demand for others 
that had previously occupied a very promi- 
nent place. This change has not been con- 
fined to any one price class, but has been 
notable up and down the range. Part of 
the increased demand for certain makers’ 
cars has followed a greater eye appeal, 
naturally. The public is notoriously fickle 
where selection of a car is concerned and 
one season in any one company’s business 
may show radical change. ; 

With increasing approach to standardi- 
zation of external proportion, design and 
color, there has been an exacting testing 
of the sales methods of the several com- 
panies. Shifts in sales executive personnel 
and a tightening up along the line have 
put the sales departments on their toes, 
with personality and training as principal 
factors in the net results on the sales 
records. 

By July 1, the prediction is ventured, 
the industry will experience its * usual 
Summer solstice and some companies will 
be found with an actual accumulation of 


cars on hand. The wisest of them will 
have prepared for the situation, knowing 
that the mid-Summer season sees next 
year’s cars either announced or definitely 
planned, with a consequent hesitancy on 
the part of many buyers, anxious to buy 
the latest and most up to date car avail- 
able. Without discounting the important 
influence of a nearer approach to stand- 
ardization in appearance than has ever 
before been noted, the condition outlined 
will certainly play a most important part 
in the outlook. 


Chevrolet Gains 

HEVROLET has been an outstanding 

performer in production and _ sales, 
with more than half a million new cars on 
the road by the end of May, a total that 
exceeded last year’s by more than 100,000. 
The company’s goal of a million units sold 
in 1928 seems likely to be reached, unless 
the unforeseen happens. 

Willys-Overland got into a ground- 
covering stride, with a weekly production 
of close to 11,000 cars in May, the highest 
point to be recorded by the organization. 
May output ranged well above 42,000 and 
the company set a new shipment record 
with 10,850 in one week. Expanded pro- 
duction and sales came with a rush in the 
month and 25,000 or more unfilled orders 
were reported at its close. 


W ITH Ford employment at or a trifle 
above the 1926 peak, it has been 
hard to figure why the production has 
remained so comparatively small. The 
company has been asking for bids from 
outside companies on products like forg- 
ings and other parts and reports from 
assembly points of the company have in- 
dicated that failure of adequate supply 
from the main plant has been in part re- 
sponsible for the continued low production. 

Hudson Motor Car Company set a new 
fashion by its early announcement that 
the company would make no present-season 
change in ‘Hudson and Essex cars. 

Durant expansion in the overseas field 
was marked by his acquisition of a large 
plant near Berlin, for the assembly of 
Durant cars. Changes in construction and 
equipment in the plant, formerly operated 
by the German government, will be com- 
pleted by August 1. 


| phew} indication is that export de- 
mand over the first half of 1928 will 
register important advance over the figures 
for the first six months of last year. Each 
month has shown a consistent improvement 
and a fair estimate of the increase places 
it in the range between 20 per cent. and 
25 per cent. 

May demand for new freight cars fell 
somewhat under that of April, when 
orders for 5,783 cars were placed in the 
latter month. 

Merger of the Electric Auto-Lite Com- 
pany with the U. S. L. Battery Corpora- 
tion involved the authorization of $10,- 
000,000 worth of preferred stock. Orders 
booked for June, announced late in May 
exceeded the May figures by 28 per cent. 
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you 


areamanwho 
likes to see 
things done— 


As an executive, you 
yourself have formed the 
habit of doing things 
promptly. Naturally you 
like to see work done for 
you the same way. 


When you let a contract 
for Special Machinery or 
for other Contract Work 
you have a right to ex- 
pect prompt service and 
exact adherence to your 
specifications. We appre- 
ciate your position, and 
you'll appreciate the 
service that Kent-Owens 
is equipped to render. 


For twenty-six years 
Kent-Owens has been 
building Special Machin- 
ery to specification or to 
its own design. For 
twenty-six years Kent- 
Owens has been perfect- 
ing an organization that 
assures the utmost satis- 
faction to users of Kent- 
Owens Contract Work 
and Special Machinery 
Servic. Prompt esti- 
mates from prints or 
specifications. 


KENT-OWENS MACHINE CoO. 
958 Wall Street, Toledo, Ohio 





KENT-OWENS 


Special Machinery and 
Contract Work 
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Just off the Press 


HOW TO GET THE MOST 
OUT OF BUSINESS 


By B. C. FORBES 


This book, drawn largely from intimate contact with nationally- 
known men of affairs, offers suggestions on how to get the most 
out of business. 


The “most” what? What you really want to get. 
Money? Yes and No. 


B. C. Forbes knows millionaire and multi-millionaire failures, 
men who have miserably missed out in life, men who have followed 
trails leading to pelf and power but also to disillusionment, unhappi- 
ness, remorse. 

He knows other men of affairs who, while winning equally as 
much money, have won genuine success—friendships, reputation, 
influence, contentment, true joy in living. 

Material success is not true-blue success unless it brings mental 
success. Too often financial success is pursued at the cost of mental 
success. And, tragically, such chasers usually do not have their 
eyes opened until they begin to hear the grave a’calling them. 

An enthusiastic, joyful, vigorous, zestful life is not incom- 
patible with financial success. It makes, rather, for financial 
success if the right signposts are followed. 

This book draws attention to these signposts. 


It doesn’t draw illustrations from the dead past but from the 
living present, from the careers and the home-brewed philosophy 
of men known throughout the world of finance, industry, com- 
merce, from the experiences of men wrestling with the same 
difficulties and problems as beset the reader. 

The pace to-day is so swift, the battle is so strenuous, con- 
centration is so closely focussed, the immediate objective so engross- 
ing that signposts, danger signals, are liable to be overlooked—and 
then the goal reached turns out to be the wrong goal, a goal only 
of disappointment, bitterness, wormwood, gall. 

And it is all so unnecessary! 


The pages of “How to Get the Most Out of Business” may 
induce some of the busy men for whom they are primarily written 
to Stop! Look! Listen! in time to steer their course at least a little 
more effectively along the paths producing the most satisfying 
rewards and leading to that brand of success which yields joy and 
Causes its possessor to radiate joy. 


Sent on Seven Days Approval 


We shall gladly allow you to examine “How to Get the Most Out 
of Business” for seven days. Return it, at our expense, within 
seven days after you receive it, or remit $2.50 as payment in full. 
The option rests with you. You will be the sole judge of the 
book’s value to you. 


JUST FILL IN AND MAIL COUPON BELOW 


FORBES MAGAZINE, 
120 Fifth Avenue, New York, N. Y. 


All right! Send me a copy of B. C. Forbes’ newest book, “How to Get the 
Most Out of Business.” I will either return it to you, at your expense, without 
further obligation to me, within seven days after I receive it, or I will remit 
$2.50 as payment in full. 
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(> Now and 
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Forbes pays $5 for the best story 
published in each issue and presents a 
copy of “Forbes Epigrams” for each 
story used. 














Why He Lost the Case 


A young lawyer, pleading his first case, 
had been retained by a farmer to prose- 
cute a railway company for killing twenty- 
four hogs. He wanted to impress the 
jury with the magnitude of the injury. 
“Twenty-four hogs, gentlemen. Twenty- 
four; twice the number there in the jury 
box.”—$5 prize to A. C. Hepburn, Los An- 
geles, Cal. 

* * * 
The Reason 


An old negro Mammy I had known for 
years wanted a job, and I sent her to a 
newly-rich family. She stayed only a 
week, and when I asked the reason she 
said: “Well, it wuz a nice house, and de 
wages wuz good, and de people wuz nice 
to me, but to tell you the honest-to-gawd 
truth, they wuz a too-muchness ob de 
dishes for de fewness ob de vittles.”— 
Prize of “Forbes Epigrams” to J. Stall. 
San Francisco, Cal. 


* * * 


Flake Pudding 


Angry Customer (tossing a package on 
the counter): “Makes washing a pleasure, 
does it? Does the washing while you 
wait, does it? It’s the little flakes of soap 
that—” 

Grocer: “Madam, one moment please. 
This is not soap.” 

Angry Customer: “Not soap? Not 
soap?” 

“No. Your daughter asked for a half- 
pound of grated cheese and a half-pound 
of soap flakes. This is the cheese.” 

“My stars! And last night I made a 
pudding—-” —Progressive Grocer. 

*x «= * 
A Reason 


One traveling man met another in a 
restaurant. “What’s the matter, Bill? 
You are eating only crackers and milk. 
Are you on a diet?” 

“No, on commission.”—Exchange. 

x ok * 


Never Will Be 


Clerk: “Since I married, sir, I find that 
my salary is not large enough.” 

Cynical Employer: “The usual discov- 
ery, my young friend. And it never will 
be again.”—Clipped. 

* * * 
Brief 

Overheard on a Chicago bus: 

“Vell, vot you tink of my proposition?” 

“T can tell you in two vords: im pos- 
sible.’—Prize of “Forbes Epigrams” to 
J. W. James, Detroit, Mich. 





























Those wishing contributions returned 
if found unsuitable will please enclose 
stamped, addressed envelope. 
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Gillette must do a different job for you each day 
—with a blade which does all of them superbly 


— weather may be fair or foul, warm or beginning when the daily output of blades was 
freezing; the water may be hot or cold, less than a hundred. We can make it now with 


hard or soft: your digestion too. affects the far greater positiveness, when over two million 
9 9 9 


omniiene off your a © your nerves perfectly honed and delicately stropped Gillette 
3 i 


ie ‘alt you slept, silt tel long you Blades leave the plant every day. For these blades 


are made by delicate machines adjusted to one 


lather. 
ten-thousandth of an inch. Human skill could 
There are ai least forty different reasons why never hope. for such accuracy. The blades receive 
your Gillette Blade never gets precisely the same most rigid inspection at every step. To make this 


possible, four out of every nine employees are 


kind of shaving job to do twice. 


skilled inspectors who actually receive a bonus 
There is just one reason why you can always for every blade they discard. 
get a smooth, clean, comfortable shave under 


When you slip your fresh Gillette Blade into 


any conditions—the invincible, even-tempered 


, «, remember that it 
smoothness of the Gillette Blade —the one con- 


wkd 
has a different job to do each day—and does it 


your razor tomorrow mornin 


stant thing about vour daily shave. ‘ 
5 J y with comfortable smoothness. 


Gillette could safely make this statement in the GILLETTE SAFETY RAZOR CO., BOSTON, U. S. A 


= Gillette 


F Bie # ie SY? 
fortable shave under any condi- \ canna *Gitlette- Mane 
tions, slip a fresh Gillette Blade ——— 
4 —_— 


a Rete Sez, 
in your razor. 
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TWATER Kent 
RADIO 


The good will of 1,600,000 


More than 1,600,000 families are now enjoying 
Atwater Kent Radio and telling others about it. 

Its reputation is reflected in the success and 
standing of Atwater Kent dealers. They have a 
. 1oderate-priced, fast-moving line of proved turn- 
over possibilities. 

As the Atwater Kent Manufacturing Company 
is in the radio business to stay, the credit needs 
of Atwater Kent dealers merit the thoughtful at- 
tention of bankers. 


ATWATER KENT MANUFACTURING COMPANY 
A. Atwater Kent, President, 4700 Wissahickon Avenue, Philadelphia, Pa. 





Bigger than 13 football fields, the main Atwater Kent factory 


occupies 15 acres and is the largest radio factory in the world. 
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